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Left: 


Famous old covered bridge over the 


many years. Right: 


N CERTAIN parts of the country, es- 

pecially in the New England States, 
covered wooden bridges are common. Upon 
the occasion of President Coolidge’s recent 
visit to his old home at Plymouth, Ver- 
mont, the newspaper correspondents who 
accompanied him asked various questions 
about these bridges, especially as to why 
they are covered. The President’s answer 
was that the bridges are covered as an 
economic measure—that wooden bridges 
thus covered frequently outlast a succes- 
sion of iron bridges. The President added 


Pemigewasset River, 


























Views of the Baker’s River 


bridge on the Daniel Webster Highway at Plymouth, 


south of Franklin, 


Ancient covered bridge over the Passumpsie River, near St. 





Boston & 


Johnsbury, Vermont 


N. H., used by the Maine railroad for 


that he knew of a covered bridge near 
Springfield, Mass., which recently had been 
torn down with great difficulty, its sound 
timbers and planks almost defying the ef- 
forts of the wreckers even after more than 
a century of constant use—an unanswer- 
able demonstration of the durability of 
wood construction. 

The accompanying cuts are from photo- 
graphs just taken, in Vermont and New 
Hampshire, by an American Lumberman 
staff photographer, to illustrate the Presi- 
dent’s comment. 





N. H., originally built when the town was founded 


two centuries ago, but extensively repaired about sixty years ago 
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When Your Company 
Borrows Money 


You will logically select an investment 
banking house which has had long ex- 
perience in the forest industries and which 
can arrange your financing on a sound 
and practical basis. You want an organ- 
ization whose officers, through experience 
and observation, have gained a thorough 
understanding of the problems and con- 
ditions in your line of business. 

The Lacey Securities Corporation, with a 
background of over four decades in the 
timber, pulp and paper and allied indus- 
tries, is such an organization. Your in- 
quiries regarding questions of financing 
are invited without obligation. 


LACEY 


Securities Corporation 


231 South La Salle Street, Chicago 


626 Henry Building 
Seattle 























Dry Hardwoods 
tiem | Ready to Ship 


Pine 





Below are a few representative items of 
dry stock which we have on hand for im- 
KORRECT mediate loading. We have the quality of 


MAKE stumpage, the mill facilites, and skilled 
workmen to produce the best that can be 
Maple produced. Write for delivered prices. 
a. 2 cars 13/16x24%”" Clear Birch Flooring. 
2 cars 13/16x2%" No. 1 Birch Flooring. 
Birc lear 13 16x114” Clear Birch Flooring. 
Flooring 2 cars 13/16x2%" Clear Maple Flooring 


ears 13/16x1%”" Clear Maple Flooring. 











100,000 ft. 4/4” No. 3 Com, Soft Elm, 

200,000 ft. 4/4” No. 2 Com. & Btr. Soft Elm. 
50,000 ft. 4/4” No. 2 Com, & Btr. Ash, 

100,000 ft. 4/4” No. 1 Com. & Btr. Birch, kl. d. 


2 cars 4’ No. 1 Hemlock Lath. 
1 ear 4’ No. 1 Mixed Pine Lath. 
1 car 32” No. 1 Mixed Pine Lath. 


NEELAND-McLURG 


- LUMBER COMPANY 4 





Mills at 


Morse,Wis.-Phillips Wis. | PHILLIPS,WIS. 
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Maple and Birch 


FLOORING 
in Mixed Cars 


Maple Flooring, Birch Flooring, 


In one Cedar Posts, Shingles, 

car we White Pine Lath, 

can ship K.D. Maple and Birch Lumber, 
you => Hemlock and Pine yard and 


shed items. 


Here is real buying economy for you. Cut your stock 
investment and speed up your turnover and your profits 
by taking advantage of this service. Make upacar today 
and let us quote you. Maple and Birch Flooring shipped 
L.C. L. when desired. Quality guaranteed. 


ROBBINS FLOORING COMPANY 
RHINELANDER, WIS. 
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A Real Help 
to Buyers 


Our sales service embraces more 
than just the prompt delivery of 
good lumber. It enables you to 
positively check every shipment of 


Northern Hardwood 
and Hemlock Lumber 


All guesswork on your part is elimi- 
nated because your invoice is sent direct 
from the mill making shipment. Learn 
more about our service today and how 
it will profitably help you. 


Weidman -Vogelsang 
SwinrBat sie, Lumber Co. 


GRAND RAPIDS, MICH. 
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Chief Obstacles to Commercial Progress 


| ECENTLY TWO DEPUTATIONS from Great Britain have vis- in quality or increased in quantity; their sole test being efficiency. 
ited the United States to investigate and report, if they could This meant, so the investigators said, that the manufacturer must 

discover them, the reasons for the great prosperity of this put and keep in charge of his productive operations the keenest and 
country. Compared with the people of all other countries, those of most enterprising minds, without regard to length of service, re- 
the United States are infinitely more prosperous, more comfortable lationship or any other sort of favoritism. It meant also that ma- 
and, one is tempted to say, more happy. To say that Americans are chinery, no matter how good, how new or how costly, must be junked 
contented would be something beyond the truth, for it is more than the moment that more efficient and more economical machinery could 














likely that healthy discontentment or dissatisfaction with prevail- be found to replace it. Incidentally, also, these investigators 
ing conditions is the stimulus to such exertions as have placed stressed the fact that in the United States labor’s productiveness 
America in the lead commercially. is the sole measure of labor’s pay. 

Though these foreign emissaries found or thought they found sev- All this will be recognized by the average American as substan- 
eral reasons for America’s rapid growth in commerce and manufac- _ tially true of conditions in this country, and the same American will 
tures, practically all of their reasons resolved themselves into one— ___ likely accept it as good doctrine that the country as a whole can not 
a willin igness on the part of industrial leaders of this country as a hope to remain in the lead in the production and distribution of 

| woate to change their methods, to discard the old and adopt the new commodities unless the conduct of. the majority at least of the in- 
! whenever they were convinced that production could be improved dividual producers and distributers exhibits a willingness if not an 
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eagerness to adopt the new when it is known to be more efficient 
and more economical than the old or prevailing method. It is but 
fair to ask, however, whether this willingness or eagerness to change 
is characteristic of the rank and file of business men. 


It may be easy to show a manufacturer the advantage of sup- 
planting a. machine that turns out a thousand pieces in eight hours 
with another that will turn out two thousand pieces equally good 
in the same length of time and with little additional cost for power 
consumed. But the same manufacturer or distributer may not be 
so readily persuaded that a change in his policy or business methods 
will bring him much greater volume and profits without entailing 
much if any greater outlay of labor or capital. In fact, there is 
abundant evidence that the average business man is reluctant to 
make any change in his policies or methods so long as they continue 
to return him his customary profits. It is only when his profits de- 
cline that he is convinced of the need of change or improvement. 
That is to say, the chief difference between the enterprising and the 
unenterprising business man is in the readiness of the one to change 
to increase profits and the reluctance of the other to change until 
forced to do so to avoid losses. 

So long as the present theory of competition and community serv- 
ice is accepted as sound, nobody can claim for himself merely by 
priority or prescription the right to commercial patronage or posi- 
tion. He must earn his right and maintain his position by meeting 
the competition of all who assail his position or seek the trade that 


he has and wants.to keep. Even combination in restraint of trade 
if permitted, will not serve to maintain a trade position, except 
possibly in the rare cases where monopoly is possible. In fact, the 
readiness of the people to substitute and economize makes it doubt. 
ful whether there can longer be such a thing as monopoly of any of 
the important commodities or services. This means, of course, that 
if the cost of a commodity gets too high or the service of an industry 
falls below that generally prevailing in or offered by other indus. 
tries, the door is opened for competition from without. 

It is this condition that is troubling Great Britain, as the deputa- 
tions have pointed out. Labor has ceased to be as productive and 
industries have not been as enterprising in that country as in the 
United States. A recent report of the National Industrial Confer. 
ence Board indicates that the volume of production in 1923 in the 
United States was 33 percent greater per wage earner than it was 
in 1914 and also that while 25 percent less labor was required per 
unit of production the total amount of wages paid for an equal 
amount of production was only 2 percent higher. That is to say, 
the increased efficiency of labor in 1923 over 1914, due in part at 
least to the use of improved mechanical equipment, almost entirely 
offset the tremendous increases in wages paid the later year. It is 
a notorious fact that in Great Britain the domination of labor has 
forced industry to a low level of efficiency, and it is this situa- 
tion that has led to an investigation of the causes of that country’s 
inability to hold its own in competition with other industrial nations, 





Intensive Selling Needed To Extend Lumber Market 


W ERY LUMBERMAN is familiar with phrases more 
J expressive than elegant that convey the thought that 
—“ there are more ways than one to perform a difficult 
task; if one does not serve another must be tried, and then 
another and still another. The idea has its application to the 
selling of lumber. Most lumber is sold today exactly as lum- 
ber has been sold almost from the beginnings of the industry ; 
but this is not true of any other commodity. In fact, mer- 
chandise of every kind, except lumber, is sold in a variety 
of ways; consumer advertising, dealer advertising, dealer 
helps, direct intensive solicitation are combined, alternated 
and adapted to each situation and problem as it confronts the 
salesman or sales manager. 

Probably, no other industry has been given so effective a 
demonstration of the kind of sales methods it ought to pursue 
as has the lumber industry, and that by its rivals, the pro- 
ducers of substitutes for lumber. If lumbermen are disposed 
to deplore the inroads made in their markets by competing 
building materials, they ought to rejoice that their rivals have 
demonstrated the effectiveness of sales methods that are not 
only open to producers and distributers of lumber but that 
are as well adapted to promoting the sale of wood as to the 
sale of substitutes for wood. 

Every lumber manufacturer knows that if his mill is burned 
he immediately begins to hear from manufacturers of every 
sort of machinery, equipment and it may be of steel and con- 
erete that might be used in rebuilding and reéquipping it. 
Does the individual lumberman or the lumber industry keep 
as watchful an eye upon its opportunities to sell lumber? A 
Michigan correspondent writes that recently when a contract 
for a community building was to be let in his territory repre- 
sentatives of all competing materials were present at the let- 
ting in force to aid the local dealer, but of lumbermen, not a 
one. The consequence was that the board or building com- 
mittee heard everything that could be said in favor of com- 
peting materials and against lumber, but not a word in lum- 
ber’s behalf. 

To an industry that is accustomed to sell its product in bulk 
through retail distributers, without giving a thought to its 
ultimate sale or use, and without regard to the competition 
it must meet with other commodities, it may appear revolu- 
tionary to propose intensive methods of selling that are de- 
signed to reach the ultimate user; but it has been this kind 
of selling and dealers’ help that has enabled most of lumber’s 
rivals to oust it from a position in the public esteem that it 
deserves and that it could have held with one-tenth the sell- 





ing effort that has been expended in ousting it. It makes 

little difference whether the lumber manufacturer or the lun- 

ber distributer has neglected his sales opportunities; the faet 

remains that lumber has been displaced by the use of sales 

methods that have long been widely known and used effectively 
in all fields of merchandising except that of lumber. 

The greater part of the softwood lumber production of the 
United States is marketed through retail distributers ; through 
the same channels most of the materials that compete with 
lumber are marketed. Almost without exception manufac- 
turers of substitutes use every expedient and method known 
to the art of modern merchandising in pushing the sale of their 
commodities. Not only is the dealer sold on these products, 
but all his possible customers are sold. While the producers 
of competing materials do not neglect to sell the retail dis- 
tributer of their wares so thoroughly.as to make him a loyal 
collaborator, they stimulate and vitalize his sales methods to 
a degree that makes lumber retailing by contrast look more 
like warehousing than like merchandising. 

Here and there among producers and distributers are men 
and concerns that recognize and grasp the opportunities open 
to them as lumbermen. They have used direct solicitation, 
good advertising, building shows, show windows, model houses, 
complete houses and a multitude of other methods of selling 
that have enabled them to increase the sales of their lumber. 
For years the AMERICAN LuMBERMAN has been presenting the 
facts in detail regarding these selling methods. Editorially 
and in news articles the way has been pointed to success In 
lumber merchandising. The effort has not been fruitless, but 
only hundreds have used these methods where thousands 
should do so. 

The most convincing argument is the concrete demonstra- 
tion, such as that afforded by producers of building materials 
competing with lumber and by distributers of lumber who 
have availed themselves of similar methods. It is hardly con- 
ceivable that there can remain a lumber manufacturer or 4 
lumber distributer who still is doubtful of the practicability 
and the profitableness of these methods when used by them 12 
selling lumber. To ignore these methods or refuse to use 
them is to surrender to an advancing army without striking 
a blow. The lumber industry has access to weapons of sales- 
manship with which it ean if it will reclaim its legitimate 
markets and hold them against all claimants; but it can not 
hope to do so if it continues to wait for lumber to sell itself, 
instead of using in behalf of lumber the sales methods that 
have proved effective against it. 
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Retail Yard Show Offers Sales Opportunities 


T IS SOMETIMES said that the lumber dealer is at a disad- 
if vantage with respect to show window display because his office 
is commonly not on the main street or in the retail section of the 
town. To a degree this is a handicap. But the retail lumber con- 
cern has some advantages due in part to its location and in part 
to the character of its place of business that are not possessed by 
any other retail business. If properly used they can be made to 
counterbalance and largely overcome the handicap of distance from 
the business center. 

The modern lumber yard has practically all of its stocks under 
cover, in wide sheds with overhanging eaves, separated by graded 
or paved alleys; so that the layout lends itself admirably to dis- 
play. Lumber is so bulky a commodity that nobody is tempted to 
try to carry it away as he might be if it were light and portable. It 
has proved to be practicable to put on in retail lumber yards building 
material shows that not only interest and attract hundreds or even 
thousands of visitors but that offer excellent opportunities for giv- 
ing information about lumber as a building material. The abun- 
dance of room for the crowds, the varieties and grades of lumber and 
the remoteness from other retail establishments make the lumber 
yard an ideal place for dispensing information about the materials 
of construction. 

That building shows can be put on successfully in retail yards 


has been many times demonstrated, as numerous articles in the 
AMERICAN LUMBERMAN have shown. In last week’s issue, page 51, 
appeared an account of a building show put on at Shepherd, Mich.; 
and in this week’s issue, page 46, is an account of a similar show 
at Remus, in the same State. Not only were there many hundreds 
of visiting lumber consumers at these two shows, but retail lumber- 
men from other communities were present to see whether they could 
put on similar shows in their own yards. The sequel to their visits 
promises to be numerous building shows in that section of Michigan. 

These retail shows are something more than mere exhibitions; 
they serve to bring to the lumberman’s place of business most of 
his prospective patrons, and they enable him to show and explain 
the uses of the goods he has to offer. He can if he will exhibit 
model houses, showing exactly how lumber is used in their construc- 
tion, and if the manufacturers will coéperate with him, as they did 
at the two Michigan meetings referred to, enough lumber salesmen 
can be present to explain the different species, the grades, sizes 
and other facts about lumber. There are opportunities also for 
entertainment by means of films or by entertainers in person. Films 
may supplement the educational talks by dealing with woods and 
mill operations. This is the kind of intensive sales effort that is 
needed to unify the different branches of the industry in the pro- 
gram for recovering and retaining the market for wood. 




















Shipments Gain; Orders Decline 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Aug. 19.—According to 
reports from 499 of the major lumber mills of 
the country received today by the National 
Lumber Manufacturers’ Association, the volume 
of business was almost the same as a year ago— 
for the week of Aug. 7-14. Compared with the 
preceding week, softwood production was the 
same, shipments increased slightly and new busi- 
ness fell off about 5 percent. The 124 report- 
ing hardwood mills reported virtually no change 
in any factor. For the first 32 weeks of the 
year the mills of seven softwood associations, 
having comparable records, had cumulative or- 
ders 222,000,000 feet in excess of production, 
but only 27,000,000 feet over shipments; ac- 
cumulated orders were 257,000,000 feet larger 
than last year. 

The unfilled orders of 229 southern pine and 
West Coast mills at the end of last week 
amounted to 659,778,629 feet, as against 
656,178,079 feet for 228 mills the previous week. 
The 120 southern pine mills in the group 
showed unfilled orders of 236,499,802 feet last 
week, as against 121 mills and 231,436,128 feet 
for the week before. For the 109 West Coast 
mills, the unfilled orders were 423,278,827 feet, 
as against 424,741,951 feet for 107 mills a week 
earlier. 

Altogether the 352 comparable reporting 
softwood mills had shipments 99 percent, and 
orders 96 percent, of actual production. For 
the southern pine mills, these percentages were 
respectively 98 and 104; and for the West Coast 
mills, 97 and 90. Of the reporting mills, the 
324 with an established normal production for 
the week of 219,035,092 feet gave actual pro- 
duction 104 percent, shipments 103 percent, and 
orders 100 percent thereof. 

The figures for last week, the week before 
and the same week last year follow: Produc- 
tlon—240,028,651 feet, against 240,030,768 
feet the week before, and 242,178,486 feet last 
year. Shipments—238,147,923 feet, against 

33,373,080 feet the week before, and 232,133,- 
424 feet last year. Orders—231,202,283 feet, 
“32,680,904 feet last year. 

The following revised figures compare the 
softwood lumber movement of the eight regional 
Associations for the first thirty-two weeks of 
1926 with the same period last year: Produe- 
tion—7,470,946,711 feet, against 7,594,077,213 
feet last year. Shipments—7,666,739,891 feet, 
4gainst 7,585,827,903 feet. Orders—7,693,074,- 
46 feet, against 7,436,718,739 feet. 

The mills of the California White & Sugar 


against 242,651,980 feet the week before, and | 





Pine Manufacturers’ Association make weekly 
reports, but they have been found not truly 
comparable in respect to orders with those of 


other mills. Consequently, the former are not 
now represented in any of the foregoing figures 
or in the regional tabulation below. Seventeen 
of these mills, representing 55 percent of the 
cut of the California pine region, gave their 
production for the week as 29,067,000 feet; 
shipments, 22,340,000 feet, and new business, 
19,022,000 feet. 

The West Coast Lumbermen’s Association 
wires that new business for the 109 mills re- 
porting for the week ended Aug. 14 was 10 
percent below production, and shipments were 
3 percent below production. Of all new busi- 
ness taken during the week, 41 percent was for 
future water delivery, amounting to 40,736,573 
feet, of which 29,131,573 feet was for domestic 
cargo delivery, and 11,605,000 feet export. New 
business by rail amounted to 53,356,439 feet, 
or 53 percent of the week’s new business. Local 
business was 6,114,762 feet. Forty-two percent 
of the week’s shipments moved by water, 
amounting to 46,106,305 feet, of which 30,- 
230,148 feet moved coastwise and intercoastal, 
and 15,876,157 feet export. Rail shipments to- 
taled 56,758,728 feet, or 52 percent of the 
week’s shipments, and local deliveries were 6 
percent of total shipments. Unshipped domes- 
tic cargo orders totaled 160,803,477 feet; for- 
eign, 132,657,401 feet, and rail trade, 129,- 
817,949 feet. 

The Western Pine Manufacturers’ Associa- 
tion, with 37 mills reporting, had some decrease 
in production, a small gain in shipments, and a 
large decrease of orders. 

The California Redwood Association with 15 
mills reporting both this week and last had 
some decrease in production, a trifling gain in 
shipments and also in new business. 

The Northern Pine Manufacturers’ Associa- 
tion with 11 mills reporting as against 10 last 
week showed gains in all three factors. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion) with 17 mills reporting this week as 
against 16 last week, reports production sub- 
stantially the same with some falling off in 
both shipments and orders. 

The 17 hardwood mills of the Northern Hem- 
lock & Hardwood Manufacturers’ Association 
reported production as 1,206,000 feet; ship- 
ments, 2,405,000 feet, and orders, 3,408,000 feet, 
the only important variation from the preceding 
week being a considerable decline in shipments. 

The Hardwood Manufacturers’ Institute re- 
ported from 107 units production as 17,594,947 


feet; shipments, 17,960,224 feet, and orders, 
18,049,794 feet. The normal production of 
these units is 18,845,000 feet. There was little 
variation from the preceding week. 

For the last thirty-two weeks all hardwood 
mills reporting to the National Lumber Manu- 
facturers’ Association gave production 943,- 
042,199 feet; shipments, 900,039,036 feet, and 
orders, 925,202,793 feet. 

[The barometer of the Southern Pine Asso- 
ciation appears on page 52.—EpITor. | 





[Special telegram to AMERICAN LUMBERMAN] 

NorFrouk, Va., Aug. 19.—For the week ended 
Aug. 14, forty-five mills reporting to the North 
Carolina Pine Association, and having a normal 
production figure of 11,856,000 feet, manufac- 
tured 7,851,998 feet, shipped 8,408,265 feet, and 
booked orders for 4,711,293 feet. 


Appalachian Lumber Club Organized 


[Special telegram to AMERICAN LUMBERMAN] 

BLUEFIELD, W. VA., Aug. 18.—A large and 
enthusiastic meeting of the producers of Ap- 
palachian hardwoods was held Aug. 17 at the 
West Virginian Hotel here. Representatives 
were present from West Virginia, Virginia, 
Kentucky, Tennessee, Georgia and North 
Carolina. A temporary organization of the 
Appalachian Lumbermen’s Club was effected. 
Bartlett Hagemeyer, of the Tennessee Lumber 
& Coal Co., Cincinnati, Ohio, was selected as 
temporary chairman, and 8. O. Moore, of the 
Virginia Hardwood Lumber Co., Tazewell, Va., 
was selected temporary secretary. The fol- 
lowing committees were appointed: 

Organization—C. W. Boyd, Tazewell, Va., chair- 
man, 

Trade extension—J. S. Walker, Emory River 
Lumber Co., Lansing, Tenn., chairman. 

Merchandising—C. C. Morse, Morse Bros. Lum- 
ber Co., Helen, Ga., chairman. 

These committees will report.to a meeting to 
be held at the Sinton Hotel, Cincinnati, on 
Tuesday, Sept. 14, at which time a permanent 
organization will be completed. 


Motor Company Acquires Timber 

[Special telegram to AMERICAN LUMBERMAN] 

ONTONAGON, Micu., Aug. 18.—Through its re- 
cent purchase of the Fisher Body Co., the Gen- 
eral Motors Corporation, of Detroit, has come 
into possession of a large tract of timber lands 
located in Ontonagon County. This timber con- 
sists principally of northern hardwoods and it 
is understood will be held in reserve by the Gen- 
eral Motors Corporation to assure an ade- 
quate future supply of lumber for use in auto- 
mobile construction. 
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High Wheel Lumber Buggy 


Please put us in touch with a company that 
makes a 3- or 4-wheel lumber buggy with a body 
seven or eight feet high What we want is a 
conveyance that we can back up to a car and load 
lumber on, 1,000 feet or more, pull it over a con 
erete floor and unload it in the second story of 
a shed about seven feet from the main floor. It 
have to be a power truck, but it must 
arrangement for guiding—INQuIRY No. 


does not 
have an 
1,803 

[This inquiry comes from Florida. The in- 
quirer has been referred to makers of equipment 
similar to that However, no infor 
mation is at hand regarding a lumber buggy 
of the extreme height here mentioned. This in 
quiry is therefore published with the hope that 
it will come to the attention of readers who 
have devised or had experience with a lumber 
buggy of this kind and can therefore give this 
inquirer some helpful information. The name 
of the inquirer will be supplied on request. 
EDITOR. | 


deseribed. 


Capital for Enlarged Demand 


We specialize in the manufacture of strawberry 
crates and the amount of business we have for 
next season requires more money than we have. 
Can you give us the names of some firms that 
finance such enterprises, by warehouse receipts or 
otherwise.—-INQUIRY No. 1,804. 

| This inquiry comes from a Tennessee con- 
cern. It is published for the benefit of read- 
ers who may be interested in supplying the 
capital, or who may be able to refer this con 
cern to financial agencies prepared to supply 
the capital sought. References have heen given 
this inquirer to one concern of this kind. 

EDITOR. | 


Brown Ash Mouldings in Carloads 

We want to get quotations on brown ash mould 
ings and base in carload lots and would like to 
get the names of two or three reliable manufac- 
turers that we could write to for same. Can you 
supply us with the names of two or three firms? 
If not, will you put an inquiry for same in the 
next issue of the AMERICAN LUMBERMAN ?—IN- 
quiry No. 1,800. 

| This inquiry comes from an eastern manu- 
facturer of builders’ millwork. The names of 
several manufacturers of mouldings and inte- 
rior trim have been supplied. The inquiry is 
published for the benefit of readers who may 
wish to get in touch with this inquirer, whose 
name will be supplied on request.—Eprror. | 


Woodworking Plant Equipment 

I am planning on opening a small woodworking 
plant to manufacture lawn furniture, porch sets, 
flower boxes ete. While handy with hand tools 
I know nothing of woodworking machinery and 
will therefore appreciate it if you will give me 
some information as to what machines it would 
be best to start off with, and your suggestion as 
to arrangement of set up. 

Also what book would you recommend for the 
novice woodworker. Have you any pamphlets 
illustrating some of the latest ideas of what a 
small plant could manufacture?—INqguiry No. 
1,802, 

[This inquiry comes from an Alabama read- 
er. It is quite likely that some of the manu- 
facturers of woodworking machinery would be 
able to give him some valuable advice and help 
in choosing and installing his equipment. He 
therefore has been given the names of sever:l 
of the leading concerns making equipment of 
this kind. 

In this connection the book entitled ‘‘ Wood 
working Machinery’’ which illustrates and de 
scribes, indicating the different kinds of work 
performed, all of the principal woodworking 
machines, might be of interest. This is a book 
of 144 pages, substantially bound in cloth, and 
is supplied by the AMERICAN LUMBERMAN at the 
publisher’s price, $3, delivered. 

With regard to the articles to be 
tured, the AMERICA) 


manurae 


LUMBERMAN is not in n 





position to advise. 
cles that might be made, the advisability of 
making them is determined more by the sales 
ability of the manufacturer than by the char 


While there are many arti 


acter of the articles made. Evidently this in- 
quirer already has in mind a number of. arti- 
cles in which he hopes to find a profit, and it 
will likely be better for him to work along that 
line than to accept any suggestions from out- 
side.—EpITOor. | 

Sea aaBaaae 


Construction of Smoke Kiln 

We are now cutting some pine timber and are 
advised that B and better finish should be dried 
in a smoke kiln. 

This is our first experience in handling pine and 
we are not familiar with the construction of a 
smoke kiln. We shall therefore be very glad to 
have any information you may give us on this 
subject.—-INquIRY No. 1,805. 


| This inquiry comes from a Tennessee manu- 
facturer of vehicle stock. The smoke kiln is a 
rather crude device for drying lumber by means 
of heat, generally without the use of any sort 
of moisture. The kiln itself is rectangular in 
shape, of two stories, the lower being almost 
entirely enclosed, and the upper enclosed on 
three sides and open at the top. Lumber is 
piled on the platform between the two stories 
and a fire is built underneath. Commonly the 
platform is 6 or 8 feet above the ground. This 
sort of structure often is referred to as the 
Arkansas kiln. 

The smoke kiln has been in use from a very 
early period not only in the United States but 





in Kurope. In Europe the upper part of the 
kiln is sometimes enclosed, except at one corner 
where an outlet is provided. Also over the fur. 
nace a water tank is sometimes provided so that 
moisture enters as a factor in the drying 
process. 

As further details regarding the construction 
of the Arkansas kiln are needed for the guid 
ance of this inquirer, readers who have infor. 
mation of this kind available are invited to 
send it in for publication in the AMericay 
LUMBERMAN, and for the benefit of this reader, 

DITOR. 





Log Scale Kerf Allowances 


Recently the question has come up what is being 
allowed by the manufacturers of log scale rules 
for the saw kerf in a log. Has there been any 
change in the amount allowed for saw kerf in the 
last twenty years? Any information that you can 
give on this point will be appreciated.—INqQuiry 
No. 1,799. 

[This inquiry comes from a hardwood lum- 
ber manufacturer in the North. While there 
have been many log rules devised, together with 
formulae for figuring kerf for saws of dif- 
ferent thicknesses, it is the understanding that 
the old rules such as the Doyle and Scribner 
remain as they were originally constructed, or 
at least as they have been for a great many 
years. 

This inquiry is published in order that read- 
ers may give any additional information they 
may have regarding allowances for saw kerf 
or possible changes in allowances.—EDITOor. | 
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A raft of timber belonging! the loading sticks are lifted 


to Charles Mohr & Co., got 
wrecked recently in running 
the Allumette Rapids, Mich. 
The traverses were nearly all 
smashed up. This is quite a 
serious loss and delay; fortu- 
nately no lives were lost. 
* 8 & 


Thomas & Mason's new star 
mill, Lockhaven, Pa., _per- 
formed one of the largest day's 
works ever done in that part 
of the State. With one single 
stock, large gang saw—nine- 
teen saws—one prong gang, 
three |2-foot saws, there were 
cut in eleven and one-half 
hours 160,784 feet of lumber. 
One 60-inch circular saw 
slabbed for the two gangs. 


* * * 


We learn of sale of 500,000 
feet of selects by Van Winkle 
and Youmans to Buffalo par- 
ties, at $7, $13 and $36. This 
lot is now being loaded on 
the barge Johnson, with a $2 
freight to Buffalo. Cheap. 


*% * * 


A Portage DuFort dispatch 
says: The running the slides 
here just now is attended with 
a good deal of danger, owing 


to the high flood; the back 





water at the first drop takes 
the men on the crib up to their 
necks, the cribs themselves in 
many instances going to wreck; | 





quite off the pins. After the 
first few cribs of Mr. Klock’s 
rafts having gone to pieces in 
this way, they adopted the pre- 
caution of withdrawing the 
loading sticks down ‘to the 


traverses. 
* * a 


Bog Oak 


The ornamental uses of Irish 
Bog Oak are numerous, and 
within the last quarter of a 
century the common uses to 
which it has been applied are 
well known as an endless va- 
riety of personal and house- 
hold, ladies’ and gentlemen's 
ornaments that have been 
manufactured from the wood. 
A very good trade has been 
driven in this lie by certain 
houses in Dublin and Cork, 
Ireland, and every National or 
International Exposition shows 
that the trade has not fallen 
off. Bog Oak is extremely 
black, and very hard, and takes 
a good polish. With a good 
gold setting, bog oak orna- 
ments look well, and are to a 
degree fashionable. 


* + * 


Messrs. Constantine & Co., 
lumber merchants of New 
York, recently received from 
Mexico the largest log of cedar 
ever imported into this coun- 
try. It was fifty-four inches 
square and twelve feet long. 





The Chaudiere mill-owners 
have decided to issue circulars 
to all the leading lumbermen 
of Ontario and Quebec, invit- 
ing them to attend a conven- 
tion at Ottawa on the 30th 
instant, to adopt measures to 
prevent an over-production of 
lumber and square timber, and 


consider other matters im- 
portant to the trade. 
s # * 


The report that a number 
of new sawmills are reporte 
being built on the line of the 
Wisconsin Central railroad is 
not particularly cheering at 
this time when the supply is 
already far more than the 


demand. 
s * 


Walnut Veneers 


It is astonishing, says a con- 
temporarv, how the consump- 
tion of walnut has increased of 
late, the English pianoforte 
makers being considerable con- 
sumers. The color of the 
wood is not all that could be 
desired, but it makes a very 
pleasing contrast to blue hang: 
ings. Any other color kills 
the effect. The beauty of the 
figure in walnut is unsurpasse 
by that of any other wood. 
The writer once saw a portion 
which exhibited as correct 4 
representation of a lion's head 
as if it had been drawn by 
Landseer. 
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Increasing Southern Pine Demand Strengthens Prices 


Southern pine has a much stronger tone. Orders were above 
production in each of the three weeks ended Aug. 7, and 
heavier inquiry is being received from the retailers covering 
fall requirements, so that a further expansion in the book- 
ings is expected. The mills are counting especially on coun- 
try demand from the middle West, for it is believed that good 
crops will cause much buying. Present business is coming 
largely from the South, Texas and Oklahoma leading in the 
buying, and Florida is likely to resume purchasing this fall. 
In the North and East, trade is not active, though a fair 
amount is moving. City demand for pine has been somewhat 
lighter, but the decline is probably more than offset by in- 
creased rural sales. The oil fields are heavy takers of timbers 
and wider dimension, and prices of these items are strong. 
Boards and dimension are moving better and show an advane- 
ing tendency. Demand for such items as flooring is unsatis- 
factory, but more of them will be needed in the next few weeks. 

Mill stocks generally are low and broken in assortment, as 
shipments so far this year have exceeded production by three 
percent. Producers are therefore in position to ask advances, 
which they feel are fully justified, and quotations in general 
are showing more strength. 


Northern Hardwood Mills Find Business Improving 


Northern hardwood demand made a marked gain during 
the week ended Aug. 7, bookings amounting to about a quar- 
ter million feet a mill. Production had been curtailed, and 
amounted to only eighty million feet a mill. Stocks are now 
reduced, and some of the mills are preparing to enlarge their 
output. . 

Increasing demand for maple flooring is an encouraging 
development, and it is believed that fall business will be quite 
active. The flooring factories are taking more rough stock. 
Demand for trim also is said to be picking up. 

The large consuming groups appear to be more assured as 
to prospects for continued good business. Both the automo- 
bile and furniture manufacturers are providing for future 
needs, evidently feeling that prices are at bottom and that 
revisions upward are not unlikely. 

A good movement of low grades to the box industry is also 
reported, and it is believed that heavy fruit and vegetable 
crops, plus a greater regard for the wood container, mean a 
good clean-up of all stocks of lowers. 

There have been no important changes in quotations, the list 
as a whole being quite firm. 


Southern Hardwood Stronger as Orders Exceed Cut 


Recent heavy rains are a new factor in the southern hard- 
wood situation. These are bringing logging to a stop in the 
lowland tracts where hardwoods are cut. Mill supplies of logs, 
however, are adequate for present needs. But logging can not 
be resumed until the woods dry out, and there is a possibility 
of an undersupply developing in the near future. 

Production during the week ended Aug. 14, according to 
Wire reports, was 17.6 million against a normal of 18.9 million 
feet, with shipments almost 18 million feet and orders just 
over that amount. During the two preceding weeks, output 
was 93 percent of normal, and new business was only slightly 
below output. Bookings would be larger, it is asserted, were 
it not that the mills believe higher prices will soon be obtain- 
able, and are far from eager to book business. They are sup- 
ported by economic forecasts of continued industrial activity 
during the second half of this year. 

Automobile and furniture manufacturers have been placing 
some orders for future requirements, though the buying con- 
tues to be largely for current needs. Building trades de- 
mand is better, oak flooring and trim moving in larger volume. 


Lumber Statistics Appear on Pages 52 and 53; 








Prices throughout the list are stronger, while some mills 
have put advances into effect. 

Northern Pine Active; Hemlock Fair; Spruce Dull 

Northern pine mills have been finding business good, and 
it is becoming still more active as the fall season is entered. 
Shipments for the first thirty-one weeks of the year, ended 
Aug. 7, amounted to 13 percent more than the cut. The bulk 
of the business is coming from middle West points, the short 
hauls that permit quick delivery putting the northern mills in 
a very favorable position. Middle West consumption of box 
lumber has been expanding recently because of heavy fruit and 
vegetable crops and because the wood box is regaining some 
lost ground. Business with the East is not of great volume, 
though a cargo has just been shipped down the Lakes, and a 
large order booked for all-rail shipment. Prices remain firm. 

Northern hemlock bookings during the last three months 
have been well in excess of the output, and there is a fairly 
steady volume of business with the country yards of Michigan 
and Wisconsin, though it is believed that because of unfavor- 
able weather the resort business has not produced the volume 
expected. The prevailing quotation is $4.50 off list. 

Eastern spruce trade has continued rather quiet, but it is 
believed there will be more activity in the fall. Prices of 
frames have eased off to $40 base. 

Inland Empire Pines Active; California Demand Slow 

Business in Inland Empire pines made a large gain during 
the week ended Aug. 7, reaching 26.42 percent above produc- 
tion, which continued at the same percentage of normal as in 
recent weeks but below the usual summer volume. The mills 
seem fairly well satisfied with the amount of business, but not 
with prices. Demand has been running strongly to lower 
grades, and eall for grain door material will soon expand it. 
No. 3 shop was recently advanced about $2. It is said that 
there is lack of demand for No. 2 Pondosa, and that this grade 
is weak. Mixed car orders predominate, but fall trade should 
consist more largely of straight loadings. 

California pine sales have been running behind production, 
and unfilled order files have decreased. City building within 
the State has been hampered by strikes, and country trade is 
not expected to show much life until the fruit harvest is over 
and there is cooler weather. A decline has been reported in 
box prices, but upper grades are strong. An encouraging fea- 
ture is the lowness of retail stocks. 


Stocks of West Coast Fir Mills Are Much Reduced 


New business in fir fell to 10 percent below production dur- 
ing the week ended Aug. 14. This is in a measure explainable 
by the intercoastal rate situation. The prevailing opinion still 
is that space will be higher for September and October loading, 
but recently some buyers have seen hopes for a decline. While 
export demand is at least maintained, total cargo bookings 
amounted to only 41 percent of the business for the week. 

Another factor to be taken into account is the condition of 
mill stocks. For example, Aug. 1 stocks of vertical grain 
1x4-inch B flooring were 23.75 percent less than July 1; those 
of 1x4-inch B&better flat grain flooring, 17.79 percent less, and 
stocks of 1x6-inch B&better drop siding (106) were 9.34 per- 
cent less. Shortage of these items would have greatest effect 
on rail trade, but here orders and shipments are well 
maintained. 

Foreign trade prospects show steady improvement,. both 
Japan and Australia now feeling out the market. 

A larger proportion of the business is expected to come 
from the middle West rail territory during fall, and orders are 
already picking up. It is reported that owing to stock scarcity, 
straight cars are now selling higher than mixed. 

California continues to take a fair volume and is using up 
supplies, so that a heavier fall movement is expected. 


Market Prices and Reports on Pages 87 to 96 
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Industrial Outlet for Softwood Short Lengths 


Under the title ‘‘ Industrial Outlet for Short 
Length Softwood Yard Lumber,’’ the Depart- 
ment of Agriculture has issued Department Cir- 
cular 393 prepared by Edward M. Davis, as 
sistant wood technologist of the Forest Prod 
ucts Laboratory, Madison, Wis. In this circular 
are given results of a study of the present uses 
of short lengths and the possible extension of 
lor the purposes of the study short 
lengths are those under 8 feet. Actually, the 
report they consist largely of 4- and 
6-foot material, because relatively little short 
length lumber is manufactured and relatively 
little lumber shorter than 4 feet is salvaged, but 
the classification includes also readycut stock 
of any length up to 8 feet. The study was lim 


such uses. 


states, 


eastern half of the country, and though includ- 
ing only a small fraction of the trade the data 
were thought to be representative. The survey 
dealt with the use of 858 million feet of lumber 
annually by eighteen wood fabricating indus- 
tries, constituting 56 percent of all the softwood 
lumber used in the manufacture of wooden fac- 
tory products, exclusive of boxes and crates, 
millwork and railway cars. It includes prac- 
tically all the lumber bought by wood fabricat- 
ing industries in standard items worked to pat- 
tern. 

Data were collected also on the use of nearly 
5 billion board feet of softwood lumber annually 
for industrial or commercial purposes offering 
less promising outlets for short lengths of 


milling construction. The eighteen wood fabri. 
cating industries studied in the greatest detail 
as outlets for short lengths were the following: 
Ice cream cabinets, automobile export boxes, 
portable and ready-cut buildings, caskets, eof. 
fins, shipping boxes, garage door panels, incuba- 
tors, brooders, commercial fixtures, tanks and 
vats, automobile running and floor boards, 
screen doors, step ladders, signs, washing ma- 
chines, bee hives, agricultural implements, cable 
reels and toys. Yard lumber purchased jn 
lengths under 8 feet by these industries amounts 
to 118 million board feet, or 13.8 percent of 
their total softwood requirements. The soft- 
wood lumber that they finally use in lengths 
under 8 feet amounts to 595 million feet, or 





Table No. 1—Industrial 


uses for short lengths studied in greatest detail, including the principal 


outlets for worked items 
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Agricultural implements ......... aa) | 66,300 See. xeeicee ee éetvewe 8 tees 6,500 119,600 2,600 7,800 Special. 
Cable reels ..... se sah te indlted ees 50 13,100 2,882 1,965 Rk sascnee SkbaRe ‘Bedece Bae  dbeens 11,790 262 131 Rough, D&M. 
MEE artdveceenar var cecKeereneanns 14 2,300 1,265 we. <cneax G00aAe :Wedewe) Weekeh ‘eae 322 2,300 115 230 S28, rough. 
Amounts ss maa Gana adh wane 857,900 233,717 217,703 167,953 29,620 32,030 53,900 94,815 29,052 594,880 17,327 101,106 
Percentage of total........... 100.00 27.2 25. 19.5 3.5 $7 6.3 11.0 3.4 69.3 2.0 11.8 
3 nonwood industrials:? 
i a a a 210,000 Sa eee. BRO avcccs seewas “keene s0tens meee. naeews 6,300 71,400 Shooks, dim. 
Percentage of total........... 100.00 33.5 52.5 E sited. swe» eine, oOeienia ae ‘adaeen 3.0 34.0 


1 Sources of lumber consumed: 

4Sources of lumber consumed: 
ited to industrial or factory for short 
lengths of softwood lumber, the building trades 
not being covered. Special attention was given 
to short length worked lumber, its present and 
possible uses, because the disposal of worked 
short lengths was the most urgent part of the 
problem. Some attention also was given to 
square edge material but because of time and 
money limitations the more detailed study had 
to be confined to worked short lengths. Inei- 
dentally a canvass was made of the distribution 
of softwood lumber through wholesalers and re- 
tailers, including data on the quantity of lumber 
sold to industries and to the building trade and 
on the uses for which it was bought, the items 
bought, and the proportion of lengths under 8 


uses 


Mill, 87.4 percent; wholesaler, 11.4 
Mill, 67.3 percent; 3 


percent; 
percent; 


. retailer, 1.2 percent. 
wholesaler, 26 retailer, 6.4 percent. 





worked items than the eighteen wood fabriecat- 
ing industries, the use of approximately 210 
million board feet of softwood annually by 53 
industrial concerns whose principal raw material 
is not wood, and the distribution of an undeter- 
mined quantity of softwood by 56 wholesalers 
in 24 States and 493 retailers in 15 States. The 
data compiled regarding the short lengths used 
by these industries are set out in accompanying 
Table No. 1. 

The survey shows that industrial consumers 
now buy short lengths in considerable quanti- 
ties and may be expected to use three times the 
present quantity. It is shown also that short 
lengths sold to the industries as readyeut stock 
bring a price more on a parity with the price 


69 percent of their requirements. It is esti- 
mated that these industries might reasonably 
be expected to increase the percentage of short 
lengths from 13.8 percent to 45 percent. This 
estimate takes into consideration the percent 
age of lumber now bought in short lengths, the 
amount cut into short lengths after purchase, 
the percentage of short lengths now being 
bought as such by the concerns using the larg: 
est proportion of short lengths, and practical 
difficulties tending to make the use of short 
lengths more or less undesirable. 

Investigation showed that the possible ab- 
sorption of shorts of square edge softwood yard 
lumber is much greater than that of lumber 
worked to pattern, both in volume and in pro- 

















feet. This inquiry was restricted mainly to the of long lengths than do short lengths sold for portion to quantity available. The following 
Table No. 2—Industrial uses for short lengths for which only general data were obtained 
PRODUCTS Softwood Principal Principal cutting Purchase 
: -.o— consumption Principal species General quality Main items bought thicknesses lengths of shorts 
M ft. b.m. . 
Boxes and crates.......2,700,000 Softwoods and hardwoods..... ee Boards, plank ........ 4/4, 6/4, 8/4...... 40 in. and under. .Common. 
POREIWAY CATE occccscess 835,000 Southern pine, Douglas fir, oak.No. 1 com. & btr. Worked, dim.......... 4/4 and thicker..5 feet and over...Common. 
PEEL. exevetense Over 1,000,000 Pines, miscellaneous soft- 
woods, hardwoods .......... Select and shop.. Boards, plank ........ ok. Sy oe 7 feet and under.. Common. 
Woodenware ........... 100,000 Soft pines, spruce, hardwoods. Select ............ Bolts, staves, lumber..3/8 and thicker..30 in. and under. . Occasional 
Automobile shipments 
OS Ferree Cee COP BONS sce ccivsccconcse a. in GONE: cccncdvens 8/4 and 4/4...... 7 feet and under.. Occasional 
Shade and map rollers. 62,500 Soft pines ...........c.eeceeee eae Rough lumber, sq.....4/4 to 8/4....... -4 feet and under..Common. 
Patterns and flasks..... 7 GO er arr ge OS ee aaa 6/4 and thicker..7 feet and under.. Rare. 
eae Softwoods and hardwoods..... Sn cs . sa cmn cadsea cauccekeee er ane: Me éuseceanen ..<Common. 
Dt die geknchcieveein Seana Ree a Dressed boards ....... FE ccacnevenescscctl SOUL. «vc cceeccteeee 
Piano boxes ........... 20,000 Spruce, soft pines, hardwoods.Common and box.D&M. dressed ,boards.4/4 to 5/4........ 6 feet and under. .Common. 
IN bl Sra kaya al eaee Softwoods and hardwoods..... Common ,....s.++. OSE, Desc occ cckeases 4/4 and 8/4...... $8 and 2 feet...... Occasional 
Scale beam boxes....... «see. PO, TOO Be cceccvensves High com. & sel..Part., dressed boards..5/8, 4/4, 8/4...... 6 feet and under.. Occasional 
a, NED TD. vvaasiccicavecene EUG GOUNMMON .. - RORTES cc ccccccccveceos re A audueeexes 6 feet and under.. Occasional 
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table gives the classification of softwood yard 
jumber of both forms (exelusive of box) used 
py the 18 wood fabricating industries that were 
studied : 

Form of Lumber— 


Square-edged: Percent 
~pwough (mostly I-inch)......ccccccssseses 27.2 
Dressed (mostly 1l-inch)..........---+ee0- 25.4 
Dimension (mostly 2-inch).........+.+ee+- 19.5 
Worked to pattern: 

Dressed and matched........ceeeeeceeeees 11.0 
MEINE ccccccccccccscccccccescceseceseosees 3 
WIOOTINE cc ccccccccscrccsetcrveccevcccees 3.7 
Ceiling and partition. .......cccccccccecece 8.5 
OCNeP ccccccccccccccrccvcccsesccesesevescce 3.4 


Industries offering outlets for a considerable 
quantity of short lengths worked to pattern 
were studied more intensively than those whose 
raw material is largely square edged lumber. 
Table No. 2 on page 42 presents data on quan- 
tity, form, and sizes of softwood yard lumber 
required for 13 industrial or commercial uses 
which require largely square edge lumber and 
concerning which only general data were ob- 
tained in the survey. 


It was shown that sawmills now supply 87.4 
percent of the yard lumber used by wood fabri- 
cating industries, wholesalers, 11.4 percent, and 
retailers, 1.2 percent. Of the total yard lum- 
ber requirements of the other industries studied, 
67.3 percent is purchased from mills, 26.3 per- 
cent from wholesalers, and 6.4 percent from re- 
tailers. According to questionnaires returned 
in the investigation, wholesalers sell 19 percent 
of their lumber to industries, including 29 per- 
cent of their lengths under 8 feet, while re- 
tailers’ sales to industries vary between ex- 
tremes of 1 percent in Arkansas and 37 percent 
in Massachusetts, ranging from 3 to 11 percent 
in other States. In no case do retailers’ indus- 
trial sales exceed 15 percent of their short 
lengths. Among the principal industrial uses 
reported as being served by the wholesaler are 
erates and boxes; sash, doors, and millwork; 
patterns and flasks; construction, mines and 
railways, agricultural implements and automo- 
biles. 

At the same time that the investigation 
disclosed difficulties and obstacles to be over- 
come in extending the industrial use of short 
lengths, it showed that progress is being made 
in that direction. Cutting to size at the mill is 
being practiced with increasing frequency, as 
the requirements for products such as steplad- 
ders, incubators, refrigerators and_ sectional 
make themselves felt. While it is 
acknowledged that public agencies can aceel- 
erate the tendeney somewhat by collecting and 
distributing helpful information, it is stated 
that the success of the movement in general 
depends upon the initiative of the lumber trade 
itself. The observation is made that if serious 
efforts are to be made to get short lengths into 
the industrial markets, as large a proportion 
of the shorts as possible should occur in items 
that are most easily utilized in manufacture— 
that is to say, in square edged pieces rather 
than lumber worked to patterns. A practice 
followed by a few mills consists of surfacing a 
piece and trimming out serious defects before 
machining to pattern. This results in square 
edge shorts which may be sold in that form or 
machined as desired. In plants where short 
lengths are used to greatest satisfaction the 
following conditions usually prevail: 


houses 


1. A large proportion of the lumber used is 
consumed in a limited number of cutting 
lengths. 


¢. Shorts are purchased in carload lots from 
teputable sources. 


3. Shorts are purchased in bundles of speci- 
fied lengths. 


It is insisted that the lumber manufacturer 
Wishing to take advantage of such conditions 
will in many cases find it necessary not only to 
pay greater attention to merchandising, but 
also to provide for more extensive remanufac- 
turing at the sawmill. A shipment of random 
length shorts may prove more burdensome than 
helpful to the user. A common objection made 
by industrial consumers to the use of short 
‘ngths is the increased waste involved. This 
18 because if the manufacturer has use for ma- 





terial in lengths of 3% feet, for which he must 
buy 4- and 6-foot lengths and cut them back 
his waste is excessive. The actual waste, freight 
on the waste, and cost of cutting combine to 
make such shorts dear at any reasonable figure. 
This objection can be met by furnishing mate- 
rial cut to the required lengths or multiples 
thereof. Another objection is the increased 
cost of handling, an objection that can be over- 
come by bundling the stock. 

In addition to the foregoing there is a great 
deal of valuable information contained in De- 
partment Circular 393 that deserves the careful 
study of all lumber manufacturers. Copies of 
the circular may be obtained from the Super- 
intendent of Documents, Government Printing 
Office, Washington, D. C., at 10 cents each. 


Oregon Pulp Plant to Use Electricity 


PORTLAND, OreE., Aug. 14.—The first plant in 
Oregon to convert fir slabs into kraft pulp and 
paper is being built by the St. Helens Pulp & 
Paper‘Co., at St. Helens. Slab refuse from the 
sawmills in the vicinity will be used. 

The refuse slabs will be sorted and, after 
removal of the bark, converted into chips of the 
proper size for digesters. The chips will then 
be transported by barges on the Columbia 
River to the, paper mill, where they will be 
stored until it is desired to put them through 
the digesters. A number of intricate problems 
are involved in this method. 

Power for the mill will be supplied by a 60- 
eycle turbine generator, rated 1500 kilowatts 
at 80 pereent power factor, delivering current 
at 480 volts, 3 phase. The turbine will be ar- 
ranged to operate at 225 pounds gage steam 
pressure, with dry steam, and 2-inch absolute 
back pressure. Steam at about 20 pounds gage 
pressure will be extracted from one of the first 
stages of the turbine, this steam being used for 
heating the plant and for process work in the 
mill. The extracted steam will be maintained 
constant by an automatic extraction mechanism 





built by the General Electrie Co., which will sup- 
ply the complete electrical equipment for the 
mill, including the turbine. 


Wood Bodies for Pacific Bus Line 


WASHINGTON, D. C., Aug. 16.—Bodies for the 
through bus line, planned to run from Van- 
couver to Tia Juana, will be from 75 to 80 per- 
cent wood, according to reports from the Model 
Body Co., of Detroit. They will hold thirty-two 
people, and will have all the accommodations of 
a Pullman ear, except sleeping facilities. The 
new line is planned to take advantage to the 
utmost of the scenic possibilities of the Pa- 
cific coast region. 

Despite plans recently advertised by one large 
producer, Detroit reports that the trend of au- 
tomobile design is strongly toward the prevail- 
ing composite type, using wood for framing and 
steel for the exterior covering. The Murray 
Body Co. has recently signed long term con- 
tracts for wood-and-steel bodies for the Mar- 
mon and Hupp companies. The Hayes-Ionia 
and the Seaman body companies are buying 
heavily of kiln dried hardwood, and both the 
Budd Wheel Co. and Dodge Bros., who formerly 
specialized in the all-steel body, have changed 
to a composite type and are buying a great 
deal of lumber. 

The reasons leading to these changes are 
understood to be the greater strength and rig- 
idity of hardwood for equal weight, the quiet- 
ness of the wood framed body as compared to 
the steel framed body, and the greater ease of 
repairs. 

One manufacturer says that both wood and 
steel have their peculiar advantages and dis- 
advantages in frame construction, and that the 
substitution of steel for wood in frames is an 
economical rather than a mechanical decision. 
It is a problem of relative costs. Both mate- 
rials, according to him, can be made to give 
satisfaction, ‘‘and so the one that provides for 
the lower body cost is likely to prevail.’’ 
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ings this week were 69,582 cars. 
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pared with 144.6 last week. 





Business in Brief 


Building expenditures during July in 171 cities in the United States were $294, - 
731,507, a decrease of 10.7 percent from June and 13 percent below July, 1925, 
according to Bradstreet’s. The only increase was shown in 

CONSTRUCTION Northwestern group, which reported 16 percent more ex- 
in July than 
awarded the first week in August were smaller than during the preceding week or a 


Changes in crop conditions not pronounced. 

at primary markets, and cutting of spring wheat, oats and barley is making good 

progress with favorable weather. 

AGRICULTURE ¢o ring corn crop up to average. 

Department of Agriculture estimates 15,621,000 
bales, nearly 700,000 bales above popular trade estimates. 


Fall buying movement developing along careful lines. 
Implement buying in fairly good volume in large grain- 
producing centers. 
per report prices advanced as does steel scrap. 
New life insurance production gained 9.8 percent 
in first seven months of this year over last. 
Business failures for week ended Aug. 12, 350—74.2 percent $5,000 or less. 


Interstate Commerce Commission, acting on protest of western shippers, held up 
proposed 6-cent cut in grain rates from Northwest to East pending investigation. 
Freight traffic for first six months of year was 227,116,889,000 
net ton miles, an increase of seven-tenths of 1 percent over best 
previous record made in same period 1923. For eleventh week 
this year carloadings for week ended Aug. 7 exceeded million car mark, being 
1,083,199, an increase of 30,681 cars over same week last year. 


Bradstreet’s food price index for week ended Aug. 12 was $3.43, compared with 
$3.41 last week and $3.71 for corresponding week last year. 
commodities quoted, seventeen advanced from last week, seventeen 
declined and forty-nine were unchanged. 
commodity price index for week ended Aug. 11 was 144.3, as com- 


in June. Building contracts 


Heavy movement of wheat continues 


Soaking rains are needed 
Cotton crop reports uni- 


Furniture industry stimu- 


Non-ferrous metals like cop- 


Forest products load- 


Of the eighty-three 


The Harvard wholesale 
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Profit on Extras Pulled 
Him Through 


“As a young retailer,” said a veteran 
dealer, “I found myself in charge of a good 
sized yard and a bigger price fight. I in- 
herited the fight, and it was an ugly one. 
All my competitors had outside connections 
and resources, and there was no chance of 
breaking them without breaking myself. In 
fact, I had been sent there to sell lumber at 
a profit and not just to carry on a fight that 
had already proved eostly and promised to 
be fatal. It’s easy for 
an outsider to say 
that under the cir- 
cumstances the thing 
to do was to figure 





He’s going to 
check over your 
bill very carefully 





every bill at a fair 
margin and to be 
content not to sell 
anything until the 
other competitors 
got tired or killed 





INN 
ii 
themselves. But experience had proved that 


they were tireless and hard to kill, and in 
the meantime my overhead would be eating 


me up. I had to make sales, I had to make 
them in the face of this competition, and I 
had to make some money. Some gross 
profits were necessary if I were to break 
even, and I was sent there to do more. 

“Now I don’t recommend the way I took 
as anything but an emergency measure. But 
it was an emergency, and I was giving my 
customers more than reasonable values. 
First, I set my prices per thousand at a 
fair figure; but these fair prices were con- 
siderably higher than those set by my com- 
petitors. They carried their price slashing 
clear through; jag trade and bill trade alike. 
Not many customers will figure out even a 
little bill to see if the price for the whole 
bill checks up with the material list figured 
at per thousand prices. So when a man 
came in and asked my thousand prices, I 
told him what they were. When he said I 
was high, as he nearly always did, I asked 
him what he was going to build and sug- 
gested that I give him a price on the whole 
lot. He would usually let me do this. Then 
I would consider carefully what sort of job 
it was. If there was no chance to sell more 
than just items on the list I figured it to give 
a little profit—perhaps lost the bill. 

“But in those days in my town it prac- 
tically always happened that the original 
list, if it amounted to much, never would 
complete the job. There were practically 
always extras, and it was on these extras 
that I depended to get my profit. So on 
such a bill I’d make the prospect a price 
down at just about cost, and I’d never 
itemize it. I’d just give him a lump sum. 
On that basis I could frequently make the 
sale. Then when the customer came back 


for extras I’d charge him the per thousand 
If he protested 


prices I’d already named. 


that my neighbors were selling for less, I’d 
ask him how that could be, since I’d already 
undersold them on the whole bill! In this 
way I could a little more than break even. 
At least I could make expenses. Of course 
every yard, even in the midst of the worst 
fight, sells quite a bit of jag stuff without 
competition. In this way I held my own 
and even got ahead a little; and in the course 
of time the fight wore itself out so that I 
finally sold out at a fair profit. As I said 
before, it’s no way to carry on a business 
if a man can help it. But it was an emer- 
gency matter, and this method pulled me 
through.” 


Let Competitor’s Business 


Alone—Mind Your Own 


“Some time ago,” said a retailer, “I de- 
cided it was poor business to tear down a 
competitor’s playhouse. If he is meek he 
will inherit the earth, or at least the part of 
it that contains my trade. If he isn’t meek 
he’ll tear down my playhouse, and then 
neither of us will have anything except a 
fight, and that isn’t nourishing. A dealer 
who spends his time trying to discipline a 
competitor is thinking about the wrong 
man’s business. ‘Keep thy shop,’ said Poor 
Richard, ‘and thy shop will keep thee.’ Keep 
thy competitor from making a profit, he 
might have said, and nobody will have a 
profit. The price cutter has something to 
laugh about, but the profit maker has some- 
thing to laugh with. Did you ever see a 
statue of a man ona fence? I never did. I 
never saw the statue of a dog in a manger, 
either. There was a time when the great 
men of the earth were the destroyers and 
the high-born robbers. They got ahead by 
taking something away from somebody else. 
But in the course of 
time somebody else 
took it away from 
them or from their 
children; and usual- 
ly a peevish person 
let an arrow through 





**Did you ever 
see a statue of a 
man on a fence?’’ 





them or put knock- 
out drops in their 
soup. The old time 
high-born thief took 
the popular way of 
avoiding old age. 
Their followers were poor and wretched. It 
wasn’t until men began minding their own 
businesses that material comfort began to 
spread. It’s a great idea, this matter of 
sticking to your own bench; and it’s pretty 
old, too. At least some people knew about 
it a long time ago; but a few thousand years 
have not been enough for everybody to learn 
it. ‘Seest thou a man diligent in his busi- 
ness?’ inquired an old-testament proverb 
maker. ‘He shall stand before kings; he 
shall not stand before mean men.’ And 
what’s more, he’ll not be a mean man, 
himself,” 











Should Tell Public Whole 
Story of Wood 


“T think retailers can do something to help 
along the trade and to build the future of 
wood construction by helping correct some 
mistaken ideas of the public about the scar- 
city of timber,” said an official of a retail 
association. “Some publicists got worried 
over the disappearing supply of commercia] 
forests and started a campaign to get some- 
thing done. That was a good idea, but like 
many other ideas that have been carried to 
the public it has 
not been rightly Fd 
understood. It is 
one of the unfortu- 
nate aspects of 
American life that 





Excited about the 
immediate disap- 
pearance of the 
forests 





any reform requir- 
ing Governmental 
aid has to be taken 
to the public in or- 
der to force Con- ~»I) 
gress into action. 
Timber supply and reforestation are tech- 
nical matters that have to be handled by 
trained engineers and foresters. But the 
job was so big that if it were to be done 
properly the Government had to have a 
share in it. Here the champions of re- 
forestation ran into the old American polit- 
ical habit of thought. Through many years 
of agitation, some justified and some pure 
political bunk, the public has been educated 
to believe that the lumber industry which 
uses the forests has been exploiting the pub- 
lic. A plea for forest preservation and re- 
placement looked at first glance like a pub- 
lic dole to the hated ‘lumber trust.’ Con- 
gress, which knew little about the matter 
one way or another, thought of the probable 
effect upon votes and refused to have any- 
thing to do with it. So, in order to move 
this slow and ponderous body, a public opin- 
ion had to be created, and the job was done 
in a rather hysterical way. Public fears of 
the immediate disappearance of the wood 
supply were played upon until many persons 
got to feeling that it was a patriotic duty to 
use substitutes in every possible place. 
Manufacturers of substitutes have not been 
slow to make use of this mistaken notion; 
so that now we see a half informed opinion 
fighting against us. 

“Most retailers know in a general way 
that vast quantities of commercial forest 
land remain, that the virgin supply is ade- 
quate for many years, and that lumber prices 
and scientific knowledge are combining t 
make reforestation a practical factor in the 
future supply. But the public does not know 
this and continues to play the game of the 
substitute men. I have nothing harsh to say 
about the substitute manufacturers and 
their methods. They are using the means 
that come to hand, and; one can not blame 
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them for taking advantage of a public opin- 
jon, even a mistaken one, that helps them 
sell their goods. But as we see this matter, 
the public is doing an ill turn not only to us 
put to itself. It is not enough for us to say 
that in the course of years the people who 
are rushing away from wood construction 
will be sorry. That doubtless is true. But 
self interest and the real welfare of our 
communities require us to do what we can 
to check this mistake before it goes farther. 
Substitutes will make a place for themselves 
where they can do good service. Many of 
us retailers want them to, for we handle 
them and want to keep on handling those 
that really are good. But we know without 
further experiment that wood construction 
is good. 


“Now all this sounds very general, and I 
suppose many of you are saying it’s a good 
idea. But I have found that saying a thing 
is a good idea is usually the first step toward 
forgetting it. All of us do advertising. 
Many of us have found that group advertis- 
ing is a useful and helpful thing for the 
dealers in a given town to undertake. Let 
me suggest that where local groups or dis- 
trict clubs do such advertising they make it 
include some of the potent arguments for 
wood construction. It is not hard to get 
the material. The trade promotion commit- 
tee established some time ago for the pur- 
pose of telling the story of wood construc- 
tion doubtless has ammunition of the sort. 
So has the National Lumber Manufactur- 
ers’ Association. I’m sure the AMERICAN 
LUMBERMAN would be glad to help you get 
whatever you want.” 


Keeping the Paint “Soft” 
Helped Make Sales 


“My paint department yields me a good 
profit and is a nice part of my business,” 
said a country retailer. “I had the usual 
trouble of disordered stock until I worked 
the matter out on the basis of what I need 
just to start the jobs. I got away from my 
old idea that I was running a warehouse and 
must have stuff 
enough to carry me 
through the season. 
I now have a spread 
of colors that satis- 
fies all local needs, 





Stirring a can of 
hard paint makes 
a customer sore 





and I know how 
large quantities 
and what _ sized 
cans will carry my 
sm all - quantity 
trade and will start 
the larger jobs. With good connections with 
a reliable jobber I can get shipments in two 
days and in an emergency, by using the 
telegraph, I can get what I need in one day. 
I certainly surprised myself by finding that 
I could operate on such a small stock. 
“Some of my painters and general cus- 
tomers used to complain at times of ‘hard’ 
cans; that is, cans with the pigment settled 
80 firmly in the bottom that stirring it in 
was hard work. My rapid turnover has in 
itself cured much of that trouble, and I’ve 
found another way of reducing it to the van- 
ishing point. I arranged my shelves in such 
@ Way that all cans of a given kind and shade 





were arranged one behind the other, so that 
just one can was visible. This made the 
stock compact and easy to find. Then when 
new stuff comes in it is put at the back of 
the row and is turned upside down. Only 
the front can is right side up, with the label 
squarely to the front. This means ‘soft’ 
cans. A number of people have remarked 
about it, and I’m convinced it’s one of the 
little things that help make sales. Other 
things being equal, I believe my soft cans 
with their clean, bright labels will turn trade 
my way.” 


Monthly Inventory Avoids 
Losses—Keduces Stocks 


“T have found that a frequent inventory 
is of value in keeping stock down to the 
lowest practicable working level,” said a 
young retailer. 
“Some of my 
friends have 
good perpetual 
inventory sys- 
tems that they 








Spotting trouble 
at the bottom of 
the lumber pile 





find of great 
value, and I sup- 
pose there are 
yards where 
frequent physic- 
al inventories 
are hard and costly to take. 


But after ex- 
perimenting with different systems I came to 
the conclusion that for me nothing else was 


quite so valuable. For one thing, it means 
that once a month I and my office and yard 
helpers actually see everything in the yard. 
I always help, and each time I work on a 
different part of the stock. If I find that 
any of this stock is hard to count, on ac- 
count of the way it is piled or the place it 
is stored, I know it is hard to load. These 
inventories have led to minor but important 
alterations in the yard and sheds. We have 
no dark corners or attic spaces where stock 
accumulates and is lost. 


“Then, too, I learn how new and old stocks 
are handled. If you go into a yard and see 
bright lumber at the top of the bins and 
discolored and weatherbeaten stuff at the 
bottom, you know that several things are 
happening to diminish profits. First, the 
yard is carrying more stock than it needs to 
carry, for that discolored stuff is not being 
turned, and the same sales could be made if 
the old stuff were not there at all. That 
means a useless investment. Second, it 
means that the unturned stuff is deteriorat- 
ing in a certain sense; for while it may still 
be as good as the other for all practical pur- 
poses, it is harder to sell. Bins looking like 
this should tell the owner that he ought to 
revise his buying methods and that he needs 
to arrange his bins and to train his yard 
force so that old stock will be sold first. My 
buying policy has been worked out on the 
basis of what I have learned in these 
monthly counts. I have found out almost 
exactly the amount of stock I need at each 
season of the year, and I hold it down to 
that figure. I’ve reduced my investment by 
nearly twenty-five percent in this way with- 
out in the least diminishing the service I am 
able to offer to my customers.” 





Separate Financing Keeps 
Accounts Shipshape 


“I believe a lot of us dealers are at fault 
in teaching our customers to expect unusual 
consideration in the payment of accounts,” 
said a retailer who is noted for his skill in 
getting paid for what he sells. “Of course 
that’s no new idea. I’ve heard it at every 
convention I’ve ever attended. It was one 
of the earliest matters ever taken up by 
associations, and I imagine the first time 
it was mentioned some dealer with a shrewd 
eye and a face covered with a full beard got 
up and said that lumber wasn’t sold until 
it was paid for and that the way to get paid 
was to get paid; and so on. But we go right 
on letting our customers have our stuff on 
little or no security and letting them get the 
notion that if they neglect to pay long 
enough we'll settle for fifty cents on the 
dollar. 

“It would be funny if it were not so hard 
on us, how many of our customers seem to 
think that we have unlimited money. 
Haven’t we got whole warehouses filled with 
lumber? Don’t we own it? The few loads 
they got from us is but a drop in the bucket 
compared to the amount we had left after 
they hauled theirs out. Then what do we 
mean by suggesting that interest must be 
paid on open accounts, and what do we mean 
by wanting those accounts protected by 
notes and mortgages! Many of my cus- 
tomers have threatened to go elsewhere 
when I’ve enforced my terms of sale; but 
as a matter of fact I can remember but one 
or two who ever did it. 

“One thing in particular I refuse to do. 
I will not finance a farmer’s building with a 
series of notes falling due through a period 
of years. That always means trouble. He’ll 
pay the first and possibly the second. Then 
he’ll miss one. Perhaps after some com- 
pulsion he’ll pay that one, but it isn’t long 
until he begins 
to think that he 
paid too much in 
the first place, 
and we’re lucky 





** Haven’t you got 
whole warehouses 
filled with lum- 
ber??? 





if we get final 
settlement with- 
out a suit. We 
used to have 
this experience, 
but we do not 
any more. We don’t take the notes. 








As I 
see it, one advantage of a finance depart- 
ment, or even a separate corporation if 
much financing is done, is the fact that this 


puts our credits on a banking basis. If a 
man owes a concern that has no business 
except the advancement of money at inter- 
est he will not expect to get out of paying. 
The issue isn’t confused, and everything is 
shipshape. But I still think a dealer is 
somewhat at fault if he has chronic troubles 
with his accounts. It indicates to me that he 
isn’t a good salesman. If he were a good 
salesman he wouldn’t rely on haziness about 
payment to help him close the deal.” 
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News and Business Ideas for Retailers 


Dealer’s Building Show “Hits Mark’’ 

Remus, Micu., Aug. 16.—On Saturday last 
D. Mansfield & Co. (with yards at Remus and 
Rodney) displayed on Main Street, at the an 
nual Remus home-coming carnival, building ma- 
terials of all kinds, veritable 
builders’ show. 

Upward of four thousand people visited the 
booths, where expert attention was given them 
by ‘‘Del’’ Mansfield, Harley Mansfield, H. 8. 
Dewey, John Thomas and others well qualified 
to demonstrate the utility of the various kinds 
and qualities of lumber on display. The inter- 
est of the visitors was not casual, but ardent, 
as evidenced by their interrogations concerning 
the various materials displayed. 

There was a very definite desire on the part 
of many to learn why certain kinds and specifie 
grades of lumber were recommended for particu- 
lar uses and purposes, and if closer personal 
contacts with the lumber consumers of the coun- 
try can be maintained through the medium of 
such able management as was shown by Mr. 
Mansfield and his assistants, the manufacturers 
of lumber may well find it practicable and 
profitable to expand their trade extension work 


constituting a 


that the dealers’ shows already held will be 
speedily followed by a number of others in this 
section of Michigan. 


Better Lumber for Better Homes 

JACKSONVILLE, FLA., Aug. 16.—A campaign 
for aiding and encouraging the building of 
better homes, through the use of quality lum- 
ber, selected for its adaptability to the uses 
intended, is now under way in this city, spon- 
sored by a group composed of ten of the 
principal local lumber dealers, who are asso- 
ciated, for purposes of this movement, under 
the advertising name, ‘‘Sterling Lumber Mer- 
chants of Jacksonville.’’ 

The member firms are: Superior Lumber 
Co., Peninsular Lumber Co., McCormick Lum- 
ber Co., Putnam Lumber Co., Patterson Lum- 
ber Co., Jones Lumber Co., Wilson, Otwell & 
Cone (Inec.), Dekle Lumber Co., Fretwell- 
Bessent Lumber Co. and Denham-Foley Lum- 
ber Co. 

[Nore: A brief news story telling of the 
organization of this movement appeared on 
page 53 of the Aug. 14 issue of the AMERICAN 
LUMBERMAN.—EDITOR. | 
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This Week’s Timely Tip 


A Handy Device, Easily Made 


Lumber dealers who operate planing mills, 
or carpenter shops, will find the device here 
very convenient 
shavings and other light refuse from around 
and under machines and fixtures. 


It consists simply of a piece of sheet metal, 
shaped as shown in the illustration, with a 
handle attached by splitting the end of an 
axe handle with a rip-saw and inserting the 
Nails then are driven through both 
the handle and the blade, and firmly clinched 


on the opposite side. 


Watch for Next Week’s “Tip” , 


for removing 














to embrace these splendid building shows. 

Harry Brattin, of F. J. Brattin & Son, Shep- 
herd, Mich., accompanied by Mrs. Brattin, at- 
tended the Remus Show. He was most enthu- 
siastic over the possibilities of arousing the 
public interest in lumber and believes that 
manufacturers of lumber should join the retail 
dealers in making such shows an annual event. 
As was reported in last week’s issue of the 
AMERICAN LUMBERMAN [page 51], Mr. Brat- 
tin’s firm sponsored a very successful building 
show held in his home town on Aug. 6. 

Mr. Oliver, of the Oliver Lumber Co., Bir- 
mingham, Mich., also was keenly interested in 
the show, and is a firm believer in this method 
of imparting needed information to the public 
concerning lumber and kindred products. Mr. 
Oliver was formerly in the retail lumber busi- 
ness at Farwell. 

A number of other visiting retailers evidenced 
very great interest, and it is more than probable 


The objectives sought and the plan of op- 
eration were outlined. for the AMERICAN LuUM- 
BERMAN by one of the member dealers as fol- 
lows: 


‘*There have recently sprung up in this vi- 
cinity a number of concerns whose industrial 
character and mode of doing business is, from 
the retailer’s standpoint, unethical. These 
dealers are of two kinds; namely, manufactur- 
ers selling direct to consumers, and concerns 
whose materials are bought from small saw- 
mills in the locality. It is our impression 
that the materials furnished by these two 
types of dealers not only are of decidedly in- 
ferior grade but also of poor manufacture, 
and it is with this in mind that ten of the 
leading retail lumber concerns have organ- 
ized the present movement, one of the main 
purposes of which is to acquaint the prospec- 
tive home builder with the various grades and 
types of lumber products. We expect to bring 


this about through the medium of the loca] 
press and outside advertising, the movement 
being financed by funds furnished by contri- 
butions from the member firms. We have 
every reason to believe that such a campaign 
can not fail to work in a manner beneficial 
to the consumer.’’ 

An interesting example of the advantages of 
building of quality lumber was recently exhib. 
ited to Jacksonville builders who watched the 
tearing down and wrecking of the old mansion 
at the corner of Laura and Ashley streets. 

This old home was one of the outstanding 
residences of its day, having been built shortly 
after the big fire by J. E. Cohen, who spared 
no expense, and insisted that the best of every- 
thing be used. 

The lumber was furnished by the Cummer 
Lumber Co., which at that time was doing near- 
ly all the retail business in Jacksonville, and 
which has been succeeded by the Putnam Lum- 
ber Co., which is operating the same mill, cut- 
ting the same timber, and conducting its retail 
department along the same lines as the older 
concern did. 


Much of the lumber removed from the old 
home was found to be in good condition, and 
most of it has been resold for building purposes, 
as its usefulness was not impaired by the wear 
of more than a score of years. 


‘*Tt pays to be right when building a home,’’ 
said J. E. Crosby, manager of the retail depart- 
ment of the Putnam Lumber Co. ‘‘The use 
of dense long-leaf pine lumber is only a part 
of it. In this particular case the builder came to 
the Cummer company for advice as to where 
to buy hardwood flooring, and other materia! 
which that company did not offer. 


‘*This giving of advice and expert counsel 
is one of the functions of a Sterling Lumber 
Merchant. There are now in Jacksonville sev- 
eral of these dealers, who are putting before 
their contractors and home builders the propo- 
sition of building homes that will be still serv- 
iceable after the lapse of twenty-five or more 
years.’’ 


Says “Fire Proof’ Claim Is Unfair 


In an editorial appearing in the June issue 
of The Upsonizer, W. H. Upson strongly en- 
dorses the campaign now being planned by the 
National Lumber Manufacturers’ Association 
for the purpose of, to quote Mr. Upson, ‘‘re 
establishing lumber in its rightful place in the 
minds of lumber dealers and the consuming 
public, a job that seems almost hereulean when 
all factors are considered.’’ 

It is a fact, continues Mr. Upson, that the pres- 
ent generation has a wrongful impression of lum- 


ber, the oldest and most honored of all building 
materials. 

And why? Simply because competitive manu- 
facturers by constant reiteration have given the 
public a wrong impression of this time-honored 
building material. These competitive manufac- 
turers call their products “fire proof’? when there 
is no such thing as fire proof material. Steel will 
twist and warp in heat and flame. keinforced 
concrete will crack and bulge. Much of the propa- 
ganda against lumber has been the result of mis- 
guided enthusiasm, or as some people would say, 
plain exaggeration. 


Mr. Upson goes on to point out that when 4 
lumber dealer talks about some so called ‘fire 
proof’’ product, he is unintentionally hurting 
the sale of his main produet—lumber. Al- 
though materials may vary in the degree of 
fire resistance, no building material is literally 
fire proof. 

He refers to Upson board as a ‘‘ first cousil 
of lumber,’’ being made of wood fiber. ‘‘ We 
therefore sympathize with the defenders of 
lumber,’’ continues Mr. Upson, ‘‘in feeling that 
it has been unjustly treated, and the target of 
unjustified assault. Lumber and Upson board 
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have much in common. Moreover, the use of 
the latter product tends to help the sale of 
jumber, because it demands the use of wood in 
the form of trim and molding.’’ 


Some Trends in Seburben Demand 


Would you fashion the big front doors of your 
new modern residence out of cedar and oak 
slabs so as to present the much desired woodsy 
effect ? 

Manager Nelson, of the Park Ridge (IIll.) 
yard of the Edward Hines Lumber Co., says 
that home builders are looking for this kind of 
thing more and more until there is all but a con- 
stant demand for such material. The jambs and 
arches of entrances are of heavy spruce or fir. 
Some of the timbers are as large as 8x12. 

Another kind of material much in demand at 
the suburban yards are street-marking posts, 
largely used in new subdivisions. Mr. Nelson 
says he has had an enormous call for this de- 
gription of lumber. The posts are of pine, 
dressed, usually 4x4 and all the way to ten feet 
in length. It is customary for a subdivider to 
order a carload at a time. They are cut to 
length and the tops shaped at the yard. Along 
with the posts thousands of stakes are sold. 
They are three feet long, and usually cut and 
sharpened from 2x4 material. 

There is a big eall also for stained wood 
shingles. The variety in colors seems to be in- 
creasing until a roof so made is given a rainbow 
aspect. The shingles are laid haphazard. The 
big mills are keeping pace with the growing 
demand for ‘‘ woody’’ looking material and the 
yards are buying liberally. 


Retail Firm Makes Improvements 

SPOKANE, Wasu., Aug. 14.—Improvements 
which will total approximately $3,500, including 
the construction of a lumber shed 175 feet long 
and 80 feet wide, capable of covering 40 ecar- 
loads of Jumber, and alterations on the present 
building at North Monroe and Boone, have been 
begun by the Monroe Street Lumber Co. Presi- 
dent H. O. Schumacher says that the work will 
be completed by Sept. 1. 

Retirement from the managership of the firm 
to devote most of his interests to the Home 
Sash & Manufacturing Co., E 2924 Mission, a 
wholesale firm, is also announced by Mr. Schu- 
macher. Beginning Monday, Neil G. Warner, 
who has been with the Monroe company for the 
last five years, will be manager. 

A novel shingle roof showing uses of six 
different types of wooden shingles is being put 
on the lumber company’s main building. The 
roof will be ‘‘jazzed,’’ it is said, creating a 
color effect never before'seen here. Other new 
features at the lumber plant are a display win 
dow on Monroe street for showing built-in 
kitchen features and doubling of the floor space 
of the paint and hardware department. 

The Jumber shed, now being built at W918 
Boone Avenue, will make it possible for the 
concern to cover all the lumber in stock, en 
abling quick delivery of dry lumber in wet 
Weather, Mr. Schumacher said. 


Partnership Plan Has Worked Well 

SEATTLE, WASH., Aug. 14.—Forty-two years 
ago a young Dane, an immigrant a few years 
previous, tired of farming and looking for a 
chance to better himself, drove into Aurora, 
Neb., with his team, and secured employment 
delivering lumber for a retail lumber yard of 
that city. 

Today Hans Hansen, that ambitious and hus- 
tling Dane, is a partner in more than twenty 
retail lumber yards, most of them in Nebraska 
but some of them are in California. 

It was not long after Hans started his work 
of delivery man for the retail lumber yard that 
he brought in an order for coal; later, orders 
for lumber, and in a short time the proprietor 
drew more and more upon the services of his 
young helper to perform various services around 
the lumber yard and in the office. 

Early hours or late hours made no difference 
to Hans. He kept repeating to the yard owner 
that he wanted a chance to learn the business 
and become a yard owner. After a few years 


the yard owner placed young Hans in charge of 
a yard, and gave him the chance for which he 
had asked. Industrious, and frugal, he saved 
his money and before long he started to branch 
out in a business way. 

Twelve years ago he retired with a comfort- 
able competency. Using the same system that 
had been so suecessful in his own ease, he has 
taken ambitious men, always poor, and often 
with no money whatever to invest in the yard 
and installed them as partners. In all in- 
stances the yards have been called either after 
the partner (the active manager), the name of 
the city, or given some name other than that 
of Hansen. Going into the homes of his part- 
ners, he has ‘‘sold’’ the idea of thrift and 
gaining a competency to the wife and children, 
thus making it easier for his partner in that 
yard to save his money and pay for the stock 
which Mr. Hansen had sold him on an unse- 
cured note. 

Mr. Hansen says he has not had a ‘‘ black 
sheep’’ partner, or suffered financial loss duc 
to dishonest practices on the part of the men 
he has chosen as partners. 

Four sons and their father are now part- 
ners with him at different points in Nebraska. 
First one son was given a yard. He was a 


hustler, saved his money and was soon paying 
off his note at a rapid rate. Soon another son 
was put in charge of a yard. Later, two more 
sons were taken in as partners at other points. 
*¢T think that a man will work harder when he 
is working for himself than he will when work- 
ing on a salary,’’ said Mr. Hansen. ‘‘ My part- 
ners in the various retail lumber yards have 
done well, they live in good homes and drive 
good cars. I have been content to take only 
a passive part in the management of each local 
yard. If you have a good man, give him a 
chance to acquire an interest in the business. 
He will not only work harder, and consequently 
do better at the yard, but will produce for you 
a larger return than he otherwise would.’’ 

Mr. Hansen is the father of Peter Hansen, of 
the Hansen-Nieder Lumber Co., Seattle, whom 
he is visiting for a few days. 

(BEBE AAE 

ONE OF THE LARGEST TREES ever found in 
Washington State has been uncovered by a road 
building crew working east of Auburn, which 
is just south of Seattle. Its location is on the 
Green River road near the Flaming Geyser, and 
it measured 15.5 feet in diameter. Part of the 
log was petrified; the remainder seemed to be 
in the process of turning to coal. 





Real Retail Merchandising 


The difference between salesmanship and mere order- 
taking is shown by this story of an actual transaction, told 
to the AMERICAN LUMBERMAN by a Michigan retailer: 


A customer, intending to build a cottage at a nearby lake, came in 





with a bill of lumber to be figured. Most managers would simply 
have figured the bill and trusted to good luck to sell it, but our man 
began to inquire as to what sort of plan the customer proposed 
using for his cottage, realizing at once that if he expected to sell the 
bill as drawn up he would have to cut the life out of it, as it had 
been “figured” everywhere. 


He asked the man if he had looked over many lake cottage plans, 


and he replied that he had not, but was well satisfied with the plan 
he had chosen. 


Our manager then said, “Well, suppose we look over a plan book 
that I have here. I think I can show you something pretty nice, 
and tell you exactly what it will cost.” They spent about an hour 
together going over lake cottage plans. Finally they found one 
that struck the customer “square in the face” and he asked what 
the material would cost. The manager has all these lake cottage 
plans figured up and so was able to tell him right off the bat just 
what it would be. 


Then the customer said, “Let’s have your figures on my bill of 
lumber.” So our man figured it up, making the total as low as pos- 
sible, and the customer said: “Well, if I build from my original 
plan you will get the business.” 


But our manager continued to point out the merits of the plan 
which they had just been examining, and finally closed the deal for 
the bill of lumber based on that plan. The customer went away 
satisfied and the material is being delivered this week. 


The net result was that we got our full retail price, plus delivery 
charges, whereas if we had sold just the bill that the customer had 
first asked for, we probably would not have more than broke even, 
and would have had to deliver it for nothing. 


I call this real merchandising. 
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A Compact and Convenient 
Retail Yard Layout 


SAYSIDE (LONG 


ISLAND), N. Y., Aug. 16.— 
Some of the special features which mark the 
business policy, as well as the physical equip 
ment, of the Queensborough Lumber Co. (Ine.), 
no doubt will be of interest to readers of the 
AMERICAN LUMBERMAN. 

This concern began business in January, 1907, 
under the name Bayside Lumber Co., continu 
ing under that title until January, 1918, at 
which time the name was changed to the present 
Prior to 1918 two branch yards were 
opened, one at Whitestone, and the other at 
Flushing. Charles T. Jensen is secretary and 
general manager. He has been identified with 
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the concern since August, 1907, being made 
manager in 1908, and later advanced to his 
present position. 

‘*We aim to stock nationally advertised ma- 
terials that are backed by the manufacturer, 
and, in turn, by ourselves, and find that in the 
long run it pays, although we do lose some busi- 
ness on a price competitive basis at times,’’ 
said Mr. Jensen. 

‘*The majority of our employees have been 
with us a long time. We carry group life in- 
surance on all employees, in amounts ranging 
from $1,000 to $2,500, according to their posi- 
tions, the premiums being paid by the company. 
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The well arranged retail establishment of the Queensborough Lumber Co. (Inc.), Bayside 
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Lumber storage shed (center) and some of the other buildings. 
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Showing method of piling, and foundations 


In addition, most of the employees carry an 
additional $1,000 for which they pay a very 
low premium.’’ 

Several years ago the yard and buildings were 
remodeled, and the layout now is about as com- 
pact and convenient as could readily be found 
anywhere. ‘‘Originally,’’ said Mr. Jensen, ‘‘ we 
had no intention of going at the matter in the 
thorough way that we finally did, with neces- 
sarily much enlarged outlay over what was 
primarily intended. In fact, at first we intended 
only to change the piles around. However, we 
felt that before doing anything we should call in 
an engineer and secure his advice as to what was 
really needed to make our plant thoroughly 
efficient, and economical from the standpoint of 
labor required for unloading, storing and deliv- 
ering stock. H. A. Hellyer, of the engincering 
department of the Tenafly Lumber & Supply 
Co., Tenafly, N. J., was recommended to us, 
He came to our place and looked over the plant, 
making some pencil drawings and sketches, thor- 
oughly studied the situatson, and then made 
certain recommendations, all of which were ap- 
proved by our company. He certainly arranged 
our plant so as to give us the maximum room 
for placing and piling stock in a limited amount 
of space.’’ 

One of the photographs on the opposite 
page shows the 3-foot walk through the cen- 
ter of the yard, a feature to which Mr. Jensen 
called special attention. ‘‘This has saved many 
a step in going from the office to the lower end 
of the yard,’’ said he, ‘‘ because if this walk 
were not provided it would be necessary to go 
all the way around each time.’’ The same pho- 
tograph, in conjunction with others herewith 
presented, gives a good idea of the substantial 
conerete and steel rail foundations of the lum- 
ber piles, as well as of the careful stacking 
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Note the private siding, which runs full length of the yard 
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gnd generally well kept appearance of the plant 
and premises throughout. 

The company’s delivery equipment consists of 
two 5-ton trucks, two 344-ton, two 2-ton, one 
114-ton, and three 1-ton Ford trucks. Besides 
these the company has in commission, for use 
of the salesmen and other business purposes, 
three coupes, one Ford car—and one horse. 

The faithful servant last mentioned is deserv- 
ing of more than passing notice. This animal 
is a big, black mare, weighing about 1,750 
pounds, which has given faithful and efficient 
service for the last seventeen years. She is now 
used for light hauling around the yard, and 
on short trips. Even in this day of gasoline, 
the faithful horse is not without staunch friends, 
as attested by Mr. Jensen’s significant remark: 
‘‘She is not for sale.’’ 





lumbermen Win Wood Shingle Fight 


MINNEAPOLIS, MINN., Aug. 17.—Minneapolis 
jumbermen have won their fight against an ordi- 
nance Which would have prohibited use of wood 
shingles within the city. The council Friday 
passed a substitute ordinance offered by the 
lumber interests permitting quarter sawed wood 
shingles outside the fire limits. 

The victory is regarded as of nationwide im- 
portance to the lumber industry. It was a fight 
between the lumber substitute and forest prod- 
ucts manufacturers, according to lumbermen. 

With the Minneapolis fight out of the way, 
Charles E. Marsh, of the Red Cedar Shingle 





Interior of lumber storage shed of Queensborou 


Bureau, returned to New York City to continue 
cooperation with lumber dealers there against 
auti-wooden shingle legislation. 

Discussing the case, Mr. Marsh said: 

The ordinance which becomes effective Sept. 1 
Prohibits the use of wood shingles as well as all 
roofing material known as Class “‘C” or of a lower 


grade within the fire limits, but outside the fire 
limits permits the use of Class “C” roofing as well 
48 wood shingles when cut edge grain and five 


Shingles measured at the butts to be not less than 
two known commercially as 5 to 2, and 
then only when laid in such a manner as will give 
for longevity and applied with rust-proof nails 
Which will add materially to the life of the shingle 
a8 well as give greater fire protection. 

The committee spent many hours in the study 
of arguments presented for and against the use of 


inches, 


Wood shingles, it being claimed by the fire chief 
that in unusually large number of fires were at- 
tributable to the wood shingle. The lumbermen 
acknowledged this might be the condition, but 
emphasized the fact that the shingles which were 
Causing trouble must not be confused with the 
modern shingle which they have recommended in 
the amendment to the building code which’ was 
Passed As proof of their contention, last fall 
ther ‘ conducted a public test in the yard of 
the Red Diamond Lumber Co., on the fire-resisting 
qualit f the irious classes and kinds of cor 











Showing the convenient, step saving 


three-foot walk through center of yard. 


Also note the con- 


crete and steel rail foundations 


gh Lumber Co., Bayside (Long Island), N. Y. 


position roofing as well as red cedar shingles of 
the grades specified in the new roofing regulation 
and the results, which were witnessed by twenty- 
three of the twenty-six councilmen, as well as some 
two hundred citizens, convinced those present be- 
yond the question of a doubt that there was merit 
to the arguments presented by the lumbermen, 

A number of public hearings were held at which 
time the proponents of the anti-shingle ordinance 
were supported in their contention by representa- 
tives from the National Fire Protection Associa- 
tion of Boston, as well as the Underwriters Lab- 
oratory of the National Board of Fire Underwrit- 
ers, Chicago, and a number of insurance men. Sta- 
tistics and data were given verbally and substan- 
tiated later by show that the 
wooden shingle was a conflagration hazard. The 
lumbermen countered with their arguments by 
showing conclusively that the conflagration hazard, 
as indicated, was not substantiated by fact and 
proved to the satisfaction of those interested that 
the majority of conflagrations could not be charged 
justly to the wood shingle, and cited particularly 
the fact that according to information by Chief 
tinger, the lack of water had played a very vital 
part in most.of the large fires These fact 
were all carefully, considered and the, committer 
felt, and Chief Ringer acknowledged, that the ordi 
by the lumbermen was a great 
anything they had had in 


correspondence, to 


submitted 


improvement over the 





The lumbermen of Minneapolis are much grati- 
fied at the result of their effort, as they felt the 
effort to enact the original ordinance was the be- 
ginning of legislation toward establishing laws 
which would unnecessarily prohibit the use of lum- 
ber, giving a monopoly, so to speak, and would not 
only react against the lumbermen, but would ulti- 
mately have the effect of increasing the cost of 
construction, thereby working a hardship on the 
prospective home builder. The lumbermen were 
particularly anxious to impress on the committee 
that their motive was not selfish in their effort to 
defeat the anti-shingle ordinance, because they sell 
both composition roofing as well as the wooden 
shingle. 

The lumbermen’s side of the question was han- 
dled by A. M. Melone, A. A. D. Rahn, Tom Bonner, 
Wm. H.. Badeaux, Glen W. Carpenter, Kingsley 
Day, O. C. Lance and A. A. Hood. They, in turn, 
were backed by the Twin City Hoo-Hoo Club, of 
which E. J. Fisher is secretary-treasurer. 


Issue Booklet on Northern Hemlock 


The northern hemlock manufacturers of 
Wisconsin and Michigan have just issued an 
attractive booklet entitled ‘‘Seven Vital Factors 
of Building Construction,’’ in which are pre- 
sented some instructive facts regarding hem- 
lock as a building material. The booklet is 
designed for distribution among lumber con- 
sumers, and it therefore gives information that 
the average buyer and user of lumber wants, 
rather than the sort that appeals to the average 
lumberman. While the booklet is devoted pri- 
marily to a discussion of the merits of hemlock 
lumber, it contains some vigorous strokes in 
behalf of wood in general. 


The user of hemlock is informed that grade 
marking and trade marking northern hemlock 
not only indicate the grade of the material but, 
like the signature on a check, or the seal on a 
legal document, they carry responsibility, in- 
suring the integrity and uniformity of grading, 
and guaranteeing responsible manufacture. 

The American Lumber Standards are ex- 
plained in a manner that can not fail to appeal 
to the buyer of lumber. The difference in the 
amount of lumber contained in joists, rafters 
and studding cut according to the American 
Lumber Standards and the amount contained in 
‘sub-standard’? lumber is graphically illus 
trated in the booklet. The strength, rigidity 
and nail-holding power of lumber and of hem 


lock 
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Selling Hardware Along With Lumber 


Being aware that many lumber retailers are considering 
the proposition of whether or not they may profitably add the 
handling of hardware, particularly builders’ items, the AMER- 
ICAN LUMBERMAN has been conducting a survey for the pur- 
pose of obtaining the experiences and opinions of dealers who 
have maintained hardware departments for some time. Two 
points on which information was especially sought were, first, 
as to whether the dealers maintaining hardware departments 
found them to be a help in ‘‘closing’’ building prospects, or in 
selling lumber and other material for repair work; and, sec- 
ond, as to whether the hardware department, considered as a 
separate unit, showed a satisfactory profit. The source of 
supply—manufacturer or jobber—was another point covered. 

On these points, the opinions are varied, but interesting. 
For instance, an answer from an Ohio dealer said, with re- 
gard to the first proposition, that the opposite is true; that is, 
that instead of hardware helping to sell lumber, the sale of 
lumber directly promotes the selling of hardware. This point, 
which is quite logical, is elaborated by a Wyoming dealer, who 
says that after selling a man a bill of lumber it is a very easy 
and natural thing to suggest that he also will need nails, 


hinges, paint or other items to complete his job. This dealer 
says that the customers appreciate such suggestions, as other. 
wise they might have forgotten to lay in these necessary sup- 
plies, and thus would have had to make an extra trip. 

On the question of profits from the hardware department, a 
Kansas lumber merchant discusses in an interesting and foree- 
ful way the necessity of dealers departmentizing their busi- 
ness, segregating in their accounting each line handled, in 
order that each department may be made to “‘carry its just 
proportion of the cost of doing business and deliver to the 
proprietor a fair margin of net profit.’’ As to the profits from 
hardware departments, the dealers’ statements range from 
that of one who says that he makes ‘‘a mighty nice profit,” 
and that a hardware line ‘‘is a life saver in making ends meet 
through bad years,’’ to another dealer who says that ‘‘hard- 
ware does not show a satisfactory profit, either for the exelu- 
sive hardware dealer or for the lumberman who handles a hard- 
ware stock along with his building materials.’’ 

A number of letters received by the AMerIcAN LuMBERMAN 
from dealers who discuss this subject in more or less detail 
as reproduced herewith: 


SPRINGFIELD, Onto.—Some of our material 
is bought directly from the manufacturer, while 
other items are bought from the jobber. It is 
almost impossible to buy certain items from a 
manufacturer, as the quantity used by the aver- 
age retail lumber dealer is so small that the 
manufacturer would not care to handle the busi- 
ness. Such stock is bought by most lumber 
dealers from some nearby jobber who handles 
a complete line of builders’ as well as general 
hardware. 

As to whether our hardware department is an 
aid in closing building prospects and selling 
other material, we find quite the reverse to be 
true, and think this applies in most cases. If 
the lumber has been sold for either a new build 
ing or a repair job it is quite evident that what- 
ever hardware is required must be bought from 
someone, and if the lumber dealer is wide awake 
he can sell this hardware along with the other 
material. We do not think that the hardware 
department draws much other business. 

Our hardware department is handled in econ- 
nection with sash and doors, paint, glass, fur 
naces and other closely related items. This 
department has been showing a profit, but we 
are not in a position to speak for lumber yards 
in general. We think it depends on the way the 
department is handled. 


STERLING, KAN.—We purchase our hardware 
through the wholesaler. Lumber dealers do, 
as a rule, buy some through the jobbers. I do 
not believe that a complete hardware depart- 
ment adds materially in closing building pros- 
pects, though it probably assists in selling other 
material for repair work. Generally speaking, 
hardware is not showing a satisfactory profit, 
either for the straight hardware dealer or for 
the lumberman who handles a complete hard- 
ware stock along with his building materials. 
Unlike lumber, a general hardware stock has in 
it a lot of items that are sold on too close a 
margin of gross profit. If a large percentage 
of the dealer’s volume of sales is represented 
by this class of merchandise, at the end of the 
year’s business he finds that he did not receive 
the mark-up he intended to get, and a good 
many merchants who are not departmentizing 
can’t understand why their year’s business was 
condueted on such a low gross margin of profit 
based on the sale price. We have made several 
tests with our managers on this, and by con- 
tinually pressing the subject and keeping it be- 
fore them, we have elevated our gross margins 
very much above what we used to experience. 
At some of the yards, the mid-year inventory 
showed that sundry or hardware sales made 
about the same gross margin of profit. 

It has been our poliey on quantity sales that 
do not carry the regular margins of profit to 


keep these out of the sales total for the period. 
Of course, when we do that we naturally inflate 
the ‘‘cost of operation’’ percentage, and in 
talking with many merchants we find that their 
total sales for the period contain all types of 
sales. We think this is bad practice, and mis- 
leading. 

I think you could contribute a great deal to 
the welfare of the average retailer by writing 
a series of articles that might influence the aver- 
age merchant to spend some time departmentiz- 
ing his business so as to know his actual per- 
centage of gross profit, based on sales of each 
class of merchandise. Trade papers for several 
years past have devoted much space to the sub- 
ject of mark-up, but so far I have failed to find 
any articles concerning this one evil—the selling 
of a lot of merchandise as staples that do not 
carry the normal mark-up, based on sales. If 
the owner of a business would inform his selling 
force what percentage of gross profit, based on 
sales, each line of merchandise really showed, it 
surely would have a tendency to develop in the 
sales force a desire to make certain depart- 
ments carry their just proportion of the cost of 
doing business and deliver to the proprietor a 
fair margin of net profit. 

One of the evils of the day has been that the 
manufacturer has reserved for himself a satis- 
factory margin of profit on his merchandise and 
to meet a demand for merchandise at a slightly 
reduced price the discounts off the manufactur- 
er’s proposed fair retail price have been re- 
duced so that dealers in most lines today are 
trying to operate on 20 to 25 percent discount 
off of the list, which is a great deal less than 
he was given several years ago. In the mean- 
time the dealer’s cost of operation has in- 
creased and his volume of business decreased, 
and results at the end of the year have been 
unsatisfactory. We would like to see the 
AMERICAN LUMBERMAN go into this subject in 
detail. 

San ANTONIO, TEX.—We buy our hardware 
through the jobbers only, particularly as we 
haye an institution in this city. In that way 
we keep down our own investment and the 
jobbing institution is able to maintain a very 
fair assortment. From experience they know 
about our requirements, and in that way they 
ean get a turnover a great deal better than 
were we to buy our hardware in large quan- 
tities, and we have found that we keep from 
duplicating, which is very satisfactory from 
our standpoint. 

About fifty-five percent of our business is 
loan business, which we finance and handle 
ourselves, except the actual contract, which 
we turn over to one of our own contractors. 
Naturally our hardware department aids us 
considerably, as we are able to furnish all the 


material for the job. Our own hardware men 
follow up prospects, and owners come to our 
office to make their selections. All together 
it has been a wonderful aid in promoting 
sales of homes complete. 

Our hardware department is run in con- 
junction with our paint department, handled 
by the same personnel, and the two have 
shown a very satisfactory profit. 


RANCHESTER, Wyo.—Hardware with lumber 
in a small town such as this has been a life 
saver in making ends meet through dry and 
bad years. We are now carrying a full line 
of hardware which shows a nice profit, espe- 
cially on builders’ hardware and _ paints, 
These goods are the easiest in the game to 
sell, as it comes natural to ask a man if he 
has nails, hinges, paint or whatever else 
would go with the lumber he buys. Nine 
times out of ten he would have gone home 
not thinking of what else he would need and 
would have to make another trip. Saving 
your customer these extra trips is appreciated, 
they get so they like to trade with you, and 
for that reason we can get a nice profit on the 
suggested items. 

Contractors also find it very convenient to 
buy where they can figure a bill complete and 
go out and get the job without doing a lot of 
running around for prices. For us, figuring 
a job without the hardware and paint would 
be as hard as trying to get along without 
cement and plaster, as we keep it in mind all 
the time and have it marked 50 percent above 
cost, so a little hardware business will take 
care of lots of expense items. I am sure that 
hardware would be an asset for any yard. 

CLAREMORE, OKLA.—Retail lumber dealers in 
this section who handle builders’ hardware 
buy of both jobbers and manufacturers. We 
find our hardware department a help in clos- 
ing building prospects and disposing of other 
material for repair work. ‘ 

EFFINGHAM, ILL.—Our hardware stocks are 
bought from jobbers. We can not see that 
our hardware department especially aids us 
in selling other material for building. 


LOGAN, UTAH.—Jobbers are our chief source 
of supply, although we buy some goods direct 
from manufacturers. We believe dealing with 
jobbers to be far more satisfactory. Our 
hardware department helps us in selling other 
materials, and in itself shows a fair profit. 


San ANTONIO, TEX.—We deal with the jobber 
in buying hardware for our store. Our hard- 


ware department helps us in closing building 
prospects and selling material for repairs, and 
yields a satisfactory departmental profit. 
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Old Homes Offer Business Opportunities 


PtyMouTH, Mass., Aug. 16.—This historic 
Massachusetts town ‘and the nearby towns of 
Kingston, Marshfield Hills and Marshfield are 
richly supplied with old Colonial homes of 
frame construction, which have been modern- 
ized and made quaintly beautiful at moderate 
expense by the addition of such simple items as 
gates, archw: ys, trellises and similar things 
whi ch fit into the artistic picture. A news rep- 
resentative of the AMERICAN LUMBERMAN mo- 
tored through this district recently, armed with 
a camera, and found many examples of the re- 
markable effects which can easily be produced 
with a little lumber carefully selected at the 
nearest lumber yard. And he observed even 
more houses which suggested they were excel- 
lent prospects for this sort of improvement. 

The summer residence at Plymouth, on the 
main highway, of Mrs. Charles S. Pierce, of 
Brockton, and her son-in-law, Henry 8. Wil- 
liams, a Brockton manufacturer, furnishes a 
delightful illustration of the handsome effect 
roduced by gates, simply constructed’ and 
painted white. Within fifteen minutes’ drive 
there were noted at least a dozen other attrac- 
tive summer places which could be made still 
more attractive by the addition of similar gates. 

At the entrance to the driveway of Mrs. 
Pierce’s summer residence there is a graceful 
double gate of picket fence style of construc- 
tion with heavy boxed-in corner posts topped 
with the conventional wooden globe. Just to the 
right, with similar but smaller corner posts, 
swings a gate to the footpath. At the exit to 
the driveway is another large double gate. It 
is surprising to see what an atmosphere of com- 
pleteness and cosy security these simple gates 
give to the attractive estate. 

Perhaps even more interesting to the average 
citizen is the simple, old-fashioned homestead 
owned and occupied at Marshfield Hills by C. 
R. Marvin. He has completely transformed this 
place with a few simple changes, such as two 
handsome doors on the front under the low 
eaves, with entrance archways of trellis work, 
and a coat of white paint. The house has an 
especially handsome shingle roof, which, by the 
way, is another example of the artistic possi- 
bilities and durability of a properly laid shin- 
gle roof. 

The ends of Mr. Marvin’s house also are 
shingled, but they have been painted white. 
The front of the house from the low sills to 
the low eaves, with its single row of windows, 
is surfaced with old-fashioned white pine clap- 
boards. Each low window has twenty-seven 
panes of glass, in the characteristic old-fash- 
ioned style. There are two doors, equally spaced 
among the six windows that are grouped in 
three pairs along the side of the house which 
fronts upon the highway. 

It was these two doors on the front of the 





house which gave Mr. Marvin his opportunity 
to transform the place into a ‘‘ Home Beauti- 
ful,’’ by adding two simple arch trellises as a 
delicate frame for the old-fashioned, low doors. 
The doors have antique wrought iron latches, 
and the upper half of the doors has many small 
panes of glass like the windows. 

This home, which is now so charming, was 
built about 1700, and is, therefore, some two 
and a quarter centuries old. Most of the orig- 











Simple archway of trellis work which makes 
beautiful the front entrance of the summer 
home of C. R. Marvin, Marshfield Hills, Mass. 


inal timbers, beams and boarding are still in 
position and are as sound and strong as when 
they were laid by the Colonial builders so long 
ago. 

It is suggested that there are many oppor- 
tunities, particularly in New England where 
old houses are so numerous, especially in the 
country, for lumber dealers to secure new busi- 
ness and benefit owners by showing them how 
to improve and beautify their property by 
means of such simple changes and additions as 
are indicated in this article. 


Building Is Reported Active 


EVANSVILLE, IND., Aug. 16.—Building opera- 
tions in Evansville and many other towns in 
southern Indiana are more active now than they 
were at this time last year. In this city the 
Evansville Planing Mill Co. is supplying the 


material for 66 new houses, according to Noel 
B. Ruddell, representative of the company, who 
says that this is unusual as at this time of the 


year there is generally a slump. Mr. Ruddell 
further says that material men and builders 
expect to see building operations continue act- 
ive the balance of the year. 

The Luhring Lumber Co., 
Side Lumber Co., the Cottage Building Co., the 
Schultze Lumber Co. and other concerns report 
they are enjoying the best building season in a 
good many years. 


the Wolflin West 


To Enlarge Lake States Forest Station 


ASHLAND, Wis., Aug. 16.—The Michigan 
braneh of the Lake States Forest Experiment 
Station, near Dukes, in Marquette County, is 
being enlarged by addition of a half section of 
cut-over land lying northeast of the present area. 
This will be deeded or leased to the United 
States Forest Service by the Cleveland-Cliffs 
Iron Co., which made the original gift for the 
experiment station. 

Work in the new area is progressing under 
the direction of A. E. Wackerman, junior for- 
ester, and J. A. Mitchell, silviculturist, both 
from the Lake States experiment station head- 
quarters at St. Paul, Minn. The buildings of a 
logging camp are being utilized, the office being 
used now as living quarters for the two men. 
About two acres have been cleared for the plant- 
ing of a forest nursery. 

‘*The nursery will include native and foreign 
trees from all over the world which may have 
value to this region,’’ said Mr. Wackerman, dis- 
cussing the project. ‘‘We already have estab- 
lished connections to obtain these different 
plants. The transplants will then be used ex- 
perimentally in cut-over areas, in burned over 
areas, and in the open spaces in virgin forests.’’ 

Standard weather bureau equipment has been 
installed, including maximum and minimum 
thermometer, wind velocity gage, and a psy- 
chrometer, which is an instrument for measur- 
ing moisture in the air. 

Improvements planned soon include the build- 
ing of a 3-room headquarters building and the 
fencing of three or four acres making up the 
building site and nursery. A conference has 
been called for next week by Dr. Raphael Zon, 
director of the Lake States experiment station, 
at the plot. Future program of work will then 
be laid by the experiment station staff with 
State forestry officials. 

PRAGA AAAAAAD: 

KENTUCKY is endeavoring to improve walnut 
growing, and is reported to want five tons of 
walnuts, to plant 68,000 trees in its department 
of nurseries. State Forester Merrill recom- 
mends that farmers plant walnut along streams 
on their land, out of the way of cultivation. 
Such trees will protect the banks of the streams 
from washing away and check freshets, and in 
time will produce fine timber. 
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expense. This house was built in 1700 






Main gate and gate to foot path at a summer home in Plymouth, Mass. Two other gates of similar construction protect drives into the grounds. 
Old home in Marshfield Hills, Mass., 


which has been transformed with some lumber from the local yard, some artistic planning and slight 
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National Production, Shipments and Orders 
S: 
WASHINGTON, D. C., Aug. 16.—The following statistics were compiled by the National Lumber Manufacturers’ Association: ing 
Softwoods: Production Shipments Orders a 
Week ended: 1926, Aug. 7; 1925, Aug. 1— 1926 1925 1926 1925 1926 1925 * ] 
Southern re cas hne dae ewe ke rnnr abe ease wee dumaee 67,857,883 67,911,941 65,968,980 72,835,800 68,571,426 Bye 200 wee 
West Coast Lumbe« rmen’s Association en aaa rie cars els enlace 3 cece 106,391,040 102,358,276 104,700,065 128,748,138 101,357,724 593,350 Cali 
Western Pine Manufacturers’ Association.........6....00eee ees 35,811,000 34,600,000 J 31,879,000 272, os 583,000 
California White & Sugar Pine Manufacturers’ Association..... 33,080,000 8,033,000 24,959,000 5,473,000 20,802,000 3,951,000 - 
California Re dwood fad wii oh ena ve ig St al nO 'G a  w we 7,691,000 6,985,000 7,086,000 6,135,000 6,531,000 7 376,000 ape 
North Cee, PO DOROOIROIOR.. «a 6k ocwbce vib bees owdsenwatvree 8,099,445 7,099,127 8,107,635 7,055,544 8,890,830 8,272,746 cs 
Northern Hemlock & Hardwood Manufacturers’ Association... 3,456,000 », 213,000 3,154,000 2,826,000 2,420,000 2,066,000 D sé 
Northern Pine Manufacturers’ Association.................-000+ 9,974,100 12,978,400 9,458,200 11,339,000 9,134,000 8,195,000 foe 
: apes “at n 
re re 272,360,468 245,178,744 257,915,880 266,291,482 262,978,980 260,039, 296 No. 
Thirty-one weeks ended above dates— 4 
Southern Pine Association...... Coe seseneerereverererseoceoeroees 2,241 662,741 2,410,873,335 2,303,762,111 2,352,214,446 2,292,661 ,559 2,339,833,299 Pan 
West Coast Lumbermen’s Association..........00eeeeeeeeeeeeees 3,214,063,320 3,079,533,194 3,313,355,768 3,252,060,933 3,366,938,190 3, 199; 548,523 Mis 
Western Pine Manufacturers’ Association........... wee ,860, 969,962,000 0,083,000 933,721,000 996,569,000 934,278,000 F 
California White & Sugar Pine Manufacturers’ Association. 863,598,000 597,093,000 841,663,000 598,017,000 773,293,000 518,658,009 
California Redwood ABBOCIATION,. 0.0 ccccccccccccerccccccccesecces 242,952,000 233,535,000 234,067,000 212,260,000 239,627,000 215,427,009 Con 
North Carolina Pine Association............... oe ceeseceeee 238,625,599 259,111,598 250,908,989 255,790,900 196,695,514 202,366,012 N 
Northern Hemlock & Hardwood Manufacturers’ Association.... 81,189,000 93,426,000 ,606, 79,228,000 82,067,000 63,418,000 N 
Northern Pine Manufacturers’ Association.................ee08- 252, 677, 100 307,984,600 285,261,900 258,861,100 278,669,000 249,342,000 N 
wcshea pone eRe ox N 
Total softwoods, thirty-one weekS........ccccccscccscccccccs 8, 079,627 760 7,951,518,727 8,261,707,768 7,942,153,379 8,226,520,263 7,722,870,835 Tim 
Hardwoods: a 
Northern Hemlock & Hardwood Manufacturers’ Association— N 
Pt PE css caves cd Ke eee CeNeeebersaweurecauesreseeeeenseone 1,587,000 3,242,000 3,846,000 3,872,000 5,087,000 5,069,000 XN 
TE pc ccetensewdwadedddaneneed Hkbwisecendeaeneneus 157,088,000 163,311,000 120,430,000 97,242,000 118,630,000 91,614,000 N 
Hardwood Manufacturers’ Institute— Bo? 
Dt. . Shc ise ad fees h oie eeeWad beeeeeeeae dine seek euaeNees i ~esbhesicwseos a —=——ié«t W'S 18,037,361 Bo 
eS GE cc obk:0'c cbs enks obec edeevcsdendueneeectevesennt MO GERSeRee wet ecccces 8 Uf, rr ore Lat 
N 
a N 
3: 
° Oo — 
Stock Report of Coast Mills California Redwood Data 
Seatrie, WasH., Aug. 12.—The Aug. 1 stock report of the West Coast Lumbermen’s Asso- | | SAN Francisco, Cauir., Aug. 14.—The follow. 
ciation is as follows: ing information is summarized from the report 
f the Californis 2¢ ssociation 2 
——Stock report ——Identical mills, 89—— Item comparisons pong fed peng a pues Aastation See th 
105 mills 100 mills Percent No. Average stock | Week ended Aug. /: | 
- " Aug. 1 July 1 . Aug. 1 July 1 decrease mills Aug, 1 July 1 -——————Redwood—__—.._ White. wo 
eoring, v.g. B, 1z4”..... pete 5,752,000 17,475,000 5,707,000 7,485,000 23.75 58 99,172 149,500 No. of Percent of wood fac 
Flooring, f.¢., B&btr., 1x4 ss 3°417.000 4,131,000 3,392,000 4,126,000 17.79 53 64,472 77,923 mills Feet production Feet a 
Dr. siding (106), B&btr., 1x6”. 3,654, 000 3,902,000 3,534,000 3,898,000 9.34 57 64,105 75,038 Production .... 15 ,691,000 100 1,849,000 req 
Ceiling, B& btr., 5x4”... wees 4,712,000 4,683,000 4,572,000 4 /707, 000 2.87 54 87,259 90,058 Shipments .... 15 7,086,000 91 1,488,000 Pey 
No. 1 S1S or shiplap, 1x8 . - -17,779,000 17,617,000 17,429,000 17,658,000 1.30 58 306,534 293,617 Orders— | 
No. 1, SISIE & rough, 2x4”. .36,892,000 37,459,000 36,307,000 36,215,000 .25* 78 472,974 513,137 Received ... 15 6,531,000 86 1,576,000 - 
Clear Se 2 vivecxceueavecede 29,282,000 31,034,000 29,236,000 31,304,000 6.61 68 430,618 492,602 On hand..... 14 37,722,000 5,665,000 to 
Increase. Redwood Distribution for Week is 
Northern Californiat ......°5438000" Sth Pye 
Northern California* ...... ,528, 184,00 ves 
The West Coast Review Oak Flooring Statistics Southern California® ...... 1,286,000 1,375,000 
EEE 5, i 
m . . eas DE, ccscvecssetessnvecs 1,661,000 1,276,000 an 
Seatrie, Wasu., Aug. 14.—For the week The following are statistics for the week oy hicaestenaiedas 546,000 659, 000 wh 
ended Aug. 7, 107 mills report as follows to the ended as shown and comparative periods: = " thi 
West Coast Lumbermen’s Association: 1926— Production Shipments Orders Totals ...--++eeeerereeees 7,086,000 6,531,000 th: 
eG Sar ketvenias 10,486,000 9,910,000 11,309,000 *North and south of the line running through | 
Feet i @ . Spee 10,083,000 11,437,000 13,691,000 Bakersfield and San Luis Obispo. rec 
ame eal . -106, et. oe 2% below production Jan, 25to A ug. 7.290,745,000 278,300,000 272,864,000 +Nevada, Arizona, Washington and Oregon. an 
— . er 700,065 5% below production 1925— tAll other States and Canada. ( 
POTD csccces 397,724 Jan. 26 to Aug. 8.272,657,000 376,602,000 276,084,000 ab 
ee Feet Feet = “cures for a = to Aum, *. an gral do 
saat * » > pared as follows with ose for eé perio an. . 
—— renee eee e eee eenes eg thes 26 to Aug. 8, 1925: Production, 7 percent in- Hardwood Barometer ml 
BEPOIE ceeeeescererecceeccs 1,905, 0. crease; Shipments, 1 percent increase; orders, 1 on 
Total Water (43%). ....eeeeeeeeeeees 44,883,998 percent decrease. MemPHiIs, TENN., Aug. 17.—The Hardwood fa 
ol aay MP SFeCR Ceaser cacnsrenee se ensens oF sae ane Percentages of Thicknesses, Week July 7 Manufacturers’ Institute barometer for the | 
ae ee eee shinee +3” %” %” fs” | week ended Aug. 7, one hundred fifty-six units bu 
Total shipments .......-.+++.0++0 104,700,065 oe sandeannne a : : reporting, is as follows: pr 
ee. _____ REAR EER 79 14 3 4 Percent Percent Percent mi 
| ee 31,528,752 . normal actual ship of 
latent erates 11,972,010 ° ° Production®— Feet output output mem 
Total water (43%). ......sceececsees 43,500,762 National Analysis Kecmal (tent). . i 
Rail (50% ) 50,751,623 a. tretty te tes 8S | 
BENS eee Re ,751,62 ; ' etait er —_ 25°03 92. sap 
I Denis a blots a Stdcel ee Wi acne bite Gd cere es 1, 105,339 W ASHINGTON, D. C., Aug. 16,.— The National salsanentet J 24, 126,2 aot 89.3 96.4 
Total new business...............- 101, 357,7 724 | Lumber Manufacturers’ Association has issued Onde: rs— a _ ae a 
Unfilled orders— the following analysis for the period ended Aug. ( ay PA e + Reieataen _ a ii " 
Domestic cargo ..........secceseeccees 158,125,021 . dn hand en ; 
DL davine bh donna daxcetenckebuewenn 132,045,784 | 7, orders and shipments being shown as per- we oe nesses ee seme. wan | 
DD cctdevetakabrantasadccacagehadeieee 134,571,146 Rare . Oe *Based on m og scale. 
; ' 49 centages ef procnetion: : +Lumber fabricated at the mills and used in | 
BOtal unBlled OPGers. .ccccccccceseses 424,741,951 During During 31 construction work included in total orders and | 
ae “ae shipments. 
Southern Pine Barometer No. of Ship- Or. Ship- Or- 
ASSOCIATIONS— mills ments ders ments ders . ° 
New Orteans, La., Aug. 16.—For the week | Southern Pine ...... se = = North Carolina Pine 
ended Aug. 13, Friday, one hundred twenty | Wretern Pine” 3796-126 99 105 
mills report as follows to the Southern Pine | California Pines* ... 17 75 63 97 90 NorFo.k, Va., Aug. 16.—The North Carolina 
Association: nagar see Redwood .. 15 B.. + = 99 | Pine Association makes the following analysis 
Percent Percent No. gay a Ae oe 31 7 = = of figures from thirty-seven mills for the week 
normal actual . . ncaa teed tall ; Os < _. 
Production Cars} Feet output output | Northern Pine ...... 10 95 92 113 110 | ended Aug. 7: 
Normal 74,955,179 ' . Southern Cypress : 106 8694 . Percent Percent Percent 
Actual : 67,585,775 90 17 Hate pi om cn —- cm normal actual ship- 
Shipments* .. 3,277 66,110,195 88.20 97.82 All softwoods...... 360 95 97 102 102 Production— Feet — — ments 
Orders— N. Hem. & Hdwd..... ... 282 256 76 73 Normal ..... 1,140,000 ' “se 
mien il © 4g "1 ORR 018 Q277 Hdwd. Mfrs. Institute 1117 96 102 100 103 Beteal ...<> 7,819,228 69 amie oo 
Received 3,484 70,286,216 3.77 104.00 Shipments 8097.53 71 104 
ia ae. sie Gans. dee 0 ie + ae 
“St "Sieen Sepseseen All hardwoods..... 106 114 95 98 | Orderst .....- 9,025,830 7 116 112 
*Orders were 106.32 percent of shipments. All softwoods and 4 *“Normal” is based on the amount of, lumber 
+Basis for ecarload is June average, 20,174 feet. hardwoods ...... sim 95 98 102 102 the mills would produce in a normal working = 
Of the 117 mills reporting running time, 20 ‘Units of production. +As compared with the preceding week, ™ 2 
worked overtime; 53, full time: 1, two days; 2, Based on percent of cut in region. was an increase of 88 percent in orders: although 
three days; 3, four days; 11, five days, and 27, The report for the week ended July 51 in this that week there were reports from thirt) eigh 
five and one-half days. department showed 349 mills and 114 units. mills. 
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California Pine Sales 


San FRANCISCO, Cauir., Aug. 14.—The follow- 
ing are California pine sales as compiled from 
the weekly report of the California White and 
Sugar Pine Manufacturers’ Association for the 
week ended Aug. 14: 


California White Pine Sugar Pine 


Feet Feet 
ins 1&2 clear 221,000 Nos. 1&2 clear 113,000 
ponent 559500 select ...... 155,500 
D select ...... 748,500 D Select ...... 269,500 
No. 3 clear.... 606,500 No. 3 clear.... 149,500 
Inch shop . 128,500 Inch shop .... 19,500 
No. 1 shop... .1,674,500 No. 1 shop.... 233,000 
No. 2 shop....5,542,500 No. 2 shop.... 505,000 
No. 3 shop.... 625,000 No. 3 shop.... 372,500 
Panel “4Axa.w. 5.500 | Ee 272,000 
Miscel. ....... 372,000 Douglas Fir 
Mixed Pines C&better peed 
a COmMMROR 2.2.00 33,000 
— 17.509 Dimension \:.: 159,500 
No. 2.....-.. 632,000 Ties & timbers 26,000 
Seabee 1,524,500 Cedar 
ao Be. ecenee 1,432,500 Miscellaneous. 19,000 
imbers ...... ote : 4 
Dimension White Fir 
SS ee 718,500 C&better ..... 50,000 
OL See a 77,509 No. 3 & btr., 
i Sere 50,000 CNS wikaialecan 153,500 
No. 2 & btr 247,000 No. 4 com..... 469,000 
Box, No. 2 25,000 No. 1 dimen... 70,000 





Ec cpudinaeas 925,000 No. 2 dimen... 140,500 
Lath— Pieces wer Wh co waan 25,000 
De Riawaeacs 1.766.000 No. 2 & btr., 
SS ae 416,000 GIO. 24.0605 549,500 
eee 86,000 No. 3 dimen... 150,000 


Raising Mine 


PHILADELPHIA, Pa., Aug. 17.—How necessary 
wood is in the mining of coal is shown in the 
fact that millions of feet of rough lumber are 
required annually by the hard coal mines of 
Pennsylvania. It must be used to prevent tun- 
nels from caving in and to make it safe for men 
to work under the surface. This ‘‘timbering’’ 
is an important and expensive operation and 
hundreds of thousands of dollars are spent each 
year for the logs. 

‘*Mine props’’ require no special preparation 
and are a farm crop in the hard coal section 
which never fails to pay expenses and some- 
thing over. Indeed the demand is far greater 
than the local supply and boatloads of them are 
received from the Pacific coast at Baltimore 
and shipped by rail from there to the collieries. 

Cutting and delivering a load of props is 
about a day’s work for a man and team if he 
does not live more than fifteen miles from the 
mine wood yard. Hundreds of farmers depend 
on them for extra money and count on their 
farms to provide merely the necessities. 

Mines are located in ten counties of the State, 
but in Susquehanna County alone there are 
probably one hundred farmers surrounding the 
mining town of Forest City who take advantage 
of the prop market. Seenes like the one shown 


Western Pine Summary 


PORTLAND, OrE., Aug. 14.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Aug. 7, from 
thirty-seven member mills: 

Percent Percent 
of pro- of ship- 











Production— Carst Feet duction ments 
Normal ..... we, ae 
ree Ta —tti(‘(ié‘*S NN 

Shipments (car) 1,300 33,800,000 ..... : 
Local deliveries... . GERMOe scwes ° 
Total shipments.... 34,482,000 96.29 ..... 

Orders 
Canceled .... 29 SE avske §S08s 5 
Booked (car). 1,715 44,590,000 ..... ..... 
ME. Galeaa 0% wae Ee beens eens 
Total orders.. 45,272,000 126.42 131.29 
On hand end 

WOME. baees re) 6B RS ee 


*Car basis is 26,000 feet. 

Bookings for the week by thirty-six identical 
mills were 134.13 pere:nt of those for the previous 
week, showing an increase of 11,128,000 feet. 

During the week production was 104 percent; 
shipments, 101 percent, and orders, 132 percent 
of normal. Av.rage for the corresponding weeks 
of the last four years were as follows: Produc- 
tion, 107 percent; shipments, 85 percent; orders, 
SS percent. 

“Normal” base is average for the corresponding 
week of last four years. Production is so sea- 
sonal that, during two winter months, actual pro- 
duction amounted to only 53 percent of normal, 
while during two peak summer months the pro- 
duction increased to 114 pereent of normal. 





Woodland Is Valuable 


A permanent woodland is an essential part 
of a well equipped farm, says the United States 
Department of Agriculture. The home forest, 
in many sections of the country, supplies the 
timber requirements of the farm for buildings, 
fences, fuel, repairs.of all kinds, and many 
other things. Furthermore, a surplus can often 
be sold in the form of standing timber, saw- 
logs, posts, poles, cross ties, pulp wood, fuel 
wood, and blocks or billets for making spokes, 
handles, spools, boxes, barrels and excelsior. 

Trees improve the soil. The leaves, small 
twigs and other tree litter decompose and form 
a layer of dark colored vegetable mold, which 
enriches the soil and stores up soil moisture. 
By means of this layer of mold, the binding of 
the soil by the roots of the trees, and the re- 
sistance of the trunks to the rapid flow of 
water, the woods prevent floods from gullying 
or destroying the land by erosion. 

The farm woodland can usually be located 
on land unsuited for cultivation, such as gullied 
or very rocky land, swamps, steep slopes and 
barren soils. Unused corners and small uneulti- 
vated spots about the farm are good places 
for rapid growing, useful trees. The chief 
economic reason for timber growing on the farm 
is to utilize the land for the crop that will 
bring the largest net profit to the owner. 


Props Is Profitable Business 

















Section of mine wood yard at Forest City, Pa., containing 700,000 linear feet of ‘‘ prop’’ material 


are common when the notices that a 


mine needs props. 


are up 


The average load delivered at the wood yard, 
according to the man who keeps tally there, is 
260 linear feet, but some run to nearly 400 feet. 
A load brings $12 to $25, according to the qual 



























































































































































Farm teams with ‘‘props’’ at Forest City, Pa., on the road to a mine wood yard 





ity and current price. One man has a record 
of receiving nearly $1,200 for what he deliv- 
ered with his team in three months. 

The forestry extension department of Penn- 
sylvania State College has recently taken an 
active interest in the problems of the men sup- 
plying props. Demonstrations have been held 
in the counties interested to show the proper 
ways of thinning and replanting the woodlots 
to keep the crop continuous. Prof. C. R. Ander- 
son, chief forester, has made a survey of con- 
ditions and holds up one 50-acre tract as an 
example of what it is possible to do over a 
period of years. 

Twelve years ago all the trees then large 
enough for props were cut from a particular 
woodlot. Since then the present owner has 
cut 100,000 linear feet and there is still on it 
10,000 linear feet ready for cutting. This 
means an annual production of over 9,000 feet 
which at present prices would be worth over 
$500. This is no small item considering it 
comes from land which is, in most cases, unsuit- 
able to produce ordinary farm crops at a profit. 

Logs for props do not have to be any par- 
ticular length, but must be six inches in diam- 
eter, outside bark, at the small end. All native 
trees except basswood are used by the mine 
and they do not have to be squared at the butt 
to be acceptable. 


‘SREB EALGGG“GEG@G:S 
A SMOKE SCREEN caused by a burning forest 


is an expensive curtain to Wang up between the 
eastern tourist and Washington’s matchless 


scenery. 
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Oregon’s Proposed Measure For 
Governing Reforestation 


PortTLAND, Ore., Aug. 14.—The reforestation 
commission of Oregon, appointed to draft for 
enactment into law a bill providing regulations 
forestation and reforestation, has 
completed its tentative draft and submitted it 
for publie approval. By inviting public criti 
cism it is hoped that a satisfactory bill will be 
obtained. 

The commission, popularly known as ‘‘ The 
Hawkins Commission,’’ is headed by Russell 
Hawkins, president of The Whitney Co. (Ltd.), 
of Garibaldi, Ore., as chairman, Other mem 
bers are: Kk, C. Bates, vice chairman, Gearhart; 
Dennis, LaGrande; James Driscoll, 
Klamath Falls, and R. H. Chapler, Portland, 
executive secretary. The Portland headquar 
ters of the commission are 51] Spalding Build 
ing, in the offices of the Western Forestry & 
Conservation Association. 

The bill as proposed would make it the duty 
of the State board of forestry to determine 
what lands shall be classified as reforestation 
lands and what shall be classified as merchant 
able timber lands. For the purposes of classi 
fication the bill defines reforestation lands as 
those valuable chiefly for forest production and 
upon which forest crops are now or may here 
after be grown, but which are not now matured. 
Merchantable timber lands are those now bear 
ing mature forest crop or crops. Forest crops 
are defined as marketable wood growth from 
the soil and the term harvesting is held to mean 
removal for use and sale. 

When the board has prepared and certified a 
list of reforestation lands by counties to the 
State tax commission, giving a legal description 
of such land by government legal subdivisions, 
the State tax commission is required at once to 
forward to the county assessor of each county 
where the lands are situated a list of the lands 
in that county which the board classified as re 
forestation lands. 

After at least sixty days’ notice mailed to 
the owner of the parcel or groups of parcels of 
land, a hearing will be held before the board at 
the county courthouse. At this meeting argu- 
ments for and objections to the proposed classi- 
fication will be heard and the board will then 
make an order finally determining the classifica- 
tion, forwarding one certified copy of such or- 
der to the State tax commission and another to 
the county assessor. 


governing 


a 


sruce 


Tracts classified as reforestation lands are 
not thereafter subject to the ad valorem prop- 
erty tax. In lieu of future ad valorem prop- 
erty taxes during the period of classification 
the lands are subject to an annual tax of 5 
cents an acre, and in addition to a yield tax on 
all forest crops harvested from them. 

It is made unlawful for any person to har- 
vest any forest crops from reforestation tracts 
without obtaining a written permit from the 
board setting forth the unit value by units of 
proper measurement of the species of forest 
products on the land, these values to be deter 
mined by the board from all evidence available. 

If the owner is dissatisfied with the value 
fixed by the board he may make written appli- 
cation to the board for a hearing at which all 
available evidence on forest values in the lo- 
cality shall be considered by the board, which 
will make an order reaffirming or revising the 
unit values in accordance with the evidence pre 
sented. If still dissatisfied the owner may 
within thirty days appeal from the action of 
the board to the circuit court, giving bonds be 
fore undertaking to harvest any products from 
the land. Forest products harvested from tracts 
classified as reforestation lands, are made sub 
ject to a yield tax of 12% percent of the value 
of each unit as determined by the board, and 
it is the duty of the owner to keep exact reeord 
of the number of units of the forest products 
harvested from each subdivision, not more than 
160 acres each. Within fifteen days after June 
30 and Dee. 31 each year, he must report under 


oath to the board and to the assessor of the 
county wherein the lands are situated the num 
ber of units of all forest products harvested 
during the preceding six months. Forest prod- 
ucts harvested by the owner for domestic use 
or if necessarily used in harvesting any forest 
crops, are exempt from this tax. An additional] 
penalty of 12% percent of the value of the 
product is imposed for harvesting forest prod 
ucts from lands so classified without a permit 
from the board. 

All lands classified by the board as merchant- 
able timber land and Jand on which no classifi 
cation is made by the board, are assessed and 
taxed under the ad valorem property tax laws. 
Owners of land desiring to enter into an agree 
ment with the State through the board for 
growing and developing forest crops are re 
quired to prepare a list with a description of 
the lands and file it with the board with a writ- 
ten request that they be classified as reforesta 
tion lands. If in the judgment of the board an 
agreement will substantially promote the pur 
poses of the act, it may be made for a period 
not to exceed what the board deems necessary 


Arkansas Pine at 


PHILADELPHIA, Pa., Aug. 16.—Lumbermen 
who have visited the Dr. Shippen house at the 
Sesqui-Centennial International Exposition, 
should have been inspired with some thoughts, 
ideas and suggestions which, sooner or later, 
can be turned to good account in their business. 

The house is modeled after the original Dr. 
High Street, Philadelphia, 
and the exterior presents the same appearance as 
did the original in 1776. Slight changes from 
the original house, however, have been made in 
the interior to adopt it to modern living. The 
house emphasizes not only the charm of Colonial 
architecture and decoration but it also illus- 
trates well how an old house can be altered to 
be made livable and comfortable and how a new 
house may be built to preserve the charm and 
beauty of earlier days. 

The dining room, particularly, is interesting 


Shippen house, on 


The dining room of the Dr. 


ing, cabinet work and woodwork is of Arkansas soft pine furnished by companies comprising the- 
Arkansas Soft Pine Bureau 


to mature a forest crop. This agreement must 
Le in writing and must provide that the owner 
and his heirs and assigns shall hold the prom. 
ises therein described for the growing of forest 
products on terms and conditions required by 
the board, and thereafter the lands will be 
taxed as reforestation lands. The board may 
upon thirty days’ written notice cancel this 
agreement upon failure of the owner to comply 
with its terms and conditions, or the laws of the 
State. 

Taxes collected under the provisions of this 
act must be deposited immediately with the 
county treasurer, and apportioned to the various 
taxing agencies or districts in which the lands 
are situated, in the proportion that the tax levy 
of each tax agency or district bears to the total 
tax levy against property within the district for 
the current year. Land and forest crops taxed 
under this act shall not be otherwise assessed 
or taxed, but buildings, improvements, minera] 
or values other than forest values may he as 
sessed under the ad valorem property tax laws, 
Fines of from $100 to $1,000 may be im- 
posed for making false returns and imprison- 
ment in the county jail for not less than thirty 
The 


board is obliged to give a hearing to any per 


days nor more than a year may be added. 


son or his accredited representative on request 
on any subject pertaining to the activities of 
the hoard under this act affecting his property. 


Sesqui-Centennial 


as showing how wood may be made use of in 
interior decoration to secure unusual and pleas- 
ing effects. The room is modern, of course, but 
from all appearances it might have been lifted 
bodily from some early Colonial home. One 
side of the room is paneled with Arkansas soft 
pine painted and enameled white. The other 
three walls contain dados of the same material 
above which is a landscape paper called ‘‘ Scenie 
America.’’ All of the wood and cabinet work 
in this room are also of the same Arkansas soft 
pine treated in the same manner. 

The Arkansas soft pine lent itself particularly 
well to the white enamel finish of the room and 
served admirably to the treatment in copying 
the original decorative scheme of the histori 
house. All of the paneling, cabinet and wood- 
work in this dining room was supplied by lum- 
ber manufacturing companies composing the 
Arkansas Soft Pine Bureau. 
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Shippen house at the Sesqui-Centennial Exposition. All of the panel: 
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New District Builds Many Homes 


gin Francisco, Cauir., Aug. 14.—Miraloma 
park, newest residential section of this city, 
stuated in the Twin Peaks district, covering an 
eq of 205 acres, was purchased by the Meyer 
Bros. Co., real estate developer, for the sole 
vp of erecting homes. Of the 2,000 houses 
ying erected, at the rate of 300 a year, none 
sil be rented. The policy of the company also 
srohibits the sale of vacant lots, although homes 
gill be built to specifications of future owners, 
od land, home, walks and landscaping will be 
wid complete. In this way restrictions are 
sily enforced. There will not be a brick build- 
w in the tract if the present percentage is 
maintained. It is estimated that the 2,000 


mes will require thirty million feet of lum- 


The average home, according to G. H. Win- 
rs, of the Meyer Bros. Co., will cost about 
and is either all wood, for Colonial 
syle, or stuceo, for Spanish and Italian styles, 
wording to the taste of the future owner. 
for sale purposes homes of both styles are 
erected, and placed on the market on the instal- 
ment plan. 

It is estimated that about seven years will be 
needed, at the present rate of construction, to 
emplete the building up of the tract, exelu- 


$8,500, 


sive of a business section to occupy 100 lots. 
By the end of 1926 slightly more than 300 
homes will have been built, representing use of 
more than 4,000,000 feet of lumber. Many 
thousand feet more have been used for bridge 
work, road building and other purposes. 


Discusses North Carolina Conditions 


WASHINGTON, D. (., Aug. 17.—F. W. Nufer, 
president of the Virginia Lumber & Box Co., 
and W. F. Nufer, treasurer of the same con- 
fern, passed through Washington this morn- 
mg on their way to Pittsburgh, to visit the 
‘mpany’s plants there. J. J. Nufer is head 
of the company’s interests in Pittsburgh, the 
firm being known as the Nufer Cedar Co. 

The home office of the company is in Golds- 
boro, N. C., and it conducts a box factory in 
etersburg, Va. ‘*We have four box fae- 
tories in Pittsburgh,’’?’ W. F. Nufer said. 
‘Our plant in Goldsboro has been running 

at capacity all summer and the business in 
Petersburg has progressed much better than 
We could have anticipated.’’ 

iit. Nufer gave an interesting statement 
“ conditions in North Carolina. He deplores 
he introduction of West Coast fir into the 
a market, chiefly because the railroads, 
“ He sees it, have made their rates to the 
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F*“vantage of the West Coast shipper and 
“r4inst the best interests of pine, 


4 ~—, our own holdings, said Mr. Nufer. We 
pine and “se our own lumber from native stock 
nes poradh tage and up to the present time have 
telling ; ee into the West Coast field. There is no 
® LOW soon we may be foreed to use fir, be- 












































cause West Coast lumber is making rapid strides 
in North Carolina as it is everywhere else in the 
country. However, we intend to carry on just as 
we are doing today as long as we can. 

We naturally believe that pine is the finest of 
softwoods. We have some very fine uncut timber 
and I don’t think we will be forced within the next 
few years to abandon our present policies. How- 
ever, we appreciate the trend of the lumber busi- 
ness is in favor of West Coast products, and we 
do not believe that we will suffer greatly from a 
financial viewpoint when the time comes that we 
must accept the inevitable. 


Mr. Nufer said that his trip to Pittsburgh 
is purely on business and he expects to be 
there a week or more. ‘‘We understand that 
the lumber business in Pittsburgh has been 
unusually good this season, but our interests 
are mainly with the box trade there,’’ said 
Mr. Nufer. ‘*‘The man who thinks the lum- 
ber industry in the South is on the down grade 
is all wrong. Business is much better than 
it was two years ago and is picking up all 
the time. We are optimists.’’ 





Insurance Mutual Has New Home 


INDIANAPOLIS, IND., Aug. 16.—The Indiana 
Lumbermen’s Mutual Insurance Co., of In- 
dianapolis, announces the opening of its new 





Adopt Basic Code of Ethics 


[Special telegram, to AMERICAN LUMBERMAN]) 

WASHINGTON, D. C., Aug. 19.—Marked prog- 
ress toward the establishment of the principle 
of self government in business is reflected in an 
announcement made today by the Chamber of 
Commerce of the United States that 813 cham- 
bers of commerce and trade associations have 
adopted the fundamental code of business ethics 
it has formulated. Of the business organiza- 
tions in the United States that have pledged ad- 
herence, there are 574 chambers of commerce 
and 239 trade associations. 

‘*Many of the trade associations,’’ it is 
pointed out, ‘‘have for one of their important 
functions the enforcement of trade practices. 
They are taking the lead in the modern ten- 
deney toward self government in industry. The 
principles of business conduct were formulated 
as a general guide for all lines of trade, and 
were not intended to govern specific trade cus- 
toms of any one particular line of business. 
In view of this, a number of trade associations, 
in adopting the chamber’s code, have at the 
same time included a supplementary code de- 
fining rules for guidance of their members in 
transacting business with each other. 

‘*The popular interest in the principles is 
shown by the fact that there have been requests 








home offices at 514 North Delaware Street. The 


company has just completed a new 8-story office 


building. It has had marked success, and the 
construction of the new building was made 


necessary to house the growing business, officers 


say. 





The building code bureau of the Na- 
tional Lumber Manufacturers’ Associa- 
tion, Washington, D. C., desires to obtain 
information on floor loads in buildings. 
The data are needed to give better serv- 
ice to those revising building codes, and 
to establish more definitely the average 
and maximum loads for which buildings 
should be designed. Earlier investiga- 
tions have shown that current load re- 
quirements are much higher than neces- 
sary, thereby imposing a handicap on 
joisted and heavy timber construction. 

Anyone who has- data resulting from 
actual weighing of equipment or goods in 
buildings, 


formation 


or who knows where such in- 
may be obtained, is earnestly 
to communicate with the as- 
Publications of such data will 
from time to time as sufficient 


requested 
sociation. 
be issued 
information is accumulated. 











Views in Miraloma Park, San Francisco, Calif., where millions of feet of lumber are being used for the building of homes and in general develop- 
ment work. Left: Showing progress in road making and landscaping in the newer portion of the tract. Right: A row of homes under construction 


for more than 200,000 copies of them. In addi- 
tion to the distribution by the national cham- 
ber, a great many firms have made reprints in 
placard form and have had the code printed in 
display form in local newspapers.’’ 


Building New Mill in Oklahoma 


Kansas City. Mo., Aug. 18.—The Dierks 
Lumber & Coal Co., of this city, is constructing 
a new mill to saw southern pine near Muse, 
Okla., at a new town which will be known as 
Pine Valley. The order for the machinery has 
been placed with the Filer & Stowell Co., of Mil- 
waukee, Wis. It will be of the most modern 
and advanced type. Through the use of motor 
drive and the latest type of reduction sets belts 
will be eliminated. The mill will be equipped 
with two bands and a horizontal resaw. The 
band mills and the edger will have Timken roller 
Learings. This will be the seventh lumber man- 
ufacturing plant built by the Dierks company 
in which Filer & Stowell machinery has been 
installed. 


To Confer on Construction 


CHARLOTTE, N. C., Aug. 16.—There will be 
held at the Hotel Charlotte in this city, on 
Sept. 7, 8 and 9, a convention or conference of 
representatives of the allied construction in- 
dustries, embracing architects, contractors, mill- 
work manufacturers, plumbers, electricians ete. 
The three days will be devoted to the discussions 
of various important problems, together with 
group conferences of the different divisions. A 
special group meeting of millwork manufactur- 
ers will be held on Sept. 8, beginning at 9 a. m. 
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General Improvement Is Noted i 


Inquiry Promises Good Trade 

Co.umbBus, Onto, Aug. 16.—Steadiness char- 
acterizes the hardwood trade in central Ohio. 
Buying on the part of factories is slightly bet- 
ter. Inquiries from all sources show a better 
tone. Dealers’ stocks are not large and buying 
to replenish them is steady, as outside building 
work is brisk. Prices are holding rather firm. 
Dry stocks are not plentiful, though some mills 
have increased their output. 

The southern pine trade is showing slight im- 
provement in certain lines. Retailers are rather 
short on stocks and it has become necessary to 
replenish them. Some of the distributers report 
a spotty trade, but the majority believe that 
there will be an improvement during the latter 
part of August and in September. Transit cars 
are still rather numerous but are not sacrificed 
as «a rule. Dimension is still weak while finish 
and boards are stronger. 

D. 8S. Benbow, manager Sowers-Benbow Lum- 
ber Co., went to Rye Beach for a few days’ va- 
cation with his family. 

The Sowers-Benbow Lumber Co., which sus- 
tained a heavy loss by a fire six weeks ago, is 
now in its repaired office. Concrete forms for 
the three new sheds to be erected have been 
completed and the steel work will start soon. 

W. A. Mathews, head of the Mathews Lumber 
& Manufacturing Co., left Aug. 16 for a three 
weeks’ fishing trip in Canada. 


Demand and Prices Improved 

CINCINNATI, OnIO, Aug. 17.—Better demand 
and firmer prices characterize the hardwood 
market for the Cineinnati district this week, 
according to the reports from wholesalers. The 
entire list seems to be affected by the improve- 
ment. Buying seemed to be general, Furniture 
factories continued to take lots of common sap 
gum and red gum, although buying of the 
former was larger. The furniture people were 
also making inquiries for chestnut and maple in 
fairly good sized lots, and oak and ash and 
poplar were not neglected. The automobile 
builders, particularly the body factories, were 
in the market again for fair lots of maple, ash, 
oak and elm for prompt delivery and inquiries 
received indicated that the auto buying was just 
beginning. Other industries were beginning to 
take on more southern hardwoods, the cabinet 
makers and radio factories being among them. 
Coffin factories were lagging in their orders for 
chestnut. Several of the larger casket factories 
here have been buying pretty liberally of red- 
wood and Douglas fir. 

Wholesalers were having less trouble with 
cutting of prices during the last three weeks 
and the trend was toward a readjustment on 
a higher plane. Export inquiry is also showing 
some improvement, oak, walnut and poplar be- 
ing more in demand. Foreign dealers claim 
that they are being offered oak and walnut from 
Russia and the Baltie region at less prices than 
quotations here. They admit they prefer the 
American product, as being more uniform in 
grade and quality. In the domestic market, oak 
flooring and siding have had a good eall with 
prices unchanged. Logging operations are 
progressing nicely with stocks at mills more 
liberal. Weather has been favorable to drying 
and yard stocks will be in good condition for 
the fall market. 

Charles W. Tunis, president Tunis Lumber 
Co., returned with his family from Coldwater, 
Mich., where they have been summering. 

J. C. West, president of the J. C. West 
Lumber Co., who has been working with Theo- 
dore Davis, manager of the Hardwood Traffic 
Association on the Cincinnati delegation to the 
Chicago convention of the National Hardwood 
Lumber Association, reports that indications 
point to two carloads of delegates. All the 


leading hardwoods firms will be represented, 
and firms from Louisville and points in West 
Virginia will join the Cincinnati party. 

L. C. Cordes, of the Cordes Lumber Co., won 
the match of the Lumberman’s Golf Associa- 
tion, played at Wyoming Club links last week. 
Mr. Cordes had a low net score of 75 strokes. 
The match set for Aug. 17, to be played at the 
Losantiville Country Club, was postponed on ac- 
count of heavy rain. 


W. F. Gammage, former secretary of the Cin- 


cinnati Lumbermen’s Club, has assumed the 
managership of the Menzies Lumber Co. during 
the absence of Miss Helen McCabe, president 
and treasurer, who sailed for Europe on Aug. 17. 

E. W. De Camp and Herbert Bauman, hard- 
wood wholesalers who have been eamping in 
the Michigan woods for several weeks, motored 
down to the city this week to see if business 
was improving. They will return the last of 
this week to bring back their families. 


Movement Is Satisfactory 


LOUISVILLE, Ky., Aug. 16.—Although there 
has been a good deal of rain in the South in 
some sections, there has not been enough to 
interfere with production or loading to any 
extent. In building lumber, consumption has 
been affected probably very little by rain. Move 
ment of hardwoods is good, and if prices remain 
at present levels the trade will feel good. A lot 
of consumers are buying and the movement as 
a whole is about all that could be expected, a 
number of houses reporting good business. 
Flooring oak, poplar, gum items, maple, walnut, 
ash, cypress are reported moving. One house 
reported heavy orders in hand, and another 
that it was selling more than it was producing. 

Quotations on inch stock f. o. b. Louisville: 
Plain white oak, around $90 for FAS; common, 
$60; plain red, $85 for FAS and $58 for com- 
mon; quartered oak, white, $125 and $70; red, 
$100 and $65. Poplar, FAS, $100; saps and 
selects, $70; No. 1, $50. Walnut, FAS, $220; 
selects, $145; common, $90. Ash, $90 and $50. 
Chestnut, $90 and $50. Cottonwood, $55 and 
$38. Gum, quartered red, $100 and $58; plain 
red, $95 and $54; quartered sap, $60 and $45; 
plain sap, $54 and $41. 

Harold Miller, of the Will B. Miller Co., is 
spending the summer at Wequetonsing, Mich. 

Charles Turner Lanham, Lanham Hardwood 
Flooring Co., Louisville, will land in Montreal, 
Sunday, after several weeks abroad. 


South’s Largest Furniture Show 


HieH Point, N. C., Aug. 16.—Though before 
the 1926 show opened in July, additional accom- 
modations were provided in High Point for vis- 
iting salesmen, manufacturers and buyers, the 
attendance so far has been so large that even 
these have scarcely been ample to take care of 
the visiting crowds, according to officials of 
the Southern Furniture Manufacturers’ Asso- 
ciation, who are looking for an attendance now 
that will exceed three thousand and establish a 
new record for the southern show. In fact, the 
management of the show already has a long list 
of applicants who wish to attend but who are 
unable to do so for the reason that accommoda- 
tions are not available. 

It has been definitely decided by association 
officials that an addition will be erected to the 
10-story exposition building, for every square 
foot of floor space is taken up by the exhibits 
of southern manufacturers this year, crowding 
the building to its fullest capacity. 

It is almost certain, too, that a new buying 
record will be established during the present 
show, for the volume of business to date has not 
only exceeded by far that of any previous south- 
ern shows, but has been well above the expecta- 
tions of officials. 


Business Continues to Improve 


Bay City, Micu., Aug. 17.—The demand fo 
hardwoods continues to improve, and the marke 
is extremely firm. There have been some gjz. 
able contracts placed for future shipment, 
which indicates that buyers are confident that 
there will be no further reduction in prices, |; 
is reported that one of the large automobile 
body concerns has contracted with northerp 
mills for 3,000,000 feet of stock, largely 
hard maple and soft elm. There have also been 
some large sales of maple flooring stock during 
the last week. The demand for maple 
flooring has improved to such an extent that 
stocks are being reduced and some items are 
considerably stronger. As a consequence, there 
has been an increase in the production of this 
commodity. 

The Strable Lumber & Salt Co., of Saginaw, 
Mich., which has been closed down for several 
weeks, started operations in its maple flooring 
plant on Aug. 9. 

The Kneeland-Bigelow Co.’s sawmill No. | 
resumed operations this week, after being closed 
down during the last thirty days. 

The Island Mill Lumber Co., of Alpena, Mich., 
one of the pioneer lumbering operations of this 
State, completed its cut the early part of this 
month and ended the life of one of the most 
successful pioneer lumber manufacturers in this 
State. 


Better Trade in Small Lots 

MILWAUKEE, Wis., Aug. 17.—There is in- 
creasing demand for oak, gum, ash, chestnut, 
poplar and cottonwood by manufacturers of 
furniture, cabinets for musical instruments and 
similar products in this market. Plants making 
these products are not very active, however, and 
buying is of small quantities to fill in. They 
still have a liberal supply of various kinds of 
lumber they use. The interior finish plants are 
reported to have very low supplies but their 
season’s orders are pretty well finished up. Ten 
new building projects are announced. There 
are no signs of instabiljty in prices in furniture 
lumber, locally; neither are there any signs of 
stiffening. 


Opening Philippine Hardwood Yard 


SEATTLE, WasH., Aug. 14.—H. R. Andreas, 
of Manila, Philippine Islands, is visiting Peter 
Hansen, of the Hansen-Nieder Lumber Co., Se 
attle. Mr. Andreas is a manufacturer of Phil- 
ippine hardwoods. He says that as a general 
thing Philippine hardwoods do not receive in the 
United States markets the consideration that 
they deserve. 

There are several varieties of Philippine hard: 
wood, some better than others, but all are good, 
according to Mr. Andreas. Grading at the 
company’s mill is done according to the Ne 
tional Hardwood Lumber Association rules, but 
American importers and users of Philippine 
woods insist upon regrading according to thei? 
own wishes, making it extremely difficult to 
tablish satisfactory relationship with the dis 
tributers in this market. ‘‘If the users of Phil 
ippine hardwood in the United States would 
forget grades entirely and tell us the purpos 
for which they wish to use their lumber, giving 
us the corresponding grade of a particular wood 
they are using for the purpose, then we would 
be in much better shape to send them just the 
wood needed for their use. The United States 
manufacturer now orders Philippine hardwood 
by a grade designation and it is shipped by ™ 
on grades, according to the rules of the Na: 
tional Hardwood Lumber Association, but ™ 
many instances the receiver of the shipment * 
not satisfied with those gradings and insists 
regrading, often with claims upon us resulting 
from his attempt to regrade.’’ Mr. Andreas 


says that some Philippine hardwoods are pra 


For Current Market Prices on Hardwoods See Pages 89 and 90 
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tically unknown in the American market. He 
cites ‘as an instance one wood of extreme density 
which, made into flooring, would outlast the av- 
erage house in which it might be used. 

Mr. Andreas is a major in the reserve corps 
of the United States Aviation Service and has 
been in the Philippines for years. He has been 
engaged in the lumber business there for the 
last twenty-Sl1x years. 

Peter Hansen was formerly with Mr. An- 
dreas’? company in the Philippines and will be 
in charge of a yard which Mr. Andreas is con- 
templating installing in Seattle, to carry all 
grades Of Philippine hardwood. This will be 
ysed as a distributing yard and will be of use 
in educating the trade as to the various kinds 
of Philippine hardwoods, inasmuch as many va- 
rieties will be handled. Mr. Hansen will act 
as manager of this yard, but it will not inter- 
fere with his activities in the Hansen-Nieder 
Lumber Co. 


Volume Holds Up Well 


MerriL_, Wis., Aug. 16.—The volume of busi- 
ness in this section is holding up above that 
of a year ago, and all items are moving quite 
satisfactorily. Lumber industries are looking 
for a decided improvement in fall business; the 
harvest is on in agricultural sections at present. 

The price of hemlock is practically un- 
changed. No. 1 common hemlock 2x4-inch, 12- 
foot is selling at $29, mill. No. 1 common 
hemlock flooring, 1x6-inch, 8- to 16-foot, is sell- 
ing at $30, while No. 1 hemlock drop siding, 
lx6-inch, 8- to 16-foot, is selling at $31.50. No. 
1 hemlock shiplap, 1x8-inch, 8- to 16-foot, is 
selling at $32. Select No. 3 and better, 2x4- 


inch in all lengths, is selling at $22; boards, 
all lengths, at $22.50. Hemlock lath are at 


$8 for No. 1 4-foot; $5.50 for No. 2 4-foot, 
and $3.50 for 32-inch. 


Buffalo Industries Are Active 


3urFALO, N. Y., Aug. 16.—Employment con- 
ditions in the Buffalo district were good during 
July, according to the report of the United 
States employment service, which says: ‘‘In 
spite of the further slight let-up in industrial 
activity during the early part of July, indus- 
trial employment conditions are good through- 
out this district. The iron and steel industry 
is operating at a fairly high rate and the fu- 
ture outlook in this line is reported as bright.’’ 

Two Buffalo lumbermen have been named as 
members of the National Committee on Wood 
Utilization. They are Col. A. Conger Good- 
year, president Great Southern Lumber Co., and 
Charles N, Perrin, secretary Blakeslee, Perrin 
& Darling. 

A. E, Hart, general sales manager Dierks 
Lumber & Coal Co., Kansas City, and J. E. 
Hawkins, of the trim department of the same 
‘company, were visitors here last week. 

C. W. Bodge spent most of last week on a 
acation to his former home in Boston. 

H. A. Fry, of the Wisconsin Land & Lumber 

o., Hermansville, Wis., called on friends here 
last week, 
_ A. A. Mason was a member of a Buffalo 
‘awn-bowling team which won the Robertson 
prize cup in the American championship contest 
held here last week. 

Elmer J. Sturm, of Miller, Sturm & Miller, 

nae gone on a vacation trip to the White Moun- 
ains, 
_ A.J. Elias, president of G. Elias & Bro., has 
been spending a few days in Washington in 
“nection with airplane business. 

AW A. Plumley, of the Hugh McLean Lumber 





°, IS enjoving a two weeks’ vacation in 
( anada, 
. Aetionr J. Yeager, vice president Yeager Lum- 
ber Co,. 


“tr ©0., is in bad health again, suffering from 
“n Infected foot. 


Trade Is of Good Volume 


ATLANTA, GA., Aug. 16.—Hardwood produc- 
tion has been curtailed a little recently. Log 
supplies are ample but few mills have any sur- 
plus. As a whole production is reported about 
90 percent of normal in Georgia. Few stocks, 
however, are being accumulated. At larger 
mills, however, production is more nearly nor- 
mal. A number of the smaller plants are still 
idle. Most mills are trying to accumulate larger 
supplies of logs. There is comparatively little 
dry stock available because of recent heavy 
rains. 

As a whole, hardwood orders are improving 
steadily, nearly all of the important consum- 
ing sources buying on a better basis. Prices 
are about the same with one or two exceptions. 

Furniture factories in the Southeast, being 
well sold ahead as a result of the recent mid- 
summer furniture show at High Point, N. C., 
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This signpost talks for itself and generously 
provides the hiker or the automobilist with all 
of the necessary information pertaining to the 
immediate locality. The unique figure is con- 
structed of wood and is on duty at Castine, Me. 





which proved the most successful in the history 
of the Southern Furniture Manufacturers’ Asso- 
ciation, are more active in the gum market than 
they have been in some months, placing sizable 
orders for their advance needs, principally for 
sap gum. They are expected to continue active 
buyers indefinitely for they are reported sold 
ahead for some months. Prices, however, are 
rather spotty. Quartered red gum shows an 
average increase of $1 to $2, while plain red gum 
has declined $1 to $3 since the first of the 
month. Plain sap is about the same, but the 
tendency is upward throughout the list. A 
fairly good call for gum is also reported from 
the box industries in the Southeast, and lower 
grades are showing a stronger price tendency 
as a result. 

Though oak flooring demand has been good 
for some time, it is now more active than since 
last spring. The southeastern yard call is 
particularly active, with a steady improvement 
noted in the call from middlewestern and east- 


ovement and Prices of Hardwood 


ern yards also. Flooring factories in this see- 
tion and in eastern Tennessee are further sold 
ahead than they have been in several months. 
The outlook is considered very good for fall. 
Maple flooring is in active industrial eall in 
the Southeast, but less active in other see- 
tions. Flooring prices are subtantially un- 
changed. 

FAS white ash in 10, 12 and 16/4 is still in 
active call from the automotive and body 
trades, though most buying is for current re- 
quirements. Implement plants also are buy- 
ing for immediate needs, but somewhat less than 
normal, FAS maple also is in fair call from 
automotive plants. Prices are unchanged. 

The Southern Tie & Timber Co., Atlanta 
wholesaler, is now permanently located in the 
new yard recently established at 1036 Marietta 
Street. The new yard specializes in hardwood 
lumber and railroad material. 

The Pullman Co., of Chicago, has taken pos- 
session of the Atlanta plant of the United 
States Cast Iron Pipe & Foundry Co., and is 
installing equipment for the manufacture of 
ears. A total investment of about $1,000,000 
is contemplated. 

The Southeastern Manufacturing Co., char- 
tered recently at Savannah, Ga., with $200,000: 
capital, has now started casket production. The 
plant of the South Atlantic Casket Co. was 
acquired and new equipment installed. 

The Evans-Inman Lumber Co., recently char- 
tered in Atlanta with $200,000 capital, expects 
to have its new hardwood plant at Hapeville, 
Ga., in operation within the next few wecks. 
The plant will be devoted to hardwoods ex- 
clusively, with an annual output valued at about 
$1,000,000. All equipment has been purchased. 


Flooring Stock Moving Better 


WARREN, ARK., Aug. 17.—Prices are firm on 
gum items, especially FAS red and sap, also 
No. 1common, No. 2 common is not moving well. 
Oak items are rather firm. Takings by hard- 
wood flooring people are somewhat larger than 
they were a short time ago. Some mills are 
making slight advances on good flooring stock. 
Prices offered for hickory items are not satis- 
factory and most mills are shipping in the log. 
Demand for car stock is light, but some mills 
are cutting it. Oak flooring is moving in good 
quantities, at fair prices only. Gum and oak 
trim are bringing good prices and moving 
readily. Production has been normal under 
the short schedule in effect at some mills; not 
all mills in this vicinity are on the 55-hour 
basis. Shipments have been in line with pro- 
duction, and also on a parity with new business. 
The log market is quiet. Labor is plentiful 
and car supply adequate. 


Movement Good for Season 

EVANSVILLE, INbD., Aug. 16.—There has been 
some improvement in hardwood trade in south- 
western Indiana, manufacturers saying it is un- 
usually good for August. Prices are becoming 
more stable. Most hardwood mills in Evans- 
ville are being operated steadily. A good many 
logs are being received at towns along the 
Southern railroad. Log prices are holding very 
well, Local furniture and chair plants are be- 
ing operated on fair time, and sales are a good 
deal better. Veneer trade has been very good. 
Stave manufacturers report little or no improve- 
ment in their business. Cigar box trade has 
been very good since the first of the year. Quar- 
tered white oak is in fair demand. Gum is a 
good deal stronger, furniture manufacturers 
buying quite liberally. Maple and elm are a 
shade slower. Sycamore is in fair call. Box 
manufacturers have been in the market for con- 
siderable cottonwood of late, and there is nor- 
mal demand for this species. Walnut FAS are 


in strong demand but lower grades have de- 
clined. 


The lower grades of poplar are in 


58 AMERICAN 


LUMBERMAN 


AUGUST 21, 19% 





strong demand, while the upper grades are slow. 

Col. William H, McCurdy, head of the He: 
cules Corporation here, and Mrs. MeCurdy will 
sail on Oct. 1 for a tour around the world. 

Frank C. Storton, of the Evansville Veneer 
Co., who has charge of the business and plant 
of the company at Mobile, Ala., has returned to 
Mobile after a visit of several weeks with his 
wife and dyvughter. 


Baltimore Trade Notes 


BALTIMOKE, Mp., Aug. 16.—The steamer 
Pentracth, which arrived here on Aug. 9 from 
Belize, British Honduras, brought 733 banak 
logs, 271 Santa Maria logs and 10 Yeniry logs 
for the Williamson Veneer Co., of Highland 
town, this city. The logs are of different kinds 
of mahogany and were shipped by the Tide 
water Lumber Co., of Honduras. The same 
vessel brought 790 mahogany logs from the 
George D. Kmory Co., of Belize, to Ichabod T. 
Williams, of New York. 

R. H. Huffstetler, sales manager of the Lit 
tle River Lumber Co., of Townsend, Tenn., 
stopped in Baltimore last week in the course 
of an eastern trip, the first he has undertaken 
for some time. He struck Baltimore almost at 
the start of his itinerary, but reported that he 
had succeeded in taking a number of orders. 

Another caller was R. H. Stevens, of the 
Stevens Lumber Co., of Boston. Mr. Stevens 
stated that business at the Hub showed a 
marked improvement and there was every reason 
to look for further gains. 


Rains Threaten Production 

MemMPHis, TENN., Aug. 17.—Continued activ- 
ity is noted in the southern hardwood market, 
though sales have not been quite so many in the 
last week. The sellers are not so eager to ac 
cept all offers. Some firms are raising their 
quotations just a little as rains keep falling 
each and every day. In the Memphis territory, 
more rain has fallen during the last four or 
five days than in any like period in many 
months. Logging has practically ceased in 
many sections. Sales are well up with produe- 
tion, and there is but little expeetation of 
heavier production, while orders are expected 
to take a jump most any week. There is plenty 
of business being offered, but prospects for 
higher prices were never better, and many man 


ufacturers are preparing to take orders when 
prices get to a satisfactory level. 

Demand is coming from all sources. The 
furniture people are buying in good quantities 
to cover orders they now have on file. The 
automobile buyers are taking lumber but prob 
ably not in such large quantities as are other 
buyers. Building trades activity is most en- 
couraging. As buildings are brought near com 
pletion there arises a healthy demand for hard 
wood flooring and interior trim. Other branches 
of the building trades are also buying hardwoods 
in quantities, and this demand is the back- 
bone of the market today. Export demand is 
rather slow, yet better than had been expected. 

United Kingdom buyers are out of the mar 
ket but there is a good movement to Spain and 
other European countries which is making up 
for the loss of business in England. 

Sap gum is still the favorite item and it is 
hard to get the desired sizes. The price on sap 
gum of popular sizes has advanced rather rap- 
ily of late, and some say is up as much as $9. 
There is a scarcity, however, of many items. 


Shipments Have Been Heavy 


Macon, Ga., Aug. 16.—Hardwood lumber 
manufacturers reported that the only feature 
of the market was continued heavy demand for 
red and sap gum. Logging has been halted 
in some sections because of the heavy rains, 
but there has been an ample supply to keep all 
mills running to capacity, production being 
fully up to normal. Mills have large stocks on 
the yards, though the movement to eastern and 
middlewestern markets has been unusually heavy 
during the last two weeks. The demand for 
trim continues heavy. There is no export busi 
ness, 


Sixth Generation of Lumber Family 


Supgury, Mass., Aug. 16.—While this section 
has had considerable publicity in recent months, 
through the purchase of the old Sudbury Inn by 
Henry Ford, it now lays further claim to dis- 
tinction because of the facet that on Dutton 
Road, in South Sudbury, lives a lumberman who 
is of the fifth generation of a family continu- 
ously engaged in the lumber trade. This is 
William A. Stearns, of the fifth generation, 
whose son, the sawyer at the old mill in South 


Sudbury, is the sixth generation of a family , 
waterpower sawmill owners and operators, \y, 
Stearns recently noted in the AMERICAN Lyy 
BERMAN a reference to four generations of ‘ 
family in the lumber trade, but says hig famjj 
has that beat and adds, ‘‘Do you know of ; 


better record of a family in the sawmill game?) 


Stimulating laterest in Forestry 


BaLTimorE, Mp., Aug. 16.—The tree contes 
being held this year by the Maryland Forest: 
Association to stimulate interest in arborijeyj 
ture and disseminate knowledge of  fores 
growths has attracted 367 entries, which hay 
been filed with State Forester F. W. Begley. 
Mr. Besley states that under the terms of th 
contest a certificate suitable for framing wil 
be awarded for the largest tree of each species 
entered, and added that there are upward of 15, 
native and 72 foreign species of trees in Mary 
land. 

In determining the size of the trees entered 
four measurements will be taken—the circum. 
ference of the trunk one foot from the ground 
and four and a half feet from the ground, the 
spread and the height of the tree. The largest 
tree so far entered is a white oak near Wye 
Mills, Talbot County, which has a circumference 
of 57 feet one foot above the ground, with a 
spread of 140 feet. It is 89 feet high. Another 
entry is a mimosa tree near Easton, which is 5 
feet 5 inches in circumference a foot from the 
ground and 5 feet at 41%4 feet above the ground. 
This species is ordinarily quite small. It was 
brought from California 45 years ago as a 
6-inch seedling, Mr. Besley said. A specimen of 
laurel, which is merely a bush as a rule, has been 
found in St. Mary’s County, with a cireumfer. 
ence of 20 inches a foot above the ground and 
18 inches at a height of 4% feet. 

The largest ash thus far entered is owned by 
James H. Carter, of Carmichael. It measures 
23 feet 3 inches around, and has a spread of 
112 feet and a height of 115 feet. 


TIMBER Is the best paying resource of the 
national forests of California, yielding $894,500 
during the last fiseal year. Grazing holds see: 
ond place with receipts of $184,500, and special 
uses, including summer homes and _ recreation, 
produced $113,600. 








industry. 


manifested 


Sound district. 








The industry is still an infant but with the awak- 
ening interest in the bow and arrow now being 
it has possibilities of considerable 
growth. Some excellent woods for the manufac- 
ture of bows and arrows are native to the Puget 


Tacoma made bows and arrows are now being 
supplied to the trade by J. M. Morgan, local cabinet 
maker. Last fall Mr. Morgan came in contact with 
the demand for the implements of the sport and 
since then has devoted most of his time to their 
manufacture. He uses yew and hickory in his bow 


Another New-Old Use for Wood— 


Bows and Arrows | 


Revival of popular interest in the ancient sport 
of archery has given opportunity for the establish- 
ment in Tacoma, Wash., of another woodworking 


lake district. 


factory. The yew is obtained locally growing in the 
The trees are of small size and he | 
cuts them up in his own shop. This is a utilization | 





of small size growth that has never before been 


made. 


spruce except for three or four inches of hickory 
at the point to give strength. The hunting arrow is 


The arrows are made chiefly of Washington | 
| 
| 

made of birch. Mr. Morgan turns out bows for ] 


game hunting by experts with a 50-pound pull and 


also smaller sizes for women and children. 


Mr. Morgan now has more orders on hand for | 
bows and arrows than he can fill and should arch- | 
ery develop again as a popular amusement the in- | 
dustry may be expected to use considerable | 
amounts of wood in the aggregate. | 
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Edgings From Western Lumber Centers 


To Operate Western Pine Laboratory 


PoRTLAND, OreE., Aug. 14.—An important part 
of the activities of the Western Pine Manu- 
facturers’ Association in the future will be the 
operation of a lumber testing laboratory in 
Portland where pine lumber will be put to all 
kinds of tests. The laboratory will be in charge 
of Albert Hermann, who is manager of the 
association’s seasoning department. Mr. Her- 
mann was for many years with the Forest Prod- 
ucts Laboratory at Madison, Wis., and has had 
wide experience in lumber tests. A place for the 
laboratory has been leased and installation of 
equipment will begin at once. 

Mr. Hermann returned today from an ex- 
tended tour of the eastern and middle western 
States for the purpose of ascertaining whut 
may be done to solve problems that might 
confront buyers and users of western pine, if 
any. Mr. Hermann was pleased to find only 
two that he considered consistent difficulties 
and efforts will be made as soon as possible to 
adjust these. Mr. Hermann spent most of 
his time visiting sash and door factories. 


California Firm Opens New Office 


SeaTTLE, WaAsuH., Aug. 14.—G. H. Walker 
(Ine.) is the newest name on Seattle’s list of 
lumbermen, inasmuch as that company has just 
opened a Seattle office with H. A. Smith as resi- 
dent manager. 

Most of its business is done in southern Cali- 
fornia. The firm owns and operates two ships, 
the Skagway and the Brookdale, in that service. 
Mr. Smith will look after the buying here, as 
well as manage the shipping end of the busi- 
ness, since these two ships will take some cargo 
outside of the lumber shipped by their opera- 
tors. Mr. Smith is very well known on the Coast, 
as up to two years ago he was with the McLeod 
Lumber Co. at Portland, and for the last two 
years he has represented the Nettleton Lumber 
Co., of Seattle, in the Los Angeles territory. 

G. H. Walker is now paying a visit to Seattle 
and other Sound ports. He expresses himself 
as much pleased with Seattle and believes the 
office here will materially aid in giving even 
better service to customers. The home office is 
at Los Angeles, in which city Mr. Walker makes 


his home, 


Investigating Coast Shingle Costs 

Everett, WasuH., Aug. 14.—Franklin Smith, 
chief statistician for the United States Tariff 
Commission, Economist O. B. Ryder, and six 
accountants have begun an investigation of the 
cost of shingle manufacture which is being made 
for the benefit of the tariff commission. 

Messrs. Smith and Ryder will visit practically 
all the shingle mills on the Coast, including 
British Columbia. The information secured 
will not be divulged here but will be included 
in a report which will be submitted to Presi- 
dent Coolidge before Nov. 15, and given con- 
sideration at the next session of Congress. 

This investigation is being made as a result 
of the appearance in Washington, D. C., of A. C. 
Edwards, of Everett, and E. B. Chinn, of Se- 
attle, before the standing committees on tariff 


in Congress. 
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Japanese Business Men Tour Coast 
Vancouver, B. C., Aug. 14.—The delegation 
of Japanese business men from the Kyoto 
Chamber of Commerce, which has been touring 
trade centers throughout the United States, 
arrived in Vancouver on the return journey on 
Wednesday. The visitors were entertained here 
by the Vancouver harbor commissioners, who 
showed them the dockage and elevator facili- 
hes and the vast deepwater expanse of the 
harbor. T, Kawai, Japanese consul, gave a 
luncheon in their honor, at which many promi- 
nent Japanese business men of Vancouver were 
Present. The party includes G. Hirai, chairman 


of the delegation, 8. Katsuga, secretary Kyoto 
Chamber of Commerce and spokesman for the 
party, and C. Shimonura and K. Asuzu. Speak- 
ing of their impressions, Mr. Katsuga said they 
were sure. that there will be great gain in trade 
between the Orient and the Pacific coast, more 
especially in lumber and timber products. He 
spoke optimistically of the business situation in 
Japan, which country is rapidly recovering 
from what had been a bad financial situation. 
Japanese exchange is now almost at par, he 
pointed out. 
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Oil Concern Logging Good Timber 

TENINO, WasH., Aug. 14.—The Ohio Oil Co. 
is already producing. This company is located 
two miles northeast of town on property bought 
from the Weyerhaeuser Timber Co. and its pro- 
duction is not oil but good timber. The land 
is being cleared and the logs are being hauled 
into Tenino to the Johnson & Clark mill. 
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Association Seeks Facts on Insurance 

PoRTLAND, OrE., Aug. 14.—A committee of 
the Allied Western Timber Owners’ Association 
sent recently to several hundred owners of large 
and small tracts of timber a questionnaire to 
determine the extent to which owners of western 
timber are interested in insurance. At present 
no insurance on timber is obtainable. Owners 
with concentrated holdings who can not spread 
their own risk, operating concerns desiring to 
protect their development and holders of re- 
foresting lands who need to protect carrying- 
cost investment have already expressed interest. 
It is hoped that enough replies to the question- 
naire will be received to enable the committee 
to determine the general interest in the subject. 
and to outline such further steps as may be 
necessary to place before timber owners and in- 
surance companies such essential facts as will 
lead to definite proposals and decisions. The 
committee will report at the annual meeting of 
the association to be held in December. 


Shingle Mill Changes Ownership 


ANACORTES, WASH., Aug. 14.—E. C. Kaune 
has announced the sale of the Western Cedar 
Co.’s shingle mill here to the Edison Shingle 
Co. The Western Cedar mill was built in 1920 
and was owned by Mr. Kaune, C. Q. Adams 
and G. A. Okerlund. Mr. Okerlund will con- 
tinue as foreman of the mill. It is now run- 
ning two shifts. 

@Saaaaanaaaant 
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Codperative Reforestation 

SEATTLE, WAsH., Aug. 14.—Shirley W. Allen, 
forester for the American Forestry Association, 
is now in Seattle, which will be his headquarters 
while he is making a study of forestry and log- 
ging operations in the Northwest. Mr. Allen is 
outspoken in his approval of the proposed con- 
stitutional amendment to the code of Washing- 
ton, which will reduce taxes on cut-over land 
sufficient to justify reforestation by private 
owners. He also reports a growing sentiment in 
favor of the Clarke-MeNary coéperative re- 
forestation law of 1924, which provides that 
State and Federal government and private inter- 
ests share the expense of protecting timber 
lands, outside of public ownership, from fire. 

V. H. Beckman, who was an organizer of the 
old Pacifie Coast Lumber Manufacturers’ As- 
sociation, and who has through the intervening 
years been closely associated with the industry, 
being now in the timber business, has concluded 
his self-appointed task of securing the codpera- 
tion of all business firms of Seattle in fire pro- 
tection work. His prime object was to call to 
the attention of everyone going into the country 
the necessity for watchfulness in order to pre- 
vent forest conflagration. Mr. Beckman says 
that no firm refused to codperate and nearly all 
agreed to send out their mail with a rubber 
stamp ‘‘Prevent Forest Fires’’ imprinted 
thereon. 


Adds to Lumber Yard Facilities 


SPOKANE, WASH., Aug. 14.—The White Pine 
Sash Co. has purchased eight blocks adjoining 
its lumber yard extending east from 4000 East 
Broadway. The addition is bounded on the 
north by Broadway and on the east by Havana. 
It doubles the company’s storage capacity. 

The purchase was made necessary by in- 
creased production, said Henry G. Klopp, presi- 
dent. The plant is turning out 4,000,000 feet of 
lumber a month, compared with about 2,000,000 
feet last year at this time. Five hundred are 
employed, compared with 375 or 400 last year. 

When the new yard is ready for use the com- 
pany’s yard at Yardley, east of Spokane, will 
be abandoned. Storage will be centralized here. 
The Yardley ground ordinarily has 2,000,000 
feet piled on it; and the storage here varies 
from 6,000,000 to 15,000,000 feet. The com- 
pany expects to store a maximum of 18,000,000 
to 20,000,000 feet here. The fourteen blocks 
of lumber yard will be enough to take care of 
all needs for years to come. 


New Pulpwood Mill Operating 


TILLAMOOK, ORE., Aug. 14.—The new pulp- 
wood mill of the Coats Lumber Co., which is 
located on Hoquarton slough east of the Coats 
lumber mill and which employs thirty men, is 
now turning out from two to three cars of hem- 
lock and spruce pulpwood blocks a day. The 
mill is almost exclusively an electrical operation, 
and the product is shipped to the paper mill at 
Oregon City. 


Quality Secured Steady Customer 

Hoquiam, Wasu., Aug. 14.—‘‘It’s an ill 
wind that blows nobody good,’’ says E. L. Con- 
nor, of the Grays Harbor Sales Corporation. 
‘«Ted’’ goes on to say that a steady customer 
writes him that: ‘‘The first 5X shingles we got 
from you we didn’t order. It came about in 
this way. We ordered part of a car of shingles 
which were to be shipped in with another deal- 
er’s order. Through a mixup the car was billed 
to us and came into the yard and we unloaded 
it. We were mad about it at the time when we 
found we had unloaded the other fellow’s shin- 
gles but now we are glad it happened, for we 
are cranks on shingles and otherwise would have 
never seen the quality of your American 5X. 
About eleven years ago we became so disgusted 
with the American grade that since that time 
we have been earrying the British Columbia 
shingles almost exclusively. However, your 5X 
run better than many of the other 5X that we 
have received and you can expect to receive 
business from us right along.’’ 

‘*Such letters make us feel that the hard 
work we have done to make our Grays Harbor 
brand shingles the high quality they are today, 
is justified,’’ says Mr. Connor. 


Inspect Woodworking Plants 


DuLutH, MINN., Aug. 16.—Paper salesmen 
and customers from all parts of the country 
were guests of the Northwest Paper Co. at Clo- 
quet, Minn., last Wednesday and Thursday. The 
program of entertainment presented by the 
paper company included inspections of the 
paper mill, sawmills and the various woodwork- 
ing industries at Cloquet, and a banquet at the 
Y. M. C. A. on Wednesday evening. C. J. 
McNair, manager of the Northwest Paper Co., 
was in charge of the banquet program, which in- 
cluded group singing and informal talks upon 
what is being accomplished at Cloquet in the 
way of reforestation and wood conversion. 

The visitors were highly complimentary in 
their remarks concerning their trips through 
woodworking plants in and around Cloquet. 
Thursday’s program included the pulling off of 
the finals in a golf tournament that had been 
started on Wednesday, luncheon at the forestry 
station and trips through the plants. 
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TAMPA, F.LaA., Aug. 
16.—After being wel 
comed by the mayor and 
hearing the invocation 
from J. F. Townsend, 





H. R. MAHONEY, 

Jacksonville, Fla. ; 

President of the 
Association 





of Lake Wales, an as- 
sociation member, the 
delegates to the quar 
terly meeting of the 
Florida Lumber & Mill 
work Association, held Aug. 12 and 15 at the 
Mirasol Hotel, Davis Island, Tampa, took up 
half an hour in a mock trial in which President 
H. R. Mahoney was convicted of being entirely 
too dumb for the position he holds. With J. P. 
Williams, of Orlando, as judge, the president 
was railroaded with as much promptness as a 
yangster who ‘‘stool pigeons’’ his associates 
into the hands of the police. His popularity 
with the crowd was so great, however, that 
though convicted by the jury he was hoisted 
right back into the job with a general yell of 
upplause. 





It was brought out at this meeting that the 
retail lumber situation presents two conditions 
in the State that are decidedly interesting. One 
is that on the east coast generally there are 
too many yards and too much stock, and the 
other, that in the central and western portion 
present demand and immediate outlook are en- 
couraging. Tampa, with its excellent harbor is 
one west point that is full up and in 
position to sympathize with Miami and other 
east coast centers, but it has the advantage of 
a general business activity that breaks over 
profitably into all parts of the lumber indus- 
try. It would seem that some way, some how, 
hoth yards and stocks must be reduced before 
the retail activity in the east coast yards can 
get up to what is going on proportionately in 
other sections. 


coast 


Collections follow along very much the same 
lines, better center and west than east, though 
a great deal of this may be charged to some 
large bank failures in the latter named terri- 
tory. Kindred to this situation is also the fact 
that when the slump came some weeks ago mil- 
lions of dollars were withdrawn from east coast 
banks by eastern and northern depositors of 
wealth and influence. 


However, if all the reports made to this con- 
vention are averaged they would offer anything 
but a gloomy prediction. It is very evident 
that stocks are being reduced in some sections 
rapidly. With experience and prestige and the 
return of competition based upon restricted or 
even normal demand, 
the weaker yards will 
be squeezed out, and 
knowledge and _ effi- 
ciency reap their right- 
ful rewards. Tighten 
ing credits are cutting 
down the long exten- 





J. S. FOLEY, 
Eastport, Fla. ; 
Associate Director 
of Association 





sions and building up 
sure pay customers, and 
the prospects for build- 
ing are exceedingly 
bright. Most of the 
closed banks are open, 
or will be within sixty 
days, and a return of 
confidence is bringing 





back a great deal of the money that tucked tail 
and ran when the boom period began to fade 
out. 

As is always the case, there are spots out of 
line with general conditions. Now and then 
an east coast report will be fairly rosy, while 
every so often there will be crepe on the doors 
of a central or west coast community. The 
stock situation is also relative. Most of the 
yards of the State have too much stock, but as 
a whole the conditions are as pointed out, to 
which may be added, for what it is worth, a 
larger percentage of optimism exists in the 
west and center, than on the east side of the 
territory. 

New Members Elected 

Having been approved by the board of direce- 
tors, these were elected as active members: 
Christian Mercantile Co., MeIntosh, Fla., and 
San Antonio Lumber Co., San Antonio, Fla.; 
-Fitts-Turner Lumber Co., Tusea- 
loosa, Ala.; Allen Lumber Co., Cleveland, Ohio; 
Kelly Island Lumber & Transport Co., Cleve- 
land, Ohio; C. D. Johnson Lumber Co., Port- 
land, Ore. 

The applications of some supply companies 
were deferred to allow changing the bylaws 
to admit such kinds of business, which will 
be done at the next meeting, so there seems no 
objection. 


ussociate 


President’s Address 
From the text that the one purpose of busi- 
ness should be to serve, and that the super c¢om- 
mitment of business is service, President 
honey read his address: 


¥1a- 


Recently a publication sent out a questionnaire 
to business men all over this country asking the 
question: “What is the greatest advancement 
that American business has made during the last 
twenty-five years?’ 

This publication expected the answers to come 
back naming the great business organizations, the 
transportation systems, the wonderful inventions 
of this age of machinery—a dozen other things 
that naturally spring to mind. 


Great Purpose of Business Is to Serve 


But the answers came back from bankers, manu- 
facturers, merchants and business men in dozens 
of lines of endeavor, that the greatest advance 
ment that American business has made in the last 
twenty-five years is to learn that the one great 
purpose of business is to serve. 

Warren G. Harding said, “Service is the su 
preme commitment of life.’ The bankers, mer- 
chants and manufacturers said in their answers 
to that questionnaire that service is the supreme 
commitment of business. 

No longer is business a mere means of making 
money. No longer are the ethics of David Harum 
in vogue—*“Do the other fellow, and do him first.” 
Business is now a profession whose ethics is the 
Golden Rule, and whose great purpose is to make 
this world a better and a happier place in which 
to live. 

No business has a greater opportunity or a 
greater obligation to serve than has ours. *aint- 
ers and poets have immortalized the forests and 
the mills on canvas and in verse, but what great 
poem has ever been written about a tobacco chew- 
ing lumber checker, or what artist has ever put 
on canvas a dusty lumber yard strung out along 
some out-of-the-way siding? 

And yet, into that lumber yard is gathered the 
products of the forest and out of it are distributed 
the materials to make our homes more beautiful 
or to build others. 

We have to do more than this if we would ful- 
fill our obligation. 

We must so conduct our advertising and our 
salesmanship as to create and keep alive in the 


minds of every citizen in our communities the 
desire to own his own home. We must help 
to provide the means of financing these homes. 


We must see to it that the materials that go into 
those homes are sound and dependable and, finally, 
we must help to see that they are so planned that 
they will be more livable, more beautiful and a 
real credit to our cities. 

We are the connecting link between the forests 
and that greatest American institution—the Amer- 
ican home. 

We are here today to study the economics of 
our profession in order to operate our business 


ee 


Business Improvement Is Predic 


efficiently and profitably, 
run our businesses profitably we can not serye 
properly. We are here to study the ethics of our 
profession because nothing will so demoralize oyr 
businesses or stigmatize the great industry of 
which we are a part as unethical practices. 

And, finally, we are here to get a clearer vision 
of the obligation which our profession calls upon 
us to carry out, that we may better take our place 
in the future of this great State. 

Secretary J. B. Wand reported 220 active and 
85 associate members; that 14 bulletins had 
been issued during the quarter; that there had 
been a field secretary in the territory most of 
the time and many questions had been answered 
by the legal department. The treasury shows 
cash of $9,650.98, and total assets of $14,130.83. 
The quarter’s earnings were $6,442.07, and ex- 
penses, $4,062.11. 

General Conditions In State 

The reports of directors were far from dis- 
couraging, though some of them ran well to the 
blue order. 


because unless we can 


J. A. DEKLE, Jacksonville, said that at twelve 
local meetings there had been 162 present. Though 
not what it had been, of course, 
fair, and prospects good. 


business was 


DD. E. Harper, Plant City, reported some orders, 
promising outlook and collections not so bad as 
in other sections. With a lot of building in sight 
“no one had cause to kick.” 

A. S. JOHNSON, Orlando: Business as a whole 
in fair shape, and the outlook cheerful. 


ROLAND E. Leg, Pensacola, said as they had 


had no embargo, there was no surplus. stocks. 
Collections are fair and a great deal of building 


is in sight. 

GEORGE R. LINDSAY, Miami: Dealers have large 
surplus account of heavy inbound shipments dur- 
ing boom period. Also lot of bootlegging. Yards 
opened during rush season runs the number far 
in exc¢ss of the needs of the community. For a 
reasonable number of yards the outlook would be 
xood ; for total now after orders not so promising. 
Actual sales are off and collections poor. The 
only hope for satisfactory conditions is elimina- 
tion of surplus, both yards and stock. 

HAnkoLp FOLey, reporting for the Palmetto terri- 
tory, said because of the large farm trade backing 
there had not been so much decline as in some 
sections. As a whole he and his neighbors in the 
business are cheerful. 

R. P. PADDISON, West Palm Beach, had found 
local meetings profitable in better understandings 
between dealers. Business in his community hav- 
ing reached the bottom it had nowhere else to 
go but up. He thought the crisis had passed and 
that from now on fair business might be expected. 
West Palm Beach yards had been able to main- 
tain prices above cost, generally speaking, despite 
so many in the game. A few cases of shipping 
direct had been looked into and the _ practice 
stopped. 

F. H. LITTRELL said that while St. Petersburg 
yards were moving surplus by a system of swap- 
ping around among themselves, prices are badly 
demoralized. 

W. S. SNEAD said that bank failures and de- 
creased home building had made business poor and 
collections slow around Daytona. To add to other 
troubles one big yard had put out a list that was 
hard to meet. 

W. F. (BiLtL) SnNeap, Lakeland, expressed the 
belief that his territory is in the best condition of 
any in southern Florida. Depositors staged a run 
on a bank recently and there was a rush to sup 
port it. “I never saw so much money in my life 
as the business men rushed in to prevent that 
bank closing,” he said. “At the end of the run 
there was more cash in than when it began.’ Yards 
show “101” cobperation, business is fair and col- 
lections improving. One case of selling direct was 
cleared up satisfactorily. J. E. Cochrane also re- 
ported optimistically for his territory. 

L. F. CoLurer, Ft. Pierce, stated that conditions 
were unsatisfactory, sales off, too many yards and 
poor collections. While there is some _ building, 
the trade is too badly split up to make any single 
order valuable. In a town of 8,500 there are four 
yards. While he had no background for cheer at 
home, Mr. Collier said he felt much better for 
hearing the reports made by the other fellows. 

RusH H. Topp, Ocala, said he had nothing 
startling to report. A town of 6,000 with three 
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yards, and some bootlegging, is not now produc- 
ing much cheer. However, generally speaking, the 
outlook as such is fair and there are hopes for 
more profits in future. 

J. S. Fotey, Eastport, associate director, said 
the problems of the manufacturers were about the 
same as the yards. There is not much selling and 
collections could be a lot better. 


Meeting of the Directors 


Sixteen of the nineteen members of the board 
of directors were present at a meeting Aug. 12. 
Besides passing on new members, it was agreed 
to amend the bylaws in several particulars, to 
be reported to the membership thirty days prior 
to the next meeting. Some questions of insur- 
ance were also taken up to be reported on later. 

President Mahoney, in introducing J. A. 
Griffin, president of the Exchange National 
Bank, of Tampa, said it was fortunate that the 
members were to hear from this successful busi- 
ness man, representative of the leaders of the 
South who are doing things. 

Mr. Griffin, taking account of the supposed 
slump in business, said there is no such thing 
as stable business, which he likened to the tide 
of the sea. Usually it comes in and goes out 
in about the same way. But there may be a 
change that throws the water further in, and 
when this is true, it will go further out to make 
up. Lean and fat years are a part of business 
and have been since the days of Joseph. The 
speaker listed one after the other enterprises 
making more than $100,000,000 investments in 
western Florida at this time. These inelude 
railroad extensions, new shops, new gas and 
water facilities, new buildings and general en- 
largements. These are not things going to be 
done, but now being done, with the money in 
hand for the expenditures. ‘‘Irrespective of 
pessimism and grief of any sort, Tampa and 
southern Florida were never in sounder or bet- 
ter condition than they are today,’’ said Mr. 
Griffin in great earnestness. 

Discusses Reforestation Problems 


R. E, Lee, of Pensacola, discussing the refor- 
estation problems, said interest was now being 
centered on means to prevent fires and the dep- 
redation of hogs rooting up the seedlings. 
Country people often burn the woods to bring 
about new grazing, to prevent which a law to 
prohibit stock running at large is desired. 

President Mahoney expressed the belief that 
the forestry law desired by the milling inter- 
ests will be granted by the next legislature, 
through which valuable coéperation may be se- 
cured from the Federal Forest Service. He 
is confident that properly handled timber in 
Florida will rapidly reproduce itself. 

Committee Reports 


Joe M. MeCormick, of Orlando, for the com- 
mittee on building and loan associations, urged 
the further endorsement fostering them as an 
association policy. They promise greatly to 
stabilize the building business. 

The house plans books committee will look 
‘o more plans for houses built of wood, accord- 
ig to Chairman D. E. Harper, of Plant City. 

We want the public to use wood for houses,’’ 
he said. As more plan books were taken from 
doctors’ and dentists’ offices last year than 
Were distributed in any other one way, it was 
decided to place in them extra supplies. 

Millwork Problems 


Reporting on millwork problems, L. F. Col- 
lier, chairman of the committee, said that at a 
Session of his committee it had been decided 
to recommend a uniform blank to be used in 
listing millwork for bids. This committee also 
Voted to approve the new glass rules adopted by 
the Wholesale Sash & Door Association. Seli- 
ing glass direct in any way was condemned, and 
the principle of the association—100 percent 
stribution through the retail dealer—was re- 
affirmed. It is of interest that the board of 





d at Florida Retailers’ Quarterly 


directors has suggested a change in the bylaws 
to form a separate division for the millwork 
members. 

Walker J. Schell, of Jacksonville, was opti- 
mistic. He looks for big building programs. 
‘“The people are coming and we must house 
them,’’ he asserted. 

President Mahoney said that conditions were 
good, and so indicated by the fact the railroads 
had moved more freight into the State for the 
first six months of 1926, than for a similar 
period in 1925. 

The value of advertising and properly pre- 
pared copy was presented by Harold Anderson, 
of Tampa, and Alex Gifford of Jacksonville. 
sarge displays of newspaper ads. were shown, 
including the very notable campaign by the 
Jacksonville dealers. 

W. 8S. Snead, of Daytona, read a carefully 
prepared paper on proper advertising copy. 


The Model Lien Law 


The first session Thursday took up the pro- 
posed model lien law. F. E. Drake, of Bartow 
and President Mahoney cited cases of the in- 
effective operation of the present law. On mo- 
tion of George R. Lindsay, Miami, the proposed 
law was endorsed and the following named as 
a general committee to look after its interests 
in the legislature and otherwise: F. E. Drake, 
Bartow; W. 8S. Snead, Daytona; George R. 
Lindsay, Miami; C. F. Ordway, Ft. Pierce; J. 
P. Williams, Orlando. Thanks were extended 
Mr. Ordway and associate for good work done 
in the last legislature. 

The general good of building and loan asso- 
ciation was presented by Frank A. Chase, of 
Kansas City, general manager of the American 
Savings, Building & Loan Institute. He urged 
support for the Florida building and loan 
leagues. Associations in Florida are on the 
withdrawal basis, which is a means of safety. 
More than fifteen millions of outside money 
have come into Florida building and loans dur- 
ing the last two years. He warned against 
crooked promoters, who have taken thousands 
illegally from the people. 

The committee on building and loan associa- 
tions will work out and present to the associa- 
tion a plan to codperate with the Florida league 
for supporting and promoting associations 
under proper conditions. 


Usefulness of Credit Bureaus 


Reports from credit bureaus indicated their 


usefulness. They do good in bringing about 
effective contact of dealers with each other. 


They make it possible to keep in touch with 
buyers and by exchanging information weed 
out deadheads. Where bureaus function it is 
possible to catch builders who overbuy and are 
slow pay. At West Palm Beach bills are re- 
ported each day so that it is easy to tell when 
a man is at his limit. ‘‘It takes courage to do 
what they do at West Palm Beach,’’ said Presi 
dent Mahoney. At Miami some of the best 
service is not credits, but other lines, such as 
getting shipping information. In some cases 
retail credit associations are used for informa- 
tion. Of a dozen reports there was not one but 
found credit bureaus worth while. 


Talk by Insurance Engineer 


J. T. Rhudy, of the W. M. MeCrory insur- 
ance agency at Jacksonville, made a general 
talk on insurance, showing how to keep yards 
clean, what to do to secure credits and what 
to do to escape penalties. 

In this connection he said: 

To take up a few practical points in insurance 
costs let us consider first a retail lumber yard in 
which there is no manufacturing. In this class 
of risk there are only a few precautions to take. 
The first is city fire protection. Locate your plant 
if possible within a city’s limits and near a fire 
hydrant. To secure credit for city protection the 
plant must be within 500 feet of a hydrant in 


the larger cities and 
within 300 feet in the 
smaller towns. 

Next, your lumber 
stacked on yard, as well 
as the buildings, must be 
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at least 50 feet from any 
railroad track other than 
a siding for your exclu- 
sive use, or be charged 
50 cents additional per 
$100 in your insurance 
rate. I will venture to 
say that 90 percent of retail lumber yards in 
Florida carry this penalty, which, in a number 
of cases, could easily have been avoided. 

Third, if your unhydrated lime is stored in the 
main buildings there is an additional 50-cent 
charge. In most instances it is very easy to build 
a special lime house detached 50 feet from any 
buildings or lumber. 

If these recommendations are carried out you 
will have a minimum rate for your yard, the only 
other suggestions being the use of a night watch- 
man with an approved clock, for which a credit 
of 10 cents per $100 is allowed; also the in- 
stallation of fire extinguishers of the 2%-gallon 
type, for which there is a credit of 5 percent. 


Rating of Millwork Plant 


In considering a millwork plant the rating is 
more complicated because more varied hazards are 
encountered. I will briefly enumerate the require- 
ments which if complied with will result in mini- 
mum rates for risks of that class. 

Under the heading of city fire protection, the 
requirements are the same as for retail lumber 
yards; that is, the plant should be located within 
city limits and within 300 or 500 feet of a hydrant, 
depending on the classification of fire protection 
in the city. 

In addition to city protection you are asked to 
provide an adequate supply of either chemical fire 
extinguishers or water barrels with two pails to 
each barrel; further to protect the plant with a 
night watchman using a clock. Where values are 
sufficient to warrant the expenditure, the installa- 
tion of automatic sprinklers is strongly recom- 
mended. This is without doubt the most efficient 
fire protection known. 

Brick construction for boiler houses and shav- 
ings vaults is strongly urged. These units are 
required to be detached at least 25 feet from any 
other building. The boiler house roof should be 
8 feet above the boiler and there should be no 
woodwork within 12 inches of the boiler stack. 
The boiler house and shavings vault may adjoin, 
in fact they may be one building, if they are the 
proper distance from the plant, provided the near 
est retaining wall for shavings is 10 feet from 
the furnace doors. Do not permit an arrangement 
whereby shavings are scattered over the floor in 
front of the furnace. The shavings vault should 
be completely enclosed and its opening to boiler 
house at least 12 inches above the floor, this, 
obviously, to prevent in- 
discriminate scattering of 
shavings. The vault 
should be protected with 
steam jets or automatic 
sprinklers. 

Lumber on yard should 
preferably be stacked 
with a clear space of 100 
feet from millwork build- 
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ing and never less than 
50 feet. Foreign expos- 
ing buildings should be 
detached as far as pos- 
sible, the required dis- 
tances varying from 30 to 
80 feet with the amount 
of city fire protection 
available. 

In the average 
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cleanliness is probably the most difficult of accom- Report of Resolutions Committee W. B. Seabrook, H. Meyers, E. E. Shaver, jr., 
plishment, but from an insurance standpoint it is J. P. Williams, chairman, reported for the uakeland; E. L. Woods, Olympia; Wilkie 


one of the most important. If a plant is kept 
clean; if all machines are equipped with a blower 
system to remove shavings; if all refuse is swept 
out at frequent intervals, most any insurance com- 
pany will carry a line on it, but if it is untidy the 
most liberal will probably refuse it. 

Frankly, there has never been a time in your 
history when sound insurance on lumber manufac- 
turing plants was harder to place, all stock, mutual 
and reciprocal companies and even London Lloyds 
having reduced their liens on lumber risks. In- 
crease of lumber fires will and is causing increase 
in rates; therefore, to enable us to keep your rates 
at a minimum, indeed, to enable plants to deserve 
low rates, we must call upon you for utmost co 
operation in construction and maintenance. Our 
insurance slogan might well be “Safety, fire pro 
tection and cleanliness, but the greatest of these 
is cleanliness.” 


Joe McCormick insisted that it was not possi- 
ble to comply with the rules of the stock insur- 
ance companies. 

J. F. Townsend, of Lake Wales, thought that 
the experiences in Florida did not justify the 
increases lately made by the companies. 

One member wanted to know about cancella- 
tions on mills. Mr. Rhudy said this was purely 
a company matter. 

President Mahoney said the whole matter of 
lower rates would be referred to the insurance 
committee, of which Mr. McCrory is chairman. 


The Meaning of Fair Competition 


D. KE. Harper, of Plant City, on the question 
of fair competition, said the dealers should so 
cooperate as to present a solid front. They 
should not refuse to support nearby mills be- 
cause of being sore at owners. These near 
plants are necessary to the retail business. 
What is needed is better merchandising, more 
and more understanding of the business and 
larger and wider experience. 

James B. Moore, of Orlando, discussed cost 
accounting and gave a great deal of advice on 
the value and importance of knowing costs. He 
proposed a survey of the business in the State to 
ascertain in each plant to what extent costs are 
known. Figures presented in February showed 
costs of operating around $7, now they are cer- 
tainly around $11. Answering a question as to 
trucks, Mr. Moore said delivery costs would 
run to about $1.50 a thousand. 


Secretary J. B. Wand told of a 10,000-mile 
trip to the West and what he saw that is of 
value to the lumber business. He found many 
interesting business conditions and brought 
back quite a number of practical suggestions. 

Mr. Wand had a grade certificate of the Cali- 
fornia retail dealers through which they hope 
to maintain quality. Florida dealers are au- 
thorized to use the form. He hopes to make 
it aid in building up service in the Florida as- 
sociation. In Florida business is better than 
in any of nineteen States visited. 


Says Forest Problem of Florida Is Pine 


B. F. Williamson, of Gainesville, chairman of 
a citizens general committee on reforestation, 
said the forest problem of Florida is pine. If 
turpentining is carefully done it need not in- 
jure the tree. Business men must organize to 
help build sentiment for restoring the forests 
if they hope to get any help from the State. 
Money is needed and must be had if the service 
is properly enterprised. 

C. H. Knowles, of Tampa, speaking on the 
value of second mortgages in encouraging build- 
ing, suggested that where the moral risk is good 
and the physical risk reasonable there should 
be practical ways of helping to complete pay- 
ments and carry the account along so the pros- 
pect can handle it. 


W. F. Sneed, of Lakeland, thought it some- 
thing to think of that a man with $300 can buy 
a@ $3,000 automobile and another with $2,000 
ean not finance the building of a home. 

The attendance cup, for the largest number 
present was won by the Lakeland district diree- 
tor, W. F. Sneed. This cup was given by Presi- 
dent Mahoney. 


resolutions committee, the following being in- 
cluded: 


Notify glass manufacturers that it is the desire 
of the members that there be 100 percent distribu- 
tion through the retail dealers, the same applying 
to any manufacturer or wholesale dealer not in 
line. 

The effort of Miami members to capture the next 
Hoo-Hoo convention was endorsed as were the 
plans of group advertising presented. 

Thanks were extended to the Tampa members 
for entertainment. 

The proposed cost accounting survey was en- 
dorsed, and the board of directors authorized to 
properly push and finance reforestation plans. 


L. F. Collier, of Ft. Pierce, thought it a bad 
idea to have elaborate entertainment programs 
at the conventions and he opposed a resolution 
specifically to ask the ladies to all mectings. 
These things are costly and make it possible for 
only the larger towns to invite sessions, 

Joe McCormick was not sure that it did not 
pay to have the ladies. They made far better 
behavior on the part of the men. 

Others agreed that too much entertainment 
tends to make light attention to business, and 
it was finally voted to ask the ladies to only one 
meeting a year. 

The importance of members having due re- 
gard for obligations was pointedly brought up 
by D. E. Harper, of Tampa and Plant City, and 
Clarence Knowles, of Tampa. There were re- 
ports that in some cases trade acceptances of 








This handsome front entrance, made of Florida 
cypress, is one of the most effective designs 
ever produced in this wood, in the opinion of 
President W. F. Sneed, of the Lakeland Manu- 
facturing Co., which did the work. It is for the 
$75,000 home of J. L. Hamill, Mountain Lake, 
Fla. Size is 4/8” ax 7'/6”. This will be 
topped by another of the same general type, 
size 3’/10” a 6'/10” 


retailers had not been paid when due, causing 
annoyance and inconvenience to those who had 
trusted them. ‘‘Gentlemen,’’ said Mr. Harper, 
‘‘let us not be so foolish as to thus impair our 
credit, or discount our reputation for honorable 
dealings.’’ And Mr. Knowles: ‘‘ By all means, 
and in all reason, let us pay our obligations 
when due, or in due order refinance them. We 
ean’t afford to play fast and loose with our 
good names as credit risks.’’ 

The next meeting, in November, goes to Pen- 
sacola. 

Golf Tournament 

L. W. Darman, of Tampa, won the golf tour- 
nament, giving him a leg on the Seanlon trophy, 
a caddy bag and two clubs, one of the latter 
being for victory in the vutting contest. 


Schell, Jacksonville; Cliff Goodman, St. Peters. 
burg; J. M. MeDonald, Tampa, and R, (, 
Spaulding, De Land, had prizes for good scores, 


At the bridge luncheon for the ladies, Mrs, 
A. S. Johnson, of Orlando, had the high score, 
receiving therefor a linen breakfast set. Other 
prizes went to Mrs. A. O. Setzer, Mrs. C. R, 
Sparrow and Mrs. R. D. Womack, of Tampa, 
and Miss Ethel Woodberry, of Jacksonville. 


Confer on National Publicity Campaign 


Hoquiam, WasH., Aug. 14.—Plans for a cam- 
paign and talks concerning the national move- 
ment to organize the lumber manufacturers of 
the United States in an effort to improve the 
lumber business were given by the officials of 
the National Lumber Manufacturers’ Associa- 
tion at a luncheon at the Emerson Hotel, Ho- 
quiam, on Aug. 13. Sixty representatives of 
Grays Harbor mills and logging companies at- 
tended the meeting and the response given by 
the local lumbermen was most enthusiastic, 
Among the visiting lumbermen present were 
John W. Blodgett, Grand Rapids, Mich.; Frank 
G. Wisner, Laurel, Miss.; H. B. Hewes, Jean- 
erette, La.; George 8. Long, Tacoma, Wash.; 
Wilson Compton and Edgar P. Allen, of the Na- 
tional Lumber Manufacturers’ Association, 
Washington, D. C. Mr. Allen was one of the 
speakers and stated in an interview that the 
Grays Harbor meeting was the most successful 
that they have had on this trip. 


H. P. Brown, president of the Independence 
Logging Company; A. J. Morley, of the Sagi- 
naw Timber Co.; G. E. Anderson, representing 
the Anderson & Middleton interests, and Thorpe 
Babeock, of the Northwestern Lumber Co,, 
Hoquiam, are taking an active part in develop- 
ing the plans of the association on Grays Har- 
bor. Plans for the entertainment of the guests 
at the Grays Harbor Country Club included a 
golf tournament with a dinner later at the Emer- 
son Hotel. 


John W. Blodgett, of Grand Rapids, Mich., 
was the guest of relatives while on Grays Har- 
bor. Mr. Blodgett is a nephew of Mrs. A. D. 
Wood, of Aberdeen, mother of Will H. Wood, 
of the Hart-Wood Lumber Co. 


Retailers Will Visit Their Neighbors 


An association activity that is unusual and 
that holds out great promise of effective co- 
operation among retail lumber dealers is being 
inaugurated by the Illinois Lumber & Material 
Dealers’ Association. As was mentioned in a 
recent issue of the AMERICAN LUMBERMAN, ar- 
rangements have been made for nine district 
meetings of retail lumber and building mate- 
rial dealers to be held in Illinois during Sep- 
tember. This week letters have been going out 
from the association offices, signed by J. W. 
Mackemer, president, and J. F. Bryan, secre- 
tary, urging members of the association to 
spend at least one day during the week before 
the September district convention in visiting 
other dealers at their offices ‘and yards. This 
letter says: ‘‘This request is for you person- 
ally. You are asked to give one day to this 
important work. It will be helpful and enjoy- 
able for you, and the fellows you visit will ap- 
preciate your call. Get one or two or more 
dealers to join you and visit just as many deal- 
ers in your own county or neighborhood as 
possible. Go visiting for a day.’’ A blank 1s 
left, headed, ‘‘Coéperation Promise,’’ and the 
dealer is asked to fill out this blank and return 
it to the office of the State association, stating 
his approval of the visitation plan and his 1 
tention to devote at least one full day in the 
week prior to his district convention to visiting 
the dealers in his county and nearby territory. 

Although these letters have just been gomg 
out in the last few days, already a gratifying 
number of responses has been received, that in- 
dicates widespread interest among the dealers 
and give assurance that the plan is going ovel 
in a big way. 
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Hardwood Wholesalers Dis- 


cuss [Trade Promotion 


RHINELANDER, Wis., Aug. 16.—The summer 
meeting and outing of the Northern Wholesale 
Hardwood Lumber Association, held in this city 
Aug. 13, was well attended, a considerable num- 
ber of members and guests being present. One 
session was held in the morning, the afternoon 
being devoted to a golf tournament in which 
about thirty of those in attendance competed. 
The business session, which was brief, was held 
at the country club. President Harry Christian- 
sen, of Milwaukee, presided. 

In opening the meeting, President Christian- 
sn spoke briefly on business conditions in the 
State. These are none too good, he said. He 
also called attention to the fact that the assess- 
ment of 5 cents a thousand feet on box lumber 
which, at its spring meeting, the association 
voted to pay to the National Association of Box 
Manufacturers, was not working out well in that 
the members were not paying it. The box man- 
ufacturers are doing a good work, he said, and 
the Northern association should assist in this 
campaign for promoting more general use of 
wooden boxes. 

T. T. Jones, of Minneapolis, in speaking of 
the campaign of the wooden box manufacturers, 
expressed the thought that this box association 





H. CHRISTIANSEN, 
Minneapolis, Minn. ; 


President of the 
Association 


A. H. RUTH, 
Chicago ; 
Chairman Wood Promo- 
tion Committee 


might profitably devote a part of its funds to 
4campaign designed to secure more favorable 
shipping rates for goods packed in wooden 
boxes. It was brought out, however, that the 
box manufacturers are working to this end. 

Those who discussed this matter of the assess- 
ment of 5 cents a thousand on box lumber 
Were agreed that the assessment should be paid 
by the members of the Northern Wholesale 
Hardwood association and that these payments 
should go through the office of this association. 
Putting them through in this way would assure 
that the association will get credit for donations 
made to the box association. 


Officers Present Reports 


Treasurer H. A. Walker was unable to be 

Present and his report was read by Secretary 
- F. Hayden. This report showed that ‘the 
association is in good condition financially and 
that there is a substantial balance in the 
treasury, 

Following the tireasurer’s report, Secretary 
layden read a report covering the activities 
of his office during the period since the last 
meeting. This report called the attention of 
He Members to two resolutions passed at the 
wang meeting. These were the resolution pro- 
iding for an assessment of 5 cents a thousand 


on all box lumber shipped by members and the 
resolution urging members to contribute 5 cents 
a thousand on all lumber manufactured by them 
to the treasury of the National Lumber Manu- 
facturers’ Association to assist in defraying 
the promotion work being done by this latter 
organization. The report urged the members 
to live up to the spirit of these two resolutions. 


Traffic Problems Considered 


The report also took up the matter of the 
growing number of claims for overweight 
charges. For the most part the Western 
Weighing Association refuses to recognize these 
claims. A letter from the Southern Hard 
wood Traffic Association, which Secretary Hay- 
den read, outlines the experiences of that organi- 
zation in collecting refunds for overweight 
charges and the manner of presenting such 
claims. 

A letter from F. M. Ducker, traffic manager 
of the Northern Hemlock & Hardwood Manu- 
facturers’ Association, was also read by the 
secretary. This letter said that in May of this 
year there became effective a new set of rules 
governing rates on logs for manufacture and 
reshipment. No new tariffs have been issued 
by the Wisconsin railroads granting the milling- 
in-transit privileges. Mr. Ducker’s letter also 
said that the Chicago & North Western and the 
Chicago Milwaukee & St. Paul railroads have 
issued tariffs granting joint rates on shipments 
over these lines from points of origin in Michi- 
gan and Wisconsin to designations in Wiscon- 
sin and Illinois located on these two lines. They 
became effective Aug. 15, 1926, and are Chi- 
eago & North Western, G. F. D. No. 16717; 
Chicago, Milwaukee & St. Paul, G. F. D. 
15856-A. The reductions amount to as much as 
7 cents in some cases. About nine hundred 
points of destination and between seven hundred 
and eight hundred points of origin are affected. 
New tariffs are being considered by the rail- 
roads, the letter said further, which propose in- 
creases of 20 to 50 percent over existing rates. 

The reports of both the treasurer and the 
secretary were accepted. President Christian- 
sen appointed R. 8. Utley, Eau Claire, to serve 
as chairman of the traffic committee in place of 
H. W. Maffett, resigned. C. P. Crosby, Rhine- 
lander, was also appointed to serve on this com- 
mittee. The place on the membership com- 
mittee made vacant by the resignation of Mr. 
Maffett was filled by the appointment of Robert 
Duncan, Minneapolis. The matter of over- 
weight charges was referred to the traffic com- 
mittee. 

Wood Promotion Activities 

The committee on wood promotion was the 
only one of the standing committees to report 
at this meeting. The report was made by A. H. 
Ruth, chairman. The committee, Mr. Ruth said, 
has not been active since the spring meeting, 
except to watch with interest the progress of the 
promotion campaign of the National Lumber 
Manufacturers’ Association with a view to co- 
operating with this latter organization. He sug- 
gested that members can assist in increasing 
the use of wood by enclosing in all of their cor- 
respondence, circular matter urging the wider 
employment of it. The committee, he said, will 
have some definite suggestions along this line to 
make in the very near future. 

The importance of the wholesalers as a 
factor in marketing lumber was brought to 
the attention of the meeting by President Chris- 
tiansen. Better understanding and closer co- 
operation between mills and wholesalers would 
benefit both, he said. In one week, as shown 
by the sales report of the manufacturers’ asso- 
ciations, 41 percent of the sales were to whole- 
salers. 

At this time the meeting was thrown open 
to general discussion. 

C. P. Crosby, Rhinelander, told of two in- 


All products guaranteed 
and delivered quick 


Over-night delivery within 100 miles of Chicago 
on orders phoned or wired, our expense, before 
noon. Quality strictly guaranteed according to 
Association rules, with satisfaction to you and 
your customer or money back. No quibbling. 


Oak and maple flooring; 

Tennessee red cedar boards K. D.; 
Aromatic red cedar linings; 
Philippine mahogany (Lauan) finish; 
Sap and red gum K. D. and $25; 
Plain red oak finish; 


Poplar, basswood and southern hardwoods. 


Shipped direct from mill, or locally from Chicago. 
Any quantity, delivered anywhere. 
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in Advance 


You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. ‘ 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. , 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 


The American Credit-Indemnity Co. 

OF NEW YORK 

1751111. Mer.Bank Bid, 80 Maiden Lane 
Chicago, IIL New York, N. Y. 
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Quotes Lumber by the Piece 


HIATT’S EXPERT LUMBER PRICER 


{ Quoting lumber by the PIECE instead of by the 
’ thousand is a real selling advantage. Your cus- 
tomers better understand such a price. 


= ‘) | The Lumber Pricer increases , 
the selling efficiency of your 

Saves organization. This is particu- } 
larly true when it is used with 
the Simplex } 


(| 
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| Money, 1 copy Hiatt’s Expert Lumber 
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INSURE! 


We can quote you authori- 
zation and rate on your 
lumber properties by wire 
or return mail. Wire or 
write for information. 


RECIPROCAL 
NON-ASSESSABLE 


The Lumber Underwriters 


A. B. Banks & Co., Mgrs. 
LITTLE ROCK, ARKANSAS 





Sawmills That 
Stand the Gaff 


of steady running and prove efficient under 
emergency conditions must be scientifically 
designed and built right in the beginning. 
For thirty-six years we have been doing 
this and more too for sawmill operators. Our 
engineering service embraces everything 
from selecting the site to operating the mill 
for you. Learn more about our service now. 


HRALL&S HEA 


MECHANICAL SAWMILL ENGINEERS AND DESIGNERS > 
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G. H. Walker, Inc. 


SEATTLE 


Resident Manager, H. A. Smith, 1049 Henry 
Building— Phone Elliott 1575 


Lumber and Shipping 


Steamers Skagway and Brookdale. 
| Home Office — 616-617 Central Building, 
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Foreign Forwarders, 
Customs Brokers. We 
handle all classes of 
cargo, collect invoices 
and discount drafts. 
Commercial Credits 
for exports & imports 


C. B. Richard & Co. 


29 Broadway, NEW YORK 


Ocean Freight 
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stances in which claims for overweight had 
been allowed. In both cases, he said, he offered 
evidence of weights recognized on similar ship- 
ments from the same stocks. It was the opinion 
of T. T. Jones, Minneapolis, that better results 
would be obtained if shippers would present 
claims for refunds directly to the railroads, 
rather than through the Western Weighing Asso- 
ciation. 

One manner in which the wholesalers can 
assist in wood promotion work, said H. 8. Cros- 
by, is to assist the manufacturers to dispose of 
the present surplus of l-inch maple. 

A. H. Ruth, Chicago, was of the opinion that 
during the latter half of the year business will 
be better than it was during the first half. 
There is some business being done in northern 
and southern hardwoods but orders are difficult 
to get and prices are too low. Dan Hellstrom 
spoke on trade and business conditions. He 
said that he had been able to move pine in 
greater volume than hardwood. Business is 
spotty, he said. Floyd Long, Eagle River, found 
business spotty, also. In some sections it 
is good and in others it is very dull. Prices, 
he thought, were about right and in line with 
the cost of production. Others who expressed 
opinions on this point, however, did not agree 
in this particular. President Christiansen 
summed up the entire situation by saying that, 
if the mills would play fair with one another, 
many of the troubles now prevalent would dis 
appear. The solution lies in codperation and 
a curtailment of production to meet the needs 
of the market. If more mills would conduet 
business on business principles instead of try- 
ing to outgeneral and put something over on 
competitors, conditions would soon right them- 
selves, he said. 


Merchandising 


NEw ORLEANS, LA., Aug. 16.—The trade pro- 
motion committee of the Southern Pine Associa- 
tion held a meeting in the Roosevelt Hotel, of 
this city on Aug. 12. The meeting was well at- 
tended, and considerable business was trans- 
acted. Several decisions were arrived at that 
should ultimately be of considerable value to 
member mills of the organization. O. N. Cloud, 
of the Peavy-Byrnes Lumber Co., Shreveport, 
La., presided at both the morning and the after- 
noon sessions. 


Attention was first called to the facet that 
the Illinois Lumber & Material Dealers’ Asso- 
ciation will hold a series of district meetings in 
September, and that a member of the staff of 
the Southern Pine Association has been in- 
vited to take part in the programs at these 
meetings. It was felt that such representa- 
tion, while valuable, would hardly be sufficient, 
and accordingly it was decided that, in addition, 
five or more sales managers should attend each 
of the nine meetings. Such representation, it 
was believed, would permit the Southern Pine 
Association to establish better and closer busi- 
ness contacts, and obtain a fuller understanding 
of the problems of the dealers: 

The idea advanced recently, that mill repre- 
sentatives make a tour to the different market- 
ing sections of the country in the interest of 
increasing the uses and sales of southern pine, 
was given considerable favorable discussion. 
While no details of the trip were worked out, 
and no decision arrived at as to just which 
cities would be visited, it is probable that con- 
siderable territory will be covered. The pro- 
posal for the trip provides for having repre- 
sentatives travel by train nights, and visit 
retail yards during the daytime. 

E. J. Booth, president East Texas Mill Man- 
agers’ Association, made a short talk in which 
he mentioned the advisability of the trade pro- 
motion committee’s discussing with mill man- 
agers, or operating departments, any impor- 
tant steps the committee may have under con- 
sideration. 

The morning session was concluded with a 
general discussion of the new standard grades. 

The first business of the afternoon session 
was the appointment of a committee to discuss 
with the association the advisability of clarify- 
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The golf tournament was held after lunchepy 
and was a handicap affair. The low net wa 
made by James Caldwell. Prizes were givey 
for the first, second and third low net seoreg 
and for the low gross score. A number of 


R. S. 


UTLEY, 
Eau Claire, Wis. : 
Appointed Chairman 
Traffic Committee 


T. T. JONES, 
Minneapolis, Minn. : 
Who Supported Wood 

Box Campaign 


consolation prizes were also given. All of th 
prizes were presented by President Christian 
sen at the evening dinner. This latter event 
was held at Moen’s Lake Resort, located about 
eight miles from Rhinelander. 


Southern Pine 


ing and making more understandable the rules 
regarding short lengths. The committee was 
also instructed to discuss the quantity of shorts 
to be included in regular shipments. The com 
mittee feels that there have been many mis 
understandings between mills and dealers be 
cause of lack of clear statements as to what pro 
portion of short lengths should properly go into 
shipments. 


J. F. Carter, of the staff of the Southern 
Pine Association, discussed the results of tlie 
questionnaire sent out to salesmen recentl: 
About two hundred twenty-five answers t 
this questionnaire were received, he said, and li 
went over them. The tentative plan for o1 
ganizing the salesmen throughout the market 
ing territory was also discussed by Mr. Carter, 
as was the plan for monthly meetings of these 
salesmen to be arranged for at important cen 


ters. The meetings for perfecting the sales: 
men’s organization will be arranged during 
September. Mr. Carter will also work with the 


retailers whenever an opportunity arises to le 
of service to them. 

The necessity for more concentrated adver 
tising was the concluding subject taken up a 
the meeting. After considerable discussion of 
the subject, the committee decided to ask mills 
subscribing to the advertising campaign to 
take up one item of lumber at a time and to 
concentrate, in unison, all publication and direct 
advertising on this one item. The first product 
to be advertised will be flooring. A committee 
was appointed to see to it that the proper copy 
is prepared. The committee was also instructed 
to work with the association in preparing letter 
inserts to be distributed by the subscriber mills 
in their mail. These inserts. will discuss al! 
grades of southern pine, and will be edueation@! 
in nature, in that they will give pertinent infor 
mation on each. 





THE LARGEST OAK TREE in Indiana was felled 
recently in Washington County. It stood in a 
timber tract purchased by the Swain Roach 
Lumber Co., of Seymour, Ind. It measured 
five feet across the base, and was long enough 
to permit five 12-foot logs to be sawed from 
the trunk. 
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What she Associations Are 
Planning and Doing 


ug. 24—Roofer Manufacturers’ Club, Ralston Hotel, 


Columbus, Ga. 
Aug. 31- National Lumber Trade Extension Campaign, 
Hotel Pfister, Milwaukee, Wis. 
_ 2-3—North Carolina Forestry Association, More- 
head City, N. C. Annual. 
sept. 14—Alabama-West Florida Mill Managers’ Asso- 
~~ gation, Brewton, Ala. 


sept. 23-24—National Hardwood Lumber 
Palmer House, Chicago. Annual. 


sept 


Association, 


Sept. 28-30-—Concatenated Order of Hoo-Hoo, Kansas 
City, Mo. Annual. 
vet. T—Empire State Forest [roducts’ Association, 


Cornell University, Ithaca, N. Y. Annual. 


et, 89—Northeast Missouri Lumbermen’s Association, 
Moberly, Mo. Annual. 

(et, 12-13—Appalachian Logging Congress, Sinton Hotel, 
Cincinnati, Ohio. Annual. 

Oct. 14-15—Small 
State College of Forestry, Syracuse, N. 

jet. 25-28—Third Portable Sawmill Demonstration, 
Pennsylvania State College, State College, Pa. 


Sawmill Demonstration, New York 
Yr. Annual, 


ut, 27-80—Pacific Logging Congress, Vancouver, B. C. 


Annual. 
& Millwork Associa- 
Annual. 


Nov. 4-5—Georgia Retail Lumber 
tion, Henry Grady Hotel, Atlanta, Ga. 
Nov. 9-12—National Retail 
tion, Roosevelt Hotel, New Onleans, La. 
Nov. 17-18—Southern 
tion, Jacksonville, 


Lumber Dealers’ Associa- 
Annual, 
Cypress Manufacturers’ Associa- 
Fla. General meeting. 


Jan, 12-13, 1927—Retail Lumber Dealers’ Association of 
Indiana, Claypool Hotel, Indianapolis, Ind, An- 
bual. 


Western Retail Lumber Dealers’ Associa- 


Wash. Annual. 


Date Set for Georgia Retail Annual 


ATLANTA, Ga., Aug. 16.—Herbert J. West, of 
the West Lumber Co., of Atlanta, president of 
the Georgia Retail Lumber & Millwork Associa- 
tion, advises that the annual convention of the 
association will be held at the Henry Grady 
Hotel, this city, Nov. 4 and 5, the earlier date 
being decided upon in order that some of the 
prominent lumbermen attending the National 
Retail meeting at New Orleans on Nov. 9-12 
may have an opportunity of stopping off to 
attend the Georgia meeting. 

One of the most important subjects to be 
taken up at the November meeting will be the 
niform cost system which has been discussed 
at previous meetings, but regarding which no 
definite action has as yet been taken. Officers 
of the association are now working on the rest 
of the program and expect to announce it some 
ume during the coming month. 


Feb, 24-25 


tion, Tacoma, 


Cypress Manufacturers to Meet 


JACKSONVILLE, FLA., Aug. 16.—Announce- 
ment has been made of the Southern Cypress 
Manufacturers’ Association meeting to be held 
hereon Nov. 17 and 18. Definite plans have not 
been formulated, but it is understood there will 
be some matters of great importance to be 
brought before the meeting, including the sus- 
pended report of the special membership com- 
mittee. This committee had done unusually well 
in the number of new members secured at the 
ume of the recessed meeting held in this city 
some time ago, and it was instructed to carry 
on the good work. Local directors of the asso- 
“lation are W. A. Hamilton, Gress Manufactur- 
ing Co.; M. L. Fleishel, Putnam Lumber Co., 
and D. G. Coit, Cummer Cypress Co. Repre- 
*entatives of all members of this association are 
*xpected to attend this meeting. 


Plan Get-Together Outing 
— H, id... Aug. 16.— Chain O’Lakes 
“wanna . lub at Antioch will be the scene on 
get-to we Aug. 26, all day and evening, of a 
tage party for retail and wholesale lum- 
their ame men, building material dealers and 
he Tiends. The committee in charge of the 

it extends a cordial invitation to all lumber- 


men and their friends interested to participate 
in this outing and fall golf tournament. Those 
expecting to play are requested to send to Herb 
J. Vos, Antioch, Ill., reservations not later than 
Aug. 23. The entry fee of $5 covers greens fee, 
lunch, dinner and prizes. 


Big Crowd Enjoys First Outing 

New York, Aug. 16.—The Celotex Co. gave 
its first annual outing last Tuesday at the 
Briarcliff Lodge & Country Club, Briarcliff 
Manor, N. Y. The company invited all lumber- 
men to come out for a day of fun and it en- 
tertained in regal fashion. Tom Sawyer, man- 
ager of the New York division of Celotex, was 
master of ceremonies and proved the best sort 
of host. As a matter of fact, no better ar- 
rangements were ever made for an affair of the 
kind. The guests were shown every courtesy 
and all declared that the day was one of the 
best ever. Over one hundred lumber and build- 
ing material dealers were present, and headed 
by C. E. Stedman, vice president and general 
manager; there were twenty-five representa- 
tives of the Celotex Co. on hand to look after 
the comfort and pleasure of the guests. 


Plans for Buffalo Lumbermen’s Outing 


BuFrrao, N. Y., Aug. 16.—The sixth annual 
outing and golf tournament of the Buffalo lum- 
bermen and their families will be held on Aug. 
25 at East Aurora and Elma, near this city. 
At 12 noon luncheon will be served at the Roy- 
crofters, East Aurora, and at 1:30 the program 
of golf games and entertainment, including 
cards and children’s games, will start at the 
Kast Aurora Country Club, At 5:45 p. m. 
a chicken and green corn dinner will be served 
at the Elma Methodist Episcopal Church. 
Awarding of prizes at 6:30 will wind up the 
day’s proceedings. 

The committees for the lumber outing are as 
follows: General—H. E. Mallue, chairman, F. 
KF. Sullivan, O. J. Veling; golf—Harold Hauen- 
stein, chairman, George J. Zimmerman, A. L. 
Miller; ladies—K. W. Maischoss, chairman, T. 
W. Mitchell, C. J. Ehrmann; children—Harry 
Flierl, chairman, John A. Mindnich, W. L. Mor- 
ley; eats—C. W. Hurd, chairman, B. H. Hurd, 
A. J. Hurd, T. R. Hurd. 


Coéperation Is Topic at Club Meet 

STEVENS Point, Wis., Aug. 16.—A well at- 
tended luncheon meeting of the Central Wis- 
consin Lumbermen’s Club was held at the Ho- 
tel Whiting in this city last Thursday, presid- 
ed over by President C. F. Kellogg, head of the 
Kellogg Bros. Lumber Co., of Wisconsin Rapids. 

Mr. Kellogg introduced State President Haw- 
ley W. Wilbur, who discussed the coéperation of 
retail lumbermen, manufacturers and the va- 
rious organizations in both fields. State See- 
retary Montgomery discussed various trade and 
business problems. 

T. J. Jacobs, secretary Wisconsin Retail 
Hardware Dealers’ Association, having its 
headquarters in a $500,000 building owned by 
the organization, in Stevens Point, told of the 
progress made in his field through coéperative 
and organized effort. He compared the older 
forms and methods of salesmanship with those 
now approved, and said that no one today can 
hope to use successfully the older methods. He 
averred that dealers may well give attention to 
when they are going beyond limitations which 
affect profits. Dealers, he declared, in such lines 
as hardware, lumber, building supplies and the 
like, are finding out that it does not pay, in- 
deed proves to be a losing proposition, to reach 
out too far from their own immediate trading 
territories for business. He told of the benefits 
in the hardware trade of movements for uni- 
form accounting systems and methods, and of 
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to Hatch . 


Fire is like an ugly bird, constantly 
looking for fire-breeding eggs to hatch 
—eggs of carelessness with matches 
and cigarettes, rubbish and waste, 
faulty construction, and a hundred and 
one other fertile elements of risk. 


Some eggs won't hatch, of course, but 
the only safe plan is to destroy all the 
eggs and thus make sure that no fire 
will be hatched in your plant. 


Lumber Mutual Insurance, through its 
efficient fire prevention service, helps 
you find such eggs and destroy them. 
However, if fire does come, our com- 
panies have the resources and the rep- 
utation which guarantees prompt pay- 
ment of loss. They provide—at cost— 
the best insurance protection that the 
lumberman can buy. 


Write any of these companies for special 
folder “Eggs for Fire to Hatch” which 
will give you further information about 
the fire prevention service and the real 
insurance protection offered by Lumber 
Mutual Policies. 


ASSOCIATED 


LUMBER 
MUTUALS 


The Lumber Mutual Fire Insurance Co., of 
Boston, Mass. 


Lumbermens Mutual Insurance Co., of Mans- 
field, Ohio 
Northwestern Mutual Fire Association of 
Seattle, Wash. 

Pennsylvania Lumbermens Mutual Fire 
Insurance Co., of Philadelphia, Pa. 
Central Manufacturers Mutual Insurance Co., 
of Van Wert, Ohio 
Indiana Lumbermens Mutual Insurance Co., 
of Indianapolis, Ind. 
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West Penn Lumber Co. 
Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 
PITTSBURGH, PA. 
. ° IDAHO 
White Pine MINNESOTA 


LONG and SHORT LEAF 
ALSO) Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 




















| BW. Cross Lumber Co. 
301 Oliver Building, PITTSBURGH, PA. 
WHITE PINE YELLOW PINE 
HEMLOCK and FIR 




















A NEW COLLECTION BY THE PORT 


WHO MAKES LIVING A JOY 





THEE] 


COME ON HOME 


By 
DOUGLAS MALLOCH 


AUTHOR OF “TOTE- ROAD AND TRAIL” “THE Wwoode: 
“iN FOREST LAND” ETC " 








Douglas Malloch u known all over America 
swherever people gather to hear clean somes, 
enjoy happy evenings, and read aloud or listew 
to vere such as hus, filled wth homely sentm 
ments and a happy spint. “The port whe 
aakes Irving 4 yoy,” they tay of bum 

Thu new collection contains favortes that 
Mr, Malloch has read or recited throughous 
the country. All wdes of life and humor ave 
eepresented, but the commonest note 
the ome struck Pane "He Heritage,” 
where 4 father says to bus boy: “I know yout 


ne et along,” and adds 
we “I know, somehow or other, 











AN 














A book that will help you sell homes, 
for it will fill you full of the sentiment 
of the home and the humor and phil- 
osophy of home folks. 

A new book by “the lumberman 
poet” that should be in every home, 
and on the desk of every lumberman. 
222 pages. 

You want “Come on Home” for 


ourself, and to send to the absent. 
ostpaid, $2. Address: 


American Lumberman 
431 S. Dearborn Street, Chicago 











meeting chain store competition. He announced 
that the hardware retailers of Wisconsin will 
have a two weeks’ short course in retailing in 
stores during the coming winter. 


SAREE a: 


Northeastern Wisconsin Club Meets 


GREEN Bay, Wis., Aug. 20.—The Northeast- 
ern Wisconsin Lumbermen’s Club held a meet- 
ing here today at the Beaumont Hotel, the prin- 
cipal speakers being State Secretary D. S. Mont- 
gomery, and Harry J. Colman, an accountant of 
Chicago. Mr. Colman submitted a preliminary 
report of a survey made through the codpera- 
tion of a number of members of the Northeast- 
ern club during the last three years. The data 
were not given out, but the results of the sur- 
vey in detail retained, in the interests of those 
members who contributed $100 each to finance 
the survey. General principles and findings, 
however, were freely expressed for the benefit of 
all the members. 


Wins Indiana Amateur Golf Crown 


INDIANAPOLIS, IND., Aug. 17.—Johnny Simp- 
son, of the Simpson Lumber Co., owning a string 
of retail lumber yards in western Indiana and 
eastern Illinois, won the Indiana amateur golf 
crown last Saturday over the Chain of Lakes 
golf course at South Bend, Ind. This is the 
fourth time Mr. Simpson has come through to 
win a title. He was barred from competition 
last year because he moved from Indianapolis 
to Paris, Ill., but a ruling of the Indiana asso- 
ciation permitted him to compete this year. Mr. 
Simpson defeated Johnny Lehman, 18-year-old 
youth of Gary, Ind. 

Mr. Simpson shot the morning round in two 
over par golf and the required holes of the 
afternoon match in par. He is conceded to be 
one of the best amateur golfers in the State, 
either at medal or match play. He plays in 
practically all the lumber tournaments both 
in Indiana and in the national associations and 
virtually has lost count of just what he is 
champion of in the lumber world. 

Until he moved to Paris, Ill., Mr. Simpson 
was a member of the board of directors of the 
Retail Lumber Dealers’ Association of Indiana. 
He played in the last tournament under the 
colors of the Terre Haute Country Club. 


Southern Wisconsin Club Elects 


Monror, Wis., Aug. 18.—A largely attended 
and enthusiastic meeting of the Southern Wis- 
consin Retail Lumbermen’s Club here today 
elected Charles H. Hill, of the Beloit Lumber 
Co., Beloit, as president for the ensuing year, 
and Howard W. Chadwick, of Monroe, as secre- 
tary-treasurer. Addresses by President Hawley 
W. Wilbur of the State association; D. S. Mont- 
gomery, State secretary; Mr. Chadwick and B. 
H. Roderick, retiring president of the Southern 
Wisconsin club, were features of the meeting. 

Mr. Roderick called the meeting to order at 
the Monroe Country Club, welcoming the mem- 
bers and guests. He was followed by Mr. Chad- 
wick, who in addition to his retail lumber inter- 
ests, is this year president of the Monroe 
Chamber of Commerce. The party was given a 
luncheon by the Monroe members. 

State President Wilbur, speaking on ‘‘Or- 
ganized Friendship,’’ pointed out that the best 
friend of the retail lumber dealer is his competi- 
tor, and the second best friend the customer. 
‘*The greatest thing in the world,’’ he said, 
‘*has been often and deviously named by many 
authorities, and in the end all come to a unani- 
mous agreement that the greatest thing in the 
world is a friend, a real friend.’’ 

Volume is often misinterpreted as profit, said 
Mr. Wilbur, but experience proves, if figures 
do not get across as is the case with some, that 
volume does not spell profit, although it may be 
a means to the goal of business activity. Mr. 
Wilbur discussed the growth and benefits of 
national, State and sectional retail association 
meetings, and spoke of the results already 
achieved by national activities such as the trade 
extension program of the manufacturers’ asso- 
ciation, cost accounting enterprises and similar 


undertakings. He praised the work of the Mj). 
waukee Lumber Club. 

Discussing the competition of lumber gubgt; 
tutes, Mr. Wilbur urged that these should bg 
made to carry their proportionate amount of the 
overhead of the individual retail business, }, 
opposed any efforts of manufacturers or others 
to establish retail selling prices. 

Mr. Montgomery announced having just re. 
ceived advices that the Western Trunk Ling 
Committee has answered favorably to the aetiy. 
ities of the State secretary’s office, in codpera 
tion with others, to provide similar transit 
privileges on insulating boards as have been al. 
lowed on wall board. Under the new arrange. 
ment, which is expected to go into effect Oct, 1 
carload lots of insulating board may be shipped 
in Western Trunk Line territory, and stopped 
in transit to unload parts for various dealers 
at different railroad stations, at a charge of 
$6.30 per stop. The traffic department of the 
Wisconsin association has been working on this 
since March. Mr. Montgomery further stated 
that the term ‘‘insulating board’’ is inter. 
preted to include boxboard, artificial lumber, 
fibre board, pulp board and similar products, 

During the roundtable discussions, a good 
deal of attention was given to the subject of 
bags for cement. The growing use of paper 
bags, as against cloth bags, was pointed out and 
predictions made that in a comparatively short 
time no more cloth bags would be used. Deal 
ers expressed satisfaction with this prediction, 
believing that the change to paper sacks will 
avoid a lot of trouble which constantly occurred 
in the use of cloth containers, especially in con- 
nection with the custom of returning bags for 
credit as against the charge made for the eloth 
bags when delivered to dealers, and to customers 
by dealers. 


Annual Outing of Nylta Club 


New York, Aug. 16.—Nylta’s annual outing 
was a success in every sense of the word. More 
than one hundred and eighty members of the 
club assembled at Long Beach last Wednesday 
and with many guests made merry from early 
until late. The Nyltarians had made every ar- 
rangement in advance, so there was no hitch in 
the day’s proceedings. When the early comers 
arrived they found Joe Cashin on the job as 
master of ceremonies. 

In the afternoon there was a program of 
sports on the beach and in the pool of the Cas- 
tles Bath. Following this, dinner was served 
at the Hotel Nassau. The hotel provided an 
orchestra and Nylta brought down a big force 
of entertainers under direction of Carlton Hub, 
of the National-American Wholesale Lumber 
Association. George Whitbread, of the Long 
Beach Lumber Co. and incidentally leading 
citizen of Long Beach, was chairman of the din- 
ner committee. After dinner, President Jack 
Paterson presided, with the assistance of Vicé 
President Frank Williams, and gave prizes to 
the winners of the sporting events. 


Boston Hoo-Hoo Club Outing 


CAMBRIDGE, Mass., Aug. 16.—The annual out- 
ing of the Boston Hoo-Hoo Club was a great 
success, according to H. E. Lewis, of the Dix 
Lumber Co., chairman of the publicity com- 
mittee and head of the committee on arrange 
ments. The outing was held at Spofford Lake 
Club, near Keene, N. H., last Saturday and 
Sunday. There were nearly one hundred in 
the party which spent from Saturday morning 
until late Sunday afternoon having a good 
time, at boating, swimming, golf, tennis, base 
ball, horseback riding and other diversions. A 
golf tournament Sunday morning was enjoyed. 
The baseball game on Saturday afternoon at 
tracted a lot of attention, and was won by the 
team captained by Secretary-treasurer Frank 
Whitty. The defeated team was led by Donald 
Hyde, Vicegerent Snark of Massachusetts. 

A 3-pound box of candy was won by Miss For 
syth, of the Dix Lumber Co., who held the lucky 
number, and a box of cigars was won by Harty 
Folsom. The dance on Saturday night was 


greatly enjoyed. The management of the elub 
featured a balloon dance which was won by 
Mr. and Mrs. Hussey. 
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Baltimore Talks Co-operation 


BaLTIMORE, Mp., Aug. 16.—In furtherance of 
its aim to bring about a greater measure of 
cooperation and a better understanding between 
the members of various divisions of the lumber 
trade here, the Forest Products’ Association of 
Maryland (Ine.) last Wednesday evening gave 
a dinner at the Southern Hotel, which brought 
out many members of the organization, as well 
as representatives of the Baltimore Lumber 
Sales Club, the Wholesale Lumbermen’s Club 
and of the Lumber Exchange. Between sixty- 
five and seventy lumbermen were in attendance. 
John R. Stephenson, president of the Baltimore 
Lumber Sales Club, was toastmaster, and J. J. 
Duffy, jr., of the Lafayette Mill & Lumber Co., 
president of the Forest Products’ Association, 
made a brief address. Arthur V. Charshee, sec- 
retary of the Baltimore Lumber Sales Club, had 
worked hard to get out a representative attend- 
ance, With others joining in this effort, and the 
feast was regarded as going far to help the 
cooperating bodies in their work. 


The chief address was made by J. Thomas 
Lyons, who, though not a lumberman himself, 
has made the study of problems presenting 
themselves to various lines of business a matter 
of special interest. Mr. Lyons told the diners 
that their problems were no different than those 
of persons engaged in other enterprises, and he 
pointed out how these problems had been solved 
and difficulties overcome. He declared the an- 
swer to the question which has been engaging 
the attention of the lumbermen was codpera- 
tion, and he cited the example set by the bakers 
of Baltimore, by the druggists and by others in 
establishing mutual confidence and putting their 
business on a basis where it yielded satisfactory 
margins of profit instead of losses. 


Mr. Duffy congratulated the Forest Products’ 
Association on forming its organization and 
putting into effect a code of ethics designed to 
place the lumber trade upon a higher plane and 
to advance the interests of all. He declared he 
felt sure that this code would bring about im- 
portant results, but he urged those present not 
to be too impatient, for achievements of con- 
sequence and value were not to be realized in 
a hurry. He expressed confidence that the 


results aimed at would be attained by persist- 
ence. Business was always poor in July and 
August. It might be a little worse than usual 
at present, but there was no reason to find fault 
with the Forest Products’ Association; it was 
all right and could be expected to live up to all 
it promised. 

‘*Just give it a little time, and I assure you 
it will realize its pledges,’’ Mr. Duffy said in 
conclusion. 

Mr. Stephenson emphasized the need of eodp- 
eration to the end that the chaotic conditions in 
the trade might be ended. 

Among those present were several visitors 
from Washington and other cities. 


Code of Ethics Adopted 


The code of ethics which has been adopted by 
the Forest Products’ Association and endorsed 
by the Lumber Sales Club, with the other or- 
ganizations receptive, is as follows: 

It is the consensus of opinion of the men who 
have been substantially engaged in the lumber 
business for a number of years that the retail lum- 
ber dealer performs a function that is necessary 
to the consumer in the distribution and use of 
lumber, and that his services are clearly differen- 
tiated from those of the wholesale dealer whose 
place is as well established in the industry. There- 
fore, the retailers feel that it is consistent with 
their best interests: 

1. To give such Baltimore wholesalers and 
local representatives (men who call regularly, not 
less than once every six weeks) of responsible mills, 
as subscribe to and practice this code of ethics 
agreed upon, preference at the same price, other 
material considerations being equal. 

2. To eliminate direct purchases from mills as 
rapidly as Baltimore wholesalers and above men- 
tioned representatives can equip themselves to sup- 
ply stock handled by such mills, in the meantime 
giving them a chance to bid on such business. 

The wholesalers likewise feel that it will be to 
their advantage: 

1. To sell nothing to scalpers (those having no 
established place of business under their exclusive 
control, in use for carrying stock of lumber). 

2. To sell no structural material to anyone ex- 
cept retail yards, other wholesalers who subscribe 
to and practice this code of ethics agreed upon, 
Federal, State and city government jobs, railroads, 
engineering projects and shipyards. 


Stock Sheets Show Reductions 


Hampton Beacu, N. H., Aug. 16.—One hun- 
dred and fifty lumbermen operating in Maine 
and New Hampshire held a joint outing here 
over the week-end, featured by gratification 
over the fact that joint stock sheets made public 
at the brief business session revealed that a 
substantial reduction in stocks of unsold lumber 
on hand has been achieved during the last 
twelve months. 

The outing was arranged through the efforts 
of President Owen Johnson, of the New Hamp- 
shire Lumbermen’s Association, and President 
H. H. Sturgis, of the Maine Lumber Manufac- 
turers’ Association, and combined pleasure for 
the lumbermen and their families with the an- 
nual summer meetings of the two organizations. 


Headquarters were established Saturday 
morning at the Hotel Ashworth. Dinner was 
served at noon and was followed by the busi- 
hess meeting, presided over by Owen Johnson, 
of the Johnson Lumber Co., Manchester, N. H., 
as head of the New Hampshire association. 


Data Shown in Consolidated Stock Sheet 

The consolidated stock sheets, distributed as 
the basis for the first discussion, showed 81,180,- 
000 feet of lumber on hand in the yards of New 
ampshire members on Aug. 1, of which 53,- 
430,000 feet has been sold and is awaiting ship- 
ment and 27,750,000 feet is unsold and still 
ooking for a market. This compares with 
$8,661,000 feet on hand in the same yards on 
April 1 of this year, and with 127,401,000 feet 
hand on July 1, 1925. 


The detailed figures revealed by the consoli- 


dated stock sheet, and which were regarded as 
of very significant interest, were as follows: 





Aug. 1, Aprill, July 1, 
1926 1926 1925 
Number of mills— 

PSST T CT 28 34 46 
Usually running.... 89 78 120 

On hand (thousand feet )— 
Box lumber ........ 62,103 68,187 102,054 
White pine butts... 704 2,335 2,270 
Square edge ....... 7,437 5,701 8,474 
Hardwoods .......«. 10,936 12,438 14,603 
OG 6c swiar wee 81,180 88,661 127,401 


Timber Taxation Situation in Maine 


After a general discussion regarding the 
amounts of lumber sawed and on hand, and a 
decision that restriction of output should be 
continued with production only for actual con- 
tracts the standard, H. H. Sturgis, of the Stand- 
ish Land & Lumber Co., Portland, Me., was pre- 
sented to speak for the Maine association which 
he heads. ‘‘The Taxation Situation in Maine’’ 
was Mr. Sturgis’ subject. He first explained 
what happened to a bill that was introduced 
at the last session of the Maine legislature, pro- 
viding for the taxing of the yield of the State’s 
timber and not the growing trees. This bill 
proposed to tax, at the end of ten years, 10 per- 
cent of the valuation of the timber, the money 
to be redistributed to the towns having potential 
timber acreage. Mr. Sturgis went on to say 
that the present system of taxation in Maine is 
oppressive, and that there is no incentive for 
timber land owners to try to raise timber. Just 
as soon as the valuation is jumped the timber 
land owner immediately prepares to sell so that 

(Concluded on page 83) 






Add Beauty 
to Every Home 


Maple, Birch and Beech are 
three woods which nature cer- 
tainly produced for home build- 
ers. Of course, each wood is es- 
pecially suited to use in certain 
places but the three kinds cover 
every need of the home owner. 
If you are not entirely familiar 
with these uses and their big 
selling possibilities, let us tell 
you about “Old Reliable” Maple, 
Birch and Beech flooring. 


For many years we have sup- 
plied the needs of retail lumber 
dealers and during that time we 
have manufactured more Maple, 
Birch and Beech flooring than 
any other manufacturer. Surely, 
this fact in itself proves con- 
clusively that we have what 
your customers want. 


“Old Reliable” flooring will 
prove a good seller for you just 
as it has for other dealers. Learn 
more about it now. 


Mail Coupon Today 


so that your name will be put on 
our mailing list to receive all fu- 
ture stock lists. This does not 
obligate you in any way. Do 
it now! 


We also manufacture hardwood 
and softwood lumber, lath and 
poles. 


Grand Rapids Trust 
Company 
Receiver for William Horner 


Plant: Newberry, Mich. 


Grand Rapids Trust Co. 
Receiver for William Horner 
Perkins Bldg., Grand Rapids, Mich. 


Gentlemen: — Please send me your 
latest stock list of ‘‘ Old Reliable’”’ 
Hardwood Flooring. 

I would like to receive future lists as 
they are issued. This will not obligate 
me in any way. 


Perkins Bldg., Grand Rapids, Mich. : 
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Northern Wood 


Rust-Owen Lumber Co. 


DRUMMOND, WIS. 











Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Drewed “EXTRA STANDARD” 





Hemlock—Complete Stock 


4/4 Birch No. 1 C.&B...350,000 4/4 Basswood No. 2 Com... .8,000" 

4/4 Birch No.2 Com ...175,000° 4/4 Soft Elm No.2 C.& B. 100.000" 

4/4 Maple Sel. & FAS 15,000’ 8/4 Soft Elm No.2 C.&B ..30.000 

4/4 Maple No. 3 Com......150,000’ 8/4 No.2 Com Hard Maple. 15,000" 

4/4 Basswood No. 1 C. &B.30,000 13/1624” Fac. Ma.Floor 40,000 
Hemlock Lath 4’ and 32” 


Write for description and prices. 


Hales Timber Go., Inc. 
FIFIELD, WISCONSIN 


JACKSON & TINDLE, Inc. | 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech 
Basswood, Hemlock, Pine, 
Spruce, Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bidg., Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 












































a 
Remember 
Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 
Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
17 17 





VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 


of Northern Hardwoods 
17 





17 








Baughman’s Buyer 
and Seller 


Awell known calculator for standard lumber sizes 
to which is appended a considerable number of use- 
ful miscellaneous tables. All editions have full cut- 
in index. Desk size, 300 pages, 5x7 inches, red water- 
greines flexible leather, $4.00; black seal grain, $5.00; 

lue morocco leather, gilt edges, $6.00; brown imita- 
tion leather, $3.00. Pocket edition, 3'4x6 inches, 
with cut-in indexes. 


dn Silk Cloth, $1.50; Red Leather, $2.00 
Blue Morocco with Gilt Edge, $3.00 


FOR SALE BY 


American Lumberman 
431 So. Dearborn St., Chicago, IIl. 


























Furniture Trade Practice Submittal 

The Federal Trade Commission has denied an 
application filed by the Furniture Manufactur- 
ers’ Association of Grand Rapids for a reopen- 
ing of the trade practice submittal held by the 
commission with New York retail dealers last 
year, which embodies rules the commission 
thinks should govern the marking and designa- 
tion of furniture. The members of the Grand 
Rapids association refused to approve the rules 
on the ground that they were not fair to manu- 
facturers. The Rockford (Ill.) manufacturers’ 
association likewise sought a reopening of the 
submittal, which was denied. According to the 
commission, $12 manufacturers of wooden furni- 
ture have adopted the rules, although the man- 
ufacturers apparently had no part in their for- 
mulation. Sixty-six manufacturers have refused 
to adopt them to date. The commission threat- 
ens to investigate all manufacturers refusing 
to adopt the rules and to make formal com- 
plaints against them. 

According to Francis D. Campau, counsel 
for the Grand Rapids association, the furniture 
manufacturers who reviewed the terms of the 
trade practice submittal found many features 
that might be changed if the commission had the 
counsel of practical manufacturers. He points 
out that the manufacturers have not yet been 
heard by the commission on the subject of furni- 
ture designations, and still believe this privilege 
should and will be granted them. This may 
mean that the courts will be asked to review 
the matter. 


Forest Fires Brought Under Control 

According to telegraphic advices received by 
the Department of the Interior, the forest fires 
on the west side of Glacier National Park in 
Montana have been brought under control. 
Trenching of all the fires has been practically 
completed and the emergency is about ended, 
according to H. M. Albright, superintendent of 
Yellowstone National Park, who with a number 
of assistants was sent to Glacier Park to assume 
direction of the fire-fighting forees. The fire- 
fighting foree when the fires were at their 
height reached 700 men. This number has been 
gradually reduced during the last week. How- 
ever, continued patrols are being maintained 
until rains completely extinguish the small fires 
still burning. 


Wages and Hours in Lumber Industry 


In reviewing a report of the Department of 
Labor on wages and hours in the lumber indus- 
try, the research bureau of the National Lum- 
ber Manufacturers’ Association points out the 
complete disappearance of the old-time differ- 
ence between wages in the East and the West. 
Formerly the lumber industry was a typical 
high-wage industry in the West as compared 
with the East. 

While Oregon mills report the highest average 
weekly earnings, $27.69, Pennsylvania now 
stands second with an average of $26.80. Min- 
nesota and Montana are tied for third place 
with an average of $26.57 with Washington 
fourth, showing an average of $26.43. Georgia 
is at the bottom of the list, with weekly average 
earnings of $12.89. 

Taking the industry as a whole, wage rates 
have almost doubled since 1910 and weekly 
earnings are not far behind. The average 
number of hours per weck is reduced 6 percent 
compared with 1910, being now 58.1 hours. Vir- 
ginia has the longest work-week, 61.6 hours, 
while West Virginia, Washington, Idaho and 
Oregon are bunched together with. the shortest 
week of approximately 48 hours. 

Gang sawyers lead in the earning increase, 
receiving more than twice as much now as in 
1907. Head band sawyers are top earners, ac- 
cording to the report, with an average for the 
entire country of $50.60 a week and the highest 
in Florida where they get $63.54. Common 


laborers’ earnings averaged $17 
year. 

Increasing efficiency in the mills is indicated 
by the fact that the census shows that the value 
added by manufacture per employee was $1,906 
in 1919, against $905 in 1914, but the inter. 
vening general price inflation detracts somewhat 
from the apparent increase. The study of the 
Department of Labor was confined to typical] 
mills employing about 61,000 men, but refer. 
ence is made to the census showing that the 
26,119 sawmills listed in the 1919 census employ 
$81,000 men, and that their output was rated 
at $1,387,000,000. 

Employment in the lumber industry appears 
to be stable. The 297 mills covered by the de- 
partment’s study operated 273 days in 1924-25, 
Lack of markets closed them for only five days, 
Holidays, lack of logs, repairs, bad weather and 
seasonal shutdowns accounted for the remainder 
of the closed days. 

There are so many different occupations in 
logging camps and the duties of each oceupa 
tion vary so much from camp to camp and 
region to region that generalizations are diff- 
cult. However, it is apparent that the fallers 
in some Oregon camps, with as high as $1.90 an 
hour on a piece-rate basis, are the highest paid 
workers in logging camps. 


.77 a week last 


Rise in Crop Yields Per Acre 

Despite common belief to the contrary, econ 
omists of the Department of Agriculture say, 
crop yields per acre have been rising slowly in 
the United States during the last forty years. 
In fact, not an ineonsiderable part of the 
increase in the volume of production of impor- 
tant food and feed crops during that period has 
been due to the gradual rise in acre yields. 
In considering the trend of acre yields the econ- 
omists review past performances. The average 
yield per acre of corn in the United States has 
increased 18 percent since 1885; wheat 17 per- 
cent; oats 14 percent, and potatoes 39 percent. 
During the last four decades the combined 
acreage of corn, wheat, oats and potatoes has 
been expanded about 52 percent, whereas the 
total production of these crops increased 72 
percent. 

Furthermore, the analysis of the economists 
indicates that most of the increases in acre 
yields have occurred in the older farming re- 
gions east of the Mississippi River, thus dis- 
proving another erroneous theory that the farms 
in the older areas of the country in general 
have become worn out. The record of the last 
forty years indicates that the outstanding in- 
creases in yields have been in the north and 
south Atlantic States, with lesser increases in 
the east north central States. Similar changes 
have occurred in many parts of the west north 
central States where pioneer agricultural meth- 
ods have disappeared. 


Big Gain in Exports of Manufactures 

Exports of finished manufactures during the 
fiscal year just closed increased no less than 
16 percent compared with exports for the pre 
ceding fiscal year. They were 60 percent 
greater than in 1921-22, only four years ago. 
They were nearly three times as great in value 
as in the five-year period before the World 
War. Even after allowing for higher prices, 
they were more than double the pre-war average. 

This tremendous growth reflects the ever rising 
efficiency of American industry and the energy and 
intelligence of American salesmanship in foreig® 
markets, says Dr. Julius Klein, director of the bu 
reau of foreign and domestic commerce. 

The American manufacturer has evidently dis- 
posed of sundry tattered scarecrows which used to 
startle his timid predecessors as they ventured 
along the strange paths of export. He no longer 
turns back at vague warnings regarding “slipsh 
American packing,” “inadequate credits,” ‘“‘inexP© 
rienced export technique,” or “inferior foreig® 


trade financing.” f- 
These threadbare bugaboos have been most 
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fectively dispelled by the uninterrupted expansion 
of the overseas markets for our manufactures. 
Regardless of depreciated European currencies and 
low wages—in fact, partly because of the low 
standards of living which they imply—the intelli- 
gence and resourceful adaptability of the American 
manufacturer, backed by a firm policy as to quality 
in goods and services as against cut prices, have 
made a place overseas for American fabricated 
wares Which bids fair to continue its steady 
nw =~ = © 

Far from menacing the future of our manufac- 
tured exports, there is absolutely no question but 
that the recovery of Europe implies several vital 
economic elements in favor of our trade in fabri- 
cated wares. A careful analysis of the experience 
of our exports of these lines during the last six 
years in certain selected markets in the Far East 
‘and Latin America brings out clearly the fact that 
the expansion of these particular outlets varies 


directly with the growth of the European demand 
for raw materials produced in those countries. For 
example, our sales of automobiles in the Argentine, 
which in 1925 amounted to $30,057,958, have been 
directly stimulated by the steady recovery of Eu- 
ropean demand for Argentine meat, wool and ce- 
reals. * * ® 

The old export predominance of a few concen- 
trated factory centers in the middle Atlantic and 
northeastern States is no longer in evidence. There 
is a steadily increasing percentage of many of 
these export items from other sections—textiles 
and steel from the South, wood manufactures from 
the Northwest, Gulf States and around the Lakes, 
leather goods, agricultural implements and many 
specialties (particularly those for farm use in Aus- 
tralia, Argentina and South Africa) which come 
from the middle West, not to mention such widely 
scattered industries as oil refining and machinery 
manufactures, 
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Freight Traffic Data for Six Months 


WASHINGTON, D. C., Aug. 18.—The railroads of 
this country during the first six months this year 
handled the greatest freight traffic they were ever 
called upon to move during any corresponding pe- 
riod, according to reports just filed by the carriers 
with the bureau of railway economics and made 
public today. 

This freight traffic amounted to 227,116,889,000 
net ton miles, exceeding by 1,632,421,000 net ton 
miles, or seven-tenths of 1 percent, the best pre- 
vious record which was made during the corre- 
sponding period in 1923. Not only did this freight 
traffic, measured by the number of tons of freight 
earried one mile, exceed all previous records, but 
the number of cars loaded with revenue freight 
during the first six months this year also exceeded 
all previous corresponding periods. 

Freight traffic moved during the first six months 
this year, as shown by the total number of net ton 
miles, was an increase of 6.9 percent over the cor- 
responding period last year, and an increase of 
10.9 percent over the corresponding period in 1924. 
In the eastern district the volume of freight han- 
dled during the six months period in 1926 was an 
increase of 7.9 percent compared with the same 
period last year, while the southern district showed 
an increase of 10.6 percent. The western district 
reported an increase of 3.8 percent. 

The volume of freight handled in June was also 
the greatest for any June on record, amounting 
to 39,236,630,000 net ton miles. This exceeded by 
758,630,000 net ton miles, or 2 percent, the best 
previous June which was in 1917, while it also 
exceeded by 9.4 percent that for June, 1925. In 
the eastern district, freight traffic in June showed 
an increase of 10.9 percent over the same month 
last year, while the southern district reported an 
increase of 9.8 percent, and the western district an 
increase of 7.2 percent. 

Week’s Revenue Freight Loadings 

Revenue freight loadings for the week ended Aug. 
7 totaled 1,083,199 cars, a decrease of 19,391 cars 
compared with the preceding week, but an increase 
of 30,681 cars over the same period last year. The 
loadings for the week of Aug. 7 were distributed 
as follows: Forest products, 69,582 cars, a de- 
crease of 2,422 cars from the week before; grain 
and grain products, 59,999 cars, a decrease of 
3,906 cars; livestock, 25,387 cars, a decrease of 
1,674 cars; coal, 183,088 cars, a decrease of 9,521 
ears; coke, 11,607 cars, an increase of 166 cars; 
ore, cars, an increase of 179 cars ;.-mer- 
chandise and less than carload lot freight, 263,893 
cars, an increase of 2,660 cars; miscellaneous 
freight, 394,071 cars, a decrease of 4,873 cars. 
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Log Rates on Atlantic Coast Line 

WASHINGTON, D. C., Aug. 16.—In a proposed re- 
port in Docket No. 17,043—Southern Cotton Oil 
Co. vs. Atlantic Coast Line Railroad Co.—Exami- 
her H. G. Cummings recommends to the Interstate 
Commerce Commission that the rates on logs (ex- 
cept walnut, cherry and cedar) from points on the 
Atlantic Coast Line in South Carolina south of 
Charleston to Savannah, Ga., be found unreason- 
able, and that the commission prescribe for the 


future a mileage scale proposed by complainant. 
The North Carolina Pine Association, Southern 


Pine Association, Savannah River Lumber Co. and 
Savannah Traffie Bureau intervened in support of 
the complaint. 

At the time complaint was filed the lumber rates, 
with a minimum weight of 24,000 pounds, were 
applicable on logs (except walnut, cherry and 
cedar) between the points described. Effective 
Aug. 15, 1925, and before the hearing, defendant 
established a mileage scale on logs which repre- 


sented a material reduction in the rates assailed. 
The same scale was and is of general application 
on interstate traffic between points served by de- 
fendant’s lines in South Carolina, North Carolina 
and Virginia. Complainant was not satisfied with 
this adjustment and seeks a still lower basis from 
certain points. The latter rates are said to be 
based on the scale prescribed by the commission in 
the Southern Veneer case. 

The Savannah River Lumber Co. and Savannah 
Traffic Bureau agree that complainant's proposed 
scale represents a reasonable maximum basis when 
the logs are for export, but contend that that scale 
as well as the Southern Veneer scale and the Pier- 
pont scale are too high when the logs are to be 
manufactured and reshipped, and propose on the 
latter traffic the present scale in effect on intra- 
state traffic in Georgia. The Southern Pine Asso- 
ciation is in agreement with complainant's pro- 
posed scale. 

Examiner W. R. Brennan in a proposed report 
in Docket No. 17,165 recommends that the com- 
mission find that the rates on lumber from points 
in Alabama, Florida, Georgia, Kentucky, Louisiana, 
Mississippi and Tennessee to Reading, Ohio, are 
unduly prejudicial to complainant and unduly pref- 
erential of complainant’s competitors at Cincin- 
nati, but not otherwise unlawful. He recommends 
that the commission order the undue prejudice re- 
moved. 


Lumber Cases Assigned for Hearing 


WASHINGTON, D. C., Aug. 16.—The Interstate 
Commerce Commission has assigned lumber cases 
for hearing as follows: 

Docket No. 17,851—West Coast Lumbermen’s 
Association ys. Chicago, Milwaukee & St. Paul 
Railway Co. et al. Chamber of Commerce Rooms, 
Seattle, Wash., Sept. 16. Examiner Weems. 

No. 18,453—American Door & Manufacturing Co. 
vs. Baltimore & Ohio Railroad Co. et al. New 
York Hotel, Hoquiam, Wash., Sept. 13. Examiner 
Weems. 

No. 17,986—Coast Fir & Cedar Co. et al. vs. Ca- 
nadian Pacific Railway Co. Seattle, Sept. 17. Ex- 
aminer Weems. 


Oppose Abandonment of Railroad 


INDIANAPOLIS, IND., Aug. 17.—-Members of the 
Indiana public service commission have agreed to 
recommend to the Interstate Commerce Commis- 
sion that the Midland railroad from Brazil to 
Muncie, Ind., be not abandoned. The road serves 
several woodworking plants, and it was largely due 
to officials of these factories that the action was 
taken. It is understood that the publie service 
commission members feel conditions do not war- 
rant the line being abandoned and that to discon- 
tinue it would mean a hardship on a great number 
of shippers in towns through which the railroad 
passes. The road has been operated at a loss for 
some time due, it is believed, to general business 


conditions. 
See aaaaaa2aae 


Southern Hardwood Traffic Notes 


MEMPHIS, TENN., Aug. 17.—Restrictive rules 
governing overloaded cars from, to and between 
points in the southwestern territory, have been 


withdrawn from the docket of the Southwestern 
Freight Bureau, according to the announcement of 
J. H. Townshend, secretary-manager of the South- 
ern Hardwood Traffic Association. 

J. S. Thompson, district manager of the traffic 
association at Louisville, Ky., announces that the 
Louisville & Nashville railroad officials have agreed 
to establishment of a net rate of 14 cents a hun- 
dred pounds on logs from Blue Ridge, Ga., to 
Louisville, Ky. 
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Shortleaf Pine 


Lumber and Lath, 
Moulding and Cut-to-Size 
Interior Trim. 


Now manufacturing End- 
matched Yellow Pine Floor- 
ing—Edge and Flat Grain. 


Write or wire for prices on 
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No Waste 
Endless Flooring 
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SIPSEY VALLEY 
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SHORTLEAF PINE 


Dealers who value excellent 
texture and good manufacture in 
the lumber they sell will find 
Sipsey Valley Softlite to their 
liking. We specialize in mixed 
cars of dressed finish, casing, 
base, flooring, siding, ceiling, 
boards, shiplap, ete. 

150.000 feet daily. 
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Shrewd dealers who know 
about our ability to make quick 
deliveries of anything used in 
building on short notice are 
now buying all items outside 
of standard stuff in local lot 


shipments. Result: They're 
cutting stock investment lower 
and making direct deliveries to 
customers on arrival. 


Write us for facts. 
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LUMBER Co. 
f St. Louis, eo. 














Reliable for 
40 Years 








Long Flooring 
and Ceiling 
Short Siding 
Leaf Roofers 
Air Dried or Dimension 
Kiln Dried Boards[{ 5.232"; 


Shipments within 24 hours. 


Gordy Lumber Co. 


VALDOSTA, GA. 
All Sales Subject to S. P.A. Rules & Inspection 





















Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
“ Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 

















Cummer Gypress Co. | 


Mills: Jacksonville and Sumner, Fla. 


| Gypress inawapos 


Shingles and Lath 











Sales Office, 300 Madison Ave., New York City i 














How Should Millwork Be Sold 


The subject, “Should the millwork manufacturer 
sell through the retail dealer exclusively, or direct 
to contractors and consumers?’ was discussed by 
Emry Eade, general manager Arkla Sash & Door 
Co., Little Rock, Ark., in an address delivered at 
convention of the Southern Sash, Door & Mill- 
work Manufacturers’ Association, held at Savan- 
nah, Ga., July 14, as follows: 


I shall endeavor to answer this question as seen 
from the manufacturer’s viewpoint. The concern 
manufacturing wood from the time it is raw mate- 
rial in the tree, on through into the finished prod- 
uct, must have a market. The foremost question 
in his mind is, “How can my product be marketed 
to my advantage?’ ‘The manufacturer is vitally 
interested in the consumer and seeks to reach him 
with his product, placing him in possession of 
same at the least cost. So the question to be 
answered by me in this paper is: “Should the 
manufacturer sell through the dealer or directly to 
the contractor and consumer?’ ‘The question of 
ethics is raised, and so the manufacturer must de- 
fine his policy or plan that he decides to use in 
the sale of his goods. ‘There should, in my opin- 
ion, be as little cost as possible added to the man- 
ufacturer’s cost in reaching the consumer. Does 
the consumer pay a higher price because of the 
“middle man’? I think not. 

It is a problem of production and distribution. 
The manufacturer having the lowest cost in his 
production must work out economical means of 
distribution. Early in my experience in the man- 
ufacturing of custom millwork I tried to reason 
the salesman out of a job, but it did not work. 
Why not eliminate the “useless expense’ of ad- 
vertising? No one would be so foolish. In theory, 
selling by the manufacturer direct to the con- 
sumer would eliminate all intermediate cost, but 
it does not work out that way. Some of our larg- 
est industries have tested out the plan of direct 
selling, but all have returned to the old plan. 

We understand, do we not, that I am the manu- 
facturer, and am free to sell my finished product 
as I see fit, and the consumer with credit or cash 
in hand has a right to buy where he cares to? 

I am not ready to outlaw or eliminate the job- 
ber, the retailer or the consumer. These all are 
salesmen who are in my employ, whose cost to me 
is justified by their service to the consumer. How- 
ever, I think it is proper and right to divide this 
subject into two heads, in order to go more into 
detail : 

1. The manufacture and sale of staple, or com- 
monly called, stock items. 

2. The manufacture and sale of custom or 
special items. 

The plant in which stock items are made de- 
pends on volume, and to secure volume must have 
the support of the wholesale jobber. A _ steady 
stock run will automatically lower cost, and so 
the manufacturer loads his wareroom, involving a 
considerable investment in labor, added to his raw 
material. If he has good connections with the 
jobber he may be able to run to his capacity on 
their specifications, but otherwise he finds that he 
must go into the market and sacrifice his goods, 
perhaps with disastrous results. So the jobber 
may be of financial help and really cojperate with 
the manufacturer. The load is divided, and two 
are mutually helped. The jobber depends on turn- 
over, and he solicits the business of the retail 
dealer, who is a part of the community in which 
he is located, passing out his goods to the con- 
tractor and consumer. 

A dealer who is a live wire in his community 
has the best opportunity. The home folks want to 
buy from him and the manufacturer prefers to sell 
to him. The dealer should make himself worthy 
of confidence in his community in order that he 
may become a proper agent in the service of manu- 
facturer, contractor and consumer. He must not 
expect to be rewarded from his business to any 
greater extent than is represented by the effort he 
puts into it. There is too much coercion used by 
the dealer and not enough codperation. 

In the case of custom or detail work involving 
large projects, and in cities where the line of 
manufacturing or retailing is closely defined and 
segregated, I can see no harm in the manufacturer 
making a direct sale. 

We are, in plain language, right back to the 

point of importance to the manufacturer—‘“vol- 
ume”—and if some single project presents volume 
the so-called “middle man” must step aside in 
favor of the manufacturer. This does not take in 
the improvements that go on in our smaller towns 
and villages. In nearly every community of any 
size there is a retail dealer capable of handling 
all deals his town can support, but if he is not 
== to the growth of his town then he will lose 
out. 
The retail dealer can no more disregard the 
manufacturer than the manufacturer can disregard 
the dealer. It requires the codperation of the two 
in order to successfully overcome the unethical 
manufacturer whose practice is an infringement on 
the retail dealer and a handicap to the ethical 
manufacturer. 

In a summary of my experience, what I have 
witnessed and what I believe, in answer to this 
question, it seems to me that it is to the advan- 
tage of both the manufacturer and the ultimate 


consumer to distribute and to purchase through the 
so called “middlemen.” They cost something, but 
all labor and investment is worthy of its hire, 
This seems to be the only satisfactory means of 
distribution. Service and quality are in the fina] 
analysis the tests of merit, while cost of the pro. 
= and distribution marks the survival of the 
ttest. 


Notes on Trade Conditions 


Sash and door mills in the Minneapolis-St. Pay] 
(Minn.) district are operating through the normally 
quiet season of the year on fair schedules. While 
order files are light, there is sufficient business to 
continue operations on a full week basis. Some 
of the large twin city plants are engaged in filling 
good orders for eastern requirements. The smaller 
plants, which are dependent entirely upon city 
business, have had enough pick-up trade to war- 
rant operations without sharp curtailment. The 
mills in the twin cities are tiding themselves over, 
awaiting a heavy fall business. This is expected 
to come from enlarged trade from the rural com- 
munities and the smaller towns as well as from 
the city contractors who are progressing with con- 
struction to the point where millwork will be re- 
quired to complete the jobs. Prices have under- 
gone no changes. 

Some small improvement in the demand for sash 
and doors from country yards is reported by 
Kansas City (Mo.) plants. There also is a larger de- 
mand from the scutbwestern oil fields for standard 
patterns. Millwork demand is slightly better lo- 
cally, with a little more figuring from outside. 

The door and millwork trade at Buffalo, N. Y., 
is showing the lull which usually occurs about this 
time of year, and the amount of new building 
has lately dropped off. Indications point to a 
good volume of building business this fall. 

Steadiness characterizes the demand for mill- 
work in Columbus, Ohio. Orders are coming in 
fairly well and most of the mills have business 
booked for several weeks. Figuring on new work 
is steady, as a large number of building projects 
will be started soon. Competition is still strong, 
which tends to hold down margins. Most of the 
mills are being operated to three-fourths capacity. 

The feeling of confidence and of hopefulness 
which has made itself manifest among the Balti- 
more (Md.) sash and door men of late persists, 
and has become perhaps somewhat more pronounced 
in the last week or two. Construction work pro- 
ceeds on a scale that enables the local mills to 
keep going at a very fair rate. It is not contended 
that any important upward swing has taken place, 
but the market seems to have gained a measure of 
stability that was absent earlier in the season; 
and with the readjustments effected by the jobbers 
and others, the returns are now at least acceptable. 
The outlook, moreover, is encouraging. 

The Los Angeles (Calif.) sash and door factories 
are finding it hard to keep abreast of the orders 
which are being pleced. Construction continues 
beyond expectations. Stocks, however, are fairly 
satisfactory and prices firm. 

The American Glass Review reports unusual 
strength to the demand for window glass, adding: 
“Most producers and carload distributers report 
themselves pleasantly surprised with the excellent 
tone of demand during the first weeks of August. 
With one or two exceptions, stock of window glass 
in factory warehouses is small for this season of 
the year.” 


Millwork Concern Opens New Branch 


Sr. Louis, Mo., Aug. 17.—The eighth branch of 
the Huttig Sash & Door Co. was established dur- 
ing the last week at Houston, Tex., where between 
40,000 and 45,000 square feet of floor space will 
be occupied. Machinery will be installed for the 
production of special sizes of sash and doors, a8 
at other branches. B. H. Sheppard is manager of 
the Houston warehouse. 
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Finds Interesting Old Wood Doors 


ATLANTA, Ga., Aug. 16.—An interesting discovery 
was made by C. B. Harman, secretary Southern 
Sash, Door & Millwork Manufacturers’ Association, 
while visiting in Savannah, Ga. He found in the 
Savannah Board of Trade rooms, formerly the old 
Oglethorpe Club, two pairs of old doors. Made of 
long-leaf yellow pine, each cf the doors is 3 feet 
wide and 12 feet high. In spite of the fact that 
they have been in daily use for at least 75 years 
they stand straight as an arrow, being in almost 48 
good condition as the day they were installed. 
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Automotive Exports for Half Year 


Exports of automotive products from the United 
States durnig the first six months of 1926 were 
valued at $182,066,573, a gain of 9.4 percent over 
those shipped abroad during the first half of the 
peak year 1925 at a value of $166,457,821. At 
the same time, reports Irving H. Taylor, acting 
chief, automotive division, Department of Com- 
merce, Canada’s automotive exports increased by 
12.6 percent despite the fact that its shipments 
of passenger cars declined. Of the 35,053 motor 
trucks and busses exported from the United States 
during the first half of 1926—valued at $24,357,- 
657—27,817 units were of up to 1-ton capacity, 
6,085 of 1- to 2%-ton capacity and 1,151 of over 
2%-ton capacity. 

Truck and bus exports from both the United 
States and Canada showed much greater gains than 
did those of passenger cars, their expansion being 
50 percent in the case of the United States and 
58.2 percent in the case of Canada. Australia, 
which remains the leading market for passenger 
cars and motor cycles, became also during the first 
half of 1926 the principal country of destination 
for trucks and busses, taking the place of Italy, 
which had headed the list during the first six 
months of 1925. 

June exports from the United States accounted 
for 19,934 passenger cars, trucks and busses, or 
30 percent less than the May exports of 28,482. 
Canadian exports for June were 4,541 vehicles, a 
decrease of about 20 percent compared with May. 


Testimony in Motor Transport Survey 


In the testimony presented before the Interstate 
Commerce Commission covering its survey of mo- 
tor transport, hearings on which are being held 
this summer in all parts of the country, sharp 
distinction is being drawn by transportation lead- 
ers between the functions of the railroad and the 
motor truck, according to a recent statement is 
sued by the National Automobile Chamber of Com- 
merce, of New York City. Witnesses asserted 
that the truck can make more money whether 
giving a special service over short distances, while 





3. Truck haulage is largely a direct distribu- 
tion of goods to their final use. 

4. Long haul transportation, in excess of sixty 
miles, is usually a movement of special commodi- 
ties; household goods etc. depending upon speed 
of delivery or some special characteristic of the 
commodity shipped. 

5. The owner-operator hauls the bulk of high- 
way tonnage. 
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State Law Governing Truck Licenses 


LOUISVILLE, Ky., 
Kentucky are in a quandary over a new State law 
in Kentucky, which is being enforced, and which 
provides that every truck or commercial vehicle 
must carry a Kentucky license. Trucks crossing 
into the State were held, and unless licenses were 
secured, drivers were arrested. License costs in 
the State are $20 to $250. Other States, more 
particularly Indiana, started reprisals against Ken- 
tucky, a number of arrests being made at Evans- 
ville and other points. 

Ohio is indignant, and a committee has been 
named to go to Frankfort and ask for a modifica- 
tion. Illinois, Tennessee, Virginia, West Virginia 
and Missouri are other border States which are 
affected. Large concerns hauling various products 
across the borders are being inconvenienced. In- 
diana and Ohio desire reciprocal agreements where- 
by trueks from either State can operate across 
the border, as in the case of pleasure cars. 

There is some question involved as to the legal- 
ity of the act, where interstate commerce is con- 
cerned, it being considered class legislation, con- 
sidering there is no tax on pleasure cars, and the 
fact that boats, railroads etc. operate in interstate 
freight handling without being subjected to any 
such conditions. 





Sawmill Uses Economical Power 


A Climax “Trustworthy” power unit belted to a 
portable sawmill is cutting about 10,000 feet a 
day at the camp of M. Childre, located eight miles 
from Jackson, Miss. The power unit, which con- 
sists of a Climax “KU” kerosene engine, 4-cylin- 





Climax model ‘‘KU’’ engine on cast-iron rails pulling. a portable sawmill at the camp of M. 
Childre near Jackson, Miss. 


the railroad is unbeatable for bulk freight over 
the long haul. 

Much of the testimony being given before the 
commission is familiar ground to those in the 
transportation business, but this recognition of the 
differences between the two facilities is being 
emphasized by all parties and by public officials 
with more clarity than ever before. 

In the early stages of motor truck operation 
fleet owners were ambitious to take over all rail- 
road business, and the rail lines conversely feared 
serious loss of trade from this rival. It is now 
Pointed out, however, that the motor truck’s place 
is over short distances rendering quick service in 
the very field which railroads find unprofitable. 
The testimony, of Thomas H. MacDonald, chief of 
the bureau of public roads, and J. G. McKay, 
chief of the division of highway transport and 
economics of this bureau, supports this view in the 
following conclusions : 


1. Motor truck transportation is primarily a 
Ocal distribution of goods, principally foodstuffs. 


2. The tonnage of goods hauled over sixty miles 
is small, 


1 


der, 5x6%4-inch, developing 57 horsepower at 1,200 
revolutions a minute, is manufactured by the Cli- 
max Engineering Co., of Clinton, Iowa, and has 
been pulling the sawmill since last September with 
marked success. 

In commenting on the performance of this equip- 
ment, Mr. Childre said: “This type of engine has 
certainly done fine work. It is giving me plenty of 
power, cutting around 10,000 feet a day, and this 
could be increased except this is about as good as 
we can do in getting the logs to the mill. I am 
sure the engine would cut very much more than 
this if we could get the logs through. Over this 
period I have had no trouble that has caused a 
shutdown. I had to buy one spark plug, which is 
my only expense aside from fuel and oil, and on 
this it is very economical.” 


The Climax Engineering Co. states that the ex- 
perience of Mr. Childre with this type of power 
has been paralleled by others. The accompanying 
illustration depicts the power unit in operation. 
A radiator is not used with this engine, the large 
tank to the right of the unit being connected to 
the water lines. 























































GOCDFELLOW 
LUMBER COMPANY'S 


ALWAYS ON 
TIME 


“Qverhead” 
Eats Profits 


You lose money if you carry more 
stock in your yards than you need to 
keep ahead of your orders and give 
good service to your customers. 
Money tied up in stock is a part of 
your “overhead,” and eats into profits. 

You will make more money if you 
buy from our immense stocks in 
smaller orders or mixed carloads to 
meet your needs. Today’s orders 
shipped today. 


Write or wire your needs to 
our Wholesale Department. 


Goodfellow 


Lumber Company 
Ours is the Trade that 
Service Made 
Natural Bridge at Goodfellow 
CAbany 6407 ST. LOUIS, MO. Cabany 6407 




































Poplar Magnolia 
Oak Beech Gum 


POPLAR BEVEL SIDING 
BOX SHOOKS 


Eastman - Gardiner 
Hardwood Co. 


LAUREL, MISSISSIPPI 
Member Hardwood Manufacturer’s Institute. 














Bedna Young Lumber Co. 


QUARTERED AND PLAIN | 
| ~” WHITE AND RED OAK 











JACKSON, TENNESSEE 


Manufacturers of 


GUM, ASH, POPLAR 


YOUR INQUIRIES APPRECIATED. 








-Get All the Facts 


- Long and Yellow Pine "ext s4 
























and then you'll see where it 
will pay you to sell our 


N. C. Pine 23 





Dressed 
Car and Cargo Shipments. 


Ellington & Guy, Inc., "5s Rises! Richmond, Va. 

















%° and 4%" CEILING. 
¥%" and %" BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 
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ROUGH OR DRESSED 
MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills: — 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 
Varnville, S.C. 


LYON PINE COMPANY, 


} 


BLACK RIVER CYPRESS CO. 


Gable, S.C. Odessa, Fla. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 
Perry, Fla. Pineora, Ga. 


SAVANNAH RIVER LUMBER Also agents for 


COMPANY, DIBERT, STARK & BPOWN 
Vale Royal Mill, Savannah, Ga. CYPRESS CO. 
Gilmania Mill, Gilmania, S.C. In territory east of Pittsburgh. 





Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 








We offer all 


SOUTHERN 
HARDWOODS 


Put our name on your inquiry 
list and let us tell you what we 
can do for you the next time 
you need hardwood lumber. 

We are operating in good 
timber and featuring the best of 
values. Other buyers are finding 
our stock equal to any they have 
ever bought. A trial order will 
prove to you that we mean what 
we say when we advertise that 
we are offering good values in 


Oak, Gum, Ash and Elm. 


What do you need now? 


The BREECE-WHITE 
MANUFACTURING CO. 
SALES OFFICE: 

Bank of Commerce Bldg., 
MEMPHIS, TENN. 


Sales Representatives: 
H. O. PENCE, 610 Lombard Bldez., 
BOYD WHITE, 210 Fi Fifth St 
RICHARD KOEHLER, 7218 E 
I. J. NEWSOME, 912 Grand 


Indianapolis. 

Jamestown, a Be 

End Ave., Chicago, 

Rapids Sav. Bk. 
Bldg., Grand Rapids, Mich. 

FRANK HANDEYSIDE, Appleton, Wis. 

ALBERT D. FEARS, P. O. Box 347, Omaha, Neb 











Mills: Arkansas City, Ark.— Fondale, La. 
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Southern Pine and Fir Export Data 


WASHINGTON, D. C., Aug. 16.—During the fiscal 
year ended June 30, the total exports of Douglas 
fir lumber, logs and timber were 1,161,156,000 
board feet, and of southern pine 758,695,000 feet. 
As usual, the largest markets were Europe, North 
America and South America, in the order named. 

Leading destinations for southern pine, in order 
of quantities taken, were Argentine, 22 percent; 
Cuba, 14 percent; United Kingdom, 13. percent, 
with Mexico, Italy, Netherlands, Spain, Canada, 
Germany, Uruguay and Belgium in smaller per- 
centages, 

Japan took 40 percent of the 
ports; Australia, 17 percent; Peru, 14 percent; 
Chile, 7 percent; Mexico, United Kingdom, Cuba 
and Argentina taking smaller percentages. 

Southern pine exports in the form of rough and 
dressed lumber were 612,954,000 feet, or about SO 
percent of all southern pine foreign shipments. 
This represented a decrease of about 17 percent 
from corresponding exports of the preceding fiscal 
year. France was the only European market show 
ing an actual increase in takings. France took 
6,838,000 feet, against 5,409,000 feet the year be- 
fore. Shipments to Spain were 28,599,000 feet 
during the last year and 28,649,000 feet the pre- 
ceding fiscal year, showing little change. 

Douglas fir lumber exports during the last fiscal 
year showed an increase of about 20 percent, or 
605,245,000 feet, against 577,050,000 feet. In- 
creases occurred in shipments to Canada, Cuba, 
Chile, Peru, China, Japan and Australia, with de- 
ereases to the United Kingdom, continental Eu- 
rope and British South Africa. Argentina and 
Mexico took about the same quantities both years. 

Figures for cedar logs and timber include both 
western and eastern species. Most of the exports 
were of western red cedar and went chiefly to 
Japan. Total shipments for the last fiscal year 
were 102,573,000 feet of logs and 32,855,000 feet 
of sawed timber. Exports of logs to Japan were 
100,342,000 feet, and of sawed timber 15,415,000 
feet. 

A table showing the distribution 
pine and Douglas fir exports follows: 
Principal destinations of southern pine and 

Douglas fir exports for the fiscal year 
ended June 30, 1926 
Southern pine 
logs, timber 
and lumber 


Douglas fir ex- 


of southern 


Country of 


Douglas fir 
destination 


logs, timber 
and lumber 
Europe: 





OS FOr TTT 16,610,000 (1) 
Seer 11,044,000 (1) 
SN Skéscceeadwee 20,110,000 (1) 
| Fearn ee 44,576,000 (1) 
oo, 40,060,000 11,820,000 
REGRESS SS Eee 33,661,000 (1) 
United Kingdom ...... 99,204,000 30,076,000 
North America: 
Se -ieednesohee ew 26,372,000 10,887,000 
De <niucheywene 51,632,000 31,303,000 
ON ae: dT Sais er 108,828,000 29,459,000 
QO errr 6,463,000 5,815,000 
arr ee 6,024,000 (1) 
Dominican Republic.... 6,315,000 (1) 
Seer 10,879,000 (1) 
Trinidad and Tobago... 6,821,000 (1) 
South America: 
I 6 aig by tara ae Red 169,068,000 19,101,000 
eee res (1) 37,615,000 
teers tate means (1) 80,624,000 
Parr 18,605,000 4,934,000 
UE, o's sw wkd decks 14,033,000 (1) 
Other Grand Divisions: 
Ce kd vecnentasenes (1) 166,326,000 
Ree Terre (1) 473,119,000 
PE: aso hae we hee (1) 196,019,000 
New Zealand ......... (1) 10,937,000 
British South and Portu- 
guese East Africa... 12,217,000 7,672,000 
All other destinations 56,173,000 45,449,000 
 t.cucdsenabah 758,695,000 1,161,156,000 


(1) Ineluded under “All other destinations.” 


Decline in Swedish Lumber Exports 


WASHINGTON, D. C., Aug. 16.—Consul General 


Dawson reports from Stockholm that following 
the settlement of the general strike in England 


the Swedish lumber market revived again and has 
remained fairly active, although hampered consid- 
erably by the conditions still continuing in the 
British coal-mining industry. Swedish lumber pro- 
ducers have shown a firm front to these adverse 
circumstances, and certain reported attempts to 


force lumber prices down are said to have failed. 

Exports of lumber from Sweden this year have 
been considerably smaller than in 1925, only 177,- 
000,000 feet of rough and 62,120,000 feet of planed 
lumber having been shipped during the first five 
months of 1926, compared with 252,500,000 feet 














and 69,700,000 feet, respectively, in 1925. Ip 
trade circles it is predicted Swedish lumber ex- 
ports this year will not exceed 1,600,000,000 feet, 


or some 200,000,000 feet less than last year. How- 
ever, this is causing no alarm, since it is estj- 
mated production will be about 400,000,000 feet 
less. 


Finnish Sales for 1926 Delivery 


WASHINGTON, D. C., Aug. 16.—In a cablegram 
to the Department of Commerce, Assistant Trade 
Commissioner Kekich states that Finnish lumber 
sales for 1926 delivery totaled 1,366,200,000 feet 
to the end of July, as reported by the Finnish 
Exporters’ Association. 


Mahogany Log Imports for Year 


WASHINGTON, D. C., Aug. 16.—Imports of ma- 
hogany logs into the United States during: the last 
fiscal year included 30,725,000 feet from Central 
America; 26,219,000 feet from Africa; 9,120,000 
feet from Mexico; 2,119,000 feet from the United 
Kingdom, and 3,902,000 feet from other sources, 
a total of 72,085,000 feet. Total imports for the 
preceding fiscal year were 70,282,000 feet. 

Spanish cedar log imports in the last fiscal year 
totaled 7,611,000 feet, or 21 percent less than in 
1924-25. 

Imports of sawn mahogany and Spanish cedar 
are included with imports of the other cabinet 
woods, which totaled 5,141,000 feet in the last fis- 
cal year, against 4,716,000 feet the year before. 


Birch Squares in South Africa 


Care Town, SoutH Arrica, July 10.—South 
African furniture manufacturers import annually 
a considerable quantity of birch in the following 
sizes: 2-inch squares, 2 feet long; 21%4x2-inch, 2% 
feet long, and 14-inch squares, 24% feet long. It 
is desired that the stock be thoroughly seasoned 
and kiln dried. 

Of late the use of birch has declined somewhat 
because oak could be obtained at lower prices. Oak 
is preferred when it can be obtained as cheaply or 
cheaper than birch. Two-inch birch squares were 
recently offered here c.i.f. at $115 per 1,000 super- 
ficial feet, and prime 1-inch oak boards c.i.f. at 
$116. These prices include 4 percent selling com- 
mission. 

PASSA SE FEET FE 


Market for Birch in Belgium 

BRUSSELS, BELGIUM, Aug. 2.—When the prices 
of birch logs are low enough to compete with na- 
tive woods there is a fair market for them in this 
country. The manufacture of plywood has made 
rapid progress here and the demand is from this 
source chiefly. The logs are desired in multiples of 
43.3 inches in length and the circumference of the 
small end should not be less than 51.2 inches. 

Birch squares find a limited field for spool mak- 
ing. The industry, however, is small and due to 
the drop in value of the Belgian franc, American 
birch probably would be too high in price to enable 
it to compete with the native woods and with the 
paper bobbins, which are used extensively. 


English Lumber Trade Continues Slow 


WASHINGTON, D. C., Aug. 16.—The market for 
lumber in England continues stagnant, according 
to a cablegram from William L. Cooper, commer- 
cial attaché at London. Normal consumption and 
demand can not be expected, he says, until the 
coal situation is settled. The full text of the ca- 
blegram follows: 


“Effects of the general and coal difficulties just 
now felt in the lumber trade are the lack of de- 
liveries in May and June in many instances caused 
a cash shortage; acceptances due in July were 
paid with difficulty, and requests for extensions 
were numerous. 

“Demand is still quiet for American hardwoods, 


although slightly better than for June. Stocks 
are heavy with little movement into consuming 
industries. 


“A tendency toward metal automobile bodies 
is causing dealers catering to the automobile trade 
to withhold purchases for future delivery and the 
strike in the piano industry shut off demand. 

“Inquiries for southern pine and Douglas fir are 
more numerous, but actual placements are small. 
Consumption of northern European softwoods 18 
unaffected, but the industrial situation is uneasy. 

“No great improvement in demand for American 
woods is expected until the coal difficulty is set: 
tled, however. There is an underlying spirit of 
optimism, as it is felt that once the coal situation 
is settled. a more normal consumption and demand 
can be anticipated.” 
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A Native 
A native is a man who thinks 
The nights are always cool, 
A native is a man who drinks 
From out a shallow pool 
And says the water’s simply grand, 
The finest water in the land, 
A native is a man who tries 
To make Sahara Paradise. 


The night may be so hot perhaps 
You have to shed a sheet, 

And yet they say, these native chaps, 
There isn’t any heat. 

The water may be alkaline, 

The native says it tastes like wine, 
The gnats and bugs may bite and sting, 
The native never feels a thing. 


A native always roars and rants 
Of home in glowing terms. 
The kitchen may be full of ants, 
The water full of germs, 
He doesn’t notice things like that— 
I’ve found, wherever I am at, 
If information I desire, 
A native is an awful liar. 


Accommodation 


‘*The darned railroad had ought to built a 
new deepo in this town,’’ said Hiram Cheep, 
‘*so the public would have a decent place to 
wait for the bus.’’ 


We See b’ the Papers 


Things are looking better for Franee. Her 
parliament has adjourned. 


Red Grange’s new film is ‘‘One Minute to 
Play.’’ No, dear reader, ‘‘play,’’ not ‘‘ pay.’’ 

Paris has a new play, ‘‘The Bachelor 
Wonian.’’ We long have had the old maid man. 

There are 310,000 Poles in France, almost as 
many as there are on some of our residence 
streets. 

If the President wants to keep his political 
friends, no place to invite them is a summer 
cottage. 


A New York man gave his barber a trip 
abroad, and heaven help him if it is the bar- 
ber’s first trip. 

Most countries which think they are ruled by 
the will of the majority are in fact ruled by the 
fear of the minority. 

We don’t know what your idea of eternity is, 
but ours is waiting for the end of one of John 
McCutcheon’s serials. 

We have had sensational murder cases before, 
but Somerville, N. J., is the only town that ever 
thought of running a sequel. 

A Chicago judge gave a moron forty years, 
sympathy in other eases in the past not seeming 
to have had the desired effect. 


We shudder to think of the millions that 
have been lost by people who wish they had 
bought General Motors stock. 


Although the English language has made 
rapid progress, we still talk about stabilizing 
currency, instead of garaging it. 

It is too bad that these lads who make such 
frantic efforts to get out of jail didn’t use half 
that energy to keep out of trouble. 

Like the United States, Germany will show a 
Surplus this year; and Europe is more puzzled 
than ever as to who won the war and who lost it. 

Now they are trying to raise sugar beets in 
Alaska, just when we thought we had exhausted 
all of the possible definitions of an optimist. 

Government is a method by which men who 
can do anything they please get together and 
think up a lot of things that they can not do. 


This time a year ago we were all het up 
about Dayton, Tenn., and now Dayton, Tenn., 
is making the front page about as often as 
Shelby, Mont. 


As far as this being a dry country is con- 
cerned, Mr. Hoover seems to be having much 
more success with his irrigation than Gen. 
Andrews with his prohibition. 


There is a movement on foot to shorten the 
distance from the pitcher’s box to the home 
plate, but what we would like to see is something 
done to shorten the distance from the ball park 
to home. 


Saying What You Think 
The man who brags that he says what he 


thinks isn’t nearly as smart as the fellow who 
thinks what he says. 


Between Trains 


CEDAR PoIntT, OH1I0.—When we were a kid 
we thought that a jeweler must have a lot of 
money, and we were right. He must have a 
lot of money if he expects to stay in a business 
where styles change like a sunset, and where the 
jeweler’s overhead is exceeded only by the 
plumber’s underfoot. Nevertheless the Ohio 
boys seemed happy, and presented us with a 
fountain pen, which was much more tactful 
than handing us a waste-basket. 

We found the region enjoying a visitation 
of mothlike bugs which the natives, incorrectly, 
called June bugs. They were perfectly harm- 
less to everybody but themselves, but, the way 
they covered walls and even decks, we felt like 
saying to the captain when we got off the ferry- 
boat, ‘‘ Thanks for the buggy ride.’’ 


“Fore!” 
The other day in the elevator a fellow yelled 
‘*Four!’’ and I ducked. 


Home Pride 


You haven’t any right to be proud of your 
town unless you have done something to make it 
a town to be proud of. 


Riches 


The things they do, not things they are, 
Make riches fair. 
I would not care 
For all the wealth from lands afar 
Could I not share 
That wealth with someone that I know. 
For all the riches here below 
Are those we spend 
To house our children, help a friend, 
The wealth designed 
To aid mankind. 


For what are riches but a thought? 
Who says that gold 
More wealth may hold 
Than something that the woodsman wrought 
To warm the old 
Or make a plaything for a child? 
However high a man has piled 
His wealth, my boy, 
If not acquired for others’ joy, 
For only his, 
How poor he is! 


Whatever wealth, wealth is not that— 
Silver on gem, 
And gold on them, 
More ample lands, a purse more fat, 
A diadem— 
If only for yourself desired. 
But if your riches you acquired 
For those you love, 
To keep a little roof above, 
The wolf afar, 
How rich you are! 
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AreYou Friendly 
With Your 
Neighbors? 


Then here’s an idea for you. 
Club together with one or two 
of them and buy your flooring, 
interior trim and Poplar siding 
from us in mixed cars. Get the 
benefit of quantity buying 
without investing a great deal 
yourself. 


MMI 


Other dealers are doing it. 


We are an old established 
company and the reliability of 
our products is well known. 
Our products are all produced 
from famous West Virginia 
timber—the cream of the 
stumpage in the Appalachian 
district. 





FLOORING — 


White Oak 
Red Oak 
Maple 
Birch 
Beech 


INTERIOR TRIM— 
Oak 
Chestnut 
Maple 
Poplar 
Basswood 





HN 


Also all West Va. Hardwoods 
—air dried or kiln dried. 
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Why not make up a mixed car 
order with one or two of your 
neighbor dealers? 


THE MEADOW RIVER 


LUMBER Co. 
RAINELLE, WEST VA. 
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Few concerns can look back 
on as long, satisfactory service 
to lumber buyers as our or- 
ganization. And today we're 
better equipped than ever to 
render service. Let us tell you 
about the values we're featur- 
ing in 


YELLOW PINE 


Timbers, Long Joists, Yard 
and Shed Stock; also 


CYPRESS LUMBER 


Straight or mixed cars. 


BOECKELER 


LUMBER COMPANY 
St. Louis, Mo. 
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Trade and Grade Marked 
Southern Yellow Pine 
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RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 
GANDY. LA 









Office, 
RUSTON, LA. 





Manufacturers 


Short Leaf Pine and Hardwoods 
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Business Changes 


ALABAMA. Headland—J. I. Mauk Lumber Co. (Inc.) 
moving plant to Dothan about Jan, 1; site bought and 
plans for office, warehouse and lumber yard and two 
small planing mills prepared. 

ARKANSAS. Camden—Wright Lumber Co. sold to 
M. J. Moore, of Eagle Mills, and H. A. Seull, of El 
Dorado, Ark.; will continue operation as Wright Lum- 
ber Co. 

Jacksonville—S. E. Thompson succeeded by 8S. E. 
Thompson & Son. 

Ifuann—J. B. Sturgis Lumber Co. succeeded by D. L. 
Gauhann, 

GEORGIA, Atlanta—Gresham Mfg. Co. succeeded by 
Wholesale Sash & Door Co. 

Dalton—Strain & Richardson succeeded by E, E. 
Strain, 

MICHIGAN. Centerville—Centerville Lumber & Coal 
Co, succeeded by Wirt M. Hazen (Inc.). 

Jones—Jones Lumber & Coal Co. succeeded by Wirt 
M. Hazen (Inc.). 

Schoolcraft—-Schooleraft Lumber & Coal. Co. suc- 
ceeded by Wirt M, Hazen (Inc.). 

MONTANA. Billings—Montana Sash & Door Co. suc- 
ceeded by Western Millwork & Lumber Co. 


NEW YORK. Alton—Fish, Burns & Fish (Inc.) suc- 
ceeded by Alton Supply Corporation. 

NORTH CAROLINA. Gastonia—Henry-Moore Lumber 
Co, succeeded by T. A. Henry Lumber Co. 

Tryon—J, T. Green Lumber Co. succeeded by Harper 
Lumber Co. 

OHIO Jamestown—Adams & Thuma succeeded by 
Adams-Thuma Co, (Inc.). 

OKLAHOMA. Pawhuska—Dickason-Goodman Lumber 
Co. sold local lumber department to Pickering Lumber 
Co. Will continue hardware business. 

I’ryor—Hope Lumber Co. succeeded by Thomas Hale. 

PENNSYLVANIA. Stewartstown—Hopewell Furni- 
ture Co, succeeded by Stewartstown Cabinet Co. 

SOUTHL DAKOTA, Virgil—J. W. Tuthill Lumber Co. 
sold to J. F. Anderson Lumber Co. 

TENNESSEE. Mt. Pleasant—Sowell-Smith Lumber 
Co. succeeded by Mount Pleasant Lumber & Coal Co. 

TEXAS. Dayton—D. C. Anderson Mfg. Co. changing 
name to Van Brunt Mfg. Co. 


VIRGINIA. Kenbridge—Railway Handle Corporation, 
of which Isham T. Wilkinson is president, plans moving 
plant to Richmond. 


WASHINGTON, Bellingham—E, K. Wood Lumber 
Co. announces removal of its South Bellingham office to 
Anacortes, Wash. 


WISCONSIN. Bay City—Fleming Building Supply 
Co. succeeded by Bay City Furnishing Co. 

La Crosse—Reported that C. L. Colman Lumber Co. 
has sold 35 of its yards, 20 to Atlas Lumber Co. and 
15 to J. F. Anderson Co., both of Minneapolis. These 
yards are located in Minnesota, North Dakota and lowa. 
It is stated that the La Crosse and ten other nearby 
yards remain with the Colman Company. 


Incorporations 
ALABAMA. Sylacauga 
porated, 


CALIFORNIA. Palo Alto—Merner Lumber Co. in- 
creasing capital to $250,000. 


CONNECTICUT. Clinton—Clinton Lumber & Coal Co. 
increasing capital from $50,000 to $100,000. 

ILLINOIS. Chicago — Mfg. & Supply Co. in- 
creasing capital to $75, 

Oak Park—Arthur r "Ded Sales Co. increasing cap- 
ital from $50,000 to $75,006 

Chicago—-Reliance Cabinet Co. increasing capital to 
$25,000. 

KANSAS, 
incorporated. 

KENTUCKY. Touisville—Southern Veneer Co., in- 
corporated; capital, $2,500. 

MARYLAND. saltimore—Style-Built Furniture Mfg. 
Co., incorporated; capital, $10,000. 

MASSACHUSETTS. soston 
corporated; capital, $40,000. 


MISSOURI. Marshall—Tegmyer’s (Inc.); incorporpo- 
rated; capital, $45,000; casket mf. 

NEW MEXICO. Albuquerque—Acme Lumber Co., in- 
corporated; capital, $50,000. 


NEW YORK. Brooklyn—Grafton Lumber Trucking 
Co., incorporated; capital, $3,000; trucking of lumber 
and general merchandise; Samuel Spitzer, 2168 Doug- 
las St. 

New York, Manhattan—-Brick & Material Supply Cor- 
poration, incorporated; capital, $2,000; brick, stone, 
lumber, etce.; Abraham Kalisky, 1540 Broadway. 

_ New York, Manhattan—Chrystal Lumber Corporation, 
incorporated; capital, $25,000; Wm. H. Chrystal, 110 
W. 34th St. 

New York, Richmond Hill—Triangle Building Mate- 
rial Co., incorporated; capital, $30,000; Philip Lucks, 
84-21 109th St. 

NORTH CAROLINA,  Asheville—Cooper Lumber Co., 
incorporated; capital, $25,000. 


OREGON. Grants Pass—Siskiyou Pine Sales Co., in- 
corporated; capital, $3,000. 

Willamina (Kissel Camp, Route 1)—Oregon is 
Products Corporation, incorporated; capital, $25,000 

SOUTH CAROLINA. Sumter—Wateree Timber ©o., 
incorporated; capital, $1,000. 

VIRGINIA. Norfolk—Bundy Lumber Co., incor- 
porated; capital, $15,000. 

Spencer—A. M. Shelton Co., incorporated; capital, 
$5,000; general merchandising and lumber. 


Empire Lumber Co., incor- 


Topeka—Westline Lumber & Supply Co., 


Graham & Cameron in- 


WASHINGTON. Spokane—F. P. Swan Lumber Co,, 
incorporated; capital, $25,000; sawmill. 
Tacoma—Puget Sound P ulp Mfg. Co., 


incorporated; 
capital, $300,000. 


Casualties 


ARKANSAS. Jonesboro—Siegler & Johnson Co., shoe 
last manufacturer, suffered fire loss of $10,000. 


GEORGIA, Augusta—Richmond Lumber Co., loss by 
fire, $80,000. 

MICHIGAN. eh Amelia & Roe Lumber Co., 
loss by fire, $100,06 

OREGON. a Valley Lumber Co,, 


loss by fire in sawmill, $50,000. 

SOUTH CAROLINA. Ninety Six—Self Lumber Co., 
loss by boiler explosion; several men killed and in- 
jured,. 

TEXAS. Percilla—Sawmill and 100,000 feet of lum- 
her belonging to J. W. Franklin several miles from here 
destroyed by fire. 

WASHINGTON. Seattle—Stetson & Post Lumber Co,, 
loss by fire, $60,000 


BRITISH NORTH AMERICA 
ONTARIO. Devon—Austin & Nicholson, loss by fire in 
lumber yard. 
Midland—International Fibre Board Co., loss by fire, 
$100,000; plant destroyed. 


New Ventures 


ALABAMA. Camp Hill—T. L. Denniss, who operates 
suw and planing mill plant at Tallassee, Ala., is estab- 
lishing a new planing mill and lumber yard at Camp 
Hill as branch. 

Fayette—Gunter-Lawrence Lumber Co., recently 
formed here, has established wholesale office in Citi- 
zens’ Bank Bldg. 

CALIFORNIA. Long Beach—3-Star Mfg. & Distribut- 
ing Co., 1328 W. Broadway, cabinet works, opened by 
G. W. Fournier and W. J. McLellan. 

FLORIDA. Bradentown—Elisberry Bros. & Jolinson, 
new lumber concern. 

Jacksonville—A new turpentine manufacturing plant 
will be established in West Jacksonville within a short 
time, according to plans of D. P. McKenzie, of Bron- 
son, Fla. Tract purchased. 

Lake Worth—Raulerson Lumber Co., new retail con- 
cern, 

GEORGIA, Fitzgerald—C, W. Surrett has started a 
saw and planing mill. 

IDAHO. St. Joe—T. H. Ahr is reported about to 
open a shingle mill here. 

INDIANA. Gary—Foster Lumber & Coal Co. started 
retail business. 

IOWA. Early—Early Lumber Co. formed, Will 
occupy yards and offices formerly used by M. 
Carlton Lumber Co. 

KANSAS. Topeka—Clyde L. Smalley has started a 
Planing mill. 

LOUISIANA. Shreveport—F. M. Sparks & Son has 
started a wholesale lumber business. 

MICHIGAN. Negaunee—Ray Connors will open lum- 
ber business in State Bank Bldg. 

MISSISSIPPI. 
ing $25,000 plant. 

NEW YORK. Buffalo—Wittmeyer Lumber Co. has 
started a retail business. 

NORTH CAROLINA. Fayette—Currie-Whitted Lum- 
ber Co. has begun retail business. 

OHIO. Columbus—E. L. McVey & Son have started 
a retail lumber business. 

Youngstown—-S. I. Baer opening retail lumber yard 
and planing mill under name of 8S. I. Baer Lumber Co., 
2815 Cottage Grove. 

OKLAHOMA. Altus—-Whitmore Lumber Co. opening 
retail business. 

OREGON. Oakridge—Mountain Fir Lumber Co. will 
open lumber yard and may install a planing mill. 

TEXAS. Petersburg—Ben F, Allen Lumber Co, open- 
ing a retail yard. 


New Mills and Equipment 


ALABAMA. Gadsden-—-Shipley Cooperage Co., re- 
cently chartered with capital of $25,000, is reported 
planning erection of cooperage plant. 

ARKANSAS. Humphrey—Arkansas Hardwood Prod- 
ucts Co. leased a site and will erect hardwood mill. 

COLORADO, = Florence-—-Red Spruce Lumber Co. re- 
cently incorporated, will erect box factory. 

Lamar—F. J. Sweet Construction Co. to erect planing 
mill. 

GEORGIA.  Ellenton—Schofield-Savannah Lumber Co. 
rebuilding plant destroyed by fire; loss was about $50,- 
000. 

Waynesboro—Waynesboro Planing Mill Co. rebuilding 
plant recently destroyed by fire. 

INDIANA. Evansville—American Woodkraft Corpora- 
tion erecting dry kiln and other improvements. 

KANSAS. Topeka—Westline Lumber & Supply Co., 
recently incorporated; will erect planing mill and other 
yard buildings. 

NORTH CAROLINA. Greensboro—George C. Brown 
& Co., cedar mfr., will erect sawmill on Osborne Ave. 
to be Lewes by other units of a factory to cost about 
$100, 

Thomasville—Lambeth Furniture Co, has begun con- 
struction of an addition. 


OKLAHOMA. Tulsa—Oklahoma Hardwood Lumber 





Durant—Durant Cooperage Co. open- 


Co. will put in a hardwood mill, kilns and other equip 
ment at 121 S. Santa Fe Ave., cost about $40,000 

OREGON. St. Helens—Mowat & Swift (Inc.) adding 
about $5,000 worth of new equipment. 
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WASHINGTON. Chehalis—Chehalis Toy & Mfg. Oo. 
will enlarge plant and add furniture manufacture. 
Sedro-Woolley—Royce-Hankin Lumber Co. will re- 
puild sawmill recently burned. 

WISCONSIN. Milwaukee—Northwestern Furniture 
o. has completed plans and let contracts for a $48,000 
factory building. 


New Sheds and Yard Improvements 


CALIFORNIA. San Fernando—Valley Planing Mill is 
about to begin erection of a 22x60 ft. lumber shed at 
6103 Cedros Ave. 

INDIANA. Jeffersonville—Clarence E. Howard will 








JEFFERSON HOWARD LAND, said to have 
operated the first pulp and paper mill plant ever 
established in the South, died at his home in 


Atlanta, Ga., last week at the age of 84. Born 
in Atlanta in 1842, when the town was but a 
small place and known as Marthasville, Mr. 
Land established in the city just before the 
Civil War the South’s first pulp and paper mill, 
operating it until it was destroyed by General 
Sherman in his historic march from Atlanta to 
the sea. He then built a second mill near 
Marietta, Ga., which he operated for about 
twenty-five years when it was destroyed by fire, 
the ruins still standing on Soap creek near 
Marietta. He then built a third mill, which he 
operated until his retirement from active busi- 
ness twenty-five years ago. The first copies of 
the Atlanta Constitution and the Atlanta Jour- 
nal were printed on paper manufactured in Mr. 
Land’s mill. Telling recently of his early ex- 
periences Mr. Land stated that when he first 
started the business it was his habit to arise at 
daybreak and immediately have the pine trees 
cut and hauled to the mill near Marietta, Ga. 
It would take about 10 hours to convert the 
wood into pulp and then into paper, and for a 
long time copies of the Marietta Record were 
printed at 4 o’clock each afternoon on paper 
that had been made that same day. 


WILLIAM T. BRAND, head of the William T. 
Brand & Son Co., of Oshkosh, manufacturer of 
bank and office furniture and fixtures, died at his 
home in Oshkosh on Sunday evening, Aug. 15, 
after a protracted illness. Leading members of 
Wisconsin’s lumber and manufacturing interests 
paid last respects to their long-time friend at the 
burial services held on Aug. 18 under the aus- 
pices of the Masonic Lodge and the Elks. Mr. 
Brand was born in Janesville, Wis., Aug. 18, 
1867. The family moved to Oshkosh in 1876 and 
the father became a member of Brand & Cole, 
widely known at that time in the office furniture 
and fixture manufacturing field. Some years 
later that firm dissolved and was succeeded by 
Robert Brand & Sons Co., William T. and a 
brother, Robert, jr., associating with their 
father, which was in turn succeeded by the pres- 
ent company when William T. became active 
head and took his son into partnership. He is 
survived by his widow, one son, Robert W., a 
daughter and a granddaughter. ‘ 

EDMUND MURTLAND TATE, secretary of 
the Pittsburgh (Pa.) Builders’ Exchange, of 
which many Pittsburgh lumbermen are mem- 
bers, died Saturday, July 14, at 5:30 p. m., after 
a long illness. He was fifty years old. Mr. 
Tate had been secretary of the Builders’ Ex- 
change for more than twelve years and was 
widely known in business circles. Prior to serv- 
ing the builders’ organization, he was secretary 
of the Master Plumbers’ Association. Mr. Tate 
was a member of Davage Lodge, No. 374, F. & 
A. M.; Allegheny Commandery No. 35, Knights 
Templar, Syria Temple, Masonic Veterans’ As- 
sociation, and the Pittsburgh Chamber of Com- 
merce. He was an elder of the Fourth United 
Presbyterian Church. Besides his wife, Mrs. 
Florence M. Connors Tate, he is survived by 
one son, Edmund Murtland Tate, jr.; two 
brothers, Joseph and Hugh Tate, and two sis- 
ters, Miss Agnes Tate and Mrs. M. H. Leach, 
all of Pittsburgh. 


JAMES D. JOHNSON, formerly one of the 
Proprietors of the Johnson Lumber Co., of Erie, 
Pa., and a pioneer in the lumber trade in that 
No died at a sanitarium in Clinton Springs, 


- Y., Aug. 10, following a stroke of apoplexy. 


suffered a few weeks previously. He was 53 
years old and was born in Spring Creek, Pa., 
but had been a resident of Erie since boyhood. 
He became engaged in the lumber business when 
4 young man and the present Johnson Lumber 
. 1S an outgrowth of his first enterprise. Up 
until about five years ago Mr. Johnson was ac- 
tive in the conduct of the business but failing 
health at the time compelled him to withdraw 
= Since then he had led a very quiet life. Mr. 
Johnson was an enthusiastic follower of sports, 
Particularly of horse racing and was the owner 
of the famous ‘Eph Cinders’? that made race- 
track history some years ago. 


gy HOMAS COLLINS, veteran lumberman over 
- years old, but active until a few years ago 
2 eastern Kentucky industry, is dead at 
en home near Tillie on Rockhouse Creek in 
afte, er County, Kentucky. The aged man died 

er a brief illness Friday evening, Aug. 13. 


remodel and enlarge business and building; will add 
hardware dept. 

KANSAS. Topeka—Westline Lumber Co., new con- 
cern, erecting yard buildings. 

NEBRASKA. Anselmo—Melville Lumber Co, erecting 
warehouse. 

Minden—Yost Lumber Co. building new offices. 

OHIO. Oberlin—Hixon Lumber Co. building  stor- 
age room, adding coal handling facilites and remodel- 
ing yard. 

TEXAS. Sinton—Turner Bros. Lumber Co. erecting 
building material store, 68x180 ft. 

Stamford—Brazelton Lumber Co. erecting new yard 
buildings. 








His wife died several years ago. Mr. Collins 
was one of the first men in his territory to 
enter the lumber business. For several years 
he operated the old fashioned splash dams in 
several eastern Kentucky streams, and in later 
years he operated sawmills. 


WILLIAM R. NORTHRUP, formerly of the 
Northrup-Hage Lumber Co., of Seattle, Wash., 
passed away Aug. 5 at Chelan, Wash., where 
he had gone in an effort to regain his health. 
He was 43 years old. Mr. Northrup had been 
identified with the West Coast lumber industry 
for the last twenty-five years and had made a 
host of friends in the trade throughout the 
United States. He leaves his mother, father, 
two sisters, and a brother, Warren Northrup, 
secretary-treasurer of the Kinnear-Paul Co., 
of Seattle, to mourn his loss. 





WILLIAM F. REUTHER, 52 years of age, vice 
president and sales manager of the Turner, Day 
& Woolworth Co., handle manufacturer of Louis- 
ville, Ky., was killed on Aug. 11, when struck 
by lightning, while walking along a road at 
Graybeard Mountain, near Montreal, N. C. His 
daughter and son, walking on each side of him, 
were not injured. The family were on a motor 
vacation to the South. Mr. Reuther was for- 
merly in charge of the company’s New York 
office, and had been with the concern for 34 
years. 


JOHN L. TUTEN, Pierce County (Fla.) naval 
stores operator, dropped dead at his home in 
Walkerville, Ga., Friday morning, Aug. 13, fol- 
lowing a heart attack. Mr. Tuten was well 
known throughout the Southeast as he had long 
been identified with the naval stores industry. 
He is survived by a widow and one child. 


LEVI CAMPBELL, aged 46, lumberman of 
Line Fork, Ky., died at his home there on Sun- 
day morning, Aug. 14, after an illness of two 
weeks of typhoid fever. Mr. Campbell was a 
successful mill operator in eastern Kentucky 
for a number of years. He leaves a widow, two 
sons and two daughters. 


THOMAS L. HOSKINS, 48 years old, credit 
manager for the Dierks Lumber & Coal Co., 
Kansas City, Mo., died Friday, Aug. 14, at the 
Research Hospital there, following a stroke of 
apoplexy. Mr. Hoskins formerly lived at Pied- 
mont, Mo. He left his widow and six children. 


TIMBER LAND SALES 


PIKEVILLE, Ky., Aug. 17.—Runyan & Smith, of 
Sidney, Ky., purchased several hundred acres of 
hardwood timber lands along the John’s Creek 
headwaters in Pike County and will begin develop- 
ment in September. In the Upper Long’s Fork 
section, C. W. Johnson and Bradley Johnson 
closed a deal on Thursday of last week for about 
400 acres of hardwood timber lands, containing 
some very fine oak and poplar. At Lyttle Creek 
John Lyttle and others purchased 300 acres, prac- 
tically all virgin hardwoods, with some fine yellow 
poplar and oak. 


MONTREAL, QueE., Aug. 16.—The Ontario Depart- 
ment of Lands & Forests announced the sale to 
A. McKinley, Port Arthur operator, of timber 
rights in the Township of Ames. This township 
lies in the northerly part of the Thunder Bay 
district, and comprises about eighteen square miles 
of pine and pulpwoods. ‘Total prices to be paid 
by McKinley follow: $16 a thousand for red 
and white pine; $14 for jack pine; $2.25 a cord 
for spruce pulp; $1.75 a cord for balsam pulp, 
and $1 a cord for other pulps. The terms stipu- 
late that all timber shall be removed from the 
area in question by April 30, 1928. Another sale 
recently made was by the department in Town- 
ship of Pardo, in the Nipissing district, to the 
Mageau Lumber Co., of Field, Ont., which will 
pay a total price of $14.05 per thousand feet for 
red and white pine. The limits involved are about 
fourteen and a half miles in size, and are esti- 
mated to carry between eight and nine million 
feet of pine timber. 

SAVANNAH, Ga., Aug. 16.—An extensive tract of 
pine timber near Savannah, .estimated to contain 
more than 3,000,000 feet, was recently purchased 
by Mead & Manucy, of Savannah, manufacturers 
of poles and piling lumber. Construction of a 
sawmill has started in the tract to have a ca- 
pacity of 10,000 feet daily. 
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| Recognized by the 
Nations of the World! 


The Britain 
The Latin 
The Belgian 
The Dane 
The Teuton 
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The Boer 
The Australian 
The Dutch 
The Latin- 
American 
The Egyptian 
The Syrian 


Purchased from HDE in 1925: 

A Egypt, . 15 cars 
Syria, - - 4cars 
Italy, . 10 cars 

3 Great Britain, 96 cars 
Belgium, -_ 11 cars 
Germany, - 1 car 

J Denmar - Q9cars 

* France, - 5 cars 
South Africa, 3 cars 
Australia, - 2 cars 

% Holland, - - 16 cars 

1 Mexico, - 27 cars 

Because the Mark of HDE 

F on Every Stick Means 

Good Lumber! 
Hillyer Deutsch 
* Edwards, Inc. 
Hardwoods—Pine 


‘ Oakdale, Louisiana 


BRANCH OFFICES:— 


CHICAGO, 223 Railway Exchange Bldg, 
| GREAT BRITAIN, -— House, Laurence Pountney 


CONETAL. EUROPE, No. 5 Rue Gretry, Paris, 
MEXICO, Box 2353, Mexico City, D. F. 
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c.. N. GC. PINE Co 





Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 


You'll find our prices 
eS right and our quality 
unexcelled in 
Partition, Ceiling, 
Moulding, Trim, 


(o) 
f 
ZK 
% 
% “lle 
i Lath, Dimension. 
Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Manufacturers 


9th Floor Union 
Trust Building, 


Incorporated 1885 


Baltimore, Maryland 

















; Help Builders 
Save Money 


You can do it when you handle 
Goldsboro N. C. Pine lumber be- 
cause its soft, easy working qualities 
reduce carpenter time and labor. 


Dealers also save money because 
Goldsboro N. C. Pine is naturally 
suited to all building purposes. You 
can therefore obtain all items you 
need from one source. 


Why not try a car or two now? 


Johnson & Wimsatt 


WASHINGTON, D. C. 





GOLDSBORO 


N.C. PINE 
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News Notes from Ame 


TACOMA, WASH. 


Aug. 14.—-The plans of the National Committee 
on Wood Utilization were outlined to the mem- 
bers of the Tacoma Lumbermen’s Club last Wednes- 
day by Axel H. Oxholm, director of the committee 
and a representative of the Department of Com- 
merce, who was the principal speaker at the regu- 
lar meeting of the club. Mr. Oxholm said that the 
department has done a large amount of work on 
the export problems of the lumbermen, and that 
the committee of which he is director is designed 
to develop the domestic market along the same 
line. “Our principal work so far,” he said, “is 
the education of the consumer in order to develop 
markets for material now classed as waste. Our 
principal program so far is one in the building and 
construction line by which the buyers of lumber can 
be taught to utilize short lengths and odd widths. 
Mr. Oxholm said the committee is about to lease a 
sawmill in the middle West for experimental pur- 
poses. He urged that Pacific coast manufacturers 
take more pains to season their lumber properly 
before shipping it, and pointed out that material 
which is satisfactory when used green in the 
Northwest is not so good when used in a dryer 
climate. 

Capt. E. A. Selfridge, recently appointed lumber 
trade commissioner to Japan, was also present and 
urged the manufacturers to bring their export 
problems to him and make use of his office at 
every opportunity. He has not yet visited Japan 
and asked to be excused from discussing the mar- 
ket until he has obtained first hand information. 

Everett G. Griggs presented Lafayette Hanchett, 
of Salt Lake City, president of the Utah Power & 
Light Co. and a director of the United States 
Chamber of Commerce. Mr. Hanchett made a 
short address telling of his first visit to Tacoma 
twenty-three years ago, and giving the lumbermen 
much of the credit for the development of the city 
since then. 


W. C. Deering, of the John Dower Lumber Co., 
reported that the dates for the Western Retail 
Lumber Dealers’ Association convention, which is 
to be held in Tacoma next winter, have been set 
for Feb. 24 to 26. The club unanimously adopted 
a resolution to appoint a committee to plan ar- 
rangements for entertaining the delegates. 

James Buchanan suggested that the club take 
up a proposal to have a forest products laboratory 
established at the University of Washington, and 
pointed out the benefits to be obtained from such 
an institution. No action was taken on the matter. 


Tacoma’s lumber trade with Australia is show 
ing marked improvement. Three ships loaded here 
this week for the Australian and New Zealand 
markets, and several more are due before the end 
of the month. The Australian business has been 
very dull for most of the summer. 

Cargo shipments of lumber for the last week 
were as follows: From the Portacoma piers, Ta- 
coma Grain, Baker, Shaffer and Milwaukee docks, 
3,955,000 feet; St. Paul & Tacoma Lumber Co., 
1,250,000 feet; Defiance Lumber Co., 2,510,000 
feet; Puget Sound Lumber Co., 1,150,000 feet; 
Wheeler, Osgood Co., 1,600,000 feet; Dickman 
Lumber Co., 1,500,000 feet—a total of 11,965,000 
feet. Destinations: Atlantic coast, 5,590,000 feet ; 
California, 2,660,000 feet; Europe, 115,000 feet; 
Hawaiian Islands, 50,000 feet; Japan and China, 
1,250,000 feet; South America, west coast, 600,000 
feet, and Australia, 1,700,000 feet. Other than 
lumber: Atlantic coast took 3,550,000 shingles, 142 
bundles broom handles, 45,000 feet cross arms and 
2,700 doors. California took 2,300 doors. Europe 
took 500 doors. South America, west coast, took 
750 tons box shook. Japan took 50,000 feet cedar 
logs. Australia took 40 tons box shook. South 
Africa took 1,000 doors. 

Though the forest fire situation is still serious, 
the last week has seen some improvement in con- 
ditions due largely to the absence of wind and to 
early morning fogs. 

The next sale of State lands and timber is set 
for Sept. 7. The timber to be sold has an ap- 
praised value of $157,669. <A part of it lies in 
Pierce County. 

With Tacoma and Longview tied for first place, 
July set a record for the number of new factories 
starting business in Washington State. The tab- 
ulation was announced by the Manufacturers’ As- 
sociation of Washington. Its report shows that 
twenty-three new plants opened for business dur- 
ing July, Tacoma and Longview having five each 
and Seattle four. The total of new factories since 
the first of the year is 119, breaking all previous 





records. A large percentage of the new industries 
cover woodworking in different forms. 

The claim made by the Phoenix Logging (Co, 
against the city of Tacoma for $99,000 alleged to 
be due on timber sold the company on the Lake 
Cushman area, was denied this week by the city 
council, on the grounds that the company failed to 
live up to its contract. The matter will probably 
be taken to the courts for settlement. 

Lloyd R. Crosby, of the Weyerhaeuser Timber 
Co., has filed his candidacy for State senator. Mr, 
Crosby served as representative in the lower house 
last winter. He will oppose Ralph Metcalf in the 
coming Republican primary. Mr. Metcalf has 
served as State senator for more than twenty years, 

John Dower, president John Dower Lumber Co,, 
has returned from a two months’ trip to the mid- 
dle West. He reports business rather slow but 
conditions generally good. 


SAN FRANCISCO, CALIF. 


Aug. 14.—There has been a slight betterment 
of conditions in the strike of union carpenters in 
protest against the American plan of labor in the 
San Francisco bay district, and as a result build- 
ing activities have been increased. Retail lum- 
bermen are optimistic for the fall months. Prices 
are reported to be firm, and permits issued by the 
city indicate that volume will be increased during 
the coming weeks. 

The redwood manufacturers will shut down mills 
on Saturday and Sunday during August and Sep- 
tember, according to announcements made here 
yesterday. 

J. E. (Joe) Fifer, one of the most prominent 
of the redwood salesmen, and well known in San 
Francisco and the bay districts as city salesman 
of the Albion Lumber Co., has been made general 
sales manager of the Albion company, taking the 
office vacated by the death of Theodore Lerch. 


SEATTLE, WASH. 


Aug. 14.—The fir market undoubtedly looks much 
better. Orders have been more plentiful from the 
retail yard trade. Volume of buying for east coast 
shipment is heavier. California is holding its own 
and the export situation is very encouraging. 

A check of the stocks of eighty-nine identical 
fir mills Aug. 1, as compared with July 1, 
shows a considerable decrease in the amount of 
lumber on hand. With the exception of 2x4-inch 
No. 1 common, which shows an increase of \%4 of 
1 percent, all the items on the list are less plentiful. 
Decreases run from 1.30 percent on boards up to 
25.75 percent on 1x4-inch B vertical grain flooring. 

Steamship space for Atlantic coast lumber load- 
ing has been sold for September at $13; some lum- 
bermen admit they have not covered orders which 
should be dispatched in that month. Opinion is 
divided as to whether Atlantie coast freights will 
move upward or downward for October and No- 
vember loading, but the majority favor the view 
that freights will not be lower, and may be higher, 
for those months. 

The combined forces of fog and, in some parts 
of the State, a light drizzle of rain, together with 
the active fighting of fire by hundreds of men, have 
caused a subsidence of brush and other fires in 
western Washington. Today the situation is well 
in hand. More than half a million dollars of 
money has been expended by the various agencies 
fighting fires, and a hundred thousand acres of 
land have been burned over in Washington during 
this fire season. Fire from the ash pan of a donkey 
in holdings of Schafer Bros. Logging Co. in the 
Wynooche valley engaged the attention of their 
300 workmen for some time, but it has now been 
brought under control. No considerable damage 
has been done by the Bacon Creek fire but, due to 
its proximity to green timber, constant vigilance 
is being maintained. 

Capt. E. A. Selfridge, who has recently been ap- 
pointed United States lumber trade commissioner 
in Tokyo, Japan, is now in Seattle making a study 
of lumber production methods -prior to sailing for 
the Orient. Upon arrival at his post he will make 
a survey of those markets with a view of increas- 
ing consumption of Northwest lumber. He will 
sail from Seattle Aug. 26 for Japan. 

Sherman Rogers, New York magazine writer and 
orator, was a speaker at the Chamber of Com- 
merce weekly luncheon. He said: “There is 00 
really satisfactory substitute for lumber for nine- 
tenths of its ordinary uses, but you must modern- 
ize your selling methods.” 

This city has been entertaining during the week 
members of Eagles’ lodges from all over the coul- 
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try here to attend their national convention. Se- 
attle, the birthplace of the order and the home of 
seattle Aerie No. 1, is the largest Eagle lodge in 
the United States. The lodge has recently com- 
pleted. the beautiful 10-story building which is 
pousing the convention. 

Dan V. O’Brien, who for some years has heen 
connected with the Lloyd-Hillman Lumber Co., has 
engaged in business for himself under the name of 
the O’Brien Lumber Co., with office in the Stuart 
Building, Seattle. Mr. O’Brien is exclusive sales 
agent for the Merkley Massie Shingle Co., of Seat- 
tle, which makes eight million shingles a month 
for water shipment. It also produces about a 
million bolts and logs for the Japanese market, 
and this output is also handled by Mr. O’Brien. 

Harry I. Worth, of the Worth Lumber Co., Se- 
attle, has as guests this week Prof. Stephens, of 
the University of Minnesota, and Mrs. Stephens. 
Last weekend, accompanied by Mr. and Mrs. Worth, 
they visited the Olympic Peninsula, including Lake 
Crescent, Port Angeles, La Push and other points 
of interest. Mr. Stephens was much impressed by 
the solid wall of trees on either side of the road 
during his drive across the timbered section of the 
peninsula. 

Cc. B. Isbell, of H. I. Isbell, wholesaler, Elkhart, 
Ind., has spent the week with the Kent Lumber & 
Timber Co., which concern is its Coast representa- 
tive. 

George B. Jobson, of Gauley River Lumber Cor- 
poration, Baltimore, Md., called on Reed Edgerton, 
of the Kent Lumber & Timber Co., which concern 
handles the Coast buying for the Baltimore corpo- 


ration. 
SPOKANE, WASH. 


Aug. 14.—Five lumber mills have agreed to 
take part in the annual lumbermen’s celebration 
to be staged again this year at Coeur d’Alene, 
Idaho, Sept. 6, Labor Day, under the auspices of 
the Loyal Legion of Loggers & Lumbermen. The 
mills are the Rutledge Timber Co., the Blackwell 
Lumber Co., the Winton Lumber Co. and the Laf- 
ferty Shingle Co., of Coeur d’Alene, and the Me- 
Goldrick Lumber Co., of Spokane, with a probabil- 
ity that others may join. The program is now 
being prepared by a committee and some new fea- 
tures, such as a log sawing contest, will be intro- 
duced. According to J. M. Pond, district repre- 
sentative of the 4L, the desire is to make the event 
a strictly lumbermen’s picnic, with events of in- 
terest to employees in the industry and their 
families. 

Friday the thirteenth is so well considered as a 
day of favorable omen by the Concatenated Order 
of Hoo-Hoo that it was chosen for the induction 
into office of the officers elected for the coming 
year. L. G. Carr braved all superstitions to wield 
the club gavel for the first time as president. 

Mr. and Mrs. Storey Buck announce the en- 
gagement of their youngest daughter, Lucille, to 
State Senator Horace E. Smith, of Okanogan, 
Wash. Mr. Smith is a graduate of Washington 
State College and a member of the Sigma Nu fra- 
ternity. He is a civil and mining engineer in 
charge of railroad and other construction work for 
the Biles-Coleman Lumber Co. in Okanogan County. 

Large orders are coming in to the Coeur d’Alene 
Box Manufacturing Co. for crates of all kinds, 
according to E. W. Eller, general manager. From 
Washington points, 300,000 more apple boxes than 
it ever before had to supply have been ordered. 
The demand is far in excess of the company’s 
capacity to supply it. 


PORTLAND, ORE. 


Aug. 14.—A lot of lumber is being sold here, but 
at unsatisfactory prices. The fir market is active, 
but lots of fir is being cut. Taken all in all, how- 
ever, there is a pretty good feeling among the in- 
dustry as a whole. Foreign demand for fir con- 
Unues active, and is expanding steadily. A large 
shipment is to leave next week for Mediterranean 
ports, where the lumber will be a sample of what 
can be obtained here. California is taking a large 
volume, and shipments to the Atlantic coast are 
frequent and increasing. 

The western pine market has shown a consider- 
able improvement, and shop has begun to com- 
mand a better price after having been low for some 
Weeks. The volume of business in shop is better 
than for a long time, and the pine men are not 
Complaining, although they think prices are still 
too low. , 
The mill of the Western Spar Co., at St. Helens, 


is to resume operations shortly, after a shutdown 


of several weeks. The mill and the properties of 
the Wespar Logging Co., and some 127% shares of 
stock in the Midway Logging Co., were sold at 
auction Aug. 10 to Hiram W. Sibley, who held 
mortgages against the properties. The bid was 
250,000. The sale was made under order of the 
Federal court. The mill will be operated by the 
Murphy Timber Co. under lease. 


The McCormick Lumber Co. has completed its 
$100,000 improvement program at its plant at St. 
Helens, which was inaugurated last spring. The 
major improvement was extension of the loading 
wharves and mill yard, and laying of a 20-foot 
track to accommodate the giant Colby electric 
erane installed to replace the old relay method in 
loading vessels. A new 32-inch automatic electric 
trimmer has been installed. 

A. C. Dixon, general manager Booth-Kelly Lum- 
ber Co., Eugene, Ore., and O. J. Evenson, manager 
Benson Timber Co., Clatskanie, have been ap- 
pointed members of the National Committee on 
Wood Utilization. Mr. Oxholm was here this week 
and conferred with the new appointees. 

R. J. Malm, who for a considerable time was in 
charge of sales for the Vaughan Lumber Co., here, 
is now sales manager for the H. P. Dutton Lum- 
ber Co. The Vaughan company closed its sales de- 
partment, and is now confining itself to buying 
here, which work has been in the hands of W. B. 
Dascomb for several years. 

Theodore Osmund, who for the last eighteen 
years has been connected with the Hawley Pulp & 
Paper Co., of Oregon City, Ore., has resigned. He 
will go to the West Coast Pulp & Paper Co. at 
Tumwater, Wash., as president. Eber A. Chapman 
will succeed Mr. Osmund as secretary-treasurer of 
the first named company, while Robert W. Peters, 
of Portland, will take the position of assistant 
secretary-treasurer, which Mr. Chapman formerly 
occupied. 

H. P. Dutton, head of the H. P. Dutton Co., is 
expected home from an extended California trip 
next week. 

Herbert J. Anderson, of the H. J. Anderson Lum- 
ber Co., made a trip to Seattle this week on busi- 


ness. 
VANCOUVER, B. C. 
Aug. 14.—There is an increase of confidence 
noted among millmen over the market situation. 


Rail trade is continuing fairly active, and is ex- 
pected to improve. Export business is steady but 
not noticeably active. 

Lumber exports from the port of Vancouver for 
July totaled 45,851,048 feet. Five million shin- 
gles and a parcel of 275,000 feet of lumber com- 
prised the cargo destined for Houston, Tex., and 
the British West Indies. This is one of the first 
eargoes routed to those Gulf points direct from 
Vancouver. 

Sawmills are still finding log supplies in stor- 
age sufficient for present needs, though the booms 
may have become somewhat picked over. The 
quantity of logs being put in the water is very 
small, owing to camps remaining closed down be- 
cause of the dry and hazardous situation in the 
timber. It is believed that the logs assembled at 
the several booming grounds in Burrard Inlet, 
English Bay and the Fraser River will meet all 
requirements until a general reopening of logging 
operations. 

High winds prevailed on the coast and in the 
interior early in the week, and the lowered humid- 
ity on the coast caused renewed alarm. Watchful- 
ness on the part of forest rangers, who have their 
forces fully organized in every locality, has kept 
down any fires now burning, and none of them have 
so far got beyond control. There are many still 
burning, both on mainland and Vancouver Island. 
Heavy fog has drifted in all along the coast for 
the last day or two, which has increased the hu- 
midity, and the heavy air has checked the danger 
of bad outbreaks. 


WINNIPEG, MAN. 


Aug. 16.—Very few orders have been placed dur- 
ing the last week, particularly for Coast stock. 
Any business that retailers are placing is with 
northern spruce mills, where very prompt service 
is assured. Prices on Coast material still remain 
rather unsteady, and very few are maintaining the 
new list E-3. Prices on shingles are also very un- 
steady. 

A. K. Agnew reached the city this week from 
Vancouver, B. C., where he is acting as local rep- 
resentative for the Coast Sawmills (Ltd.). 

Cc. R. Black, of the J. W. Black Lumber Co., of 
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The Best Timbers 
The Best Car Materials 
The Best Flooring 





This is just a sugges- 
tion for a method of 
competing with that 
dealer who is selling 
strictly on price. 


Sell quality. 


Good lumber is a bene- 
fit to the mill, the 
dealer, and the man 
who builds. 


In breaking strength, 
crushing strength and 
stiffness, Long Leaf 
Pine surpasses all 
other American woods 
-(see U. S. Govt. Agri- 
cultural Bulletin No. 
99). 


INDUSTRIAL 
LUMBER CO. 


ELIZABETI., LOUISIANA 


Member Southern Pine Association 
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MIXED CAR 


Shipments from our 


Minnesota 


Transfer 
Yards 


are not only a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 





“Bridal Veil” Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir—Cedar— Spruce —Western 
Pine Lumber and Red Cedar 
Shingles. 





Shipments may also be made from our 
Mills at Granite Falls, Wash. 





A request for prices promptly given. 


H. B. WAITE 


LUMBER CO. 


Minneapolis, - - - 





Minn. 











F YOU use BOX SHOCKS or cut |! 
| to size stock in any of the follow- 

ing woods and will give us an oppor- 
tunity to quote you on your specifica- 
tions we will assure you of a quality 
product and shipments as you require. 


(‘Idaho White Pine 

Dell Pondosa Pine 
elivered 

Prices «Engelmann Spruce 

Mountain Red Cedar 

Mountain Hemlock 


Sullivan Creek Lumber Co., Lto. 


Post Office: BIRCHBANK, B. C. 
Telegraph Office: Trail, B. C. 


Anywhere. 























HARDWOOD FLOORING 

Maple - Oak - Beech 
irch 

3a AB Birc 









NICHOLS & COX 
LUMBER COMPANY 
GRAND RAPIDS, MICHIGAN 








THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8S. 
Dearborn St., Chicago, Ill. 









Corning, Ark., was a business visitor in Winnipeg 
the early part of the week, where he was calling 
on the trade as well as interviewing his local rep 
resentative, P. Flem. 

J. S. McDiarmid, of the Winnipeg Paint & Glass 
Co. (Ltd.), was nominated this week to represent 
the Liberal party in South Winnipeg for the com 
ing Dominion election. 

Jack Thorpe, representative of several Coast 
mills, returned to Winnipeg this week after mak 
ing an extended tour throughout the West. 


BOSTON, MASS. 


Aug. 17.—Retailers in the metropolitan district 
have been buying very little lumber during the 
last week or two. Wholesalers say they are find- 
ing business just about as quiet with yards else 
where in New England. This is the height of the 
vacation season. Lumber is moving out of the 
yards in good volume, however, and a very sub- 
stantial amount of building is going on. Stocks 
are being steadily reduced and it is only a ques- 
tion of time when replacements must be made. 
Six schooners and four steamers have arrived with 
lumber for the local market from the Maritime 
Provinces. Two steamer cargoes also came in from 
British Columbia, including some 2,000,000 feet of 
fir and hemlock and railroad ties, lath and shin- 
gles for Robert R. Sizer & Co. and Cooney, Eck- 
stein & Co. 

The W. A. Webster Lumber Co., Watertown, 
Mass., has acquired a large tract of land adjoining 
the present yard and sheds. More railroad sidings 
are to be laid. This company recently unloaded 
1,000,000 feet of Douglas fir. 

The Cronin Lumber Co. is now occupying new 
and larger quarters at 
476-482 Harrison Avenue, 


particularly noticeable in boards, while mixeg 
cars of shed stock are hard to handle on account og 
mill shortages of many items. Fir shows an Up- 
ward tendency in some items, especially 3-inch yer. 
tical grain flooring, and 6-inch 2 clear and better 
siding, with mixed cars hard to handle on account 
of mill shortages. A fair demand continues jy 
Idaho, Pondosa and California pines, with prices 
unchanged. Spruce and hemlock have shown no 
change for some time. The better business anq 
demand in hardwoods, reported in some quarters, 
is reflected in a general upward tendency in prices, 
The low grades of red and sap gum are in plenti. 
ful supply at low prices. Some items in red gum 
have been showing a little strength lately. Whole. 
salers are quoting spruce lath at $7.75 to $8, ang 
white pine lath at $9.50 to $12. 

E. H. Picket, of Picket & Volk Lumber Co., ig ep. 
joying an outing fishing at Lake Simcoe, Atherley, 
Ont. 

The G. H. Young Lumber Co., with offices in the 
Magee Building, is the latest addition to the whole. 
sale commission lumber trade in Pittsburgh. Thig 
company has been organized by George H. Young, 
who formerly was sales manager of the Lafayette 
Lumber Co. Mr. Young says he will not be asso 
ciated with anyone else, but will do business in hig 
own name on commission arrangements only, and 
already has made the necessary connections so that 
he will handle only stocks of the best mills and 
cater exclusively to the industrial and retail yard 
business in Pittsburgh territory. Mr. Young is ap 
experienced lumberman, having had his first school- 
ing in the lumber business with the Babcock inter. 
ests. During his career as a lumberman, he hag 
been associated with some of the best concerns in 
this territory and is well known to the trade. 





Boston, and also has a 
wharf at 390-400 Albany 
for handling cargoes. The 
Cronin Lumber Co, is now 
one of the large lumber 
firms of the city. 

“Business is good” is 
the invariable response of 
J. Hdward Downes, of the 
Downes Lumber Co., to 
regular weekly inquiries. 
The way the lumber is 
moving into and out of 
his yard confirms his 
report. 

Vice President E. B. 
Horne, of the Swain & 
Boggs Co., Boston whole 
saler, is enjoying a vaca- 
tion on Cape Cod, where 
all previous records are 
being broken by a _ tre- 
mendous boom in real 
estate and building of 
summer homes. 

If. A. Lake, local rep 
resentative of Hamlin, 
Jones & Eaton (Inc.) of 
New York City, special 
ists in West Coast woods, 
made the rounds of the Mrs. C. D. 
retail yards in the met- when a child. 
ropolitan district a few 
days ago, accompanied by 
the senior member of his 





This playhouse, Luilt of wood, is forty years old and has been the pride 
and joy of three generations of ioungsters, 


It is in Winchendon, Mass. 


Young, who stands beside it in the picture, played with it 
It was the toy of her children and is now the prized pos- 
session of her grandchildren. 


It contains ten rooms and an attic 





firm. They reported op- 
timistically on the prospects for autumn business. 

George EB. French, of the Atlantic Lumber Co., is 
enjoying the first vacation he has found it con 
venient to take from his prosperous wholesale busi- 
ness in a long time. 

Maj. Ralph M. Davenport, of the Davenport, 
Evans Co., has returned from a vacation trip to 
Georgian Bay. 

Treasurer George 8S. Lewis, of the Ely Lumber 
Co., Holyoke, Mass., is home from a four-months’ 
trip covering more than 26,000 miles and includ- 
ing visits to many of the famous cities in the 
Orient and in Europe. 

Elbert Seibold, president Lumber Dealers’ Asso- 
ciation of Connecticut, is enjoying a long rest and 
vacation from business, the first he has taken in 
many months. 


PITTSBURGH, PA. 


Aug. 17.—Further improvement in business ac- 
tivity is reported in some quarters. Advances of 
$1.50 to $3 on southern pine are reported by some 
dealers, who also report a tremendous demand for 
chestnut among the hardwoods. The demand in 
the furniture manufacturing industry is picking up, 
dealers reporting a considerable volume of orders 
from the Grand Rapids (Mich.) and Williamsport 
(Pa.) districts. A continued gain also is reported 
in the mining material demand, the bituminous coal 
mines apparently steadily increasing their activi- 
ties. The better price trend in southern pine is 


The fourth of a series of five golf tournaments 
being held this summer by Pittsburgh lumbermen 
will be held next Tuesday, Aug. 24, at Edgewood 
Country Club. Dinner will be served at the club. 


NORFOLK, VA. 


Aug. 16.—North Carolina pine demand has been 
about the same in volume, although there has beet 
a better movement of good rough lumber. The 
weather has been exceptionally hot. Prospects for 
the rest of the month are good. Some buyers have 
already prepared themselves for fall trade but 
others are apparently banking on large stocks of 
most evérything in the mills, but mill surplus will 
be taken up quickly if demand increases. 

There is a fair demand for 4/4 edge No. 2 and 
better band sawn, but circular sawn is not moving 
so well. There should soon be a better demand 
for edge. Edge 4/4 No. 3 has not been moving 80 
well. No. 2 and better 4/4 stock widths have 
been moving better and prices are stiffening. Buy- 
ers who have been inclined to haggle over prices 
on transit cars of stock widths are now paying 
prices quoted without any dickering. No. 3 4/4 
stock widths continue to move well, good circular 
sawn stock being rather scarce. Edge 5/4 and 
thicker, No. 2 and better, has been quiet, but 5/4* 
10- and 12-inch continue to move well. No. 1 and 


2 bark strips have not been active, but miscuts are 
moving better right along and will soon be scarce. 

There is not much demand as yet for 4/4 edge 
No. 1 box, either band or circular sawn. Some 
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buyers are taking a little. Box makers still com- 
plain of business conditions. Edge 4/4 No. 2 box 
is not moving very well, rough or dressed. No. 1 
4/4 stock box has been moving fairly well, rough 
and dressed, and prices are holding steady in both 
kiln dried and air dried. Good air dried stock is 
rather hard to get, due to stain. No. 2 4/4 stock 
box has not been very active, but industrial de- 
mand should pick up shortly. Stock box, 5/4 and 
6/4, is inquired for but orders are developing 
rather slowly. ‘ 

Demand for flooring, partition, casing, finish ete. 
compared favorably with that of the week pre- 
vious, but is still far from what the planing mill 
men would like to see. Kiln dried and air dried 
roofers are moving rather slowly. Dressed framing 
is moving a little better, but rough stock is very 
quiet. Lath have not shown a further improvement 
recently, but should be more active very soon. 


WARREN, ARK. 


Aug. 16.—Arkansas soft pIne demand has been 
rather strong. Prices have held firm on practically 
every item, the only exceptions being a very few 
items in surplus at some mills. The movement of 
8-inch No. 2 common boards and shiplap has been 
heavy, a good part of this business being in 
straight cars. Finish and finish products are mov- 
ing in good quantities and are firm. Piece stuff is 
not in much demand, except in mixed cars. Lath 
are weak, especially No. 1, but the movement has 
been very good. Inquiries are being received in 
good volume from the dealers, mostly those in 
smaller cities and towns, as business from the 
larger consuming points has decreased materially 
in the last few weeks. Industrial demand has im- 
proved in the last week. Movement of car items 
continues slow. Production of both large and 
small mills has been normal. Shipments have 
been heavy, exceeding output and new business. 
Some mills are complaining of shortage of dry 
stocks, and stocks are broken at most mills, there 
being a scarcity of wider boards in common and 
better grades. Car supply has been sufficient and 
there is a slight surplus of labor. 

The Southern Lumber Co. ball team, of this city, 
won four games this week against the strong tcam 
of Cotter, Ark. Two games were played in Cotter, 
and two here. 


JACKSONVILLE, FLA. 


Aug. 16.—Southeastern lumber business seems to 
have been able to keep up fairly well. The meet- 
ing of the Florida Lumber & Millwork Association 
held at Tampa showed a spirit of enthusiasm 
among the lumbermen. All seem to think that re- 
tail yard business throughout the State will show 
a decided improvement during fall and will hold up 
well until probably next summer. Indications are 
even better than they were last year at this time. 


Southern pine is about holding its own. Most 
orders are for mixed cars of several items. Very 


few mills can furnish mixed cars such as are now 
being bought, without seriously interfering with 
operations. The mills are receiving sufficient or- 
ders, along with their timber orders, to get along 
fairly well. While the mills have fair order files 
for timbers, the market during the last few days 
has slackened and prices are beginning to show the 
effect. There has been a great rush to secure or- 
ders for special cuttings, to take the place of the 
light demand for shed and yard stocks. 

The cypress market continues fair, with a good 
mixed order business coming from Florida, the 
East and the middle West. These mixed orders 
have been in sufficient volume to give the cypress 
market a healthy appearance. But the volume of 
factory and low grades, used mostly for sheathing, 
has not been sufficient and the smaller mills, with 
their lower prices, are getting the business. These 
mills are able to supply the factory trade to ad- 
vantage. They are getting fairly good prices. 
Practically all grades, thicknesses, widths and 
lengths of cypress can be had, except possibly 
thicker stock in FAS and tank. 

The hardwood market continues to look. better. 
The run on sap and red gum continues, especially 
the former. There seems to be a general demand 
for 4/4 and 5/4 No. 1 common and selects sap 
¢um, which has been sufficient to about clean out 
the supply. The mills have either shut down en- 
tirely or have cut their production to a minimum, 
Moving only the stocks they had on hand. The 
demand for FAS sap gum and both FAS and No. 1 
common and selects red gum has been sufficient to 
cause prices to go up a few dollars. Other grades 
of these two gums are being taken care of by the 
furniture and crate manufacturers who are now 
getting ready Tor a good shipping season. The de- 
mand for FAS oak has been exceptionally slow 
and there is a good supply to be had. The oak 
flooring manufacturers are buying up about all of 
the Nos. 1, 2 and 3 common there is left in this 
territory. These manufacturers are looking for a 
800d business. They are stocking up on rough 
lumber wherever it can be bought at the right 


price. Poplar is moving steadily, but the most of 
it is for export to foreign countries. 

Weather conditions have been favorable to man- 
ufacture and operations have been resumed at sev- 
eral of the mills that have been down. 

Spencer Lainhart, of Lainhart & Potter, West 
Palm Beach, was in Jacksonville last week attend- 
ing to business affairs of his company. Mr. Lain- 
hart accompanied the Jacksonville delegation to 
Tampa for the Florida Lumber & Millwork Asso- 
ciation meeting. 

E. E. Mack, president Southern Saw Mill Co., 
Thomasville, Ga., was here early last week. His 
new pine and cypress plant at Greenville, Fla., is 
in full operation. 


BEAUMONT, TEX. 


Aug. 16.—The southern pine market is much 
stronger from a price standpoint, but mill stocks 
are so badly broken and order files so heavy that 
new business can not be taken. The mills have 
been very conservative in the matter of price ad- 
vances. Generally speaking, they enjoyed the big- 
gest June and July volume in many years. As 
a consequence they are facing the fall buying sea- 
son with very heavy order files. They have prob- 
ably the most badly broken stocks in their history. 
In June and July, far-seeing line-yard concerns 
got in early and placed their orders, so they could 
be assured of stocks for fall. Locally, develop- 
ment of the new Spindle Top oil field into one 
of the world’s greatest producers has not only 
caused tremendous increase in sales of derrick and 
oil field material, but has given impetus to busi- 
ness in all lines. 

The hardwood market has been noticeably 
stronger. No. 1 common and select gum were in 
strong demand, while No. 2 common sap gum en- 
joyed big sales throughout Texas, a special manu- 
facturers’ rate which this State enjoys making for 
heavy consumption of that wood. All other lines 
of hardwood, especially oak, are more active, and 
millmen are very optimistic. 


HOUSTON, TEX. 


Aug. 17.—-The Houston lumber market is in bet- 
ter condition than in many months, and the trade 
is optimistic. There is a generally good demand 
for pine and hardwood items. All items of No. 2 
and No. 3 common yard stocks, both 1- and 2-inch, 
are in good demand. No. 2 dimension and No. 2 
boards are very searce. There have been a few 
price advances of around 50 cents. On the hard- 
wood list, FAS sap gum and rough oak are showing 
the strongest demand. 

The Kirby Lumber Co. last week end moved 
from the Great Southern Life Insurance Co. Build 
ing to the new Kirby Lumber Co. Building on 
Main Street, built especially for the housing of 
the Kirby executive offices. 

At Houston, Saturday, the East Texas Mill Man- 
agers’ Association will take up the topie of “Log- 
ging Railroads.”’ The discussions will be based on 
a questionnaire on the subject recently sent out to 
all members by George R. Christie, secretary. 


BROOKHAVEN, MISS. 


Aug. 16.—Sales during the last week were about 
20 percent more than production, and orders on 
hand today are double production. Shipments are 
holding up well, despite the rainy weather in this 
section, and are well ahead of volume for this time 
last month. Weather conditions are not entirely 
favorable to logging, as heavy showers and rains 
are interfering. Stocks are very low, about twenty 
percent less this year than they were last. Sta- 
tistically lumber should certainly be in a strong 
position. 

Flooring sales have been more or less spotted 
and have not kept up with production, but lack 
of business is largely due to holding for price; 
some of the manufacturers appearing willing to go 
very low on their sales, particularly on 1x4-inch 
B&better flooring. Drop siding sales are not as 
good as they should be, and this is largely a mat- 
ter of price, as demand is good. This same thing 
is true of ceiling and partition. Finish items in 
No. 1 and better grades have been a little slow, 
and what business has shown up has been largely 
of the mixed car type and mostly in specified 
lengths. 

No. 2 fencing in both longleaf and shortleaf is 
still a good seller. No. 2 boards and shiplap, 8- 
and 10-inch, in shortleaf have moved well. So 
have 10-inch No. 2 longleaf, and these are very 
searce. No. 2 longleaf in 8-inch is showing a good 
aurplus though there is some movement of this 
item. No. 2 1-inch boards in both longleaf and 
shortleaf are the scarce items; there is consider- 
able inquiry for this material, but sales run up to 
forty-five -days oversale against green stocks. 
Prices on 12-inch No. 2 are very firm; advances 
have been made and are well sustained. Price 


advances on 4- and 6-inch No. 3 fencing have 
been well received and orders have come right 


along. No. 3 boards and shiplap, in 8-inch and 
wider, have shown fairly nice movement and theré 
is a comfortable surplus. 

Nos. 1 and 2 lath are well sold ahead, but the 
market on No. 1 lath is not nearly so firm as it 
should be. Pine shingle sales are about equal to 
production, and there is a comfortable surplus, but 
sales over the next few weeks will doubtless wipe 
this out. 

The best sellers recently have been No. 1 long- 
leaf dimension, followed closely by No. 1 shortleaf 
dimension, and then by No. 2 longleaf and short- 
leaf dimension. The sale of No. 3 dimension is 
only fair. In timbers, longleaf is still the leader. 
Sales now are very nearly sixty days ahead of the 
eut. The buying of shortleaf timbers is hand to 
mouth. 

B&better molding sales have been very light, and 
move only in mixed cars. 

Box shook business is holding up fairly well, and 
there is little fluctuation in price. 

The hardwood market is beginning to look fine. 
Sales of hardwoods seem well scattered over the 


Co PACIFIC COAST CJ 
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Old GrowthDouglasFir 


Finish—Mouldings 
Casing and Base 








Our manufacture is the very best and is confined 
almost entirely to the above items. We 
can however include in mixed cars 


Jambs, Sills, V. G. Flooring and Stepping 





SHAFER-MSLAUGHLIN & HILLIER 
PORTLAND, OREGON 








IN MIXED CARS 


FLOORING, CEILING, DROP SIDING, 
FINISH, DIMENSION and BOARDS 


or can include 


CEDAR or SPRUCE BEVEL SIDING 
or CEDAR SHINGLES. 


John D. Collins Lumber Co. 


White Bldg., SEATTLE WASH. 











When You Think Lumber 
THINK" HANSEN-NIEDER” 


Watch us grow. 


HANSEN-NIE DER 
LUMBER Co,,lINC. 


1029 HenryBldg:, SEATTLE 
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THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 5S. 
Dearborn St., Chicago, Ill. 
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Co PACIFIC COAST Co 


alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 


Tel. Harrison 1295 














West Coast 


HEMLOCK 


2x4 








The next time you want some 
nice DRY bright dimension 
send us your order. We spec- 
ialize in 2x4 No. | and No. 2 
Common, S45, manufactured 
from Upland timber. We can 
quickly handle orders for 
straight cars of |6'and 18 
stock. 


Pacific States 
Tas” Lumber Co. 


WASH. 
REPRESENTATIVES : 


S. B. Marvin, 518 Peoples Gas Bidg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg , Minneapolis, Minn. 
ames A. Harrison, P.O. Box 745, Sioux Falls, S. D. 
oseph Lean, . O. Box 744, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 


The Polleys 
Lumber Co. 


Pondosa 
Pine 





Manufacturers of 


<a> 


Dry Selects 


General Offices and Mills: 
Missoula, Mont. 


Shipments via N. P. 
and Milwaukee Rys. 





BOX SHOP 
AND 
CLEARS 


IN 
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H. B. Hewes, 
President 


W. T. Virgin, 
Vice-President 

R. H. Downman 

J. W. McWilliams 

C. D. Terwilliger, 
Sec.-Treas. & 
Gen. Manager 

F. E. Walker, 

Asst. Sec. & Treas. 


We invite your inqui- 
ries and orders. 


Clover Valley 
Lumber Co. 


LOYALTON, CAL. 

















list. The leaders seem to be 4/4 FAS plain sap 
gum and 4/4 No. 1 common and selects poplar. 

Export business is holding up fairly well and 
in some sections is really good. 

S. E. Moreton, vice president and general man- 
ager of the J. J. Newman Lumber Co., returned re- 
cently from his vacation in North Carolina, and 
has now gone to Laurel to be in attendance at the 
meeting of the Mississippi-Alabama Mill Managers’ 
Association. 

E. J. Hurst, general sales manager of the J. J. 
Newman Lumber Co., and his family will drive 
through to Michigan to spend a vacation season. 

K. W. Bridges, assistant general sales manager 
of the J. J. Newman Lumber Co., attended the 
meeting of the trade promotion committee of the 
Southern Pine Association at New Orleans Aug. 12. 
In the business meeting of sales managers that 
followed, Mr. Bridges was appointed chairman of 
a committee to confer with J. E. Jones, chief in- 
spector of the Southern Pine Association, on clari- 
fication of the grading rules on what constitutes a 
mixed length shipment. 


TUSCALOOSA, ALA. 


Aug. 16.—No. 2 common air dried pine boards 
have advanced about 50 cents, but there is little 
other change in the market. Indications point to 
perhaps another advance of at least 50 cents. No. 
2 common and better air dried framing is low in 
price, and demand is improving considerably, so 
an advance may be expected. Practically all items 
of southern pine are moving fairly well, and No. 1 
common framing is bringing relatively a good 
price. Also, longleaf framing and timbers are in 
good demand and prices are fairly satisfactory. 
There seems to be a slight improvement in de- 
mand for finish and other high grade stock, except 
rift flooring. 

There has been a little strengthening of the hard- 
wood market. Prices are still far from satisfac- 
tory, and it is necessary to look back two weeks 
or more to detect any real improvement. Higher 
prices must come before hardwoods will move in 


volume. 
BOGALUSA, LA. 


Aug. 16.—Since the establishment here of what 
is generally recognized as the largest sawmill in 
the world, Washington Parish has become accus- 
tomed to doing things in a big way. It now has 
broken the record in a birthday celebration of a 
native of this parish, O. P. Thomas, whose eighty- 
fourth anniversary was celebrated recently by a 
gathering at his home of two hundred and twenty 
children, grandchildren and great grandchildren 
and five hundred neighbors and friends. An old- 
fashioned picnic dinner featured the celebration, 
and an address was delivered by J. K. Johnson, 
of Bogalusa, chief forester of the Great Southern 
Lumber Co. 

The contractor who is building the planing mill 
for the Great Southern Lumber Co., to replace the 
one recently destroyed by fire, has his work ad- 
vanced well ahead of schedule. Orders for all of 
the equipment have been placed, and some machin- 
ery already has been shipped. 

Mayor W. H. Sullivan, vice president and gen- 
eral manager of the Great Southern Lumber Co., 
who also is president of the Washington Parish 
Fair, a few days ago made an inspection of the 
fair grounds at Franklinton, and announced a 
number of permanent improvements that are to be 
made in time for this year’s big fair. Although 
deeply immersed in the affairs of the lumber com- 
pany of which he is general manager, Mayor Sul- 
livan manages to find considerable time to devote 
to civie affairs and the upbuilding of Bogalusa 
and Washington Parish. 

G. A. Townsend, general sales manager, Great 
Southern Lumber Co., with Mrs. Townsend left 
last week for Asheville, N. C., where they will 
spend their vacation. At the same time, D. T. 
Cushin and wife left for Vermont and other eastern 
points, where they will spend their vacation. 


LAKE CHARLES, LA. 


Aug. 16.—The southern pine market continues 
fairly active, there being a strong call for timbers 
and dimension. Timbers are still scarce but in 
urgent demand, and No. 1 dimension in special 
lengths is in good demand, especially oil field ma- 
terial. Great oil field activity all along the Gulf 
coast maintains a strong market for derrick mate- 
rial and boards. Common grades of siding and 
shiplap are in good demand also. The market for 
uppers and finish items is disposed to be weak. 
Locally the retail yards are buying steadily of 
building material and conditions are reported sat- 
isfactory throughout the territory. The export de- 
mand is only fair. Inquiries are numerous and of 
a more encouraging nature. Mill stocks are badly 
broken and mills are anticipating stronger prices 
as the season advances. Advances are expected on 
such items as 2x10-inch dimension, which is very 
searce and in strong demand. Excellent crop con- 





ditions also create a feeling that some improvement 
in the demand from rural districts is to be ex. 
pected as soon as crops begin to move. Most mills 
are still operating on short schedules of from 
three to five days a week, but even so production 
is above the average for this time of the year, 
Shipments are heavy and orders are for immedi- 
ate shipment in most cases. 


SHREVEPORT, LA. 


Aug. 16.—The southern pine market has main- 
tained the same steady stride that it swung into a 
couple of weeks ago. The improvement in demand 
has been felt in common items, and shiplap, boards, 
center matched and No. 2 common dimension have 
been moving well. Demand for other items is stil} 
somewhat slow, and prices remain at about the old 
level. There is an absence of buying pressure that 
makes the mills cautious about turning down any 
good order where the stock is to be had. In a 
general way, supplies are rather light. The South 
itself is buying twice as much lumber as in any 
previous year. Physical conditions are good. Mills 
are cutting at a steady rate and shipments are 
also moving rapidly. Yet order files are fairly full, 

Hardwood demand is improving and prices are 
firm. The dealers are optimistic about demand for 
stock that will be in shipping condition in the 
next sixty days. 


DULUTH, MINN. 


Aug. 16.—Improvement in shipments of mixed 
earlots to country points is regarded as a feature 
on this market. Two jobbers and a sales official] 
of an interior sawmill mentioned that during the 
last ten days they had received orders from points 
in North Dakota they had not heard from for 
more than four years. Good inquiry for timbers 
has been coming in lately. Retail lumber yards 
in Duluth and Superior are doing about a normal 
trade for the season. Larger inquiry is coming 
from line yards in Minnesota and northern Wis- 
consin. A cargo of C&better northern pine was 
loaded by J. P. McDonald for shipment to Tona- 
wanda, N. Y. It was assembled from mills at 
Cloquet and other Minnesota points. An official 
of an interior sawmill reported the receipt of an 
inquiry for a round lot of high grade lumber for 
cargo shipment to eastern points. Business in 
box lumber has been better lately than at any 
time in the last three years. One firm has started 
all-rail shipments on two orders of 1,500,000 feet 
of box lumber to middle West points. All items 
of northern pine are being firmly held. It was 
reported by dealers that contractors are continu- 
ing to buy on an immediate requirements basis. 
All the larger sawmill plants in northern Minne- 
sota, including those at Cloquet, Virginia and In- 
ternational Falls, are still operating full time and 
stocks are not showing an undue accumulation. 

Some timber operators are figuring upon starting 
a creosoting plant at Two Harbors, Minn., for 
treating railroad ties. It is estimated that the vol- 
ume of ties sold to the Northwest railroads in this 
district is in sufficient volume to warrant estab- 
lishing a centrally located plant. 


MINNEAPOLIS, MINN. 


Aug. 17.—Encouraging reports came from farm- 
ing sections in the last few days. With crops 
better than earlier estimates, and prices continu- 
ing high, the agriculturalists will be fairly pros- 
perous this fall. This naturally will mean that 
there will be extensive building operations on 
farms and in the smaller communities. Many of 
the prospective builders already have had figures 
prepared for the proposed jobs. Farmers now are 
busy in their fields, threshing, however. 

The northern pine manufacturers are getting the 
lion’s share of the business and the prices are fa- 
vorable. Sales have exceeded production by 27,- 
000,000 feet so far this year. The northern mills 
are getting a large business on a rush order basis. 
While hardwood business is light and scattered, 
there nevertheless continues a heavy total move- 
ment. The conditions are such that, despite heavy 
production of the northern mills this year, no in- 
ducement is being made in the way of price re- 
ductions to stimulate trade. The white cedar post 
and pole market is quiet, but there is heavy pros- 
pective post business for the fall. 

One retail lumberman who was in the Twin 
Cities in the last week brought a report that busi- 
ness was so active that the staff was compelled to 
work overtime to supply demands. He was E. C. 
Howley, of the Howley Yards, with headquarters 
at Austin, Minn., and a branch retail yard at 
Walter, Minn. Mr. Howley placed orders for sev- 
eral carloads of lumber. The company is erecting 
a large lumber shed at its plant at Austin, he said. 

Crops in southern Minnesota and northern Min- 
nesota as a whole are satisfactory, according to 
J. F. Carlson, sales representative of the Virginia 
& Rainy Lake Co. in that territory. He said that 
the lumber trade is spotted. The dealers generally 
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have stocks adequate to meet their requirements in 
August, but will be compelled to come into the 
market again in September, he forecast. 

The volume of business done in the yard of the 
DeGraff Lumber Co., at DeGraff, Minn., was satis- 
factory the first half of 1926, according to George 
McCarthy, of that company, who was in the Twin 
Cities. A fair business is expected in the fall, he 
said. 

North Dakota in the next few years will be one 
of the outstanding trade fields for lumber products, 
in the opinion of Archie Gray, of the Gray Lumber 
Co., who just has returned from a trip through 
that State, South Dakota and a part of Montana. 
He believed the crop returns in North Dakota this 
year will be 100 percent. A three-fourths crop 
will be harvested in South Dakota. The sentiment 
in North Dakota among business men is excellent. 
Fargo is one of the growing and aggressive cities 
of the Northwest, he said. 

Southern Minnesota’s crops are excellent and 
business is reacting splendidly, according to S. 8. 
Rothberg, of the Central Warehouse Lumber Co., 
who has just returned from a trip into that terri- 
tory. He said he looked for good business there 
this fall. 

The Wood Conversion Co., of Cloquet, was host 
to the Minneapolis Retail Lumber Salesmen’s Club 
at the Radisson Hotel here last night. Howard 
Simmons, sales manager, was the speaker. 


KANSAS CITY, MO. 


Aug. 17.—There is a freshening atmosphere in 
the lumber market, which is showing a steady 
trend toward stronger prices and heavier demand. 
There has been some business lately from sources 
which have not been actively in the market for 
some time. A good general rain within the next 
week would speed up demand from country retail- 
ers. Corn has suffered a little in the last two 
weeks but, even with that damage, it will be a 
better crop than last year’s in the middle West. 
The mills have discounted the city demand, which 
is not expected to show much change from the 
present volume and are doing their figuring on the 
basis of probable country orders. 

At the midsummer golf tournament between the 
Yellow Piners and the Douglas Firs last week on 
the Lakewood course, the pine representatives 
cleaned up and let the fir men pay for the dinner. 
The course was fast and good scores were made. 
The final tournament will be played late in Sep- 
tember. 

The Dierks Investment Co., which some time ago 
leased the 7-story Gates Building, just south of the 
R. A. Long Building on Grand Avenue, have let a 
contract for immediately adding eight stories. The 
Dierks lumber companies will occupy the two upper 
floors, and it is probable that several of the floors 
will be leased to other lumber firms here. 

Harry T. Kendall, general sales agent Central 
Coal & Coke Co. lumber department, was notified 
last week of his selection as a member of the Na- 
tional Committee on Wood Utilization, of which 
Secretary Herbert Hoover is chairman. Mr. Ken- 
diall has been assigned to the sub-committee on 
logging and lumbering, of which John W. Blodgett, 
of Grand Rapids, Mich., is chairman. 

Horace Barns, who covers the southwest Mis- 
souri territory for the Exchange Sawmills Sales 
Co., left Sunday for a vacation trip to the Minne- 
sota fishing grounds. 

The loss in the fire at the plant of the American 
Walnut & Veneer Co.’s plant in the Argentine dis- 
trict last Wednesday is placed at $6,000. The 
origin of the fire has not been determined. 


TORONTO, ONT. 


Aug. 16.—While trade is rather quiet in Ontario, 
this is to be expected at this time of year. Con- 
‘ditions, however, are considered satisfactory and 
the volume of business is encouraging. Most re- 
tailers are looking forward to an early revival 
of trade, with good conditions prevailing well 
into the winter. The market for lath continues 
strong, and there has been a little more steadiness 
of late in the shingle situation. There is no change 
of any importance with hardwoods; consuming 
factories are interested in their immediate require- 
ments only. The general price situation in soft- 
woods continues to be controlled by overproduc- 
tion. Mills in Northern Ontario are finding con- 
ditions for operation this season more favorable 
than usual, and there will be a fairly large output 
48 a result. 

The dairy and cold storage branch of the De- 
partment of Agriculture announces that it has 
Postponed its decision in the matter of standards 
for Canadian butter boxes, in order to permit fur- 
ther discussion, as several points have developed 
in connection with which strong opposition has 
appeared. 

In connection with the general elections in Can- 
ada, to be held Sept. 14, many lumbermen are 
appearing as candidates. In addition to those al- 
teady mentioned, the following have recently come 


forward: J. A. Laberge, retailer, Sudbury, Ont., 
Conservative candidate for Nipissing; George B. 
Nicholson, Chapleau, Ont., Conservative, East 
Algoma; J. K. Fleming, Juniper, N. B., former 
premier of New Brunswick and a member of the 
last Dominion Parliament, Conservative, Carleton- 
Victoria; Gordon C. Edwards, Ottawa, Liberal, 
Ottawa; N. M. Cummings, Westboro, Ont., Liberal, 
Carlton County. Udney Richardson, Elora, Ont., 
has been elected president of the Liberal Associa- 
tion of South Wellington. 

Col. J. W. Warden, Chicago, of the field staff 
of the Red Cedar Shingle Bureau, is leaving the 
service of the bureau at the end of August, and 
is expected to visit his friends in Toronto soon 
after that date. 

R. G. Chesbro, wholesaler, Toronto, has ar- 
ranged with W. H. Maley, of the Pacific Coast 
Timber Corporation, Vancouver, B. C., to take 
care of his purchasing interests in connection with 
British Columbia stock. 

M. M. Smith, of the Dock and Mill Co., North 
Tonawanda, N. Y., recently spent a vacation at 
Stoney Lake, Ont., in company with his wife and 
son. On his way home he called upon a number 
of his business friends in Toronto. 

M. J. Saperstone, of the Liverpool Hardwood Co., 
New York City, was in Toronto recently on a busi- 
ness visit. 

W. W. Brown, wholesaler, Chicago, recently 
called upon the trade in Toronto. 

The Long Branch Lumber Co., Long Branch, 
Ont., has been adjudged bankrupt. 

John W. Dregge, of the Nichols & Cox Lumber 
Co., Grand Rapids, Mich., was a caller upon the 
trade in Toronto and Montreal recently. 

J. C. E. Walker, of the Canadian Western Lum- 
ber Co., Frazer Mills, B. C., was in Toronto and 
Montreal recently in connection with its veneer 
panel business. 


ABERDEEN-HOQUIAM, WASH. 


Aug. 14.—Vessels loading on Grays Harbor today 
for California are: Aberdeen Lumber & Shingle 
Co., one; Donovan Mill No. 2, one; Hoquiam Lum- 
ber & Shingle Co., one; Donovan Mill No. 1, one; 
Hulbert Mill Co., one; Wilson Bros. Lumber Co., 
one; American Mill Co., one, and E. K. Wood Lum- 
ber Co., one. Four vessels are loading for Aus 
tralia—one at the Schafer Dolphins, one at Ander- 
son & Middleton Lumber Co., one at Baye City 
Lumber Co., and one at the Aberdeen Lumber & 
Shingle Co. Two vessels are loading for the At- 
lantic seaboard—one at Hulbert Mill and one at 
the Port Terminal. Six vessels are loading for 
Japan—two at Grays Harbor Lumber Co.; three 
at the Port Dock, and one at Eureka Cedar Lum- 
ber & Shingle Co. For the Hawaiian Islands, the 
E. K. Wood Lumber Co. is loading one vessel. 

Donald Anderson, youngest son of G. E. Ander- 
son, of the Anderson & Middleton Lumber Co., re- 
turned last week from Wilmington, Del. A dis- 
tributing yard at Wilmington was established last 
year by the Anderson & Middleton Co. 

P. E. Robbins, of Schafer Bros. Lumber & Door 
Co., has returned from several months spent on 
the east coast in the interest of his company. 

E. R. Green, of the Fort Bragg Lumber Co. of 
California, is spending his vacation on Grays Har- 
bor with his mother, Mrs. C. R. Green. 

Bert Hulbert, of the Hulbert Mill Co., Aberdeen, 
has returned from a motor trip through California. 


LAUREL, MISS. 


Aug. 16.—There is unquestionably a better feel- 
ing among local lumbermen over market and sales 
conditions. Prices of southern pine are firm, with 
an advancing tendency. Mill stocks are small and 
broken. In the face of this the local mills all have 
large order files. The retail yards generally are 
asking for immediate shipment on all new business 
and are beginning to find that the mills are not in 
a position to ship new orders as they have been 
doing for the last few months. The export market 
shows practically no change. 
being placed from day to day, but foreign trade 
does not show any actual improvement. 

Mr. and Mrs. Frank G. Wisner have been spend- 
ing several days with Mr. and Mrs. Arthur J. Cox 
at their summer home in Detroit, Minn. 

Charles Letts, with his family, is enjoying an 
extensive trip along the Pacific coast, looking over 
the western box factories. 

J. R. Keller, Illinois representative for the 
Wausau-Southern Lumber Co., has returned to 
Peoria, Ill., after a week’s visit to the mill. 

John M. Bissell, of the Marathon Lumber Co., 
and Frank Calhoun, prominent banker, are at home 
from an outing at Plum Lake, Wis. 

J. R. Schulz, representative for the Virgin Pine 
and Five Point lumber companies in Tennessee, has 
returned to his home in Jackson, Tenn. He and his 
family have been spending their vacation with rela- 
tives in Piave and Laurel. 

Graham McClintock, representing Eastman, 
Gardiner & Co. in the Baltimore (Md.) district, 


Some business is‘ 


C3 PORTLAND, ORE. Co 
| -” 
Sumpter Valley Pine 


quality and texture is remem- 
bered long after the price is 
forgotten. Yourcustomers will 
be pleased with this soft tex- 
tured Pine lumber, as well as 
our other 


Western 
LumberProducts 


Order a trial car today. 


H. J. Anderson 
Lumber Co. 


Manufacturers and Wholesalers 
301-338 Northwestern Bank Building 
PORTLAND, OREGON 











a 


CAR 








CARGO 





Willapa Lumber Co. 


Fir 

Spruce 

Hemlock 
Our Specialty 
Vertical Grain Uppers 


Carefully dried—Well manufactured. 
Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 


Chicago Representative 
Western Wood Products Co., Tribune Tower 


Old 
Growth 











We Specialize in 


FIR 
Plank 


Timbers 


Quality 
Long Dimension 


The Griswold 


Long 
Joists 


Service 


SALES AGENTS: 

Lumber Co, Sswlicue 
Gasco Bldg., Evergreen Lumber 
PORTLAND, ORE. Company. 

















Sitka Spruce 
We cut our own timber, in a modern 


Band Mill, equipped with latest type 
Kilns and High Speed Planers. 


OUR SPECIALTY IS SHOP 
65 TO 80% EDGE GRAIN 
We Also Manufacture 


FIR AND HEMLOCK 
LUMBER AND LATH 
Capacity 150,000 Feet 8 Hours. 


| Winchester Bay Lumber Co. | 
| 





SALES OFFICE: 
| 910-11 Porter Bldg., PORTLAND, ORE. 


| Mill at Reedsport, Ore., (on Winchester Bay) 
‘Z MEMBER WEST COAST LUMBERMEN’S ASSN. | 
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For your protection! 
And gain your dealers’ confidence 


Knowing the value of grade marking, you'll insist on 
grade markers that can be depended upon to make 
cleancut, readable, permanent marks. 


_Careful study of these needs has developed Swisher 
Grade Marking Utilities that have proven unusually 
satisfactory. 


Use these utilities—they assure perfect 
and lasting imprints. 


We offer Steel Grade Markers sturdily built and deep- 
ly engraved in high-grade tool steel that assure unus- 
ually deep, clear, satisfactory imprints. 


Our Rubber Grade Markers also offer interesting ser- 
vice because of deeply cast characters 
in specially selected tough rubber 
that assure thousands of imprints 
with long life. 

Then, too, our special Inks specific- 
ally meet the purpose, assuring im- 
prints of fast color that will stand 
handling and weather conditions. 


Your guarantee is dependable ser- 
vice of 38 years’ standing. 
















Write for our 
general catalog 
No. 186-A-26 


R. D. Swisher Mfg. Co. 
411 S. Clinton St., CHICAGO, ILL. 
Established 1888 


Quick service with dependable 
quality. 

Rubber Stamps, Seals, Stencils, Logging 

Hammers, Metal Trade Checks; in fact, a 


LM S90 
complete line of marking accessories. 











The Perfect 


Watchclock System 
for Large Plants 


DETEX 


“BOSTON” 


The Detex Boston costs less in the long run than any 
other watchclock system—and, properly "Tastalled, it will 
last as long as your buildings. Installations in the 
General Electric plant and many others have been in 
continuous use 256 » 40 years without interruption and 
at —~e 4 low -keep cost. Detex Boston offers 
several distinctive advantages over all other systems: 
one unit permits any number of wateenes , RP to 60) 
to register simultaneously, on one record super- 
visor or foreman of watchmen can tell by a glance 
at the record just where any or all the watchmen are 
at any time—or annunciators can easily be connected 
which indicate registration without gpeting the clock. 
Let us give you the full story of this superb system. 
Write for literature 


sare WATCHCLOCK egy am 
4145 Ravenswood Ave., CHICAGO 

74 Varick St. 

NEW YORK 





Magneto Type 
Watchclock System 


25 ob Street 
BOSTON 








WARREN AXE & TOOL CO. 
WARREN, PA. 
nonons Panama-pacvie GRAND PRIZE 


International Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory Capacity 3800 Axes &Tovls 





has resumed his work after a lengthy illness. 

W. G. Gillespie, manager of the Hattiesburg office 
of Nicola, Stone & Myers, Cleveland, Ohio, was a 
recent visitor to the mills, 


MACON, GA. 


Aug. 16.—-Roofer manufacturers report that in 
quiries are plentiful, there being a strong demand 
from the East at $19 to $20, but some of the whole- 
salers asserted that, while the price of $19420 was 
being maintained, it was due to rains throughout 
Georgia having slowed up production, and that 
orders are not as plentiful as they were a week ago. 
llowever, the roofer situation is much better than 
it was a few weeks ago Mills are running to ca- 
pacity and manufacturers are anticipating another 
advance in price. Stocks are still quite plentiful, 
though shipments have been heavy during the last 
two weeks. 

Ruins during the last ten days in southwest 
Georgia and southeastern Alabama has interfered 
to some extent with the operations of the longleaf 
mills. Sut there is an ample supply of stock. No 
change in prices has been noted. Railroads con 
tinue to be the chief takers of longleaf, 


MILWAUKEE, WIS. 


Aug. 17.—Milwaukee retailers are well satisfied 
with business. No marked changes in prices are to 
be noted. Retailers here have been placing orders 
for fall requirements continuously, and shipments 
received in Milwaukee during the week are said 
to show a considerable increase over those of the 
previous week. Predictions are for a good volume 
on oak flooring, and it is already beginning to show. 
Maple flooring is inquired for as strongly as ever. 
Dealers believe that prices between oak and maple 
may spread in favor of oak, which would have an 
effect of reducing the demand for maple somewhat. 
tox plants are running steadily, and predict that 
business will continue good. 


PHILADELPHIA, PA. 


Aug. 18.—In Philadelphia and vicinity, furniture 
sales for the first half of August are ahead of the 
same period last year, an encouraging fact in 
view of the slump in almost every other line with 
the exception of plumbers’ supplies. The August 
special furniture sales in department stores have 
overcome the usual summer dullness in other com 
modities. Nearby furniture manufacturers, after 


tributers, and Mr. Underhill is identified with that 
of the wholesale lumber distributers. 

The South Jersey Lumbermen’s Association en- 
joyed a real outing at Wildwood, N. J., recently, 
when thirty of the dealers participated in vari- 
ous sports and pastimes, which included golf and 
a quoit tournament for the association title. The 
golf match was won by President Luther Ogden, 
of the Pennsylvania Lumbermen’s Association, who 
was a guest of the South Jersey group. The quoit 
championship crown was bestowed on Alfred Powell] 
and Harold Collins. President Frank Hankins pre- 
sided at the meeting, which followed immediately 
after a palatable dinner, 

The executive committee of the Pennsylvania 
Lumbermen’s Association will meet early in Sep- 
tember to lay plans for the thirty-fifth annual con- 
vention, to be held in January, 1927, at the Belle- 
vue Stratford Hotel, Philadelphia. 

Secretary Lank, of the Lumbermen’s Exchange, 
returned from a week’s vacation spent in his old 
home town, down in Delaware, and immediately 
got out an interesting article showing that lumber 
as an insulator finds favor in a test. This scientific 
corroboration of the traditional American belief 
that a well constructed frame house is warm in 
winter and cool in summer was made in a practical 
and convincing way by Benjamin F. Blumer, an 
official of the Galliher Lumber Co., Washington, 
D. C. Philadelphia members will use this material 
in checking reports that deny the _ superiority 
of frame houses, 


NEW ORLEANS, LA. 


Aug. 16.—The week developed little change in 
the market situation, but that little appears to 
have been all to the good. Moderate increase of 
southern pine bookings was noted, with the trade 
displaying a little more interest in upper grades. 
Local cypress offices, some of them, considered their 
business improved by a shade. The hardwood folks 
reported continued brisk call, season considered, 
the furniture interests maintaining their buying 
pace and the automobile people increasing their 
takings. Incidentally, reports in circulation that 
the all-steel automobile body craze has been given 
a definite set-back by tests showing superiority of 
wood bodies, have contributed to the current cheer- 
fulness of the hardwood manufacturers. The price 
situation appears to be healthy also, southern pine 
quotations being reported firmly adhered to and 
tending upward, cypress prices ruling unchanged 





IT IS UNFORTUNATE— 


the least sense. 


go by. 


to win. 








That youth makes so many final decisions at the time when he has 


That the public believes big business is bad because it is big. 
That we can not feel a little of the shame before we get mad. 

That the big places are not all filled by big men. 

That a drunk can’t stand alone on some corner and watch himself 


That the boss and the help can’t trade places for a little while. 
That so many men think they have to beat somebody else in order 








an inactive July, report that since the beginning 
of August there has been marked improvement in 
business. 


Very little change is noted in the Philadelphia 
lumber quotations this week. Business is about 
the same as it has been for the last few months. 
The local exchange reports more inquiries, but 
that little buying is being done. There is a favor- 
able indication, however, in the fact that very few 
have stocks of any size on hand. This means better 
business in September, according to a prominent 
lumberman. 

Philadelphia is well represented on the National 
Committee on Wood Utilization by D. Knicker- 
bocker Boyd, vice president American Construction 
Council and formerly secretary of the American 
Institute of Architects; John Foley, forester of 
the Pennsylvania Railroad, also of the Consulting 
Committee on Lumber Standards; John E. Lloyd, 
president Wm. M. Lloyd Co., Philadelphia, and 
Frederick S. Underhill, president National-Ameri- 
can Wholesale Lumber Association. Mr. Boyd has 
been assigned to the subcommittee on construc- 
tion industries, of which Mr. Foley is chairman. 
Mr. Foley will also serve as a member of the sub- 
committee on wood preservation. Mr. Lloyd is 
chairman of the subcommittee of retail lumber dis- 


and by current report well held, hardwood prices 
holding their own and buoyant where active items 
are concerned. 

Through its general manager, E. H. Mayo, the 
Southern Paper Co., of Moss Point, Miss., an- 
nounces its adoption of a systematic reforestation 
program involving 50,000 acres of land in Jackson 
County, Mississippi. The tract was purchased last 
fall from the L. N. Dantzler Lumber Co. It is 
planned to erect near its center an 80 foot fire ob- 
servation tower, housing in its base a specially de- 
signed motor fire truck. The tower will be con- 
nected by telephone with farmhouses in the dis- 
trict. The tract will be fenced and policed by 
rangers. This is said to be the first systematic 
undertaking to reforest cut-over pine lands in 
Mississippi. 

New Orleans retail lumbermen are already busy 
with preparations for entertaining the annual of 
the National Retail Lumber Dealers’ Association, 
which will be held here Nov. 9 to 12 next. Claude 
Hortman, of Hortman-Salmen (Ltd.) is general 
chairman of the various local committees. The 
Southern Pine Association is coéperating in the 
program, which will include a visit by special 
train, on Nov. 12, to Bogalusa, where the visiting 
retailers will be guests of the Great Southern Lum- 
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es 
ner Co. for the day. There will be special enter- 
tainment features for the visiting ladies, boat ex- 
yrsions over the New Orleans harbor, an automo- 
pile expedition through the Vieux Carre, and a 
golf tournament on the afternoon of Nov. 11. — 
The Louisiana Red Cypress Co. was host to its 
employees at a very enjoyable outing last Satur- 
day, one of the camps on the shore of Lake Pont- 
chartrain being chartered for the occasion. An 
excellent orchestra furnished music for dancing. 
The day’s program included bathing in the lake 
and numerous other features. 

Traffic Manager A. G. T. Moore, of the Southern 
pine Association, goes to Chicago this week to look 
after traffic matters in which the association is in- 
terested. 

Dissolution of the partnership of J. Frank Old- 
ham and Nelson P. Brown, operating as the Old- 
ham & Brown Lumber Co., is announced. Mr. 
Brown retires and Mr. Oldham will continue the 
pysiness as the J. F. Oldham Lumber Co. He is a 
veteran lumberman enjoying a wide acquaintance 
throughout the industry. 


ATLANTA, GA. 


Aug. 16.—Though the pine output has shown no 

preciable gain at Georgia mills lately, business 
bas been improving steadily and is now slightly in 
excess Of production, with the outlook promising a 
continued steady call for the next several weeks. 
Trade prospects are particularly bright in rural 
districts, due to the fact that farmers are enjoying 
a good year. Recent heavy rains have not inter- 
fered with logging to any great extent, save in the 
lower lands, and ample supplies are available at the 
mills. They are, however, unable to supply as 
much dry lumber as heretofore. Primary call is 
from southeastern yards for items in the building 
list, with a slightly better demand from the East 
and middle West, though business there is not as 
active as had been expected. 


NEW YORK, N. Y. 


Aug. 16.—West Coast wholesalers are still cen- 
tering their efforts on reducing the amount of sur- 
plus lumber in the market. As far as Pacific hem- 
lock is concerned, the situation has cleared up well. 
There is still an abundance of fir, but the big 
dealers are in a position to hold their stocks and 
they are making no complaints. One of the largest 
wholesalers in New York said today that he had 
noted a great improvement in the fir situation. He 
said he had almost 100,000 feet less on hand than 
he had a month ago, and by another month would 
further reduce his surplus stock. Lumbermen have 
come to the point where they are less worried about 
what is going to happen to fir than to other woods. 

The summer season closed last week with the 
outing of the Nylta Club and the first annual beach 
party of the Celotex Co. With the third week in 
September, the Nylta Club will resume its meet- 
ings. Indications are that the season will be the 
best ever. 

Robert LaDue, of the W. M. Crombie Co., is vis- 
iting the West Coast on a joint pleasure and busi- 
ness trip. He will return early in September. 

Tom V. Sawyer, of the Celotex Co., qualified as 
a great host last Tuesday. The Celotex outing 
was one of the best ever given in New York State. 

George A. Bahr, of the Long Islanders, is mak- 
ing arrangements for the August outing of the 
Lida Golfers. Indications are that there will be 
at least sixty members out for the August tourna- 
ment. 

The Atlantic Sash & Door Co., Brooklyn, has 
just enlarged its plant. It reports that business 
has never been better. 

The Carpenter Lumber Co., Jamaica, Long Is- 
land, has added to its extensive holdings and is en- 
joying a fine retail trade. 

J. Albert Mahlstedt, of New Rochelle, who re- 
turned recently from abroad, is much improved in 
health and has attended all of the recent outings. 


HYMENEAL 


ELDRIDGE-REED. Miss Maude Reed, daugh- 
terrof James Reed, a lumberman of Duane, Ky., 
Was married on Aug. 6 to James C. Eldridge, a 
bopular young lumberman of Heiner, Ky. The 
Wedding took place at the home of the bride’s 
Parents in Duane and was attended by many 
friends of the young couple who are very popu- 
‘arin that section. Following the ceremony Mr. 
and Mrs. Eldridge left for a honeymoon trip in 
the North of several weeks. They will make 
heir home in Duane. 


,KEITH-STIDHAM. At Lothair, Ky., Thurs- 
“ay morning, Aug. 5, Miss Bertha Stidham, 
“aughter of John’ A. Stidham, of Lothair, was 
ene to Richard Keith, a young lumberman 
rs Jeff, Ky. Rev. James Sizemore officiated at 
frig Service, which was attended by numerous 
Jlends of both bride and groom. After the 
‘remony a wedding dinner was served at the 
‘ome of the bride’s parents and the young cou- 
ble left for a honeymoon trip in the East. 


‘been acted upon. 


Stock Sheets Show Reduction 


(Continued from page 67) 
he will not have to pay the tax for very many 
years, 
New Hampshire Tax Problem 

Samuel F. Langdell, of Manchester, speaking 
on **The Tax Problem in New Hampshire,’’ 
declared that the State or town would make 
money if a tax of only 10 percent were made 
on the yield of timber lands. He said that New 
Hampshire jurists have held that such a law 
would be unconstitutional in this State. Mr. 
Langdell also stated that after the New Hamp- 
shire tax commission was established and many 
of the towns had raised their valuation, stand- 
ing timber in some places was taxed 125 per- 
cent of its valuation as property. This, of 
course, quickly drove such timber onto the 
market. 


Mr. Langdell spoke with enthusiasm of the 


gasoline tax now being collected in his home 
State. He said this is a just tax because it 


makes the people who use the New Hampshire 
roads pay for the benefit they receive, and he 
expressed the earnest hope that a tax system 
equally just may be agreed upon and made 
effective as regards New Hampshire’s forest 
wealth. 


Asks Codperation in Wooden Box Campaign 


M. W. Fleming, secretary of the New England 
division of the National Association of Wooden 
Box Manufacturers, urged the members of the 
two lumber associations to codperate in the 
campaign now being carried on by the wooden 
box manufacturers to persuade shippers to use 
wooden containers for all shipping purposes 
where wood is more satisfactory than a substi 
tute material. At previous meetings of the 
Maine and New Hampshire lumber associations 
the proposal has been made that the boxboard 
manufacturers voluntarily subseribe a fixed rate 
toward the box manufacturers’ advertising 
fund, say 10 cents on each thousand feet of 
boxboards sold, but these proposals have not 
Secretary Fleming spoke 
eloquently on the very direct benefits which will 
accrue to the boxboard manufacturers through 
an efficient sales promotion campaign for 
wooden containers, adequately financed and 
strategically directed throughout the country. 

W. E. Cleaves, of Portland, introduced Fran- 
cis J. Cook, of Boston, who told the lumber- 
men all about the ‘‘Italian Lumber Situation.’’ 
He spoke as ‘‘Guisippi Merino of Italy,’’ and 
was us entertaining as he was surprising. 


Features of Baseball Game 


The lumbermen with their guests and women 
friends then adjourned to the Hampton Beach 
Casino oval, where a baseball team composed 
of the New Hampshire members proceeded to 
administer a somewhat doubtful beating to an 
aggregation of Maine lumbermen. The umpire 
claimed that the final score was 8 to 5 in favor 
of New Hampshire. The game was featured 
by home runs and sore arms. The latter were 
attached to the old-timers, who demonstrated 
that they had not forgotten how to play baseball 
although they had not touched a ball, bat or 
glove in years. Ralph Langdell, son of Samuel 
I. Langdell, of Manchester, and a prominent 
Dartmouth College basketball and football 
player, twirled for the winning baseball nine, 
with Whitney on the receiving end. The Maine 
hattery was presented as Roberts and Stevens. 

Many remained at the beach over Sunday and 
returned to their homes last night or today, 
agreeing that the affair was so enjoyable it 
ust be repeated next year. 


VisiTors TO the lands in which the cork is 
grown have often been impressed wtih the stark 
uppearance of many trees which have been 
stripped of their bark. The industry is one 
which employs a number of peasants who re- 
move the cork from the trees in large sheets 
and afterwards bind it in bundles averaging 
three feet six inches long, two feet wide and 
two feet six inches thick. 


SIMONDS 


BAND SAWS 


The Best Band Saws Made. 
They hold their tension and 
stay sharp longer because 
they are made of Simonds 
Special Alloy Steel by saw- 
makers of years experience. 
A SIMONDS BAND SAW 
gives greater production and 


cuts smoother lumber. 


Write for catalog and prices. 





SIMONDS 
SAW AND STEEL 
COMPANY 


CHICAGO, ILL. 
BOSTON, MASS. 
FITCHBURG, MASS. 
DETROIT, MICH. 
NEW YORK CITY 
NEW ORLEANS, LA. 
LOCKPORT. N. Y. 


MEMPHIS, TENN. 
LONDON, ENGLAND 
PORTLAND, ORE. 

SAN FRANCISCO, CAL. 
SEATTLE, WASH. 
MONTREAL, QUE. 
VANCOUVER, B. C. 
ST. JOHN, N. B. 
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1 h Genuine White Pine 
|| Frames shipped in 
~.\\f mixed cars contain- 


ing California 


- 'G | White Pine Lum- 
‘||| ber, Doors, Sash, 
} | Moulding, etc. or in 


cars with Pondosa 


White Pine Lumber 
in Selects, Siding 
and Boards. 


@s j/i i. 
¢ are finding it profit- 


Progressive dealers 


A\\\} able to stock | 

Frames. } 
»\l} Very low prices to- | | 
j\\\] day on Frames HI 


loaded with “C” and 
“D” Selects, No. 1, 








: 2 and 3 Boards and | 
Send Us Siding in Pondosa 
Your White Pine. 

Inquiry 








“Producers of White Pine for Over Half a Century” 


The RED Co. 


Sales Office: 
360 North Telephone 


Michigan Ave. CHICAGO State 2281 


Sales Representatives for Central States 


Hedlund Lumber & Mfg. Co., Spokane 











Manufacturers 
Moulding, Casing, Base 


Get in touch with people having the 







iMemorlt | ° . 
Mater) time, knowledge and connections nec- 
ASS< ATION 


essary for the satisfactory handling of 
this class of lumber products— 


: If it is Mouldings, Casing, Base, 
Factory Specials or Shorts, We Sell ’em. 


Joun A. SPENCER LUMBER Co. 
Suite 801, 624 So. Michigan Ave., Chicago, Ill. 


LJ 
MMISSION 
UMGELA A 
f — 
Vigsm’ 
















Lumber and j 
HUTCHIN Storage Co. ba —. 
Saw Mill, Band Resaw andPlaning Mill | White Pine, 
GENERAL OFFICES, YARDS AND MILL: | Spruce, Norway, 
139th and Western Ave., BLUEISLAND, ILL. | Railroad and 
Local Phone: Chicago Phone: Car Material 
Blue lsland800 Pullman 8020 (No Toll) | ORDERS SOLICITED 














You Can Positively 
Increase Your Sales 


—by using Clancy's Red Book Service of infor- 
mation as an aid in your sales and credit work. 
The Red Book is a complete directory of car- 
load buyers of lumber and allied products and 
new names are furnished TWICE a week asa 
part of this service. 

Write for Pamphlet 49-S, giving rates 

and full particulars. 

Try our Collection Department any time on 
ordinary past due or disputed accounts, wheth- 
er or not you are a subscriber. 
For rates ask for Pamphlet No. 49-C. 


Lumbermen’s Credit Association 
608 S. Dearborn Street 
CHICAGO, ILLINOIS 


Eastern Headquarters: 35 S. William St. 
NEW YORK CITY 




















THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
tween 2 feet and 29,000 feet at any price between 


z 


00 and a. ot thousand feet. mM Cog r' 
every can use, ice 

leather, $8.50. AMERIOAN LUMBDEMAN | Publish- 
exe, 431 8, Dearborn St., Chicago, I. 








W. T. Culver, vice president of James D. Lacey 
& Co., returned Tuesday from a business trip to 
northern Michigan. 


Among the visitors in Chicago this week was 
William C. Cockrill, of the Farris Hardwood Lum- 
ber Co., Nashville, Tenn. 


James D. Lacey, of New York, president of James 
I). Lacey & Co., paid a brief visit to the Chicago 
office of that company and has left for New Or 
leans, La, 


O. R. Lutz, of the Scott & Howe Lumber Co., 
Ironwood, Mich., made one of his periodical trips 
to Chicago this week to get a line on market 
conditions. 


Robert Macfarlane, of the Crossman Lumber Co., 
Grand Rapds, Mich., stopped in Chicago to visit 
his friends while driving north to inspect his com- 
pany’s mills. 


If. W. Maffett, of the Thunder Lake Lumber Co., 
Rhinelander, Wis., was a Chicago visitor this 
week. He was calling on his friends in the lum- 
ber fraternity. 


Lee Childs, in charge of Rockford (II1.) terri 
tory of the Weyerhaeuser Sales Co., was in Chi- 
cago this week conferring with the Chicago office 
on business matters, 


Ed Johnson, sales manager of the Kinzel Lum- 
ber Co., Merrill, Wis., was in Chicago the first of 
the week calling on the trade and getting a line 
on lumber conditions. 


Paul Geary, an inspector of the California White 
& Sugar Pine Manufacturers’ Association, was in 
Chicago this week taking care of some inspection 
matters for his association. 


Harry H, Bishop, of the Bishop Lumber Co., has 
left for Canada to spend a month, taking his vaca- 
tion and seeking relief from hay fever which at- 
tacks him here this time of year. 


George A. Dascomb, vice president of the Hilgard 
Lumber Co., who resides in Westminster, Vt., spent 
three days in Chicago this week conferring with 
the Chicago office of the company. He went east 
from here. 


George Gower, popular retail lumberman who is 
a partner in the Durand Lumber Co., Durand, 
Mich., was in Chicago last week on business and 
renewed some of his acquaintances among the lum- 
ber fraternity. 


Austin P. Sanborn, of the A. M. Sanborn Lumber 
Co., operating retail yards at Chapman, Wakefield 
and Alida, Kan., was in Chicago on Friday of last 
week, en route home from an extended vacation 
trip through the East. 


FE. H. Fluke, of M. A. Disbrow & Co., Clinton, 
Iowa, was in Chicago this week calling on the trade 
and taking care of some of the lumber require 
ments for his firm, which is a large manufacturer 
of sash, door and millwork. 


Noel Ridlon, of the Aberdeen Lumber Co., is back 
after a week’s trip through Louisiana and Missis- 
sippi where he has been visiting his company’s 
mills checking up on inventories and getting a line 
on general lumber conditions. 


Among the familiar faces of visiting lumbermen 
in Chicago this week was W. F. Oliver, of the 
Oliver Lumber Co., Toronto, Ont., who was in the 
city on business and called on a number of his 
friends in the lumber fraternity. 


Cc. BB. Cunningham, of the Vanlandingham Lum 
ber Co., left Wednesday for the south to visit the 
oak flooring connections of his company. He will 
be gone about a week, and will probably spend 
several days with his parents at McMinnville, 
Tenn., before returning to Chicago. 


R. J. Plunkett, of the C. C. Collins Lumber Co., 
Rhinelander, Wis., was in Chicago this week calling 
on the trade and getting a line on market condi- 
tions. He told a representative of the AMERICAN 
LUMBERMAN that the trade generally is more opti- 
mistic than it has been for some time. 


R. S. Reynolds, sales manager of the Willapa 
Lumber Co., Portland, Ore., was in Chicago 
Wednesday conferring with his company’s local 
representative, the Western Wood Products Co. 
Mr. Reynolds is on a tour of the middle West get- 
ting a line on business conditions. 


A Chicago visitor this week was A. T. Brink, of 
the Tri-State Lumber & Shingle Co., Kansas City, 
Mo., who stopped here on his way back to Kansas 
City after spending two weeks at a summer resort 
at Pphraim, Wis. Mr. Brink left his family there 
for the rest of the summer, but he had to get back 
to his desk. 


After spending two months on the West coast 
mostly at Seattle, W. A. Herbert, of W. A. Herbert 
& Co., returned to his office this week. His re. 
ports of conditions were not the most encouraging: 
for he said that rain is very badly needed, egpp. 
cially to check forest fires. It did not rain a} 
the time he was there and the smoke from fireg jg 
so heavy that the sun is hidden for days at a time. 


W. J. Whyte, secretary of Gregertsen Bros. (Co, 
is spending his vacation at Lake Geneva, Wig, 
and as soon as he gets back Nils Gregertsen js 
going to take a week’s trip to Eagle River, Wig, 
for another battle with the fish in the lakes around 
that country. On his last trip Mr. Gregertsen had 
poor luck, and has resolved to do better this time 
to uphold his reputation as one of the best fisher 
men in the lumber fraternity. 


S. M. Eaton, of Holbrook, Ariz., general sales 
manager of the Cady Lumber Corporation, MeNary, 
Ariz., spent several days in Chicago this week con- 
ferring with the company’s local sales representa- 
tive, W. B. Archer, and getting a line on trade cop. 
ditions generally. Mr. Eaton says the mills at 
MeNary and Flagstaff again are in operation and 
he is in position now to care for the wants of the 
trade in “Cady Quality Arizona White Vine.” 


Frank Stevens, formerly of the Stevens-Daly 
Lumber Co., Tuscaloosa, Ala., and before that man- 
ager of the plant of the Gilchrist-Fordney (o,, 
Laurel, Miss., was in Chicago Tuesday calling on 
some of his friends and made the announcement 
that he is starting some new southern pine opera 
tions in southern Tennessee where he owns a large 
block of timber. He has several small mills there 
and is constructing a planing mill to aid the pro- 
duction of his plants. 


J. A. Gillespie, in charge of the Chicago office 
of the Peavy-Byrnes Lumber Co., Shreveport, La., 
is back from a trip to Shreveport and his com- 
pany’s mills through Louisiana and Texas with the 
most optimistic reports. His mills have practically 
no reserve stocks and are shipping lumber as fast 
as they can cut it. Local demand is taking a good 
part of their lumber. Mr. Gillespie said that 
this condition was prevalent with all the longleaf 
mills west of the Mississippi River. 


W. M. Cady, of McNary, Ariz., and A. J. Me- 
Quatters, of New York City, president and chair- 
man of the board, respectively, of the Cady Lumber 
Corporation, were in Chicago the latter part of 
last week, looking after important business mat- 
ters. Extensive improvements recently have been 
completed at the big plant at McNary, including 
the installation of a large battery of dry kilns and 
other facilities for giving prompt and efficient serv- 
ice to buyers of “Cady Quality Arizona White 
Pine.” 

In celebration of his fifty-sixth birthday, F. H. 
Farwell, vice president and general manager of the 
Lutcher & Moore Lumber Co., Orange, Tex., re- 
cently was entertained by the office force, with a 
luncheon served in the Administration Building. 
In the center of the table was a huge birthday 
cake surrounded with many floral offerings. Deeply 
touched by this mark of esteem, Mr. Farwell feel 
ingly expressed his gratitude and in a brief way 
reviewed the history of the company during the 
thirty-three years that have intervened since he 
became associated with the business. Mr. Farwell 
came to the company as a bookkeeper and grad- 
ually worked his way up to his present position 
as active vice president and general manager. 


To Direct Building of Memorial 


"Frank J. Heitmann, president of the Heitmann 
Lumber Co., 5856 Ashland Avenue, Chicago, was 
last week appointed chairman of the advisory 
board of the Steuben Club, and no sooner had he 
received this honor than he announced the plans 
of the club for erecting a 36-story club building in 
the loop as a memorial to Baron Von Steuben, the 
German general who figured so prominently in the 
American Revolutionary War. As chairman of the 
board Mr. Heitmann will direct the work of the 
club in the erection of this great memorial which 
will cost $4,000,000. 


Hoo-Hoo Concatenation Planned 


As a fitting observance of Sept. 9, the beginning 
of the Hoo-Hoo fiscal year and a day to be observe 
throughout the country this year, the Chicago Hoo 
Hoo Club will hold a concatenation in the club 
rooms of the Lumbermen’s Association of Chicag% 
30 North Dearborn Street, according to Tom 4 
Moore, Vicegerent Snark of this district. A dinner 
will be served at 5:59 p. m. and the concatenation 
will swing into action at 7:59 sharp. The team to 











AUG 


put « 
Moo! 


° 
Joi 

D 
Johr 
pect 
sale: 
will 
cage 
vari 
kno 
as ¢ 
the 
Lau 
kan 
mil 
Co. 
Co.. 
wit! 


cha 
roa 
the 
wh 
roa 
hai 
Th 
cel 
rai 
fro 


ste 
ple 
70 
me 
mé 


tic 
be 











st coast 
Herbert 
His re. 
raging: 
d, eSpe- 
rain all 
fires is 
a time 
Os. Co., 
a, Wis, 
rtsen jg 
r, Wis. 
around 
sen had 
lis time 
t fisher 


al sales 
MeNary, 
ek con- 
resenta- 
ide con- 
nills at 
ion and 
; of the 
e.” 

ns-Daly 
if man- 
ey Co. 
ling on 
icement 
' opera 
a large 
s there 
he pro 


0 office 
rt, La., 
is com- 
rith the 
ctically 
as fast 
a good 
id that 
ongleaf 


J. Me- 
| chair- 
Lumber 
part of 
38 mat- 
ve been 
cluding 
Ins and 
it serv- 
White 


F. H. 
of the 
=. 
with a 
lilding. 
irthday 
Deeply 
ll feel 
pf way 
ng the 
nee he 
‘arwell 
| grad 
osition 
Tr. 


itmann 
0, was 
ivisory 
had he 
! plans 
ling in 
en, the 
in the 
of the 
of the 
which 


od 


inning 
served 
0 Hoo- 
e club 
hicago, 
om A. 
dinner 
nation 
pam to 














AveustT 21, 1926 


AMERICAN 





LUMBERMAN 





— 


put on the work has not yet been selected, but Mr. 
Moore promises a good one. 


Joins Commission Firm’s Sales Staff 


Don Hansen, son of John T. Hansen, of the 
John Hansen Lumber Co., and who has been con- 
pected with his father’s business, has joined the 
sales force of the Cook & Yates Lumber Co., and 
will call on the industrial and yard trade in Chi- 
cago Mr. Hansen’s mill experience has been 
yaried and extensive and he has a good practical 
knowledge of the mill end of the business to serve 
as a foundation for sales.work. He has worked in 
the South in the mills of Eastman, Gardiner & Co., 
Laurel, Miss., and the Bradley Lumber Co. of Ar- 
kansas, Warren, Ark.: and in the West has had 
mill experience with the Grays Harbor Commercial 
Co., Cosmopolis, Wash., and the Long-Bell Lumber 
Co.. Longview, Wash. He is therefore familiar 
with both southern and western woods. 


Firm Purchases Short Haul Line 


The recent announcement of the outright pur- 
chase of the Cleveland, Painesville & Eastern rail- 
road by the Hyman-Michaels Co., of Chicago, marks 
the end of another short haul railroad in Ohio, 
where the operation of autos and busses on good 
roads is proving altogether too much for the short 
haul lines to compete with on a profitable basis. 
The Cleveland, Painesville & Eastern railroad re- 
cently absorbed the Cleveland, Eastern & Ashtabula 
railroad, giving it about 70 miles of right of way 
from Ashtabula to Cleveland. 

The Hyman-Michaels Co. announces that it will 
start immediately to dismantle this property and 
place the entire material, consisting of high grade 
70-pound rails, overhead wire and a full comple- 
ment of rolling stock, on the market at once, thus 
marking the final windup of this property. 


Hardwood Men Predict Banner Annual 


The twenty-ninth anual convention of the Na- 
tional Hardwood Lumber Association, which will 
be held Sept. 23 and 24 at the Palmer House, 
Chicago, will be of such importance to the hard- 


wood lumber industry of the country that the at- 
tendance will be one of the largest, if not the larg- 
est in the history of the association, according to 
officials. There are issues pending which are vital 
to the interests of the entire hardwood trade and 
which will draw heavy representation from all 
divisions of the industry. The hardwood buying 
and consuming interests especially are concerned 
to an extent which will insure their being present 
in unprecedented numbers. Everyone who is plan 
ning to attend is being urged by the local commit- 
tee to make hotel reservations in advance so that 
his comfort while here will be assured, and the 
association is rendering the servite of securing 
reservations for all who will write to the Chicago 
office. Negotiations are under way to secure spe 
cial railroad rates for those attending the 


convention. 
(Sea e222 eaaeaeaan 


Moves to Larger Office 


MINNEAPOLIS, MINN., Aug. 16.—The eastern 
sales office of the Mumby Lumber & Shingle Co., 
Seattle, Wash., located here, has been moved from 
830 Lumber Exchange Building to 314-316 Baker 
Building in order to give more room for the han- 
dling of business emanating from this branch office. 
R. S. Campbell, superintendent of sales for eastern 
district, continues in charge of the new office and 
has under his supervision three representatives. 

P. H. Betzer, with headquarters here, is covering 
Minnesota with the exception of a few towns 
that are in the extreme western part of the State. 
Frank M. Pew, Andover, S. D., has charge of 
South Dakota and North Dakota from Fargo to 
Bismark and territory south thereof, and in addi- 


tion, extreme western Minnesota. Merritt L. 
Chaffee, Grand Island, Neb., is working all of 
Nebraska. 


Receives Civic Honors 


MEMPHIS, TENN., Aug. 16.—John W. McClure, 
secretary-treasurer of the Bellgrade Lumber Co., of 
this city, has been appointed a member of the Mem- 
phis city planning commission and the board of 
adjustment by Mayor Rowlette Paine. He suc- 
ceeds Sam E. Ragland, president of the Central 
State National Bank of this city. 


Southern Operator Visits Coast 


SEATTLE, WASH., Aug. 14.—Robert Fullerton, 
president of the Bradley Lumber Co. of 
Arkansas, Warren, Ark., was in Seattle this 
week renewing old friendships. Bob Fullerton 
likes Seattle—yes, he is fond of Seattle. He 
comments favorably upon the growth of the 
city, the beauty of its setting and the tang of 
the salt air, but when he talks about Arkansas 
then he does wax eloquent. 

Says Bob: ‘‘Arkansas, the State that was 
laughed at yesterday, is 
coming to the front with 
arush. Oil production 
has boosted the State 
and it is perhaps the 
biggest money produe- 
ing product. Timber is 
next and then cotton. 





R. W. FULLERTON, 
Warren, Ark. : 
President Bradley 
Lumber Co. of 
Arkansas 





The broad, fertile val- 
leys are yielding grain 
crops, ineluding rice, 
and the State is receiv- 
ing perhaps more than 
its share of the emi- 
gration to the southern 
States which has been 
under way for some 
time and which will result in sound and rapid 


business expansion of the whole southern coun- 
wy.”? 





Warren, Ark., his home, he says is a thor- 
oughly modern’ city, having paved streets, a 
splendid sewer system, plenty of good water 
and is ‘‘as nice a town of ten thousand popula- 
tion as there is in the world.’ Proper drain- 
age’ by canals and natural causes has com- 
bined ‘to make the climate much better than 


formerly. Rainfall is more evenly disributed 
over the year and crops, as a result, are heavier. 
He reports the crop situation at present as very 
satisfactory. Commenting on the labor situa- 
tion, Mr. Fullerton compliments the negro work- 
ers who are employed at his operations. He says 
they are loyal, efficient and altogether satisfac- 
tory. His company insures each laborer’s life 
free of cost to the insured, provides good quar- 
ters, good water, and with the free schools it 
has a happy and contented class of workmen. 

With more than twenty years’ timber supply 
from which to produce the famous Bradley 
brand flooring and other lumber and a fine city 
to live in, Mr. Fullerton will not be lured to 
Seattle, although he does admit its superiority 
on several counts as a home city. 

Speaking of the general lumber situation, Mr. 
Fullerton says he believes the plan of the 
National Lumber Manufacturers’ Association 
is a splendid one and that he is for it; that the 
inroads of wood substitutes must be combated 
or the markets lumber now has will go over to 
progressive merchandisers of substitutes. 

Mr. Fullerton says: ‘‘On every trip I make 
through the Northwest your mountain sides 
strike me as having less and less timber and 
foliage upon them. Whether fire causes the de- 
struction or whether the timber is logged off, 
certainly some action should be taken to provide 
for reforestation of this area.’’ 

While in Seattle, Mr. Fullerton was dinner 
guest of Mr. and Mrs. Hale Hetherington, whose 
friendship dates back to the time they were all 
living in Kansas. He will go to Portland, Ore., 
from here and then go on to Chicago to attend a 
business conference. 

In commenting upon advertising, Mr. Fuller- 
ton said that the slogan of his company, ‘‘If 
it’s Bradley’s it’s better,’’ through constant 
repetition in the company’s advertising matter 
has come to mean much to the firm. 

His trip here was primarily to visit Roger 
Sands, of the Ehrlich-Harrison Co., hardwood 
distributers of Seattle. 
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That First Impression 


So Much Depends 
On It 


Hand your pros- 
pect,a Wiggins 
card and you 
produce a first 






impression POTEEL COMPANY 
that com- PITTeOBUROH. eA 

° CLOnER OVILOINe® 
cvectel menial eee 
tention. 


Wiggins Peerless Patent Book-Form Cards 


engraved with such skill and care that each card carries with it the 
distinction of supreme quality. 

Ask for tab of specimens, detach the card one by one and 
observe their clean-cut edges, and the protection afforded by 
their being encased in convenient book-form style. Samples free 
on request. 


The John B. Wiggins Company 
Established 1857 
Engravers 


Plate Makers 
1108 South Wabash Avenue, 


Die Embossers 
CHICAGO 














Collections by Retail Lumber Dealers 4. *«*« 


of letters 
by subscribers to the American Lumberman, giving their views 
on the best way to handle the accounts of a retail lumber: 
business. These letters offer many excellent ideas and it wl. 
repay any retail }umber deaier to read them carefully.. 


Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So. Dearborn St., Chicago 


AMERICAN LUMBERMAN 





AUGUST 21, 2626 











WILLAMETTE 


GEARED 
LOCOMOTIVES 


Introduced two years ago, Wil- 
lamette Geared Locomotives have 
already won an enviable reputa- 
tion for pulling power, and ability 
to stand up under the constantly 
varying conditions of heavy log- 
ging operations. 


Adaptable to many other tim- 
bered areas, orders are now being 
accepted for shipment to any 
part of the world. 


Send for full particulars 
and specifications to Willamette 
Iron & Steel Works, 
Portland, Oregon 























| Wire Rope for 
Logging 


By whatever method logging is 
done, the best means is HERCU- 
LES (Red-Strand) Wire Rope. It 
has been successfully used for such 
work ever since logging has been 
done with mechanical equipment. 













Established 1857 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
NewYork C 
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San Francisco 
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Log-Rolling Tournament F ull 
of Thrills 


ASHLAND, WiIs., Aug. 16.—‘‘ William Girard, 
of Gladstone, Mich., is champion log-roller of 
the world,’’ gaid three judges, and four thou- 
sand sighs left four thousand throats, as the 
spectators at the final contest in the world cham 
pionship log-rolling tournament at Bodin’s 
Brownstone Bow], 
Washburn, Wis., be nih 
realized that Wil- Hil 
bur Marx, 15- 
year-old school 
bo y of Eau 
Claire, Wis., had 
lost the match 
and his chances 
for the title. 

Featured by 
the fastest log- 
rolling on the 
fastest logs, by 
the best birlers 
of the nation, the 
annual world 
champion 
ship tournament 
completed Sun- 
day, Aug. 15, 
drew the largest 
crowd of its 
thirty years’ his- 
tory. Superla- 
tives only can be 
used in describ- 
ing the crowds 
and the birlers. 

From the first 
match of the first 
day, in which 
Marx threw Joe 
Mad-way-osh, of 
Cloquet, former 





world title hold- 
er, to the final 
mateh in which 


Marx was thrown 
by Girard, the 
new champion, 
the tournament 
was featured by 
fast foot work 
and quick falls, 
and throughout 
all of the con- 
tests for the 
Minnesota, 
Northwest, In- 
dian, and Wis- 
consin titles, the 
name of Marx 
blazed, and fame 
of his feats will 
go down in his- 
tory. 

Girard won, 
but Marx re- 
ceived the glory 
and eredit. Dur- 
ing the matches 
Marx met and 
threw every other 
birler in the 
group of 26 with 
the exception of 
Gilbert Thomp- 
son, of Cloquet, 
winner of the Minnesota and Northwest titles. 
Through the different draws each time it was 
expected that Marx would be matched with 
Thompson, but he never happened to draw the 
lanky Minnesotans’ partner number and so the 
two did not meet. 

Although the youngest, and at the same time 
one of the lightest of the birlers, Marx played 
with the more inexperienced of his opponents, 
throwing them with seeming ease, and when 








Some of the high spots in the log-rolling contest at Wash- 

burn, Wis.: (1) Hannah Thompson, of Cloquet, Minn., 

jumping rope; (2) Henry LaPrairie, the oldest birler in 

the meet; (3) the birlers lined up ready for the fray; 

(4) the final match; (5) W. P. Hart, of Eau Claire, Wis., 

promoter, presenting world’s championship cup to Wil- 
liam Girard, of Gladstone, Mich. 


matched with the more experienced men rolled 
with them as long as flesh would endure the 
strain. 

The names made famous last year in the 
matches here again blazed with new glory, but 
the title winners of last year were absent when 
the cups were 
presented. 

The champions, 
as decided by the 
judges are: Wil- 
liam Girard, 
Gladstone, Mich., 
world; Wilbur 
Marx, Eau Claire, 
Wis., Wisconsin; 
Gilbert Thomp- 
son, Cloquet, 
Minn., Minnesota 
and Northwest; 
and Amos Houle, 


Cloquet, Minn, 
Indian. The de- 
posed monarchs 


are—Joe Mad- 
way-osh, Cloquet, 
Minn., world; 
William Beaure- 
gard, Odanah, 
Wis., Wisconsin, 
Indian, and 
Northwest. 
Thompson held 
the Minnesota ti- 
tle last year. 
The logs used 
this year were 
smaller, shorter 
and faster than 
those used a year 
ago. At that 
time the largest 
log was 19 inches 
in diameter while 
the other two 
timbers were 17 
and 15 inches 
through. This 
year the No. 3 
log was 17 inches 
in diameter, while 
the No. 2 log was 
15 inches and the 


No. 1 log, 14 
inches _ through. 
None of the 
matches ran to 
the last and 
smallest log, as 


the 15-inch tim- 
ber was fast and 
light and it was 
with difficulty 
that the  birlers 
remained upright 
for the five min- 
utes at a time. 
Throughout the 
tournament, 
viewed by ten 
thousand specta- 
tors during the 
eight days, the 
intervals between 
matches were él- 
livened by the trick and fancy rolling of Jack 
Murray, of Eau Claire, who tipped the block, 
one of the most difficult of aquatic feats; the 
Thompson sisters, of Cloquet, Minn., who 
jumped rope, played leap-frog, and performed 
other feats; Henry LaPrairie, the oldest birler 
in the meet, who played the part of Maggie in 
a Jiggs and Maggie rolling skit; George Glazier, 
of Washburn, rolling the ball, and many others. 
Next year’s tournament will be at Washbur2. 
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Latest Reports on Lumber Prices 








SOUTHERN PINE 


The following f.o.b. mill prices are taken from sales made during week ending Aug. 14 in sections named: 


Hat- 


Kan- 





Hat- Kan- 
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a cee 1x6 to 12” 43.10 ‘s in peerene 17.50 17.98 17.64 
%x6" B&better ....  ..ee+  eeees 33.75 Be a oe 42.05 47.50 . St —— oe ‘ 
NO LD weceees eens sooee 28.00 — eiewepiparirlete aie 49.00 43.55 47.50 2x10”, ewe 020000 18.15 18.74 17.70 
%x6" B&better 44.00.2200 eeeee _ Sepaahaapnae 49.00 44.00 49.03 Car Material 
Ws Se SO ccdevens .00 46.41 55.25 94. 
Drop Siding SS EES 54.61 55.00 2x12” (All 1x4 & 6"): x 
‘: . atalino ettaeetie a -s- 61.75 B&better, 9 & 18’ 51.00 ..... 54.75 
1x4 or 6” B&better.. 45.18 44.43 45.22 5/4x6” soibtlici 61.75 eh ata 44.86 
No. 1 «.. 42.56 39.23 43.96 ee enrneess fee. Sere —— lc ( aD UO Oe 8 0 0=—6 BE ceeee Scene. onaee 31.50 
No. 2... 27.96 23.35 28.31 ae 6 el. 73:75 7 12 & 14’ Sy ead 46.50 
i i sus ceune SEED cose ae. tet eee eae fF eG He, 2, O cccececens see 27.79 
co ee. eee ee Re a asatan 5 < aueoe 
Jambs 144 to 12”...... «200. CA.44 ..... Me, 3 SRccccs sovex - 22.07 
Babetter: a sow asians 
F nha tna J e re Casing and Base E 
16, 1% & 254 BO” 2.02. cecee 15.64 . No 
M% aoe a, REE keer 64.76 61.25 60.66 Longleaf Timbers 2", », 10, 18 or 20’ 38.00 ..... «seove 
Fencing, 818 Sat Oe wweddncase 74.50 68.54 67.51 No.1 Sq.E&S S45, 20 & under: nai Car Sills 
ee ee ee 36." Peete eee eeeee . . J ” Be ake aeaee 51.02 
Other gts. 25.23 1.111 36.50 Plaster Lath TP sccsreenenaes ; 34.00 | coces SE OR Os FE Ee coxes soens 51°21 
MOE cas aan sons 40.76 | no a am 4 ‘ses 4m io IZ” .oceccesereees 38.87 42.06 
Other Igts. 39.75 ..... 0.76 | ne Ss Be Gott: = = ee 43.00 ..... 47.50 Stringers 
oO. 2, %”, 4’...6.. 3.75 4.08 3.91 OD” kaividicopacue 55.00 ..... 64.37 
No. ’ = lengths): 17.42 16.95 90% hrt., 7x16 & 8x1": 10 
PRS er eee o> 4 FRare ‘ » 2 ee eee eee . eevee eee 
1x6” enemies: 20.25 20.52 Byrkit Lath Shortleaf Timbers Pd 26 to 28° 60.00 °...- 64.00 
No. 3 3 lengths) (en ee TEA cxsne 13.14 No. 1 848, 20’ & under: Ties 
eaeeeden 13.7) ..... 1829 RE i Te ORR gee ere 
1x6” beak uaa TEE snes 16.12 | 12’ «. Nicene wiles ened 16.38 OP eicchiiaknndies asain 24.65 ..... | 6x8”, 8’, 90% heart. 34.00 ‘ sa 
The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended Aug. 13: 
Flooring Finish—Dressed Dimension—Dressed S2S&CM—Shiplap 
Edge grain— ind” - inf” Bé&better ‘C’’ r No.1 No.2 No. 
ty Be eT: $66.50 $50.00 mm 3 _s re $37.50 $21.50 $16. "6 
Coerecccsccceccs sosee ° m 12, 14, 10, 18, 12, 14, 10, 18, n” 3 
EE Reeth nie yds etn ba eds 69.75 52.00 3 or .00 23.50 18.00 
B&better ........-.. $06.00 0-8 | 1x5, 8, 10” 73.50 65.00 | _ 16 20 om 0 sht'so | 1x10" viesecc ees oe .. 23.50 18.25 
Coe rcerreseseeee coves . bw? ATOR. 5 3 $27.00 $29.00 2x 4” 25.0 5 alin 
1M, 1%, 2x4 toa 1! Tron 38 | "2500 "2650 2x 6” “21.50 22.75 Ceiling and Partition 
Fiat grain— 1%; 138; 2”x5, 10, 12”... 7850 21111 | 26.00 2850 2x 8” 22.00 23.50 a: a, 
B&better ..ccscccses 58.00 45.50 27.25 29.00 2x10” 24.00 25.50 g. © 
a See 44.50 38.50 Feneing and Boards 29.00 30.50 2x12” 26.00 27.75 B&b tter $8. 60 $42. Ht $45.00 $48. ‘50 
yy eee 23.50 22.25 — ae Eo $18:00 s18'00 peaede denne 00006 eeose 
aan e , i : ; Ne ea ken ewes res e00ee edece 
~— BM aecacbeewy 37.50 21.25 16.50 Coane ane Cae 
one k peaieepaetntet 36.00 23.25 18.00 B&better Lath 
15” and unter. .26 percent discount DE, sihvaccesee 37.00 23.50 18.50 eo icck ieee usenwesenwn 75.00 es ' No.1 No. 2 
1%” and over...21 percent discount | 1x12” .......... St ee ee LOO aaa 80.00 | %x114”—4’ ............$6.10 $4.45 
a2¢° = 
WISCONSIN HEMLOCK 
The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 HeMLock Boarps, S1S— HeMLocK, No. 1, 81S1E-— 
lx 4 ® 19028. 3 10: 2 @325 $28 og 29 00 2x 4 $30. 50021. -? $30. ww@e: on $31 5032 00 $34 60@ 26.00 $35. to@a6.60 
x 4” $27.00@28.00 $28.00@28.50 $29.50@30.00 $32.00@32.50 x ’ x 4” 2. 4 y . i 
1x 6” 29.50 at 29.50 Or 00 32.00 Ore bo 35.00 35.50 31.00 31.50 2x 6” 27.50 28.00 28.50 29.00 30.50 31.00 33.00 35.00 35.00 36.00 
1x 8” 31.50 32.00 32.50 33.00 34.00 34.50 37.00 37.90 33.00 33.50 2x 8” 29. 50 36.00 30.00 32.00 31.50 82.00 33.50 35.50 (35.00 36.00 
1x10” 32.50 33.00 33.50 34.00 35.50 36.00 38.00 38.50 34.00 34.50 2x10” 29.50 30.00 32.50 33.00 33.50 34.00 35.00 37.60 36.00 37.00 
1x12” 33.50 34.00 34.50 35.00 36.00 36.50 39.00 39.50 35.00 35.50 2x12” $0.50 31.00 33.50 34.00 34.50 35.00 36.00 $8.00 37.00 38.00 
For merchantable $1S, deduct $3 from price of No. 1; for No. 2, deduct $5. No. 3 hemlock rough, 6’ and lorger; 2x4” and wider, $17@19; 1x4” and 


For shiplap or flooring, add 50 cents to prices of No. 1 boards. 





wider, $18@20 
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Duluth, Minn., Aug. 16.—All northern pine quotations are stiff, prices f. o. b. Duluth being: 
ComMMON Boarvs, RoucGu— FENCING, RoucH— 
6’ 8’ 10’ 13° 14’ 16’ 18’ 20’ 6’ 8’ 10,12&14’ 16’ 1 ’ 
> a eee $55.00 $57.00 $62.00 $62.00 $62.00 $60.00 $65.00 $65.00 Mc : (nade wince wacal ee amenaeal $51.00 $55.00 $59.00 $61.00 tee 
| MTT Oe 61.00 63.00 69.00 71.00 66.00 66.00 71.00 71.00 Pe B  kéebseccsaweneseves 38.00 41.00 43.00 46.00 46.00 
gee 67.00 70.00 77.00 77.00 72.00 72.00 177.00 77.00 INO. 3 cccccccccccccescces 27.00 29.00 31.00 32.00 32.00 
No. 2, 38’ 35.00 37.00 46.00 46.00 46.00 44.00 50.00 50.00 2. B cébeevanweeceawaceus 47.00 50.00 56.00 62.00 62.00 
 ciaite 38.00 40.00 49.00 49.00 45.00 45.00 53.00 55.00 ih 2 cic svaboneueneued 33.00 36.00 41.00 47.00 45.00 
SSE 41.00 44.00 54.00 54.00 50.00 49.00 60.00 60.00 lM . deneciseevsvceeevass 25.00 28.00 29.00 30.00 29.00 
No. 3 Pate akea 26 32.00 34.00 34.00 34. 34. 37.00 37.4 : S ? A ‘ . 
NOS GI mn Han Han Han an Heap Ha dxgp N°. 4 6-foot and longer, mixed widths, 4”, $24; 6°, $28 
Q” 31.00 33.00 35.00 35.00 35.00 35.00 39.00 39.00 5” fencing same as 6”. 
For all white pine, Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add $1. 
Boards, 6 to 20’, 8, 10 and 12”, No. 4, $30; No. 5, $21. $1 or 2S, add 75 cents; S1S1E, add $1. 
For $1 or 2S, add 75 cents; SISIE, add $1; for resawed, add $1. Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding, grooved roofing and 0.G. shiplap, 8’ and up, add $1.50. Drop siding or partition, add $1.50 
pen and D&M, 8° and up, add $1.26. Well tubing, D&M and beveled, add $2. 
No. 1 Piece Srt rr, S1S1E— SIDING, 4 AND 6”, 4 To 20’— 
ees , Was , - , - okie am = , 18’ ‘ 20° 4” 6” 4” 6” 
oF Oe 27.5 31.50 $33.5 : 1.5 32.5 34.50 $34.50 
RE scknuanpidds 27.50 28.50 31.50 31.50 31.50 31.50 33.50 33.50 Bé&better ....... --$40.00 $44.00 EB... .... sees eens 20.00 — $22.00 
lL penniexe 27.50 30.50 32.50 32.50 $2.50 32.50 34.50 34.50 © reese teeeeeeceereee 33.00 8.00 Norway, Cé&better.... 34.00 36.00 
eee $1.50 32.50 35. 50 35.60 35. 33.50 35.50 35.50 D cerereeeeeeeeees +++» 28.00 = 31.00 
ee ass 22.50 33.50 36.5 36.50 36. 60 34.50 36.50 36.50 Sidi nw aos _ " 
No. 2 piece stuff, $3 less than No. i: pine, rough, deduct 75 cents; D&M acing a wontents SES So emnsed 5) peveent of ¢- and 8 foot. 
or S48, add $3. Siding run to O.G. $2 a thousand extra; product of the strip as it g:ades, 


Minnesota larch, 2x4- and 2x6-inch, 


$3 under Norway pine. 


Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





WESTERN PINES 





Spokane, Wash., Aug. 14.—Following are cur- 
rent prices f.o.b. mill: 
PONDOSA VINE, 16-Foor, INCH-— 
No. 1 No.2 No.3 No.4 No.5 
- guecteneas Sen.GS Gener SRO kccuc 3 svoee 
i sanaceuuae 43.50 33.00 De stews  eneus 
- <euvebeceune 41.50 28.00 21.50 aee aener 
a. cieteenwes 41.50 28.00 Da “\siees swan 
a vestnenees 45.00 28.00 ee lecnke Benes 
dt OR Oe ee $15.00 $7.00 
PONDOSA PINE Suor, S285— 
Factory 
Cc No. 1 No.2 No.3 Com 
5/4 & .-$71.50 $51.50 $33.50 $22.50 ..... 
ee caawhaawes $1.50 61.50 43.50 8 ere 
OO scnbecased. siete, “8660 sebae 6008 $28.25 
Ipano Wiuitre Pine, 16-Foor 
No. 1 No. 2 No. 3 No. 4 No. 5 
o sseasseves 950.00 $67.00 SB4.00 iccce ceccs 
sen ewnnese 51.00 48.00 | Brrr eer 
- evbeaceces 49.00 43.00 OS) ae 
a. é¢ennrnewe 52.00 43.00 ee 8 sbeer s0nxe 
eta eae 71.50 45.00 Da <seess «unas 
OP ee WN nk esc “eesew: euden $17.50 $7.00 
Wuite Fir, 6 ro 20-Foor, INCH 
- 6” 8&10” 12” 4”°& war 
No. 1 & ..$23.50 $25.50 $26.50 $27.50 ..... 
OS 19.50 20.50 21.50 ee cawees 
RE RS ae Sa ye ee ee $16.00 


{Special telegram to AMERICAN LUMBERMAN ] 


Portland, Ore., Aug. 17.—The following are 
f.o.b. Chicago prices on Pondosa ae shop, S28: 
No No.2 No.3 

=f! a ee eee $5 57. 00 $42.00 $34.00 
OE eccceede kt nbneeara cowanen 67.00 52.00 34.00 
Above shop prices are for shipments of No. 3 


and better. For straight cars of specified grades, 


add $5. 
CALIFORNIA PINES 


San Francisco, Calif., Aug. 14.—The following 





are average prices on California pines as com- 
piled from the report of the California White 
& Sugar Pine Manufacturers’ Association for 
the week ended Aug. 14: 
California White Pine 
Nos. 1&2 cir. C sel. D sel. No. 3 clr. 
0 *, ee p74. 62 $67.48 $57.20 $49.20 
5/4xa.w. ...... 75.40 69.65 56.27 58.15 
ee 73.36 63.82 50.30 56.42 
PGW se, sccces $2.62 75.52 60.58 68.72 
White Pine Shop Mixed Pine 
No. 1 shop, 5/4x No. 1 com., 1x 
eres $43.70 Se $44.36 
No. 2 shop, 5/4x No. 2 com., 1x 
Rs wesvecrccce See a.w. See a 
Inch shop ....... 30.55 No. 1 dimen., 17% 
Panel, %xa.w.... 78.72 Ker 19.10 
, . eer: 
White Fir. = Lath, No. 1...... 6.00 
ere $43.70 Lath, No. 2.. 4.65 
No. 3&btr. com., Lath. 32” aie 1.78 
4/4xa.w. ....... 20.02 Pimbers ........ 27.58 
No. 1 dimen., 1% Douglas Fir ; 
OE seeaknswas 19.75 ' 
"~ Chbetior ....0.:. $42.25 
SHesstinnsets ING. 3 GIOBP sos cee 38.92 
SS ada ates $20.10 Com., 4/4xa.w.... 17.25 
Australian. 4/4x Ties and timbers 23.90 
RA, cecdcdseccas 55.60 Dimension ...... 17.10 





SOUTHERN PINE TIES 


New York, Aug. 16.—Following are quotations 
on southern pine railroad ties, f.o.b. New York: 


All 8’ 6”— Sap Heart 
ME  secvbewebindidds coveisodied $1.40 $1.85 
7x8” ates ei ici ina al ah eal tae eed ata eek 1.35 1.75 
nara Gases: bie bb ae ae ee 1.25 1.65 


f.< 


basis, 


DOUGLAS FIR 


».b. mills, 


are 


17. 
as follows: 


{Special telegram to AMERICAN LUMBERMAN ] 
Portland, Ore., Aug. 


Fir prices today, car 


Vertical Grain Flooring 


ae a ee cna edhedakine $42.00 
Pe, Oe GN, cccaeeckesséeceessevenrusenn 40.00 
Pe Me. (ciceniabkeekneebeerévenese 30.00 
1x3 and 144” No. 2 clear and better........ 45.00 
De a i ccancvedsKenesteees 32.00 
Slash Grain Flooring 
1x4” No. 2 clear and better.........ccseees 27.00 
RD 0 I in ae naan eae a 21.00 
in®” Me. 3 ORF GE DOtCOR co.cc ccvvescvceses 34.00 
PO. BS GD wccbvne s0cinccceevede sea0es 30.00 
Vertical Grain Stepping 
1% and 1%” No. 2 clear and better........ 62.00 
Finish 
We: BF Cheer Bi HOC os vncccccccccicccswtess 50.00 
Ceiling 
64x4” No. 2 clear and better. ....cccccscecs 27.00 
Pk, et . cc cnbenahateeneetheke sakes 21.00 
inh” Mo. 3 GRE BOCES. cc cccccccecscscseces 27.00 
Pe SOD vvcidnc css edneesarerse cress 21.00 
Drop Siding and Rustic 
a Te, ee o-2 608-0000 0010-000sNoews 33.00 
a, NG oalded dabodeeede abun cance 28.00 
Boards 
Free er ee ee $15. wea 
De. D  cawasdekdacedeaanedenas eb eneteseeenes 
Dimension—2x4-Inch, S4S 
Po, See BE oeccccdcnvawes ess seonecaens 15.50 
BE Gacdudcdrdedausavaceasabaceseveteraaes 12.00 
Timbers 
et ee ee ee ee 17.00 
ge ee rr errr 18.00 
Miscellaneous Items 
SE ere eee rr 14.00 
OT SR er rer rr re rere 3.25 
Fir lath, green, for water shipments...... 3. 00 





average 


1x 6” 
1x 8” 
1x10” 
1x12” 





week ended 
Carolina Pine 


f.o.b. 


Roofers— 


Aug. 


NORTH CAROLINA PINE 


Norfolk, Va., Aug. 
Norfolk prices 
13, as reported to the North 
Association: 


16.—Following are typical 


made during the 


Rough: 
4/4— 
ee SEPT rr re er $54 
Be a Gi eee pale ainidc eee GUS aia 32.75 
i eM in a eae he wa ee en ere 23.75 
Se, ae My TGs Ch ok da ReKaei bas eawaLaens 18.50 
No. 2 & btr. No.3 No.1 box 
BR ET <n ak a cians $55.00 4 re 
Se” cpcavernawiaews a 06CtC~és mw $26.00 
i” vevedmeneneanas 61.50 49.00 nde hee 
Se” viccetoninkwees 66.25 45.50 29.50 
eee, Die. B & DPOttel, B/G. ccccccsesesccccseee 
Hage, No. 32 & better, 6/4.....ccccccccceces 08.00 
POG Bn 6a oc bS ad ncteeeredcansndevesaseears 6.50 
Dressed: 
Flooring, }%”— 
a a rn Oe DR. ss cecnw an eeaeeemue $55.50 
OO ee er ee 49.00 
Bn ET ca aie cece mk cdc Wahoo le ie Wal nals i tesdcae 48.25 
IC aril an ak inal a a Tee do lk Sa sk oa lade 38.50 
DOPE GOED MOTTO s i6 acc ccccccccesvcetesve 41.50 
Box bark strips (dressed or resawed)..... 16.50 


. J Air — 
$ 


9.0 
20.00 
20.00 
20.50 


*F.o.b. Georgia-Florida mills. 





DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 

Seattle, Wash., Aug. 19.—F.o.b. mill prices on 
actual sales of fir, direct and wholesale, made by 
member mills of the West Coast Lumbermen’s 


Association during the period Aug. 16 to 18, were 
as follows: Vertical Grain Flooring 
B Bé&btr S D 

Se. eewewxnwins $39.25 $37.30 $30.25 _ 

EY 7? awinits iOS abs “mies areas ae Sasso = 

PE  -Katiemew ieee .. inion wens 

Flat Grain Ussoring 
DE: kéavewescue note 27.0 | ae 
Se bnckas ena 35.2 err 
Mixed Grain Pieris 
DE” Sccauh woven Geta a ee 17.75 
Ceiling 
TN eexer eens RRS 26.00 20.00 
SOOT sities Wiarh bance sachaetats 26.75 ne 
Drop Siding, 1x6” 

EP ere re er 32.25 8 

BN Nels sctechre apie el aida 33.75 | 

GE: keene amaer oes: tinea 18.00 

B&better Finish, Kiln Dried -— gertaees 
1x6” 1x8 1x12’ 

Se eee ee $45.25 $45.75 $52.75 

Common Boards and ote 
1x6” 1x 1x10” 1x12” 

Sg. Serre $17.75 $15.75 $17.50 $21.75 

a SR 12.50 12.50 12.50 14.50 

ae Sees 8.00 10.75 ee 

No. 1, 2” thick— Dimension 

12’ 14’ 16’ 18’ 20’ 228&24’ 26-32’ 

4” $16.50 $16. 50 $18.25 $19.25 $19.00 ..... enene 

6” 15.50 15.50 17.75 18.25 18.25 $23.00 $21.50 

8” 16.25 16.00 17.50 17.50 17.50 20.25 20.25 

10” 20.00 16.75 sa 7.75 18.75 18.00 22.00 

12° 17.00 17.25 18.5 18.50 18.00 24.50 24.75 
2x4-inch, 8-foot, $16. 25; 10-foot, $17.25; 2xé6- 

inch, 10-foot, $16.25. 

Random— 2x4” 2x6” 2x8” 3x10” 2x12” 
SS See $10.50 $11.00 $12.00 $13.50 $12.50 
(eae 6.50 Rae keeve <sedee nome 

No. 1 common— Timbers 
3x3 to 4x12 to 20’, surfaced.............. $19.00 
5x5 to 12x12 to 40’, rough........cccccccce 18.00 
5x5 to 12x12 to 40’, surfaced.............. 19.75 
F Lath 

wee. 3, BME BC. Tr MR, GOR oo ok vio dvccccdcccs 2.75 

Flat Grain Car Siding 

B&better— 

a I a tse eee 39.00 
sect rir Bat is St nna 'n sed cede 45.00 





RED CEDAR SHINGLES 


Seattle, Wash., Aug. 14.—Eastern prices, f.0.b. 


mill, are: 
Per square Per M 
4 bunches 4 or 5 bnch. 
First Grades, Stensere Stock 

Mstra otags, 6/8... .ccccece $1. 2.15 
Deere Obeee, G/B. 6c 6 occcces 1'30@1.88 2.25@2.35 
OO eee 1.96 2.04 245 2.55 
Se: eee 2.53 2.57 3.15 3.20 
Ee ere 2.23 3.05 
WIE fo cnsciccdeccndaie 2.96 3.00 4.00 4.05 

First beta 7 Rite-Grade Inspected seo 
ES SS ees 1.80 $2.2 
Extra stars, 5/2.........+- 1.88@1.92 2. 35@ 2.40 
Extra clears .............. 8 2.85 
Weeeee, GIS oc csivvccncecos : 2.65 3.25 3.30 
DT gibtetiewonseawase 3.30 
Ca ee 3 o7 3.11 4.15 4.20 

Second 7 er wey Stock 

Common stars, 5/2........ 80@ 88 $1.00@1.10 
Common stars, 6/2........ : 96 1.15 520 
Common clears ........... ;. 1 1.52 1.80 1.90 

British Columbia Stock, Seattle Market 
ps RD $3.05@3.15 
pc fk a hee $2.85 3.55 3.65 
OO eS eee 2.99 4.10 
II oie omc eac oi. 3.18 4.30 











18&20’ 


6 ” 


$22.00 
36.00 


21 ades, 


AN] 

ices on 
ade by 
rmen’s 
3, Were 


18.00 
iced 
1x12” 
$52.75 
1x12” 
$21.75 
14.50 


2x12” 


. $19.00 
. 18.00 
. 19.75 


97° 


«4d 


29 fu) 
45.00 
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WEST COAST LOGS 


[Special telegram to AMERICAN LUMBERMAN] 


Portiand, Ore., Aug. 17.—Present log quota- 
tions are: 
Cedar: $17, 
Yellow fir: 
Red fir: 
Spruce: 
Hemlock: 


$15 

$22, $17 and $12. 
$16, $15.50, $15. 
$24, $18 and $12. 
$13, $12 and $11. 


Everett, Wash., Aug. 14.—Log market quota- 
tions: 
Fir: Seattle, No. 1, $24; No. 2, $18; No. 3, $12. 


Cedar: Rafts of shingle logs only, $18 base; 25 
cents added for each one percent of lumber logs. 


Hemlock: No. 2, $13; No. 3, $11. 
Spruce: $1 higher than fir. 








CYPRESS 


St. Louis, Mo., Aug. 16.—The following are 
current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 


New Grades Factory 
Tank Selects Shop Box 
OM: uccxedercees $116.75 $ 68.75 $48.75 $32.75 
Pe 000080608004 121.75 78.75 60.75 34.75 
i sicevetdnsas 123.75 81.75 63.75 34.75 
i cieveunnemet 131.75 94.00 71.50 33.50 
Se ssccteneenve 136.75 162.75 + aa 
SE aitcabeneees 136.75 102.75 Fs 
RO ee 141.75 107.75 82.2 een 
es SO, SA 6 5:80s srecncevensesewenae $24.75 
Common Rough— No. 1 No. 2 No. 3 
aE  s2t8wiasasonreean $52.75 $43.75 $31.75 
ET a abr inti daneciube cinched 59.75 48.75 31.75 


Add $2 for specified lengths on common grades. 
Finish, S1S or S2S— 


Heart A B i D 
. -$104.00 $ 99.00 $ 92.00 $ 82.00 $72.00 


1x4—10” 
 » 110.00 108.00 110.00 90.00 79.0€ 
OS 127.00 122.00 112.00 104.00 ..... 
 —g re 137.00 132.00 122.00 115.00 ..... 
Bungalow Bevel Siding— A B C&btr. 
, =a $74.75 $65.75 $63.25 
DE aotvhisrewoswntaede 79.75 70.25 68.25 
Bevel Siding— A B Cc D 
DE cs vednae wai $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 
Factory— No. 1 No.1 No. 2 
FAS Select Shop com. com. 
eee re $ 75 $60 $38 $31 $26 
Oe keaviceas 80 63 50 35 29 
|, SR 80 65 52 35 29 
|, are 85 70 55 37 31 
De Sees sewns 105 80 70 nae ins 
Boards— No. 1 com. No. 2 com. 1” random 
ae ae $42.50 —— 060s OO 
re ae 42.50 a —60té«C HRD 
ne. cnc rewaacawiae 43.50 35.00 anon 
SS Gina e/alwaciced 53.00 SS) eee 
SG SE <achiaebeaae 48 -snwas $23.00 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, Aug. 17.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 


_ Best Primes Economies 
Raines bie hamaenined ee $3.20 er 

‘ Serer ae ae 6.70 4.85 $3.90 

ESE RES Sea 6.95 5.45 4.30 

i seuusntinesimelels 6.95 5.45 4.30 

— 4-Foot, 3%x1'/2-Inch— 

Pk Sieidictensrnat $8.90 Pe i aacenwnadat $7.90 





OAK FLOORING 


The following are average prices, Memphis base, 
obtained for oak flooring during the week ended 
Aug. 7, as reported by the Oak Flooring Manufac- 
turers’ Association : 


18x1%4” 49x2%" %x1%h” %x2” 


Ce, COE, WA ccc oxen $124.56 $94.86 $91.67 
ee ee 92.09 Te . «eens 
Sel. qtd. w.&r....$67.00 73.82 62.56 60.33 
Clr. pln. wht..... 69.41 86.78 54. 77 64.12 
Cir. pin. red..... 68.08 77.82 56.24 57.88 
Sel. pln. wht..... 55.18 72.33 47.17 48.45 
Sel. pln. red..... 53.87 69.20 47.86 47.99 
No. 1 common.... 43.44 52.66 26.86 24.66 
No. 2 common.... 19.14 See” gence 12.00 

Wyx1Ye” Yx2"” fex1¥e” fex2” 
el. G68. WAP. oo ocks:: See, «sseee eee 
Clr. pln. wht.....$82.50 re $79.56 
Clr, pin. red..... 78.50 OO ee ee 
a ~* aae 64.96 $52.75 66.69 
ta” Eee WE” waeee ana 
No. 1 common.... 38.50 45.26 ..... 33.84 


No. 2 common......... 9.50 


OAK FLOORING STRIPS 


Chicago, Aug. 17.—The following are carload 
Prices, f.0.b. Chicago, on },;x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 














——White Red-—_——— 

c Qtrd. Plain Qtrd. Plain 
eee $134.00 $88.00 $124.00 $82.00 
Sap c le a éitees Ee 3 -wexrae samen sate 
Select .......... 73.00 71.00 71.00 71.00 
White Red 

$44.00 


Maan, TH Becnccccccencccedens $46.00 





POPLAR 


Cincinnati, Ohio, Aug. 17.—The following are 
average wholesalers’ carlot prices, Cincinnati 
base, on poplar: 


Sort TeExTuRE— 4/4 5/4&6/4 8/4 
Pa btieniaws ar bee $110@120 $110@120 
ag & select. 72 77 82 88 82 88 
mee. 2 GORE. co 0 50 55 65 70 70 75 


No. 7 com. A.. 36 38 42 45 45 48 
No. 2 com. B.. 235 27 27 29 28 30 
VALLEY— 
Sa ere $ 90@ 95 $ 95@100 $100@105 
Saps & selects. 60 65 70 5 75 80 
No. 1 com..... 45 48 52 55 55 60 
No. 2 com. A.. 35 36 37 40 40 42 
No. 2 com. B.. 25 27 26 28 27 30 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Aug. 17.—The following are 
prices for mixed cars prevailing here today: 


Finish— watery — 
WO eocsmiwss $73.00 i otteeees te 
—— ad 90H j|.j. Dh sererevecee 
ae  seees = eee 33.00 
Bevel sifing— 8 ®@ cesescovese 34.00 
SM -cncekanae 29.00 ei Pe Nes 4.50 
i” ba cnesues 31.00 Green box lumber 19.00 





POPLAR BEVEL SIDING 


Louisville, Ky., Aug. 17.—Poplar siding de- 
mand is very steady, while prices are showing 
very little change. Some 6-inch select siding 
was offered at $38 to $39 over the week, as 
against a regular price of $40, but merely to 
balance stocks. Quotations read: 


Clear Select No. 1 com. No. 2 com. 
S-1MOR ccccces $55 $40 $28 $22 
BOO Sisvicess 55 38 28 22 
ee eee 40 37 24 18 





HARDWOOD INSTITUTE PAST SALES REPORT 


Memphis, Tenn., Aug. 16.- 
prices obtained during the week ended Aug. 
Institute: 























The following is a summary of Chicago/Cleveland average hardwood 
7, as reported to the Hardwood Manufacturers’ 









































RED GUM BLACK GUM-CONTD OAK-CONT' ’ 
ont. SSE Pe GontD || RED oak-comr' ASH-CONT'D STOAMORE 
Tigured Wood 
Chgo Clev Chgo Clev Chgo Clev Chgo Clev Chgo Clev 
vesete ¢ * accra = > =e eae "ee & Seconds az oon @ Sele-Cent private 4 Secente 
“a . eee ee . eee eee 7 eco 68 4 . ee 
S$ ieoreo ss; OO Mgteacss Se $503 aabeas Paes ears alin ee tao3s, 
. eee n . ° 9 ommon [e) 
No I Com & Sels Firsts & Seconds 6-4 106,00 Pe | 4-4 33,50 .., oe oes .00 — 
4-4 71,75 ... 4-4 39,50 .., 8-4 122.25 133,50||e@—-4 35,75 [°° 4-4 39 re 
Plain No 1 Com & Seis 12-4 ,.. 145.50 |0-4 45°00 No 2 Commen *"” 
Firsts & Seconds 4-4 32,75* ... 16-4 ... 150,50 4-4 27.25 
4-4 ..,. 128,50 No 2 Common No I Semmon & Sels 
Quartered 4-4 27,25 5-8 44,75 rn No I Com & Sels 
Firsts 4 Seconds TUPETO 4-4 61,50 62,00 |p0-4 eee 100,e0 4-4 42,50 
4-4 102.25 .., Quarterea 5-4 62,00 67,75 |Mo I Com & Sele 
5-4 107,00 .., Firsts & Seconds 6-4 69,50 .., 0-4 .., s Pirdts & Seconds 
6-4 103,25 ... 4-4 52,25 6-4 79.25 .,, o 2 Common 4-4 69,25 67,25 
=~ 99, “— nats Bo 1 Com ,. Seis No 2 Common 4-4 31,25 36.25 5-4 a 74,00 
12-4 1354, 4-4 41,00 ,., 3-4 37,50 .., HARD WAPLE No I Com & Seles 
Bo I Com 4 Seis Plain 4-4 48,00 46,25 |Firsts & Seconils 4-4 3 tn .28 
4-4 62,60 .,, Firsts & Seconis Sound Worny 4- 66,75 5-4 53,25 .. 
5-4 66,00 ... 1-2 ‘ae 4-4 40,50 .,, [No I Com'é Sels 6-4 56.25 ... 
ae Pan |e a rae eee ge ee i 
ose Ts Bo Common 
Firsts & Seconds 5-4 47.00 ::: io I Common 4-4 4... 29,25 
3-4 78,75 ... 6-4 48,00 .,, Quartered 4-4 |... (143,50 |/ Crating 
4-4 100,50 105,50 No 1 Com & Sels No I Com & Sels Em 4-4 21.25 
No 1 Com & Sels 4-4 32,75 39,50 4-4 59,00 ,,, Firsts & Seconis 
3-4 43,75 .., Bo 2 Common Plain 6-4 64,25 .., Firsts £ Seconis 
4-4 59,75 ... 4-4 26,00 32,50 ||Panel & Wide No I 8-4 70,00 ,,, 4-4 119,50 
5-4 64,88 ig Smt 27475 pues 4 ooo Lg lo I Com & Sels No I Com & Sele’ 
£4 66, eee - eee . 4 42,25 eco 4-4 eco We 
8-4 69,75 .., Qiartered i Box Boards 5-4 47,00 .., Ho 2 Common sare 
Bo 2 Common Firsts & Seconds 117,00 ||6-4 49,00 .., 4-4 32,25 
4-4 32,75 ... 4-4 129,00 133,75 Firsts’ &'Seconis’ 8-4 55,00 ,., 
5-4 39,25 ... 54 142,75 ... 5-8 ... 94,25 |No 2 Common PivetS Ss cavenis RW 
SA sieges linet dons aeia” Sct cs: esse EB cee SRE ee 
——si or“ ~—|\No I Com & Se om one 6-4 27.50 5-4 78. 7 
quarterse 5-8 .., 79,75 ||Saps * |le-« = =2at75 o°° 6-4 81,50 5° 
Mrets & Seconds 4-4 80,00 93,50 4-4 00 85,50 |12-4 5 Ieee 6-4 Tee eco 
4-4 61,75 ... 5-4 87,25 .,, 5-4... 90,50 TOTTONTOOD 16-4 132.00 °°° 
5-4 66.50 *.- 6-4 91,25 °°. 6-4 <. 97,00 |L3-1%" Box Boards Selects RW " 
6-4 65,00 ,.,, 6-4 103,50 ... Selectz 4-4 Sh.8) ese 4-4 65,00 70,00 
GS-4 68.75 ... Bo 2 Common S-6 98,00 eco p-12" Box Boards 5-4 72,25 ., 
10-4 82°00 °° 4-4 54,75 57,25 ||Mo I Com'& Sels 4-4 67,50 .., 6-4 66,00 ... 
No 1 Com & Sele 5-4 58,00 ... 4-4 5200 61,75 |Pirete & Seconis 6-4 72,50 .., 
5-6 32,50 ... 6-4 — ove “2 56,00 phe = +H = eee No I Shop R W 
4-4 48,25 .., ee ee 4-4 44,00 ., 
5-4 50,50 °°. Firsts & Seconds G4 60,75 .,. |No i Com & Sela” 54 53,50 :.. 
6-4 51,00 ;.. 5-8 79,75 .., 10-4 70,75 4.4 4-4 41,00 ,., 6-4 54,00 °.. 
8-4 56,50 *-. 4-4 92,00 113,00 ||No I Common 8-4 44,50 ;.. 8-4 60,50 ... 
noe TOs YEE MET? asstgg | St Saco Fares Ck get, ME cette aes 
ain . . vr © I Common R W 
13" & B .. PAS 8-4 133; °00 130, 25 6-4 54,75 72,00 ree 4-4 28,50 .,, 
5=8 53,00 .,, er oan 164,50 6-4 61,25 73,00 No 2 Commo 
4-4 68,25 ... 16-4 ... 180,50 ||No 2 Common Firste & Secente 4-4 31,75 36,25 
Firsts & Seconds Bo I Com & Sels 4-4 32,75 see 4-4 eco 101,50 5-4 31,75 ... 
5-8 43,50 ... 1-2 42,50 ... No 2 A Common 6-4 ... 127.00 8-4 35,50 .., 
— > 75 — er 58°00 74.00 5o4 —- ote 76 "a 25°95 
5-4 é1° Gewese 4-4 .., 75.25 || 8-4 > oom * x.) pores Sere 
jk 64.00 nie 5—4 63,50 82,25 ||No 2 B Common io 2 Common 
8-4 63,50 6-4 72,50 80,60 4-4 pen 29,00 
No 1 Com & Seis 8-4 67,25 80,50 ||No 3 Common i - 27,00 
5-8 31,50 No 2 Common 3-4 o 3 Common 
3-4 35.75 38.75 we oa 54,00 4-4 4-4 ee 28,50 
O 46,25 a 9. eee rets 4 Seoonis 
se ries ini No 3 Com-Flg Grade ||Firsts & Seconis 4-4 ce 56,50 
6-4 48.75 eee 44 33,25 eee 4-4 95,2 eee ound «ormy 
6-4 51.25 °.. Bo 3 Common 5-4 87,00 .., a 
No 2 Common 4-4 25,25 26,50 6-4 106,75 eee 5-4 eee 44,25 
5-8 18,50 ,.., B-4 4, |. 25 6-4 118,75 126,75 || 6-4 renin 45,00 
3-4 22°25 °°: Firsts & Seconis-Wrmfl0-4 116,00 .,. 8-4 37° §=— 4600 
4-4 26,50 28.75 4-4 nee «= 70, 0 [J 12-4 123,75 
5-4 28.00 12-4 ... 79,00 ||16-4 120,2 186° 75 
 — Se ry = 52,25 oe Com sels 25 — “— 
martered 4 eee . 5-€ ee 47, £0 
Firsts & Seconis 8-4 thir 60,00 5-4 61,00 .,. * Fo 51°98 
4-4 48, 00 6-4 69,90 eee © 2 Common 
5-4 59,00 °.. tarts 8-4 72,00 .., 4-4 ... 36,50 
8-4 56,00 ... 2.3 1s 10-4 86,00 ,., 5-4 <.. 32,00 
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“SOFT TEXTURE” SOUTHERN 


HARDWOODS 











Cincinnati, Ohio, Aug. 17.—Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, 
West Virginia and Tennessee hardwoods today: 

4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 
QUARTERED WHITE OAK— Bass woop— 

ME sence baton $135@145 $145@15 5 $155@165 ss ageeRSRPER? $ 65@ 70 $ 70@ 75 $ 70@ 7 

ES ares 105 110 110 Ii 115 No. 1 com..... 48 50 53 56 58 

No. 1 com..... 80 85 85 90 90 i ) No. 2 com..... 28 3 33 38 33 43 

ee. @ GHERs ccc 45 50 54 59 55 60 CHESTNUT— 

Sound wormy.. 43 45 52 S57 55 60 St, saihéend $100@105 $112@118 $122@128 

~~ . . q se” 65 65 6 0 5 
ate te i... yrs ey ae rs ae 

i Paar $110@115 Sd. wormy 1 

No. 1 com..... 60 «65 =e a ‘ 

No. 2¢ 40 45 No.2 com... 36 38 38 40 40 42 

NO. 2 COM..... v . Sd. wormy and 
PLAIN WHITE AND Rep OaAK— No. 1 com. & ss js _ > 

eae $105@110 $115@120 $125@135 better ...... 38 42 43 45 45 47 

OGD. cocesee 70 75 75 80 5 90 Birco— 3 

we, B OOMBs cces 60 65 70 75 75 80 Pe ssaneeene $105@119 $110@115 $115@120 

No. 2 com..... 2 45 47 50 48 52 No. 1 com. and 

No. 3 com..... 22 24 23 25 24 27 > Ashimaderd 65 70 70 75 70 75 

Sound wormy.. 43 48 53 58 55 60 No. 2 com..... 31 33 33 38 38 40 
Hickory— Beecuo— 

aaa . $ 95@105 $ 95@105 FAS .---$ 65@ 70 $ 70@ 75 $ 75@ 80 

No. 1 com..... : 65 70 65 70 No. 1 com anew 42 45 47 50 47 50 

No. 2 com..... 35 40 35 40 No. 2 com..... 27 30 30 33 33 35 
MaPLe— 4/4 5/4&6/4 8/4 10&12/4 16/4 

ee ee ere Ter $ 75@ 80 $ 80@ 85 $ 85@ 90 $ 95@105 $110@115 

Ot OR ls ons wee aaa w a 50 55 63 68 68 72 T7 81 90 95 

Gb: en ckdhnehGe CeCe wees 33 38 35 40 41 45 48 50 50 53 
Wuite AsH— 

0 Se ae eee $ 95@100 $107@112 $112@117 $125@130 $155@160 

on & CORR. GRE Bbc ccvcesceves 55 60 72 77 78 82 100 105 95 100 

Dee te Ss acke dev ennedeeeneks 32 35 35 40 40 45 45 50 50 55 

The following list represents present value of Cincinnati, Ohio, Aug. 17.—Average wholesal- 
hardwoods, f.o.b. Lower Michigan mills: ers’ prices, carlots, Mississippi Valley woods, 

No.1 No.2 No.3 Cincinnati: 

FAS Selects com. com, com. GumM— 4/4 5/4&6/4 8/4 
Basswoop— Qtrd. red— 
4/4 $ 65@ 70 $ 55@ 60 $ 45@ 48 $26@28 $22@24 eee rs” - SiO $108@112 $108@112 
sa 10° 75 GO” 65 26 No 1 com...’ 58— 62 68" 68 G8" 78 
6/4 75 80 65 70 52 5 33 3E 34 26 : : 
8/4 80 85 70 75 57 23 38 is aia ; Qtrd. red, sap no defect: 
10/4 95 100 85 90 70 75 45 60 ...... | Sere 58@ 60 62@ 65 68@ 70 
Besch— No. l com... 47 52 52 
5/8 No. 2 common and better 30@ 12@14 Plain red: 
4/4 60@ 65 45@ 50 33@ 35 23 28 16 18 SS eee 100@103 100@105 105@110 
5/4 65 70 50 55 35 37 28 30 18 20 No. 1 com... + 58 58e 63 o37 68 
6/4 70 75 5 60 40 42 30 32 18 20 2 
8/4 80 85 65 70 5650 52 33 35 20 22 Sap: 
Bircu— ae, ao at 70@ 71 ‘ - wow 
4 100@105 8 85 " 5 8a: @2 *lain ‘AS ” 
B74 108 110 88” 90 S2° BS 30782 20 22 xf Wider... 52 55 54@ 58 58@ 62 
6/4 105 110 85 90 57 60 35 37 20 22 No. 2 com... by a1 2 6 4 ... 
8/4 110 115 90 95 65 70 40 45 ...... No.2 com... 2 25 26-29 
10/4 115 120 100 105 80 Se yaaa MAPLE— 
12/4 120 125 105 110 85 oe ae Me 6éecees : y 

: ¢ 9F Spot worms N. 
16/4 140 ee 6a 6a 6: 6 SE Sécexe Keeace D log run...$ 40 $ 55 $ 60 
Sorr ELM— eee: 
4/4 65@ 70 50@ 55 42@ 45 26@28 2@22 | COTTONWooD— 
5/4 70 75 60 65 47 50 28 30 22 24 FAS, 6” &wdr.$ 53@ 58 $ 58@ 63 ... eee 
6/4 75 80 65 70 52 65 30 32 22 24 Pe Se Meas. 38 40 40 a xee we 
8/4 80 85 70 75 60 2g ers BO. S COs cscs 33 36 cae “hee 
10/4 90 95 80 85 70 7 oe WS wesees ree es » 
12/4 95 100 85 90 75 80 45 50 °..... QuarTEekED WHITE OAK— 
16/4 115 120 105 110 95 100 50 55 ...... WAS ossveckes eine $128@133 $133@138 
Harb MAPLE a mag gd eoesecce ; 4 J = = = 
4/4 704 75 60@ 65 47¢ 5 30@32 G 0 COM. ccce ‘ o v0 7) 
S480 OO SOB ee omer ea | «No. 2 com..... 40 45 45 50 50 55 
6/4 85 90 70 75 60 65 35 27 18 20 Vi SRE : — 
8/4 95 100 75 80 65 70 40 45 20 22 arta wan Can 
10/4 110 115 95 100 85 90 45 50 23 25 PAS ose eeees $105@110 ... wee wees 
12/4 120 125 105 110 95 100 45 50 26 28 No. 1 com..... a 
14/4 140 145 125 130 115 120 50 55 ...... No. 2 com..... 3540 
16/4 160 165 145 150 1385 140 50 55 ...... PLAIN WHITE AND Rep OAK— 
Harp MAPLE FLOORING Stock,. Rougu— > rer $ 82@ 87 $ 95@100 $105@110 
a -s¢icscebs’ eiehehand ge 45 26@28 17@19 OS eer 63 68 68 72 72 76 
a stehvees ‘cicebnwee 47 28 30 18 20 ee es OR 0s 53 58 58 63 63 68 
Sorr MaPrpLe— _ ff = 44 45 eee 45 50 
4/4 65 70 55@ 60 40@ 45 28@3 6 No, 3 com..... 2 eee Te 25 30 
4 ee Om te BOS new 16018 Sound wormy.. 37 38 40 “45 45 650 
6/4 80 85 70 75 55 60 38 40 18 20 " a ~ 
8/4 8 90 75 80 60 65 40 45 20 22 Sort ELM 4/4 5/4 6/4 8/4 
. d ae F SO! ee $65 $67 $67 $70 
END DrigeD WHITE MaPpLe— No. 1 com 47 50 5 55 

5@ @ 85 hoo? oe 37 : , 
6/4 M0116 2, es ee - -* 
6/4 af. ae 90 oe. weewee. weaacee 
' _ 2 sate a Se akieess ‘sweden CROSS S 

HARDWOOD FLOORING St. Louis, Mo., Aug. 16.—The following cross 

Sales by Michigan and Wisconsin flooring mills tie prices prevail f.o.b. St. Louis: 
of D&M flooring, as reported to the Maple Flooring P Untreated 
Manufacturers’ Association, averaged +s follows White Southern 
f tages ron in “tt ag as follow Oak Sap-Pine 
O.d. cars ooring m during the week ended No. 5, 7x9”, 8’, 9-inch face..... $1.45 $1.25 
Aug. 14: No. 4, 7x8”, 8’, 8-inch face..... 1.35 1.10 

MAPLE Clear No. 1 Factory No. 3, 6x8”, 8’, 8-inch face..... 1.20 1.00 

ahx1.” . $66.87 $46.60 ee No. 2, 6x7”, 8’, 7-inch face..... 1.10 -85 
a ‘i ~~ 2a ae No. 1, 6x6”, 8’, 6-inch face..... 1.00 .75 
. .. 78.92 65.60 $38.16 Red oak i hear ss - tf . 
ae eC Pees eee 73.94 ed oak and heart cypress ties, 10 cents less 
43 x1 $9 ‘<9 6 —S £4 £43$9°r es than white oak; tupelo and gum cross ties, 15 
Teo 0 <2 = oreo “Somes cents less than white oak; sap cypress, 20 cents 
. ——S = —ffeke 66 meee less than white oak. 

Bere — / Switch Bridge 
CT he ae ari we aks ee 0 Cicwthes ° <a Ties Plank 
_ BircH— NN MER 9 oN ako ee wale ies $43.00 $42.00 
lg a a an Cle © dkaws OO eee eee oa ee - 40.00 38.00 














PHILADELPHIA PRICES 


Philadelphia, Pa., Aug. 16.—Wholesale prices 
secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN through the cour- 
tesy of Gregg & Co., of the Philadelphia Retail 
3oard of Trade, are as follows: 


Southern Pine, Merchantable—1905 


3x 4” and 4x4”...$44.00 PE vtiekeenmeons $49.00 

3x 6” and 6x6”... 43.00 wok entra déckiees 58.00 

3x 8”, 4x8” and BE é6kcndevenee 56.00 
i os pawaso een 44.00 DE kccawen neon 70.00 

DE cviseneanawn 51.00 BONE backesewiaves 65.00 
Lengths 22 to 24 feet, add $2. 


Each 2 feet additional, add $1.50 to 32-foot 
price 
Each 1 foot over 32 feet, add $1. 


Longleaf Pine Flooring, 25/32x2%4-Inch Face 


i ee hacen rane ack wet we eee oe $93.00 
Ph Ci Cnc cnec cv ecsaceewnes eae eheene 83.00 
NE ahs alan ca arc wap ale Re & Sw CRN 62.00 
Bey WO, GD Bo boc sc certcscsctccceecnns 52.00 
ee reer err 28.00 
Air Dried No. 2 Common Roofers 
Ia, MB ccc ccs $27.50 1x10”, %x 9%....$28.50 
oS ale oe 28.50 1x12”, %x11%.... 29.50 


Shortleaf Dimension, S4S, \4-Inch Scant, 10- to 
16-Foot 


NN eininve ws eave $29.00 =r re $30.00 
a ho oén waco sa 28.00 ME” seennssenwas 31.00 
ge 29.00 
North Carolina Pine Flooring 
No. 2&btr. No. 3 No. 4 
See SO vsanvccean $84.00 $64.00 ..... 
ee” GORE. vevceeenes 58.00 46.00 $28.00 
Kiln Dried North Carolina Roofers 
i PE Kost nenépadeacecaad dens duuweice $29.00 
8 A TS | ee ror re 30.50 
“Sk, eer ere err 30.50 
1x12”, Pt (ctechnimet be ne bd we eweeeeey.awrt 31.05 
34-inch thick, $1 more. 
Red Cedar Bevel Siding 
Se ON Gps cee ree tten nee enintn scans sane $42.00 
MN ona ee ade een ee are eaee 62.00 
Pe ME 6cendtnaaseuaeSesdeneesaaareaes 68.50 
Maple Flooring f.o.b. Philadelphia 
bat I ccimtanp usin ebirn ow cane awewaaee $88.00 
ET ED. he wikia a mace aanat eed aR es eee eae 72.00 
ES oe picccw dt nddacevesweneoces 46.50 
ee” ‘See Bee GOONS cidsekccncaawenben 64.00 
Western White Pine, Dressed 
D No. 2 No. 3 
i eee $ 74.50 $64.50 $47.50 $36.75 
DO gene neea 89.50 79.50 45.00 39.75 
3 ee 79.50 69.50 48.25 38.75 
a ewagienee 79.50 69.50 44.25 38.75 
DEE. @ikaeaio 89.50 79.50 44.25 38.75 
ay 104.50 94.50 45.25 39.75 
13” and up.... 109.50 99.50 46.75 40.25 
Lath, 4-Foot No. 1 

NR ik i ape awe $7.75 f.o.b. cars 

Per 5.75 c.i.f.—$6.25 delivered 





RED CEDAR SIDING 


Seattle, Wash., Aug. 14.—Prices of red cedar 
lumber, new bundling, 8-18’, f.o.b. mill, are: 


Bevel Siding, /2-Inch 


Width— Clear aa — 
4-imch 3 ..cce eeeawexes - 00 $26.00 $15.00 
BOE: cctccwesseeeewoue 30.00 28.00 18.00 
SO errr er 34.00 33.00 24.00 
DO oxtnctvreceecanes 40.00 ccose = es oes 

SPE xnteecances owenae eee  -seece vases 
Clear Bungalow Siding, 34-Inch 

DE css pedustueweberseer cane nkeae eke erens $51.00 

BEM. wacnedncveseveretdeenceee Kesvetonces 60.00 

REED. can edenstancdeusesenuersesceuayewes 68.00 





For Editorial Review of Current Market Con- 
ditions See Page 41 


NORTHERN PINE 


MINNEAPOLIS, MINN., Aug. 17.—Hurry-up 
orders continue to characterize northern pine 
buying, although mills report a growing tendency 
to buy for future needs. The northern pine 
mills so far this year have sold about 27,000,000 
feet in excess of production. Industrials con- 
tinue the heaviest consumers. Prices have un- 
dergone no substantial changes. 


BUFFALO, N. Y., Aug. 16.—Northern pine 
orders run largely to small lots. Most retailers 
and consumers are holding off until next month. 
Dealers are encouraged by the stiffer tendency 
displayed in some other woods. 

30STON, MASS., Aug. 16.—The northern pine 
trade is dull. Concessions are being offered on 
some items. Industrial consumers do not find 


present prices as attractive as current lists on 
western woods. 


Retail yards are not expected 
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- $49.00 
- 58.00 
- 56.00 
- 70.00 
- 65.00 


32-foot 


Face 

. $93.00 
- 83.00 
- 62.00 
- 52.00 
28.00 


- $28.50 
- 29.50 


10- to 


- $30.00 
- 31.00 
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to come into the market to any extent until 
after Labor Day. 


EASTERN SPRUCE 


BOSTON, MASS., Aug. 16.—The regular base 
quotation on eastern spruce frames is now $40. 
Demand is quiet. Orders for Provincial random 
are scarce and prices are easier. There is an 
increase in offerings of short scantling at $32. 
Boards are dull. Quotations: Dimension, 8- to 
20-foot, 8-inch and under, $40; 9-inch, $41; 10- 
inch, $42; 12-inch, $44. Provincial random, 2x3 
to 2x7, $33@34; 2x8, $36@37; 2x10, $38@39. Cover- 
ing boards, 5-inch and up, 8-foot and up, D1S, 
$33@34; matched, clipped, 8- to 16-foot, $36@38; 
roofers, 1x6 and 1x7, $35. Furring, 1x2, $32@33; 
1x3, $31@32. 

NEW YORK, Aug. 16.—Prices have not altered 
in the slightest for a month or more. Little lum- 
ber is coming in and there is no indication that 
improvement will occur in the next few weeks. 
The prevailing price f.o.b. New York ranges from 
$39@50. Some mills have discontinued shipments 
to New York. 

BUFFALO, N. Y., Aug. 16.—Trade in eastern 
spruce is light and prices are easy, not being 
satisfactory enough to some of the Canadian 
millmen to encourage them to start up their 
mills. Some producers say they are unable to 
make any money at present prices. 


WHITE CEDAR 


MINNEAPOLIS, MINN., Aug. 17.—The de- 
mand for poles has eased off in the last few 
weeks. There is some buying by retailers for 
future requirements in posts. Post business is 
expected to pick up sharply in the fall, although 
pole business is not likely to show any sharp 
impetus until spring. Prices are unchanged. 


HARDWOODS 


CHICAGO, Aug. 17.—There is no snap in the 
northern hardwood market and if it was not for 
the activity of the refrigerator and automobile 
manufacturers, business would be very light. 
Soft elm is moving in satisfactory volume, 4/4 
to refrigerator plants and 6/ and 8/4 to the 
automobile trade. Sap gum for the furniture 
manufacturers continues the leading item in 
southern hardwood lumber in Chicago terri- 
tory. Oak flooring is moving in even greater 
volume to the consuming trade than last week, 
and orders are hard to place. Clears and selects 
are being quoted at higher prices. 


INDIANAPOLIS, IND., Aug. 17.—The volume 
of hardwood orders is somewhat below the same 
time last year. In the last few weeks there has 
been a decided trend toward sap gum and prices 
are slightly higher. Much of this demand comes 
from furniture factories, many resuming pro- 
duction following an extended period of inactiv- 
ity. Business booked at the midsummer shows 
was good. Some activity also is noticed in the 
farm implement and wagon manufacturing 
plants. Up to the present, inquiries have been 
plentiful and the trade expects some orders 
shortly. Railroad, public utility and retail yard 
buying is active. 

NEW ORLEANS, LA., Aug. 16.—The week’s 
business is rated fairly brisk, sap gum leading 
the demand, oak the apparent runner-up, and 
better request from the automobile interests, 
though the furniture people seem to be the larg- 
est buyers. Prices are well held. 


KANSAS CITY, MO., Aug. 17.—The market 
for hardwoods has expanded a little, both in de- 
mand from industrial consumers and from re- 
tailers. The furniture trade in general is buying 
more, while the volume from the motor car and 
truck builders is about the same. There is a 
Small call for railroad and oil field material. 
Retailers are mostly interested in oak flooring 
and gum finish. Prices are stronger. 


ST. LOUIS, MO.. Aug. 17.—Prices on sap gum 
and quartered sap gum are higher, the market 
being $3 to $5 above the recent low mark. 
Orders from furniture manufacturers since the 
shows have run largely to these items rather 
than red gum. Demand from automobile body 
Manufacturers is light. 


CINCINNATI, OHIO, Aug. 17.—Prices of gum 
continued firm but unchanged this week. De- 
mand was principally from furniture factories, 
for production of furniture sold at the Chicago 
Show. Most orders were for common sap 
a few smaller lots of red gum were 


Zum but 

















A Cleveland Customer Says— 


“Car of Gum Finish unloaded today. Stock is Excellent | 


—need another car quick. Please advise what pros- 
pects are for shipment. Specifications would be much 
the same as last car.” 


Such voluntary recommendations as this constantly 
encourage our sincere efforts to always supply the 
trade with high quality products. 


Thoroughly Dried Clear Saps Poplar 


Lookin?, for clear, bright, stain-free lumber? Case- 
Fowler stock has all these requisites. Of course, End- 
Stacking, is the rule here and why not, when it adds 
so much to lumber quality? 


Oconee Valley Red and Sap Gum 


As manufactured by Case-Fowler represents the aris- 
tocrat of the Gums. Oconee and Altamaha valleys 
are conceded to be top-notch amon?, the Red Gum 
regions of the world. A great number of large trees 
assures you a wide range of widths and lengths. We 
can load mixed cars to include Short Leaf Pine Finish 
and Mouldings, shipped with Hardwood lumber or 
single item cars, as you wish. 


We should like to quote on your next require- 
ments. Address the nearest branch office or 


GENERAL SALES OFFICES 


1234 Commercial Trust Building, Philadelphia, Pa. 
J. H. MACKELDUFF, Manager 


“ 


CASE-FOWLER LUMBER CO. 
Manufacturers 


Macon, Georgia 





Branch Offices and Representatives 


CHICAGO DETROIT PA., DEL. & MD. NEW YORK NEW JERSEY ST. LOUIS 
J. N. Woodbury V. B. Churm E. G. Spears S. F. Mackelduff W.A. Fundinger Wm. Dings 
V.B.Churm 1553 West Madison 1234 Commercial Spencer Arms 1234 Commercial 2131 Ry. Exchange 
1553 West Madison Street Trust Bldg. Apartment Trust Bldg. Bldg. 
Street Chicago, Ill. Philadelphia, Pa. 69th and Broadway Philadelphia, Pa. 


NEW ENGLAND, J. J. Bertholet, 7 Columbia Terrace, Brookline, Mass. 
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FINISH 

FLOORING 
CEILING 

SIDING 
MOULDING 
DIMENSION 

LATH 

BOARDS 

SHOP AND 
FACTORY LUMBER 


CUT TO LENGTH 


STOCK A SPECIALTY. 










OUR PILGRIM 
FATHERS WOULD 
HAVE FOUND 

“ NEARWHITE” 
FLOORING 

TO THEIR LIKING. 























for every lumber dealer who 
sells it. If you want to win 
carpenters, contractors and 
builders to your yard sell 
Nearwhite. Sells easily be- 
cause it works easily. 


Try a car of “NEARWHITE”. 


The SUMTER LUMBER Co. 


ELECTRIC MILLS, MISSISSIPPI 














“KILMOTH” 
Closet Lining 


Manufactured from 

‘“ennessee Aromatic 
Red Cedar in 3/8 x 2, 
2% and 3% inch 
widths. 


“Quality” Oak Flooring 


appeals to the discriminating buyer because of its excellent 
quality, fine figure, and careful milling. It will prove a good 
selling brand for you, just as it has for many other dealers. 


Order in carlots, or L. C. L. to suit your requirements. 


De Soto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 


Sledge Ave. and Southern Ry. MEMPHIS, TENN. 











taken where the common sap gum was not 
available. Demand was fair for other southern 
hardwoods. Sales were mostly in small lots 
to automobile body builders, casket manufac. 
turers, desk factories and small industries. Ex- 
port inquiry was better but spot business was 
light. Poplar, oak, black walnut, ash and maple 
were mentioned in inquiries received here, most 
of which came from the United Kingdom and 
France. 

COLUMBUS, OHIO, August 16.—Hardwood 
demand is expanding, as the result of more ac- 
tive buying by industrials. 3uilding work is 
brisk, and dealers are replenishing rather low 
and broken stocks. Automobile, furniture, mu- 
sical instrument and casket factories are in the 
market for increased requirements. Box fac- 
tories are taking low grade stocks. Shipments 


are coming in promptly. Oak prices at Ohio 
River: 

FAS No.1 No.2 No.3 
POO 26 sssncenveese $145 $90 $50 oy 
PEG sctderdocndketeuess 105 72 45 $20 


HOUSTON, TEX., Aug. 16.—Sap gum, FAS, 
and rough oak continue in heaviest demand. 
Export business has improved slightly. There 
are many inquiries for practically all items. 
Cypress, tupelo and red gum sell fairly well. 

BALTIMORE, MD., Aug. 16.—Some hardwood 
distributers report a better feeling in the mar- 
ket, with prices gradually firming up. The out- 
look for the sean business also is improving. 

MINNEAPOLIS, MINN., Aug. 17.—Whaolesal- 
ers and buyers of northern hardwoods are taking 
only small orders, nevertheless there is a fairly 
large aggregate movement. New stock is being 
shipped. Despite heavy production this year, 
mills are not making inducements to stimulate 
buying. 

BUFFALO, N. Y., Aug. 16.—The hardwood de- 
mand remains slow, with no apparent change in 
the policy of consumers to hold off until fall. 
Hardly any change in prices has taken place 
recently. Walnut and gum are among the 
strongest woods. 


NEW YORK, Aug. 16.—The market is normal 
for the season, with an improved condition in 
industrials. Prices range wholesale about as 
follows: Ash, 4/4, FAS, $112; 4/4 No. 2 common, 
$48; beech, 4/4, FAS, $80@85; chestnut, 4/4, FAS, 
$104.50; gum, 4/4, FAS, $105; plain oak, 4/4, 
FAS, $119; poplar, 4/4 No. 1 common, $47.50; 4/4 
No. 2 common maple, $59. 


BOSTON, MASS., Aug. 16.—Although large, 
important orders are comparatively few and far 
between, there are quite a few calls for mod- 
erate assortments for early shipment. Inquiries 
indicate that a number of buyers will shortly be 
ready to place orders. Demand for flooring is 
fair only and prices are not firm. Quotations, 
4%x2%-inch clear: Birch, $79.50; maple, $87.50@ 
90; oak, white, plain, $95@98; selects, $80@82.50; 
Ne. 1 common, $60.75464. Quotations, inch: 


No.1 

FAS com, 

I hi acti ach aaa ih ts Ba eb ee ee $100@110 $60@70 
Tee ee 83@ 88 58@63 
EE cigcteewevebuwawiieawaee 75@ 80 45@55 
Ss EE nt cn hein emake aa mantis 130@140 75 @85 
MEO tepecameek ikawkos 105@115 60@75 
TE ctckeanenakocewexana 100@110 _ = 
EE Renan acadinseewexke eis 90@105 55 @60 
Oak, White, plain ...cc.ccess 105@120 -~ Pe 
Oak, white, quartered....... 145@155 Pe 
PME csuctnichscnebenenmnuos 110@115 --@.. 


LOS ANGELES, CALIF., Aug. 14.—The hard- 
wood market was a little quieter this week, re- 
tailers buying only for immediate needs. Re- 
tail stocks are low, and prices are sagging. 


FIR, SPRUCE, CEDAR 


CHICAGO, Aug. 18.—There seems to be an 
underlying strength in the fir market in Chi- 
cago territory which has not as yet been re- 
flected in the price situation. No. 3 clear 
uppers are strong and orders are hard to place. 
No. 2 remains the same. Chicago retail yards 
are buying for immediate needs only. 

BOSTON, MASS., Aug. 16.—Vacations and the 
heat have something to do with the present light 
demand, and another quieting influence is the 
fact that some buyers placed orders in July in 
anticipation of higher cargo rates. The rate for 
August shipment is $13 and for September $14. 
Wholesalers say that $31@32, ship’s tackle, Bos- 
ton, is a fair range for mill shipment of an ordi- 
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nary schedule of 2-inch dressed fir, but there are 
offers at less. No. 1 common fir boards are 
$28@29. Transit prices are irregular. 








NEW YORK, Aug. 16.—The fir situation is im- 
proving slowly as the district absorbs surplus 
stocks. More transit stock came in during the 
last week, but distribution exceeded the ar- 
rivals. These prices have stood virtually for 
the year: Common fir, rough, $32.50@33.50; 
dressed, $31@32. Lath are moving slowly. 


KANSAS CITY, MO., Aug. 17.—Some new lists 
have come from the fir mills, without making 
any particular change in the volume of orders 
placed. There is a good demand from the coun- 
try for common grades, while city yards are 
puying mostly flooring and outside finish items, 
with some call for wide boards. 

SAN FRANCISCO, CALIF., Aug. 14.—There 
has been no change in the fir market during 
the week. Prices are still low. Creosoted tim- 
pers are in good demand at firm prices. 

BUFFALO, N. Y., Aug. 16.—Only a little buy- 
ing of fir is being done in this market, but the 
trade compares favorably with that in most 
other woods, and the outlook is for improvement 
soon. The recent advance in freight rates from 
the Pacific coast has brought about a stronger 
market. 

LOS ANGELES, CALIF., Aug. 14.—There has 
been a steady demand for fir throughout south- 
ern California during the week, although there 
have been but a few large orders placed. Stocks 
at the docks are in good assortment, and prices 


are firm. 
CYPRESS 


NEW ORLEANS, LA., Aug. 16.—No featura- 
ble change is noted in market conditions, but 
the tendency as locally reported is toward grad- 
ually increased buying. Reports on the week’s 
bookings ranged from virtually unchanged to 
slightly improved. Prices are still reported un- 
changed and well held by the larger mills. Mixed 
ear call continues to lead. Comment on the 
trade outlook is cheerful. 

CHICAGO, Aug. 17.—The consumers of cypress 
seem to be on their vacations and consequently 
the movement of red cypress in Chicago terri- 
tory is light. A few orders are being received 
from industrials and retail yards, but the mar- 
ket is quiet. 

KANSAS CITY, MO., Aug. 17.—There has been 
such a steady demand for common grades of 
cypress that dry stock is in small supply and 
shipments are being made closer to the saw than 
for some time. In this market, most orders are 
from the country. 

NEW YORK, Aug. 16.—The cypress market 
continues firm. Gulf coast red cypress, FAS, 
l-inch, f.0.b. car New York, sells at $103, and the 
scale ranges to $140 for 3-inch stock. No. 1 shop 
sells for $97.50. 

BUFFALO, N. Y., Aug. 16.—Cypress buyers 
continue to hold off with a view of buying stock 
as needed later on. Some unsettlement of prices 
is reported, but mill quotations as a rule are not 
much changed from several weeks ago. 

BOSTON, MASS., Aug. 16.—The cypress trade 
is still quieter than in July. Industrial consum- 
ers are placing orders for competitive woods that 
are lower priced. Retailers are taking small as- 
Sortments of yard items for immediate require- 


ments. Quotations on yellow cypress: 

FAS Selects Shop 
DE -sa pa askenetcueweas $ 85@ 98 $70@ 83 $48@58 
idk A eee 90@108 80@ 93 63@68 
ET ubaeealcurndanienue ae 105@115 88@105 73@83 
ME ib noacewmcwaen 125@135 jale«a area 


BALTIMORE, MD., Aug. 16.—Some buyers are 
augmenting their cypress requirements. Pro- 
ducers are not atte mpting to stimulate demand 
by price concessions. Stocks held in this market 
aré small, and no important additions are con- 
templated. 


INDIANAPOLIS, IND., Aug. 17.—Demand for 
©ypress is contined to current needs. Most or- 
ders are for red cypress and some from city 
yards in the north section of the State, where 
business appears much better than in any other 
Section of Indiana. Rural yard demand is quiet. 





CINCINNATI, OHIO, Aug. 17.—Interior trim 
Was a large factor in the cypress business this 


week, as reported by dealers. Retail orders were 
mostly of a fill-in character and there was a 
good volume booked for replacement of stocks by 
yards. Bookings are generally for immediate 
delivery, no forward buying being done. Prices 
continue firm. Car movements were active, de- 
liveries being prompt. 

ST. LOUIS, MO., Aug. 17.—There has been no 
change in the market for red cypress in some 
time, and business in this section is rather 
light. Yellow cypress is nominally unchanged, 
but manufacturers are willing to shade prices to 


xet business. 
’ HEMLOCK 


CHICAGO, Aug. 17.—As a good volume of 
hemlock continues to move to the small country 
yards, a scarcity of dry No. 1 hemlock has 
developed in Chicago territory. Most of the 
lumber is consumed for summer resorts and 
by the farm trade. No price changes have been 
noted, quotations being $4.50 off list. 


NEW YORK, Aug. 16.—There is no difficulty 
in obtaining bargains and there is more western 
lumber on hand than the market needs. West- 


ern hemlock, rough, sells at $30@31; 
$31@31.50. 


dressed, 


BOSTON, MASS., Aug. 16.—There has been a 
pronounced slackening of interest in western 
hemlock. Transits are harder to place even at 
concessions. The advance of cargo rates has 
stiffened mill shipment prices. Eastern and 
northern hemlock keep fairly steady notwith- 
standing the quiet demand. Quotations on 
boards are $32 for eastern clipped, 8- to 16-foot; 
$31 for northern clipped, 12-foot, and $31 for 
random, 


BUFFALO, N. Y., Aug. 16.—Hemlock prices 
hold steady, because of curtailed production as 
well as a slight stiffening in some competitive 
woods. Trade is in about normal volume for 
this time of year. Indications point to a steady 
amount of building this fall. 


WESTERN PINES 


CHICAGO, Aug. 18.—There is a good demand 
for western pine in Chicago territory both from 
the retail yards and the industrial trade, but 
there seems to be plenty of lumber to fill re- 
quirements and the market shows no increased 
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100 M’ 4/4 CI. Qrtd. White Oak Strips. 

100 M’ 4/4Cli. Sap. Qrtd. White Oak Strips. 

= -¥ 4/4No. | Com. Qrtd. White Oak Strips. 
’ 5/4 No. | Com. Qrtd. White Oak Strips. 

63 M 3/8 FAS Qrtd. White Oak Avg. 

100 M’ 1/2FAS Qrtd. White Oak Avg. 

100 M’ 5/4 FAS Qrtd. White Oak Avg. 

100 ae o/s dng Qrtd. White Oak Avg. 

30M C&S Qrtd 


C&S Qrtd. White Oak. 
C&S Qrtd. White Oak. 
Com. Qrtd. White Oak. 
Com. Qrtd. White Oak. 
Com. Qrtd. White Oak. 
Com. Qrtd. White Oak. 
. Com. Qrtd. White Oak. 
75 M’ 5/8 FAS Plain White Oak. 
100 M’ 5/4 No. | C&S Plain White Oak. 
15 M’ 5/4 No. 2 Com. Plain White Oak. 
15 M’ 6/4 No. 2 Com. Plain White Oak. 
200 M’ 3/4 No. | C&S Plain Red Oak. 
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Home Office: 








“Specials” in FIRST QUALITY Stock | 


We Can Do Kiln Drying, Surfacing and Resawing. 


_ Turner-Farber-Love Company 


MEMPHIS, TENN. 
Mills at 7 Tenn., Leland, Charleston, Tehula, Miss. 





15 M’ 3/8 No. 2 Com. Plain Red Oak. 
90 M’ 1/2 No. 2 Com. Plain Red Oak. 
75 M’ 5/8 No. 2 Com. Plain Red Oak. 
30 M’ 6/4 N . Com. Plain Red Oak. 
75 M’ 4/4 No. C&S Qrtd. Red Gum Fig. 
75 M’ 5/8 FAS ‘artd, Red Gum. 
150 M’ 5/8 No. | C&S Qrtd. Red Gum. 
40 M’ 3/4No. | C&S Qrtd. Red Gum SND. 
60 M’ 4/4No. | C&S Pi. Red Gum Strips 3/5” 
35 M’ 1/2 No. | C&S Plain Sap Gum. 
25 M’ 5/8 No. | C&S Plain Sap Gum 4-7’. 
20 M’ 3/4 No. | C&S Plain Sap Gum 4-7’ } 
15 M’ 4/4No. | C&S Plain Sap Gum 4-7’ 
30 M’ 6/4 Ne. | C&S Pi. Sap Gum, Avg. 62”, 
20% 14-16’ 
15 M’ 1/2 No. 2 Com. Sap Gum 
15 M’ 5/4 No. 2 Com. Sap Gum, Avg. 6-7”, 
30% 14-16’ 
15M’ +“ No. 2 Com. Sap Gum, Avg. 6-7” 
30% 14-16’ 


30 M’ 3/4 No. 2 Common Cap Gum 
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strength. No. 3 and No. 4 are the strongest 
items on the list according to distributers 
Strength in shop has been reflected in higher 
— prices. 


SAN FRANCISCO, CALIF., Aug. 14.—The 

' pine situation has changed but slightly during 
the week, demand being sustained in lower 

BABCOCK grades and prices firm. In upper grades, there 























have been slight decrease in orders and minor 
concessions made to stimulate business. Rajj 


business shows’ greatest change. Export 
S R E and intercoastal business is normal but loca] 
sales are far below average for this time of 





pine, has been weak for the last ten days. Oth- 





Ligtht ard AMDT | oe oon ore 
































- erwise the market is firm and arrivals are bet- 
ter than normal. No. 1 common, 1x4-inch sells 
as e at $66; No. 2, $59; No. 3, $40; D selects, 1x19. 
——| inch, $98.50. Sala 
KANSAS CITY, MO., Aug. 17.—There has 
. ® been little change in the western pines market 
Spruce 1S the reason and that Ss here. California items are in best demand and 
there is a good call for thick stock, which is 
why Babcock Spruce Ladders are scarce. Retailers are buying some mixed cars 
-< and there is a slightly better demand from in- 
the best selling ladders sold by dustrial consumers. 
lumber dealers anywhere. They’ re 
di y 7 af BOSTON, MASS., Aug. 16.—There has been 
a little trading in western pines during the last 
so sg ioe from the heavy, un two or three weeks. Price declines have not 
W n stimulated the interest of buyers. Pondosa pine 
for y _— often sold. rite is decidedly dull and concessions are offered 
from the following prices: No. 2 common, 1x8-, 
or cata og. 1x10- and 1x12-inch, $43.25; No. 3 common, 1x4- 
inch, $36.25; 1x6- and 1x8-inch, $37.75; 1x10-inch, 
W e $38.25. Not much business in Idaho white pine 
e Pay the Freight is now in progress. Substantial concessions are 
being offered from the following prices on Idaho 
white pine: 


No. 1 No. 2 No. 3 


{P com. com. com. 
J € o We A MI, ais csocnsaivurl $63.50 $60.50 $ 


CR ees 64.50 61.50 43.00 
DEL xcncveesseanenea 63.50 58.00 44.50 7 
t ¥ > ¢ DE xenccawrececena 66.50 58.00 44.50 
BA H, N. @ SHIR IEE cccscccccseceee sevee 60.50 45.50 
LOS ANGELES, CALIF., Aug. 14.—Factory 
demand in this area for western pines is im- 
proving, although considerable trouble has been 
experienced by dealers in getting thicker stock. 


Hemming Boome ‘ 8-Whe el T ra i le Prices are firm oe Sone to advance. 


This trailer is prefe " , a € SAN FRANCISCO, CALIF., Aug. 14.—Demand 
bermen who use ane ey — y for redwood has been sustained during the week ' 
ing trains of logging trailers because with prices firm. Production will be curtailed 


it gi r during the coming month to aid market condi- 
it gives a steel center line draught tions. Export trade has shown some slight in- 
through the entire train. 


creases during the week. Rail and intercoastal 
The sturdy construction of all Hemming 














business is normal. Local demand is below 








average. 
4-, 6-, and 8-wheel log wagons and trailers P ny poe sy vw eg aed YORK, Aug. 16.—As the d d f 
insures lon can AXLES 4” x 6’’ split hickory. , Aug. .—ASs e demand for 
tenance pom The at rock eet main SKEINS 3” x 10” or 4” x12", long sleeve building items eases off, the call for industrials 
. ey are especially designed malleable. seems to improve. There are very good stocks 
to meet the needs of lumbermen. That's WHEELS 34” diameter, with 5”, 6” or 8” tire. in storage. Prices vary, but $50 is a fair av- 
why so many of them are i da BOLSTERS 4”’x11”, 6° long; side bars, 4x6”; : ; 
Ps 3 in use to y on center bar 44%4"x64" with 3”x5” built-up erage for No. 1 shop. t 
the moat difficult logging operations. . bars. : peeieeaes 
ONGUE 4’’x6’’, 5’long; reach,4’’x6”,11’long. KANSAS CITY, MO., Aug. 17.—The redwood 
Write for Complete Catalog Today. CAPACITY 10 tons. market maintains about the same volume of 











HEMMING WAGON FACTORY, Meridian, Miss, || based on siding and lath, or moldings. 


BOSTON, MASS., Aug. 16.—Orders for red- 
wood from nearby purchasers have been few 
and rather far between this month. There is oc- 
casional word of a concession offered by an 
over-eager seller, but prices, on the whole, keep 


lit about steady. 
Ua 1 y LOS ANGELES, CALIF., Aug. 14.—With 


prices stronger, redwood production is not yet 
abreast of orders. Purchases of all items are 


NORTHERN bane a deliveries are some- 
HARDWOODS NORTH CAROLINA PINE 


BOSTON, MASS., Aug. 16.—North Carolina 
- . pine sellers are offering concessions, but buyers 

from Oualit Timber show little interest. Band sawed rough edge is 
y $60; circular sawed, $54@58. Shortleaf flooring 

is dull, range for 1x4-inch being: B&better rift, 


$77; C rift, $60, and B&better flat, $54; B&better 
partition, }4-inch, $54.25. LEight-inch air dried 


Stack Lumber Co. | "=" 
* onenenninseae 


NEW YORK, Aug. 16.—The North Carolina 
MANISTIQUE, MICHIGAN pine market has shown no improvement for the 
week. Yard stocks are rather low, and retailers 
are buying from hand to mouth. Prices are not 




























Birch 
Maple 
Beech 
Basswood 
Elm 
Norway 
White Pine 
Hemlock 
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very satisfactory. Flooring is in good demand 
and prices just as they were a month ago: }}x 
2%-inch rift No. 2&better, $80.25; No. 3, $64. 


BUFFALO, N. Y., Aug. 16.—The North Caro- 
lina pine market is stronger, although not much 
increase in buying is reported. Prices in most 
cases are up about 50 cents. Six-inch roofers 
are $29.50, with 8- and 10-inch $31. 


BALTIMORE, MD., Aug. 16.—Some change 
for the better in certain divisions of the North 
Carolina pine trade seems to have taken place 
in the last week. No. 2 common and better are 
rather firmer. Many small mills have shut 
down, so that the output of lumber is greatly 


lessened. 
SOUTHERN PINE 


CHICAGO, Aug. 18.—The demand for south- 
ern pine in Chicago territory is not as brisk as 
it has been the last several weeks, but dis- 
tributers are experiencing some difficulty in 
placing orders with southern mills, which has 
strengthened the market somewhat. The 
mills have good order files, have been ham- 
pered in production and are taking only orders 
that measure up to their requirements. 


NEW ORLEANS, LA., Aug. 16.—Mill reports 
show a slight gain in bookings, cut and ship- 
ments for the week, with their relative order 
unchanged. Orders led, with production second 
and shipments third. Local observers consider 
the market improved, with a better call for 
upper grade items. Lowers are in stronger de- 
mand. Timbers rate active as hitherto. Prices 
are firm, with the tendency upward on active 
items in relatively low supply. 


ST. LOUIS, MO., Aug. 17.—This has been an- 
other week of improvement in southern pine, 
a fairly satisfactory volume of orders at better 
prices being reported. Orders still specify quick 
shipment, and are mostly for mixed cars. Prices 
on 1-inch stock are firmer. Mill stocks are 
badly broken. 


KANSAS CITY, MO., Aug. 17.—Along with 
some increase in demand for southern pine, there 
has been a stronger tone to prices in general 
and some small advances on particular items 
on the right hand side. No. 3 stock is hard to 
get and prices are likely to go higher. There 
has been some revival in buying in the eastern 
territory and a better inquiry for industrial 
items. Offices of the large mills report stocks 
in good condition now to meet fall demands. 


INDIANAPOLIS, IND., Aug. 17.—Some in- 
crease is noted in southern pine bookings from 
the northern part of the State, but yard de- 
mand from other sections is light. Yards are 
buying only for actual needs, but the construc- 
tion program in the northern section is such as 
to make their demands large and orders fre- 
quent. Local business is slow. Industrial de- 
mand is lighter than at this time last year. 
Prices are well held. 


CINCINNATI, OHIO, Aug. 17.—Mill shipments 
were in better volume this week and prices 
showed a slight advance. No. 1 dimension 
has advanced $1.50 on the average, with some 
stocks selling at $2 more. Wholesalers reported 
a better demand for 2x10- and 2x12-inch No. 1 
common in 16-, 18- and 20-foot lengths, all of 
which items advanced $1. One-inch stocks were 
also firmer. Straight No. 2 common was still 
weak. The transit list here is improving, deal- 
ers having little difficulty in disposing of stocks 
on arrival. 


NEW YORK, Aug. 16.—Heavy lumber is in 
good demand. Regular grades sell only fairly 
well, after a few weeks of stiff competition. 
Yards are buying only for immediate needs. 
Shortleaf pine, 8x12, sells wholesale at $37. Other 
prices range down to $31 for 4x6. 


BOSTON, MASS., Aug. 16.—The southern pine 
trade is quiet in this territory. Yard stocks are 
being slowly used up and retailers must soon be- 
gin replenishing. The urgency of some sellers 
who want immediate business has made prices 
irregular. High range for longleaf flooring, 1x4- 
inch, is: Bé&better rift, $87; C rift, $75; B&bet- 
ter flat, $58; B&better partition, }j-inch, $58. 








HOUSON, TEX., Aug. 16.—The phenomenal 
building record of July has given a greater 
impetus to southern pine demand, and the 
Present status of the market is most encourag- 
ing to Houston lumbermen. All items of No. 2 
and No. 3 yard stocks, 1- and 2-inch, and No. 
1 dimension are stronger. Flooring is unchanged. 








TheTriedand Better 
Gypsum Wallboard 








Gypsolite may be shipped in straight or mixed cars with Insulex, Plaster and other gypsum 
products from our mills located at Ft. Dodge, Ia. Akron, N. Y.,and Rotan, Texas 


GYPeoL 


REG. U. 8. PAT. OFF. 


UNIVERSAL GYPSUM COMPANY, Chicago 


Dept. 54, 111 W. Washington Street 
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This is an ORTON Model 
“T” Crane, electrically op- 
erated, with 35 ft. boom 
handling logs for the 
Goshen Veneer Co. 











Handle lumber 





with an Orton 


save time and money too 


Every day owners of lumber yards, both large and 
small, are coming to the conclusion that handling lum- 


ber by hand is too slow and much too expensive. 
more so with the small yards has this expense been felt. 
Up until recent years locomotive cranes have been built 
in such large capacities that it was almost impossible for 
small lumber yards to operate them on a paying basis. 


Manufacturers of Gasoline, 
Steam and Electric Loco- 
motive Cranes, Flexible 
Tread Cranes, Road Wheel 
Cranes, Gantry Cranes and 
Power Shovels, 


But 


Now, with the varied sizes and types of ORTON Cranes, 
it is possible for small lumber yards to cash in on the 
profits derived from mechanical handling. 


Gasoline and Electric Truck 
Cranes, Rubber _ Tired 
Wheel Cranes. Clamshell 
Buckets, Orange Peel 
Buckets 4% to 5 cubic yards 
capacity. Coal Crushers. 


ORTON Locomotive Cranes are built in 9 popular sizes— 
from 5 to 50 tons capacity; ORTON Flexible Tread 
Cranes are built in 5 sizes—from 5 to 25 tons capacity; 
gasoline, steam or electrically operated. 


Write today for a copy of our general catalog No. A-37 
. . it illustrates and describes every size and type 


of crane we build. 


ORTON CRANE & SHOVEL CO., 608 S. Dearborn St., CHICAGO 
Formerly ORTON & STEINBRENNER CO. 











There have been a few slight advances on cer- 
tain items. 


BUFFALO, N. Y., Aug. 16.—The southern pine 
demand has not picked up to any marked extent 
in this section. Prices are stiffening, with most 
items up 50 cents to $1. The raise is said to 
be due principally to long-continued rains in the 


South. 
SHINGLES AND LATH 


MINNEAPOLIS, MINN., Aug. 17.—Although 
production of red cedar shingles in the West 
has been curtailed, prices have remained low 
in this market. The demand has shown little 
or no improvement. The average price here is 
about $2.45 for clears and $2.15 for stars, and 
some sales have been made at less. 


KANSAS CITY, MO., Aug. 17.—Further weak- 
ness, which carried prices down 5 cents, devel- 
oped in the shingle market last week. Clears 
now sell around $2.35 and stars at anything from 
$2 up. The demand for lath is a little better 


with country yards, and there also is a better 
call for siding from the country. 

ST. LOUIS, MO., Aug. 17.—Shingle demand is 
slow. Prevailing quotations are $2.40 for clears 
and $2.10 for stars, mill base. A few transit 
cars are being offered. 


COLUMBUS, OHIO, Aug. 16.—Shingle buying, 
while not in large volume, is general and orders 
are well distributed over this territory. Rural 
dealers are still the best customers, while urban 
dealers are buying high grade stocks for resi- 
dences. Receipts from the Pacific coast are 
sufficient for current wants. Transit cars are 
not numerous and are easily disposed of. Red 
cedar extra clears are $4.25; extra stars, $3.75; 
Rite-Grade, $4.90. Lath trade is steady and 
prices are unchanged. 

NEW YORK, Aug. 
sell from $7.50@7.75. 
the demand. 
supply. 


16.—Eastern spruce lath 
Supplies are ample to meet 
West Coast shingles are in good 
Eurekas are $5.34 for 18-inch; perfec- 


tiorf#"86.53; clears, $4.55. 


better than a week ago. 


The shingle market is 


FALO, N. Y., Aug. 16.—The shingle mar- 
két shows little activity and not much change in 


price. 3ritish Columbia XXXXX are $5.31; 
Washingtons, $4.91; extra clears, $4.16; stars, 
$3.66. While prices are regarded as fair, re- 
tailers desire to wait until next month before 
buying. 


BOSTON, MASS., Aug. 16.—The shingle trade 
is dull. White cedar extras are $4.65@5; clears, 
$4.1544.50. Red cedars are a shade easier, Brit- 
ish Columbia XXXXX being offered at $5.36@ 
5.46, rail shipment. Washington makes 
branded “B.C.”’ are offered at $5.26. The call 
for lath is quiet and some sellers are more con- 
ciliatory. Eastern spruce lath quotations are $7 
for 14%-inch and $8 for 1%-inch, but bids of 10 
cents less have been accepted within a few days. 
Western hemlock lath, 1%-inch, are $6@$6.25, 
ship’s tackle. 

INDIANAPOLIS, IND., Aug. 17.—Shingle 
trade is quiet, most demand coming from rural 
yards in the northern part of the State. Farm- 
ers have their wheat crop out of the way and 
now are harvesting oats, so there will be a little 
time for building between then and the corn 
harvest. Prices are rather weak. 

HOUSTON, TEX., Aug. 16.—Shingles are in 
fair demand at $2.35 for extra clears, and 2.05 
for extra stars. Lath are improving gradually, 
quotations being: No. 1, $4.80; No. 2, $4. 


NEW ORLEANS, LA., Aug. 16.—Cypress shin- 
gle and lath demand is unchanged in volume. 
Prices rule steady. Summer shingle sales have 
ranged perhaps a little better than seasonal 
normal, due to building activity in the South. 
Mill stocks are not overheavy, there being rather 
less than the usual accumulation for the fall 
trade. Cypress lath sell freely in mixed cars, 
demand keeping pace with production. 


LOS ANGELES, CALIF., Aug. 14.—The shin- 
gle demand for the week has shown considerable 


improvement, and prices are stiffer than they 
have been at any time during the last thirty 
days. The lath situation is holding its own. 


MAHOGANY 


BOSTON, MASS., Aug. 16.—There has been a 
little slackening noted this month in the mahog- 
any trade. Production is on a steady basis, and 
shipments are being made on old and new orders 
as fast as stock is dried. Recent business in air 
dried plain mahogany, log run for figure, f. o. b. 
Boston, is reported at: 


No. 1 No.2 No.3 

FAS com. com. com. 

. {oe $190.00@195.00 $155@... $ 85@... $35 

5/4 & 6/4 192.25@197.75 155@160 85@... 35 

| ee 192.25@197.75 155@160 90@100 35 
ee 200.00@...... 165@... 105@... 
Dre anuvauk 210.00@...... 170@... .105@... 
BOSS vinsad. BOE caves 170@175 110@... 

NEW YORK, Aug. 16.—The best grades of 


mahogany continue to sell well. 
tion, wholesalers say they are enjoying their 
best season. Inquiries already in hand insure a 
fairly good fall season. Prices are firm. 


BOXBOARDS 


BOSTON, M'ASS., Aug. 16.—Boxboards are 
probably less affected by the vacation season 
and the heat than most other lumber lines. A 
fair amount of summer business is being booked 
and prices look steady. The demand for con- 
tainers for agricultural products is increasing 
and the canning factories will soon be in the 
market for a large quantity of stock. Round 
edge pine boxboards, inch, are offered at $26@29. 


CLAPBOARDS 


BOSTON, MASS., Aug. 16.—The clapboard 
market is in fair shape for August. The normal 
seasonal influences are felt and explain the mod- 
erate slackening reported by local wholesalers. 
Offerings of eastern spruce and white pine clap- 
boards are light and prices firm, hence there is 
considerable interest in clapboards brought by 
rail from the Coast. Recent business is re- 
ported at: Eastern spruce clapboards, a thou- 
sand pieces, 4-foot, 6-inch, extras, $120; clears, 
$115; second clears, $110; 5%4-inch, $5 less. West 
Coast clapboards, a thousand square feet, clears; 
redwood, $28; red cedar, $30; western spruce, 
$40; California pine, $40. 


Without excep- 











